




26, 19er 


230. 


ilers have 
cards dur. 
buying jg 

and will 
fore long, 
Clapboards 
ity of req. 
California 
Some lots 
figures, 





m Plans 


ilway con. 
_ Aug. 31, 
), has been 
1 of direc. 
ays. The 
ion Parlia. 
y the min. 
ed to the 
Donnelly, 
al. 
nto three 
€ and op- 
branches 
and colon- 
itute feed- 
vhich will] 
outh lines 
em, 


plies 

uiries and 
3 follows: 
mdola car 
thwestern, 
Denver & 
3, 40 tons’ 
rs; Great 


cars with 


ars 

‘st million 
1 for the 
ivision of 
innounced 
hat week 


' the rail- 
veek have 
is season 
car week 
not until 


as an in- 
ng week, 
e heavier 
n carload 
Sompared 
l for the 
290 cars, 
cars over 


5 totaled 
over the 
bove the 


255,957 
ume week 
sponding 


| carload 
ears, an 
ing week 
me week 


d 40,076 





rrespond- 
the same 
‘'s alone, 
1 24,391 
me week 


; cars, a 
eek last 
ng week 
ive stock 
of forty: 


97 «cars, 
and 11, 


bead bs 


: 
- 


COPYRIGHT 1927 BY AMERICAN LUMBERMAN 


Index to Advertisements, 104-105 






Table of Contents, Page 41 


NORTHWESTERN [UMBERYAN (3505147, THE TIMBERMAN 
ESTABUSHED 1873. CAJAN. |, 1899.) ESTABLISHED 1886. 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 











PUBLISHED WEEKLY 
WHOLE NUMBER 2707 


CHICAGO, APRIL 2, 1927 


FOUR DOLLARS A YEAR 
SINGLE COPY 25 CENTS 








Lumbermen and American Forest Week 


2 OOD is a product of the for- 
ests in exactly the same way 
that flour is a product of the 

! wheatfields; and there is no more 
likelihood of the people getting 
along without wood than without 
wheat. But America found its 
forests ready-grown in vast 
areas, and until late years Amer- 
icans have not seen the need of 
growing trees, as they have 
grown wheat from the first set- 
tlement of the country. Trees 
are like farm crops also in that 
they become mature in due time 
and must be harvested, whether 
another crop has been planted 
or not; so that while the present 
forests will supply present needs 
new forests must be grown for 
future needs. 

With proper use there are 
now forests enough to last until 
they can be replaced with new 
forests; this, provided fire does 
not destroy the trees already 
grown and the young forests that 
are being grown to supply the wood of the future. Folks 
must get the habit of thinking of protecting forests, both 
young and mature, from fire; they must think of trees as 
a valuable crop, on which they depend for their future 
supply of wood, and they must be as careful not to set for- 
ests on fire with cigar, cigarette or campfire as they would 
be not to set wheatfields, barns and farm houses on fire in 
the same way. They should be even more careful about 
the trees, because they take fifty times as long to grow as 
does wheat; they are not ordinarily insured as are farm 
houses, and there is no possible way to make up the time 
lost when a grown or partly grown forest has been burned. 

Because wood is so necessary to the comfort, the con- 
venience and the prosperity of the people, they must con- 
sider seriously their part in solving the problems connected 
with perpetuating the forests and making sure of a perma- 
nent supply of wood. To do this American Forest Week 





is set aside for observance each year. American Forest 
Week, for 1927, is April 24 to 30, and every community 
in the United States ought to observe the occasion with a 
program dealing with all phases of the forestry question. 
Lumbermen ought to lead in promoting observance of 
American Forest Week and in preparing the programs in 
their communities. As users of wood they have the same 
interest in perpetuating the forests that all other citizens 
have, but in addition they have the interest of perpetuating 
the forests in order to perpetuate the business and the 
industry that afford them a livelihood. 

There is an abundance of material available for making 
American Forest Week programs interesting, instructive 
and effective, and there need not be a single unprofitable 
or uninteresting minute from beginning to end. Forestry 


‘is a fascinating subject, the growing of new forests and 


the protecting of those already grown are of the utmost 
importance to everybody. Therefore, the information 
supplied by the forestry programs will be more than wel- 
come to the people in general and the celebration of Amer- 
can Forest Week may easily become a headliner each year 
in every community. 
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American Forest Week Programs 





Make up your mind at once to observe in your community 
American Forest Week, from April 24 to 30, with programs 
in schools, churches, chambers of commerce and in Rotary, 
Kiwanis or Lions’ clubs, that shall be worthy of your com- 
munity as well as creditable to the lumber industry and to 
you as a lumberman. 
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An abundance of material is available to give to programs 
the substance and variety reeded to put them over big. It’s 
your opportunity to do your part toward making the peo- 
ple “forestry minded” as well as to impress them with the 
importance of wood, and to drive home the fact that forests 
are indispensable to the welfare of the country, not only as 
a source of supply of wood, which is needed for a multitude 
of uses, but as refuges for game and resorts for recreation. 

Write today to the AMERICAN LUMBERMAN for sug- 
gestions and for information about forestry to be used in 
preparing your programs, and begin at once to enlist the 
aid of your editors, ministers, and teachers and the officers 
of your civic clubs, as well as other public spirited citizens, 
in insuring a successful observance of American Forest Week. 
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Have You 
Adequate Working 
Capital? 


A recent study of a large number of 
prominent lumber companies disclosed, 
in the majority of cases, a serious lack of 
working capital. The logical result is 
forced sales and the sacrifice of a meas- 
ure of profit which might legitimately be 
expected. 


If your working capital is inadequate, 
this experienced organization is prepared 
to assist you to reshape your financial 
structure so that your sales can be conduct- 
ed in an orderly and profitable manner. 


LACEY 


Securities Corporation 
231 South La Salle Street, Chicago 


350 Madison Ave. 626 Henry Bldg. 
New York Seattle, Wee 




















Maple and Birch 
FLOORING 
in Mixed Cars 


Maple Flooring, Birch Flooring, 


In one Cedar Posts, Shingles, 


car we 
can ship 
you => 


White Pine Lath, 
K. D. Maple and Birch Lumber, 
Hemlock and Pine yard and 





shed items. 


Cut your stock investment and speed up your turn- 
over and your profits by taking advantage of our 
mixed car service. Make up a mixed car order to- 
day and let us quote you. Maple and Birch Floor- 
ing shipped L.C.L. when desired. 


ROBBINS FLOORING COMPANY 
RHINELANDER, WIS. 

















WISCONSIN 


HARDWOODS 
HEMLOCK 
a= 


KorrectMake 
MAPLE AND BIRCH 
FLOORING 





The Home of Flooring 
And Hardwood Values 


We have built up a reputation over many years 
for delivering dependable values in Northern Hard- 
wood and Hardwood Flooring to our customers. 
Test us out on some of the following and be con- 
vinced it pays to buy from our organization. 


50,000 ft. 13/16x2%4” Clear Maple Flooring 
100,000 ft. 13/16x2%4” Ne. | Maple Flooring 


30,000 ft. 13/16x2'4” Factory Maple Flooring 
50,000 ft. 13/16x2%4” Clear Birch Flooring 
50,000 ft. 13/16x2'4” No. | Bireh Flooring 
30,000 ft. 13/16xt'/2” Clear Maple Flooring 
15,000 ft. 13/16xI/2” No. | Maple Flooring 
50,000 ft. 1” Sel. & Better Kiln Dried Birch 
50,000 ft. 1” No. | Common Kiln Dried Birch 
75,000 ft. 1” Ne. 2 Common Kiln Dried Birch 
50,000 ft. 1” Ne. 2 Common Air Dried Bireh 
150,000 ft. 1” No. 3 Common Birch 

| car ix4 and 5” one and two face Birch 
75,000 ft. 1” No. 2 and Better Soft Maple 
50,000 ft. 1” No. 2 and Better Soft Elm 
20,000 ft. No. | and Better Brown Ash 


1” 
| car 4’ No. | Basswood Lath 
2 cars 4’ No. | Hemlock Lath. 


KNEELAND-McLURG 
LUMBER Co. 


SALES OFFICE: PHILLIPS, WISCONSIN 


Mills at Phillips, Wisconsin and Morse, Wisconsin. 
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Have You Tried 
Our Special Service? 


It will save you considerable time, 
trouble and worry on your future 
orders. Our service insures you a 
square deal and complete satisfac- 
tion on orders for 


Northern Hardwood 
and Hemlock Lumber 


We deliver the grades you order and to 
prove it we insist that you be billed 
direct from the mill making shipment. 

Remember, we handle the entire out- 
puts of the Weidman Lumber Co., Trout 
Creek, Mich., and Bergland Lumber Co., 
Bergland, Mich. Give us a trial soon! 


Weidman -Vogelsang 
903 Grand Rapids Lumber Co. 


Savings Bank Bldg., 
GRAND RAPIDS, MICH. 
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Branch Yard Management and Control 


66 OW CAN MEN be selected and'where can they be obtained experience as well as of study and research. It is believed that the 
to run a business which is divorced from the personal paper is a valuable contribution to the subject and it deserves care- 
supervision of the owners and be entrusted to work for the ful consideration by executives of lumber concerns. 

best interests of the company?” That is one of the vital questions Though managers of lineyard concerns operating dozens or 

that confront the expanding lumber concern, and particularly the scores of branch yards have developed systems of control and super- 

company that expands by establishing branches in different cities vision that serve their purposes admirably, they no doubt find 
or towns. Probably, the most common method of employing branch occasion from time to time to alter their methods with a view to 
managers is on the straight salary basis, which has advantages. stimulating greater effort on the part of managers. They will, 

But selling shares in the business, giving bonuses and other forms therefore, read with interest this young man’s proposals. Presum- 

of compensation have been used. ably, they have been tried and have met the test. It is known that a 


Several phases of this problem are discussed in a paper published number of lineyard concerns have found that a share in the busi- 
elsewhere in this journal. The paper is extracted from the uni- ness has proved to be a powerful inducement to a branch manager 
versity thesis prepared for graduation by the son of an Illinois to keep down expenses, to push sales and improve the yard’s service 
retail lumberman, and it doubtless embodies the results of practical in every practicable way. 
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Wood Is Best for Winter Building 


N GENERAL THE industry that can be kept going throughout 
| the year is the most prosperous and is best able to supply its 
products or services to the public at reasonable prices. Capital 
investment and overhead generally impose their burdens upon 
production whether the wheels turn or not, and to some extent the 
same is true of labor. The trade that is employed only a fraction 
of the year must nevertheless be supported the full twelve months, 
and the tendency is to demand pay during the working season at 
a scale of wages that takes into account the period of idleness. 
This is well recognized in the building and mining industries, for 
example. 

Ostensibly, weather, but in truth, habit or custom, in a large 
part of the United States ordains that during the cold season 
outdoor construction work shall be suspended. Experiments 
have proved that during the greater part of the winter all forms 
of construction can be carried on with quite as much efficiency as at 
other times. This is especially true of carpenter work, but it is 
true also of steel and concrete work in large measure. All that 
is required is that certain precautionary ‘measures shall ‘be 
adopted with respect to enclosing structures and that care shall 
be exercised in the handling of mortars and cements. 

In view of the importance to the lumber industry and to the 
building industry generally of having construction go on through- 
out the year, the persons responsible for the building during the 
last winter of a demonstration home in St. Paul, Minn., are to be 
commended. About fifty persons worked together in supplying 
the materials for building and furnishing the home, and reports 
indicate that the extremely severe weather of recent months of- 
fered no serious obstacles to the progress of the work. It is 
believed that lumbermen everywhere will find it practicable and 
profitable to encourage prospective builders to go ahead regard- 
less of the season. In this way they can do much to level out 
the peaks and troughs of demand and perhaps save some money 
to their patrons without sacrificing any of their own profits. 





Unite to “Sell” the Home Idea 


HEN ALL PRODUCERS and distributers of materials of 
every sort that enter into the construction of a home become 
convinced that the big question with the representative unit 

of the majority of potential home owners is not what material he 
will use in building his home, but whether he will build a home at 
all, real progress will have been made toward the goal of universal 
home ownership. 

It has sometimes been argued that those who really need and 
ought to have homes will build them anyway, without any special 
pressure being brought to bear upon them, as shelter is a primary 
necessity that can not be ignored. That, of course, is a fallacy. 
While it is true that people under almost any circumstances will 
maintain some sort of a roof over their heads, it is only by con- 
stant appeal to the inherent love for beauty and for comfort that 
housing standards are advanced or even maintained. Where no 
effective appeal is made to these desires the standards decline, and 
there is overcrowding, ugliness, unhygienic living conditions and 
a host of other evils that grow out of lowered ideals and standards 
as to what constitutes a home. 

Therefore the struggle is not merely to convince people that they 
ought to have “homes.” Everyone, even the waif of the streets, has 
a place that to him is “home,” although often a very poor sort of 
place indeed. The thing that is most needed is constantly to hold 
up the ideal of better, more comfortable and more beautiful homes. 
The man who lives in a “shack” must be made to aspire to a bunga- 
low; the man in a bungalow to a beautiful and commodious resi- 
dence of whatever type most appeals to him. Why not? Does the 
man whose first car is one of a cheap make remain contented with 
it? Of course he does not. Soon he is seen driving a machine of 
the next higher cost, and if you talk with him a little later on you 
will find that he has his mind definitely fixed on getting a still bet- 
ter one. But the man who owns a home of even the most ordinary 
type is not often regarded as a “prospect” for a better one—but 
he ought to be. The industries whose prosperity is largely derived 
from home building must make it their business to create and foster 
discontent with the inferior and the commonplace, and a constantly 
increasing desire for better and better homes. 

Can anyone doubt that if all the manufacturers of materials 
entering into a home were to “play up” the attractions and benefits 
of home owning with the same zeal that they now display in cham- 
pioning the particular kinds of building material they are engaged 
in producing, there would be a vastly greater number of real homes 
built annually? And such increase would automatically bring to 
each material its proportionate share of the gain. 


Even as recently as a year ago this conception of the problem 
might have been deemed utopian, but the practical wisdom of 
unitedly working to thoroughly “sell” the American public on home 
owning has become increasingly apparent. How else shall the 
ever increasing competition of “luxury buying” be met? 

Definite testimony to this awakening is afforded by a meeting, 
of the greatest significance, very recently held in Philadelphia, a 
report of which will be found on another page. At that meeting, 
attended by representatives of lumber, brick, cement and other 
materials, a movement was launched for the stimulation of home 
ownership through national advertising. The men present rep- 
resented concerns whose total annual bill for advertising runs to 
about ten million dollars, and it is highly encouraging that the 
suggestion advanced by a representative of lumber, that a portion 
of their appropriations be set apart to stimulate the desire to own 
homes, rather than the component elements of homes, was favorably 
received and initial action taken towards giving the idea concrete 
form. 

Whatever the outcome of this particular movement—which seems 
to hold great promise—it is an augury of codperation in promoting 
home building that will be welcomed by all lumbermen and others 
engaged in the production of building materials. 





Protecting the Industry’s Good Name 


RECENT BULLETIN issued by National-American Whole- 
sale Lumber Association is devoted entirely to the subject of 
character of the personnel of the industry. “A large per- 

centage of the losses suffered by wholesalers and manufacturers 
of lumber products,” the bulletin states, “can be traced to the con- 
scious or unconscious omission of the acid tests of character in 
deciding on the class of individuals or firms with whom it is safe 
to do business.” 

Few businesses are easier to get into than the lumber business; 
and there are reasons for believing that it is easy to stay in the 
lumber business without being overscrupulous in observing the rules 
of right merchandising, rules that long experience has shown must 
be observed if the business is to be reputable. In the bulletin re- 
ferred to are named some of the “acid tests” that may be applied 
to determine whether as a matter of business it is wise to buy from 
or “y to a firm or individual, and the tests given are undeniably 
good. 

It may be that the average lumberman is not greatly concerned 
about the good repute of the industry as a whole, and yet he ought 
to be. Every lumberman ought to make it his business to conduct 
his buying and selling in such a manner as to leave the least pos- 
sible opportunity for sharp practice. Nobody wants to close the 
doors of opportunity to worthy persons who would seek their for- 
tunes in the lumber business, but it certainly is not to the interest 
of any honest person to make admission so easy that crooks can 
get in, stay in and profit by their crookedness. In addition, there- 
fore, to avoiding personal loss from dealing with persons who violate 
the ethics of business, every lumberman ought to do all that he can 


to enforce ethical practices and to ostracize those who will not 
observe them. 


Making “Dream” Homes Into Real Homes 


T IS SAID that every great accomplishment must first exist in 
the imagination, in order that later it may become a reality. 
If this be true of great undertakings, it is not the less true of 
smaller. Doubtless, there are many persons dreaming of the time 
they may have their own homes, without, however, having 
very definite notions of the kind of homes they will be 
or of the methods by which they will acquire them or even 
the possibilities of doing so. The retail lumberman, there- 
fore, who wishes to sell materials for home building has the 
job of creating “dream” homes for those who have not already got 
that far toward possessing them, and to convert “dream” homes 
into real homes for those who have the dreams only. 

Every suggestion, whether it be oral, written or pictured, that 
presents the idea of home ownership, its comforts, conveniences and 
securities, helps to start dreams of home building. If the idea of 
the home can be presented in material form, that is by the actual 
building and exhibition of the home itself, so much the better; for 
nothing can excel the demonstration home in effectiveness as a 
means of selling homes. In many sections of the country the model 





or demonstration home has been used with such success that the - 


wonder is that it is not more widely utilized. 

In many cases the demonstration home is only part of a home 
building show, but in others it has been the chief if not the only 
exhibit. Last week a millwork company and local lumber dealers 
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in St. Joseph, Mo., exhibited a model three-room home at the an- 
nual building exhibition, at which there were more than sixty 
exhibits of building materials. At this show many of the exhib- 
itors used miniature houses as a means of showing the merits 


and adaptabilities of their wares. 


As has been so often said in these columns and elsewhere, lumber 
can hardly be expected to hold its place in the forefront as a build- 
ing material unless the exhibit and the demonstration are used to 
show its excellences. Everything is “demonstrated” nowadays, from 


breakfast food to automobiles, and the public as a whole, like the 
typical Missourian, insists upon being “shown.” 


Demonstration 


has not only become an established method of selling, but it has 
given the modern vocabulary a new word or a word in a new sense— 
“demonstrator,” a new kind of salesman. Lumbermen may continue 
to sell their product to one another by talking about quality and 
price, and to some extent this kind of talk may help sales to users, 
but the demonstration is the most effective means of creating 
“dream” homes and converting them into real homes. 





Little Change in Lumber Movement 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., March 31.—While there 
was a slight decrease in new business last week, 
as compared with the preceding week, there was 
practically no change in production and ship- 
ments, according to telegraphic reports received 
by the National Lumber Manufacturers’ Asso- 
ciation for the week ending March 26, here 
today from 332 of the larger commercial soft- 
wood mills of the country. When compared with 
the corresponding period a year ago, however, 
there are decreases in all three items that are 
not to be accounted for by the smaller number 
of reporting mills. Reports received from 143 
hardwood operations show no noteworthy change 
from the week before; in comparison with the 
same period last year there was a slight decrease 
in production; shipments were about the same, 
and a big inerease in new business. 


The unfilled orders of 193 southern pine and 
West Coast mills at the end of last week 
amounted to 542,637,232 feet, as against 536,- 
871,483 feet for 193 mills the previous week. 
The 119 identical southern pine mills in the 
group showed unfilled orders of 237,678,438 
feet last week, as against 241,247,366 feet for 
the week before. For the 74 West Coast mills 
the unfilled orders were 304,958,794 feet, as 
against 295,624,117 feet for 74 mills a week 
earlier. 

Altogether the 311 comparably reporting soft- 
wood mills had shipments 108 percent, and 
orders 110 percent, of actual production. For 
the southern pine mills these percentages were 
respectively 103 and 97; and for the West Coast 
mills, 104 and 111. Of the reporting mills, the 
288 with an established normal production for 
the week of 192,968,816 feet, gave actual pro- 
duction 90 percent, shipments 97 percent and 
orders 98 percent thereof. 

The softwood figures for last week, the week 
before and the same week last year follow: 
Production—181,909,000 feet, against 182,431,- 
000 feet the week before and 236,158,000 feet 
last year. Shipments—196,745,000 feet, against 
196,446,000 feet the week before and 237,471,- 
000 feet last year. Orders—199,967,000 feet, 
against 206,583,000 feet the week before, and 
233,007,000 feet last year. 

To make allowances for the fewer West Coast 
mills reporting this year, add 26,000,000 feet 
to production, 25,000,000 feet to shipments and 
27,000,000 feet to orders in comparing softwood 
figures with last year. 

Hardwood figures for last week, the week be- 
fore and the same week last year follow: Pro- 
duction—20,279,000 feet, against 21,270,000 
feet the week before and 22,206,000 feet last 
year. Shipments—22,949,000 feet, against 22,- 
725,000 feet the week before and 22,756,000 
feet last year. Orders—25,577,000 feet, against 
24,304,000 feet the week before and 18,599,000 
feet last year. 

The following revised figures compare the soft- 
wood movement for the first twelve weeks of 
1927 with the same period last year: Produc- 
tion—2,217,786,000 feet, against 2,577,232,000 
feet last year. Shipments—2,248,120,000 feet, 
against 2,691,388,000 feet. Orders—2,411,224- 
000 feet, against 2,789,277,000 feet. 

A similar comparison of the hardwood move- 
ment follows: Production—351,341,000 feet, 
against 307,872,000 feet last year. Shipments 
—344,624,000 feet, against 388,300,000 feet. 


ene feet, against 314,102,00 
eet. 
The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but they have been found not truly 
comparable in respect to orders with those of 
other mills. Consequently, the former are not 
now represented in any of the foregoing figures 
nor in the regional tabulations below. Twenty- 
one of these mills representing 63 percent of the 
eut of the California pine region, gave their 
production for the week as 10,658,000 feet, ship- 
ments, 22,023,000 feet and new business, 17,- 
441,000 feet. Last week’s report from 21 mills, 

















The oak and pine tree shown herewith, and ap- 

parently growing from the same root, stand on 

a golf course near Biloxi, Miss. Note how the 

trees are also apparently joined together about 
six feet from the ground 





representing 66 percent of the eut was: Pro- 
duction, 8,507,000 feet; shipments, 23,674,000 
feet and new business, 21,680,000 feet. 

The West Coast Lumbermen’s Association 
wires that new business for the 74 mills reporting 
for the week ended March 26, was 11 percent 
above production, and shipments were 4 percent 
above production. Of all new business taken 
during the week, 38 percent was for future water 
delivery, amounting to 31,137,530 feet, of which 
21,163,579 feet was for domestic cargo delivery, 
and 9,973,951 feet export. New business by 
rail amounted to 47,052,716 feet, or 58 percent 
of the week’s new business. Thirty-six percent 
of the week’s shipments moved by water, 
amounting to 27,745,448 feet, of which 23,- 
149,881 feet moved coastwise and intercoastal, 
and 4,595,567 feet export. Rail shipments 
totaled 44,816,255 feet, or 59 percent of the 
week’s shipments, and local deliveries, 3,632,680 
feet. Unshipped domestic cargo orders totaled 
102,422,119 feet; foreign, 76,874,548 feet, and 
rail trade, 125,662,127 feet. 

The Western Pine Manufacturers’ Associa- 


tion reports considerable increase in production 
and shipments, with new business slightly below 
that reported for the week earlier. 

The California Redwood Association reports 
production about the same, a nominal increase 
in shipments, and a small decrease in new busi- 
ness. 

The Northern Pine Manufacturers’ Associa- 
tion reports production about the same, a sub- 
stantial increase in shipments and a good gain 
in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion) reports a trifling decrease in production, 
and shipments and new business somewhat below 
those reported for the preceding week. 

Sixteen hardwood mills of the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
reported a slight decrease in production and 
shipments, and a heavy decrease in new business. 

[The barometer of the Southern Pine Asso- 
ciation appears on page 59.—Epiror. | 


[Special telegram to AMPRICAN LUMBERMAN] 
NorFotK, VA., March 31.—For the week 
ended March 26, forty-five mills reporting to the 
North Carolina Pine Association, and having a 
normal production of 11,466,000 feet, manufac- 
tured 8,623,077 feet, shipped 9,234,369 feet, and 
booked orders for 11,510,871 feet. 


[Special telegram to AMERICAN LUMBERMAN] 

MEMPHIS, TENN., March 30.—For the week 
ended March 26, ninety units reporting to the 
Hardwood Manufacturers’ Institute, and having 
a normal production figure of 21,336,000 feet, 
manufactured 15,769,000 feet, shipped 19,520,- 
000 feet, and booked orders for 23,245,000 feet. 
Orders on hand amounted to 134,896,000 feet. 


Prominent Lumberman Critically Ill 
[Special telegram to AMERICAN LUMBERMAN] 
Kansas City, Mo., March 31.—W. R. Picker- 
ing, chairman of the board of directors of the 
Pickering Lumber Co., this city, is reported near 
death today at his home, Fifty-ninth street and 
State Line. Mr. Pickering, who is 77 years old, 
has been ill with a complication of diseases for 
some time and his recovery is doubtful, accord- 
ing to his attending physician. He has one son, 
W. A. Pickering, who is president of the lumber 
company which bears his name. Mrs. Picker- 
ing died three years ago. 
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Ohio Lumber Company Incorporates 


DayTon, Onto, March 30—Announcement has 
been made by M. G. Mosier, of this city, of the 
incorporation of the Mosier Lumber Co., which 
will take over the business previously conducted 
by him. The new company is formed because 
of the necessity of taking care of the rapidly 
expanding business. M. G. Mosier is president, 
C. A. Gondert, vice president, Harold G. Mosier, 
secretary, and Ruth Foster, treasurer. The di- 
rectors are W. E. Berger, of Ashland, Ky.; 
C. A. Ward, of Columbus, Ohio, and Frank B. 
Reibold, of Dayton. The company will maintain 
offices at 1010 Reibold Building, Dayton, and 
will engage in the wholesale and commission 
business that has been successfully carried on 
by Mr. Mosier, as an individual, for many 
years, 
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Best Portable Mill for Stiff Work 


What in your opinion is the fastest cutting or 
most convenient, portable sawmill, requiring the 
least power, and smallest number of men, together 
with the quickest gig back tie mill on the market, 
suitable for upper peninsula, Michigan, hardwood 
for winter sawing of frozen timber, hard maple, 
birch etc. 

I own and operate a large permanent mill, but 
I am interested in one that can be taken right into 
the timber and be made to “cut the mustard.” 

Any information you can give me will be appre- 
ciated. I am not interested in catalogs and illus- 
trated manufacturers’ literature, as I have all of 
that. I am more interested in somebody’s actual 
experience and performance with a tie mill, stating 
number of ties cut per day, kind of ties, kind of 
timber, weather conditions, approximate location, 
cost per day to operate etc.; what kind of mill 
used, size of saw, number of teeth, horsepower, 
steam or gas. 

I have seen any number of men go broke sawing 
ties by the piece with their outfit, and if there is 
someone making a few dollars at it I would like to 
hear of him.—Inquiry No. 1,924. 


[This inquiry, as is plainly evident, comes 
from a northern hardwood operator. No doubt 
there are readers of the AMERICAN LUMBERMAN 
who have had experience covering conditions de- 
scribed in this inquiry, and perhaps some of 
them will be glad to give this inquirer the bene- 
fit of the knowledge they have acquired about 
operating portable mills under such conditions. 
It is quite likely also, that manufacturers of 
portable sawmills will be able to give the names 
of operators using their mills under such condi- 
tions. The name of the inquirer will be sup- 
plied on request.—EDITor. ] 


A. IL. A. File Classification 


I notice that a great number of the booklets 
and portfolios which we receive from manufac- 
turers these days are marked with the “A. I. A. 
File Classification.” 

This is a file classification with which I am 
not familiar. Perhaps you can give me some 
information about the system that we may put it 
in proper use.—INQuiryY No. 1,919. 

[This inquiry comes from an Illinois lumber 
concern. The ‘‘A. I. A. File Classification’’ is 
a filing system for architects’ offices that has 
been agreed upon by the various architects and 
builders’ organizations. The A. I. A. initials 
stand for the American Institute of Architects, 
which has published a booklet known as Docu- 
ment No. 172, entitled ‘‘A Filing System for 
Architects’ Offices; What It Is and How to Use 
It,’’ which, as the title indicates, shows what 
this system is and the manner of putting it to 
use. No doubt an inquiry at the offices of the 
American Institute of Architects will bring a 
copy of the booklet or at least information 
regarding the terms on which it may be ob- 
tained.—EDITor. } 


Cleveland/Chicago Average 


Please advise us just what is meant by Cleve- 
land/Chicago average prices in list of the Hard- 
wood Manufacturers’ Institute, as quoted regu- 
larly in your market pages. We want to be able 
to figure the market price on plain sap gum, de- 
livered to our city from Memphis, on a freight 
rate of 45 cents.—INnqQuiry No. 1,923. 


[The foregoing inquiry comes from a New 
York woodworking concern. The answer to 
this inquiry is given in the explanation pub- 
lished by the Hardwood Manufacturers’ Insti- 
tute on each copy of its report of past sales of 
hardwood as follows: 


“Because the production of hardwood lumber 
ranges over a wide area, differences in freight 
rates from different mills to any consuming point 
vary greatly. With such differences in freight 
rates it is impossible to make any comparison of 
prices or to arrive at average prices which are 
representative without eliminating the freight 
differentials in the computations. 

“Therefore, the equivalent points have been de- 
vised, which eliminate these freight differences, 
Cleveland, Ohio, being used as equalizing point 


for eastern producing territory and Chicago, IIL, 


for the southern producing territory. These equiv- 
alents at Chicago/Cleveland are arrived at by 
subtracting from the f. o. b. destination price the 
freight from the shipping point to destination and 
adding to the result thus obtained the freight 
from the shipping point to Chicago/Cleveland. 
The Chicago/Cleveland equivalent will be the same 
as the f. o. b. mill price plus freight to Chicago/ 
Cleveland. Therefore, the average equivalents will 
show with substantial accuracy the trend of the 
market. 

“The official standard estimated weights as pub- 
lished in the inspection rules book of the Hard- 
wood Manufacturers’ Institute are used in com- 
puting Chicago/Cleveland equivalents.” 


Evidently these explanations give a complete 
reply to the inquirer’s question.—EbIrTor. ] 


Sheet Metal Over Lumber Piles 


Some time ago we read of the fact that some 
western operator was utilizing galvanized sheet 
metal for roofing purposes on his lumber piles. 
We are wondering if you have any information in 
connection with this test which was made, or the 
name of the concern who was making the experi- 
ment. Any information that you have in connec- 
— this will be appreciated.—INnquiry No. 


[This inquiry comes from a Wisconsin lum- 
ber concern. References to this practice evi- 
dently have appeared in the columns of the 
AMERICAN LUMBERMAN. However, notwith- 
standing the fact that comprehensive indexes 
are prepared of the reading pages of this 


ee 


paper, they evidently contain no reference to 
this practice. The inquiry is published with 
the hope that readers may give some additional 
information that will be helpful to this in- 
quirer, whose name will be supplied on request. 
—EpITor. } 


Sawdust for Tumbling Nails 


Of late we have experienced considerable dif- 
ficulty in securing our requirements of sawdust 
for the tumbling of nails and are inclined to be 
lieve that the demand exceeds the supply. Con- 
sequently, we look to you for information as to a 
good source or sources of supply. Our specifica- 
tions are as follows: 

Kiln dried, re-screened, mixed sawdust, majority 
of same to be of softwood. On this commodity 
the principal factor is freight and we would be 
pleased to tie up with a connection that is lo- 
eated within a radius of 50, 75 to 100 miles from 
our city, so that we would be in a position to se- 
cure prompt shipment and get the benefit of a 
low freight rate. 

If you can give us any help in this matter the 
favor will be sincerely appreciated.—INQuIRY No. 
1,922. 


[This inquiry comes from a metal manufac- 
turing concern near the east line of Ohio. It will 
be noted of course that some of its requirements 
involve special preparation of the sawdust to be 
supplied. However, it is to be inferred that 
considerable quantities are used and that the 
demand, when the requirements have been met, 
will be continuous. The name of the inquirer 
will be supplied on request.—EbiITor. } 














1873 NEWS AND VIEWS OF 1927 
50 YEARS AGO 
From the AMERICAN LUMBERMAN 
Knox Bros., of Stevens| employee of the firm, so 


believe it will not be long un- 


Point, Wis., have sold their 
mill property to Messrs. Reily 
& Bosworth, of Fond du Lac. 
The new owners are men of 
long experience in the lumber 
business and will no doubt 
prove a valuable acquisition to 
that community. They own a 
half interest in a large tract 
of pine land near Mosinee. 
x - o 


Smallpox is prevalent in 
Manistee, Mich. Here may be 
a solution of the curtailment 
problem. 

x 2.4 

Lath are in moderate de- 
mand in Boston at $1.75@ 
2.00 for pine and $1.50@1.75 
for spruce. th are scarce 
and prices are likely to ad- 
vance for a time until spring 
sawing commences. 

* 2. ®@ 


Michigan hemlock cross ties 
are worth 18 cents and oak 
ties are selling at from 28 to 
30 cents. 

* * 

John Gilmour, who myste- 
riously disappeared from 
St. Lawrence Hall, Montreal, 
Canada, Feb. 25, had prob- 
ably the most extensive lum- 
ber operations in the world. 
The firm of which he was the 
head had establishments in 
London, Glasgow and four 
cities in Canada. It is sup- 
posed that the embezzlement 


shocked him that it unsettled 
his mind and that he has de- 
stroyed himself. 

» 8 & 


During 1876 10,000,000 
trees were set out in Minne- 
sota. 

ae 

Shingles must be cheap in 
Farwell, Mich. Tom Crossen, 
of that place, sold his dog re- 
cently for 30,000 shingles. 


For the last several months 
a firm in Chicago has been 
engaged in the sale of south- 
ern or yellow pine in that city. 
This class of lumber is new in 
that market. The firm alluded 
to is George Schmid & Son. 
Some Missouri hard pine has 
been sold in Chicago pre- 
viously, but none of the genu- 
ine long leaf yellow pine from 
the Gulf States. Since the firm 
began business several build- 
ings in the city have been fin- 
ished with this kind of lum- 
ber to the eminent satisfaction 
of the purchasers. It is suscep- 
tible to a handsomer finish 
than white pine and is equal to 
many varieties of ornamental 
woods. Schmid & Son do an 
order business, paying partic- 
ular attention to filling orders 
in car lots from interior deal- 
ers. They keep very little 
stock on hand, but when an 
order is received they can fill 





of Thomas McDuff, a trusted 


it in from 10 to 20 days. We 








til yellow pine flooring will be 
extensively used in this sec- 
tion. Freight from Savannah, 
Ga., to Chicago is $70 a car. 


Van Dorn, Dickhut & Co., 
Quincy, Ill., are making ex- 
tensive repairs to their saw- 
mill and are putting in some 
new machinery. 

* 8 & 


There were shipped from 
Puget Sound, Washington 
Territory, last year 40,300,- 
000 feet of lumber, chiefly to 
Chile, Peru, Australia and the 
Sandwich Islands. 


* * * 


The demand for lumber is 
improving at Muscatine, lowa, 
the Hershey Lumber Co. being 
50 carloads behind on orders. 

*s 8 & 


A steam logging sled is an 
experiment that was being 
tried out in Minneapolis the 
last season. 

* 8 * 

C. F. King, of Covington, 
Pa., has invented a new lath 
mill that does its own bolting. 

, oe 


A bill was introduced in 
the Michigan legislature re- 
cently providing that laborers 
employed by lumbermen may 
attach any property of their 
employers for wages. Here- 
tofore they could attach only 
the logs. 
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Southern Pine Movement Slow in Getting a Start 


Southern pine volume is not up to the expectations of the 
producers, though for the first eleven weeks of the year the 
bookings have fully equalled the cut. A large part of the busi- 
ness so far has come from the South, for northern and eastern 
markets are lagging. In many sections of the middle West, 
puilding is still retarded by rains, and retail yards find them- 
selves well enough supplied for current business, while similar 
conditions prevail in the East. 

So far, timbers have been the strongest items on the list, and 
are likely to continue so, for although oil field demand has de- 
creased, the West Indies and South America are coming in 
for larger quantities. Output of dimension and boards has 
also been pretty well taken care of. But there appears to be 
too heavy an accumulation of such workings as flooring, espe- 
cially in the upper grades. Building prospects are such that 
these will probably be absorbed readily as soon as spring 
weather allows operations to get started. 

Occasional weak spots in prices are uncovered, but as a 
whole the list remains steady. 


Inland Empire Mills Are Building Up Order Files 


Inland Empire pine manufacturers have been steadily build- 
ing up their order files since the first of the year. Winter is 
of course their period of low output, when both shipments and 
orders greatly exceed the cut, but it is notable that whereas for 
the first eleven weeks of last year shipments amounted to 23 
percent more than the production, this year shipments ex- 
ceeded production by 48 percent, and while orders last year 
were only 26 percent above, this year they were 62 percent 
above production. These figures indicate a considerable re- 
duction in mill stocks, largely as a result of curtailment in the 
cut. The mills are therefore able to hold quite firmly to their 
lists, and feel confident that as spring trade develops they will 
be able to put advances into effect. 


Curtailment of California Pine Output Helps Market 
California pine mills find that demand has been showing 


_ seasonal improvement. Middle West trade is apparently bet- 


ter than that from the eastern States. But retailers in general 
are rather slow in coming into the market, the millwork indus- 
try leading in the buying. Within California, demand has 
been developing, but there is a possibility of heavy receipts of 
fir from the Northwest. The mills have been voluntarily cur- 
tailing, because they have somewhat too heavy stocks, and dur- 
ing the last week or so they have been handicapped by heavy 
snows. Plans for a rather moderate output are giving the 
market a better tone, and items that are hardest to get have 
been showing a little more strength. 


Northern and Eastern Softwoods in Fair Demand 


Northern pine trade has been a little less active recently 
than it was late in February and in early March. - Country 
yards in the middle West are still taking good quantities, but 
seem to have their assortments in fairly good shape, as they 
find that unfavorable weather and poor roads have prevented 
development of building activity. Eastern trade appears to 
be a bit slow. Business tends to run strongly to the lower 
grades, and box material is especially active. Since the first of 
the year, orders have exceeded production by about eight per- 
cent. The season’s cut is likely to be below normal, on account 
of the shortness of the logging season, and it is believed that all 
material available will find a ready market. Quotations re- 
main unchanged and firm. 

Northern hemlock has been moving in good seasonal volume 
to country points in Wisconsin and Michigan. Reports indi- 
cate a larger production than during the corresponding period 
of last year, but whereas orders for the first eleven weeks of 


Lumber Statistics Appear on Pages 58 and 59; 


last year amounted to only 70 percent of the cut, those for the 
corresponding period of this year amounted to 90 percent of 
the cut. Prices are a little stronger, for some sellers now get 
$4.50 off Broughton list, against a general level of about $5 off 
list that prevailed recently. 

The eastern spruce market is recovering from its low levels. 
Most sellers of framing now want $40 instead of $39 base, 
and Canadian random is in a little better request. Boards are 
still quiet, finding strong competition from other species, so 
that prices are no stronger. Lath are in too heavy supply, 
and New York quotations are quite weak. 


Fir Mills Dissatisfied With Priees and Curtail 


The outstanding development of the week in the Douglas 
fir market was the announcement that a number of mills would 
curtail their production. Their doing so can hardly be at- 
tributed to lack of business, even if sales are not altogether 
satisfactory for this season, as bookings during the first eleven 
weeks of the year have amounted to six percent more than the 
cut, which for this period was about seven and a half percent 
above normal, against twenty-five percent above for the corre- 
sponding period of last year. Returns, however, are too low, 
and there is a feeling that the market will absorb fir just as 
readily at a higher price level. On account of curtailed will 
operations, logs have accumulated, and in some districts fir 
logs have been marked down $1. 

Atlantic coast trade is a little slow, but California demand 
has been improving. Overseas demand is well sustained. Rail 
trade has shown a distinct pick-up during the last week, and 
promises to develop large volume in the near future. 


Northern Hardwoods Show Effects of Small Input 


Stocks of identical northern hardwood mills were about five 
percent larger March 1 than on the corresponding date last 
year, not an unfavorable showing when it is remembered that 
trade has been a little slow in getting started this year. Pro- 
duction for this season, however, is likely to be considerably 
less than it was last, because of reduction in log input owing to 
the late start in the woods and early break-up. 

The probability of short supply of wanted items has led 
to some revisions in the price list, these being scattered and 
not of large amount. About half the present mill stocks are 
green, and dry lumber may bring premiums before the new 
cut is ready for market. The present movement is hardly as 
large as it was expected to be by this time, but is improving, 
and the outlook is considered encouraging. 

The best buyers are automobile plants, but southern species 
offer keen competition. Millwork factories are somewhat bet- 
ter buyers, but flooring factories find sales slow. Export trade 
should soon show results from the recent formation of a sales 
organization for northern woods. 


Strong Situation Developing in Southern Hardwoods 


A much stronger market situation is indicated by recent re- 
ports from southern hardwood territory. In the first place, 
production for the week ended March 26 was down to 74 
percent of normal, indicating that the steady rains of recent 
weeks are beginning to have a serious effect, rivers being at 
high stage and lowlands flooded. And in the second place, 
bookings amounted to 9 per cent above normal, and exceeded 
the actual production by about fifty percent. 

The mills, however, have not yet had much benefit from the 
change in conditions, as there are evidences that large do- 
mestic buyers and foreign users have been coming in at recent 
low price levels. But it is believed that there will soon be 
apparent a shortage in dry stocks, in the face of increasing 
demand, as automotive and furniture trades increase takings 
and millwork and flooring factories come into the market. 


Market Prices and Reports on Pages 90 to 97 








AMERICAN LUMBERMAN 


Apri. 2, 1927 





A Leader in Wood Conservation 


BoeaLusa, La., March 28.—A visit to the 
**Magie City’’ of Louisiana is alway fraught 
with interest, and when a representative of the 
AMERICAN LUMBERMAN spent a day here this 
last week he found many things calculated to at- 
tract the attention of anyone at all interested 
in lumber and forest products. Under the guid- 
ance of A. C. Long, sales manager of the Great 
Southern Lumber Co., this visitor was given 
an opportunity to see the worth-while things 
that are being done to build here a permanent 
city and a center of developments in forest 
conservation and wood utilization. By the way, 
it will be of interest to note that the Great 
Southern Lumber Co. now directs the sales of 
not only its own products, but those of the 
paper mills and the turpentine and naval stores 
plants, with G. A. Townsend as director of 
sales and A. C. Long as sales manager. W. H. 
Sullivan, vice president and general manager 
of the Great Southern Lumber Co., the father 
and perpetual mayor of Bogalusa, while direct- 
ing the affairs of this great company and its 
affiliated enterprises, finds time to devote a 
great dea) of attention to civic affairs and to 


making Bogalusa a city of homes and schools 
and a desirable place in which to live. Just 
now, as spring is opening, the people are in- 
terested in their yards and gardens. The Great 
Southern Lumber Co. has a large area devoted 
to the propagation of flowering plants and 
shrubs, and these are supplied free of charge 
to employees who live in houses owned by the 
company. The supplying of these enables every 
family to have attractive lawns and flower gar- 
dens, makes the families of employees better 
satisfied, and the employees better citizens. This 
undertaking is helping to make Bogalusa an 
unusually attractive city. 

The new planing mill of the Great Southern 
Lumber Co., recently completed and replacing 
the old plant destroyed by fire, is a model of 
efficiency. Equipped with Yates-American fast 
feed machines of the latest type, this plant, 
with nine machines, has a greater output than 
the old plant with twice that number. The 
company has installed and has just begun op- 
erating an end-matching machine and is turn- 
ing out end-matched flooring, for which there 
is a constantly increasing demand. 
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Business in Brief 

On the whole the slight gains made in the general business situation reported the 
last several weeks have been well sustained, although there are sharp contradic- 
tions and considerable irregularity. 
groups of industries continue to expand others are showing little 
activity. It is probable that business on the whole is considerably 
During the last week bank clearings showed a 
gain in the leading cities but business failures increased considerably. Department 
store sales averaged above the like week of last year, although collections are slow. 
The packing industry reports domestic trade only fair. 
slow, although the situation in the retail trade has shown some improvement. 


There was an excess of wholesale price declines for the week ended March 26 as 
compared with the previous week, the most of these being in foodstuffs. 
the minor metals and some grades of coal also showed price de- 

There were scattered advances in many commodities in- 
cluding cotton goods, steel 
commodity price index for the week ended March 23 declined to 138.4 from 140 for 


For the second consecutive week this year, loadings of revenue freight have ex- 
The total car loadings for the week of March 19 
were 1,006,861 cars, an increase of 1,146 cars over the preceding 
RAILROADS week, 29,843 cars over the like week of last year and of 95,380 cars 
over the corresponding week of 1925. All districts except the north- 
western reported increases in the total loadings of all commodities compared not 
only with the corresponding week in 1926 but also with the same week in 1925. 


Production continues to increase slightly in the steel industry. 
ments, it is said, for the first quarter now drawing to a close, are very close to the 
record of the first three months of 1926. The mills in the Chicago dis- 

trict appear to be operating at a rate slightly higher than are the 
mills in the eastern districts. 
industry or group but extends to a multitude of consumers. 
purchases are not large, and there appears to be little stocking. Railroads are in the 


For the most part grain prices are averaging lower. 
The cotton goods market has been strong 
and this, together with the fact that final ginning returns 
are below the crop estimate, has resulted in a better price 
for cotton. The price, however, is stiJl about 5 cents below 
Crop reports continue to forecast a large production 


Unfavorable and wet weather has caused damage to the California 
citrus fruit crop, according to latest advices. 


The daily average gross crude oil production for the week ended March 26, it is 
estimated by the American Petroleum Institute, was 2,461,950 barrels, compared with 
2,463,450 barrels for the preceding week, a decrease of 1,500 barrels. 

The total production of anthracite during the week ended March 
19 was 1,432,000 tons, a decrease of 3.8 percent from the production 
Bituminous coal production for the week ended March 26 
was estimated by the National Coal Association to be 13,300,000 tons, a gain of 
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An interesting feature of the Great Southern 
operations is the plant for extracting pitch 
from slabs, through the Mason process. Slabs 
so heavily impregnated with pitch as to be 
useless for anything but fuel, after going 
through this process become suitable materia] 
for boxes and are sent to the box factory, the 
turpentine produced by the Mason process 
bringing more than enough to pay the expense 
of operating. A process also has been installed 
at the pulp mill by which a large quantity of 
turpentine is recovered from the digesters. This 
is a new development in the conservation and 
utilization program by which nothing around 
this great plant is permitted to go to waste 
that can be converted to some useful purpose. 

An enterprise in which all of Bogalusa, and 
the entire paper industry as well, is interested 
is the testing and experimental laboratory just 
being completed here by the Great Southern 
interests at a cost of $250,000. Housed in an 
attractive building, the most modern equip- 
ment yet devised is being installed and this 
laboratory will be equal to anything of the 
kind in the country, and the only one main- 
tained by an individual paper company. Here 
a force of chemists will be employed in ex- 
perimental work that may revolutionize the 
paper making industry. It is expected that, 
in addition to the Kraft paper being made from 
yellow pine at the great plants here, news print 
and book papers eventually will be produced 
on a large scale from gum and other hardwoods. 

One of the interesting places in Bogalusa is 
the memorial forest plot dedicated to the retail 
lumber dealers. In this plot are fine seedlings, 
each bearing a tag with a number registered 
in Washington and in the offices of the Great 
Southern Lumber Co., each dedicated to and 
bearing the name of a retail lumber dealer, 
who may secure at frequent intervals a report 
on the progress of his tree. As soon as the 
trees have attained sufficient height to permit 
the work to be done, the plot will be landscaped 
and made one of the beauty spots of Bogalusa. 
Memorial trees will be added to this area for 
any dealers who would like to have trees named 
for them and will so advise the company. 

Work is progressing rapidly on the plant of 
the Lamar Lumber Co., which is to be a mod- 
ern hardwood operation. V. M. Seanlan, of 
Clyde, Miss., head of the new enterprise, was 
in Bogalusa this weeek looking after construc- 
tion matters. With one hardwood mill that has 
been in operation here for a number of years 
(the Baer & Thayer Hardwood Co.) and this 
big new plant of the Lamar Lumber Co., 
Bogalusa will come into prominence as a hard- 
wood center, as well as a great longleaf yellow 
pine and Kraft paper center. 


Rotary Cut Lumber Standards 


Simplified Practice Recommendation No. 59. 
—Rotary Cut Lumber Stock for Wire Bound 
Boxes—which became effective Nov. 1, last, 
is now available in pamphlet form and ean be 
had on application to the Superintendent of 
Documents, Government Printing Office, at 5 
cents a copy. This project started in May, 
1925, when R. M. McClure, secretary of the 
Wire Bound Box Manufacturers’ Association, 
discussed with the division of simplified prac- 
tice, Department of Commerce, the possibility 
of establishing a simplified schedule of dimen- 
sions for the rotary cut lumber stock used 
in the production of such boxes. There fol- 
lowed a year of work. On June 9, 1926, a pre- 
liminary conference was held in Chicago. A 
general conference of representatives of the 
wire bound box and rotary cut lumber indus- 
tries was held in Chicago Sept. 23, 1926, to 
consider, discuss and adopt definite thicknesses, 
widths and lengths. This conference resulted 
in the following reduction of dimensional va- 
riety: Length, from 102 to 6, or 94 percent; 
width, 65 to 6, or 91 percent, and thickness, 9 
to 6, or 33 percent. 
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New Corporation to Feature Consumer Service 


Wholesale Organization Aims to Bring About More Intelligent 
Co-operation in Merchandising Northern Hardwoods — 


Some weeks ago a group of prominent man- 
ufacturers of northern hardwoods in Wisconsin 
and Michigan held a conference in Milwaukee, 
with the object of bringing about more intelli- 
gent codperation in manufacturing and mer- 
chandising methods. The result of that meeting 
was the organization of a wholesale company to 
deal exclusively in northern hardwoods, buying 
and selling direct and handling on a commission 
basis. The inception of this movement was re- 
ferred to on page 81 of the Feb. 19 issue of the 
AMERICAN LUMBERMAN, and since that time the 
Northern Hardwoods Sales Co. has been char- 
tered under Delaware laws with an authorized 
capital of $150,000, of which $100,000 is sub- 
seribed and subject to call. The company will 
begin active business April 1, and maintain 
headquarters in Suite 2104 Straus Building, 310 
South Michigan Avenue, Chicago. 

The directors of the new corporation held a 
meeting at the Congress Hotel, Chicago, March 
25, at which most of the thirty-five manufactur- 
ers interested were represented. The policy of 
the company was discussed, and W. W. Brown 
was elected manager, and H. F. Grobe, assistant 
manager. They will be assisted by E. L. Rich 
as salesman in Chicago and vicinity, and E. P. 
Grignon, of Appleton, Wis., who will cover Wis- 
consin territory, both being well known hard- 
wood salesmen connected with the W. W. 
Brown Lumber Co. 

The officers of the Northern Hardwoods Sales 
Co. are: President, Charles A. Goodman, Saw- 
yer Goodman Co., of Marinette, Wis.; treasurer, 
William A. Holt, Holt Lumber Co., of Oconto, 
Wis.; secretary, W. B. Heinemann, B. Heine- 
mann Lumber Co., of Wausau, Wis. Directors, 
W. D. Connor, R. Connor Co., of Marshfield, 
Wis.; Charles J. Kinzel, Kinzel Lumber Co., of 
Merrill, Wis.; Edward Hines, Edward Hines 
Lumber Co., of Chicago; M. J. Fox, Von Platen- 
Fox Co., of Iron Mountain, Mich.; Frank J. Sis- 
ley, Rib Lake Lumber Co., of Rib Lake, Wis.; 
J. D. Mylrea, Thunder Lake Lumber Co., of 
Rhinelander, Wis.; W. N. Wrape, Kneeland- 














W. A. HOLT, Cc. J. KINZEL, 
Oconto, Wis. ; Merrill, Wis. ; 


Treasurer and Director, Respectively, of the North- 
ern Hardwoods Sales Co. 


Bigelow Co., of Bay City, Mich., and William L. 
Saunders, Cadillae-Soo Lumber Co., of Cadillac, 
Mich. 

It is not the intention of any of the stock- 
holders to discontinue their present selling 
organizations, as the Northern Hardwoods Sales 
Co. will handle lumber in a general way and 
not exclusively for its stoekholders. The main 
object of the company is to handle large or- 





ders which could not be handled by any one or 
two mills, and in this way meet the buyers of 
the larger corporations resulting from the many 
mergers in the industrial field. The Northern 
Hardwoods Sales Co. will also endeavor to pro- 
mote and increase the use of northern hard- 
woods in every legitimate way, and by inform- 
ing consumers of the merits of northern hard- 
woods secure their use where inferior woods 
are now being utilized. 


Twenty-five Years’ Hardwood Experience 


W. W. Brown, the manager of the Northern 
Hardwoods Sales Co., has had a long experience 
in the northern hardwood business, having 
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Cc. A. GOODMAN, Ww 
Marinette, Wis. ; 


. W. BROWN, 
Chicago ; 


President and Manager, Respectively, of the 
orthern Hardwoods Sales Co. 


started in 1902 as lumber handler for the R. 
Connor Co. at Marshfield, Wis., and later in- 
spector for the same firm at Laona, Wis. In 
the summer of 1904, Mr. Brown became hard- 
wood inspector for the Mattoon Manufacturing 
Co., Mattoon, Wis., and from 1905 to 1909 was 
manager and inspector for the John Kaufman 
Lumber Co., Phlox, Wis. In 1909 he was road 
inspector for the G. W. Jones Lumber Co., of 
Appleton, Wis., with headquarters at Wausau, 
being transferred to Wabeno, Wis., in 1911 to 
take charge of shipping and the care of the 
lumber yards at that point. He remained there 
until May, 1912, when he became lumber buyer 
for the Hamilton Manufacturing Co. at Two 
Rivers, Wis., and in May, 1915, was made mana- 
ger of the hardwood department of the Edward 
Hines Lumber Co. In December, 1918, Mr. 
Brown started in business in Chicago under the 
name of the Northern Hardwood Sales Co., 
having the exclusive sale for two years of the 
Brooks & Ross Lumber Co., Schofield, Wis., and 
the Rib Lake Lumber Co., of Rib Lake, Wis., 
and then organizing the W. W. Brown Lumber 
Co., operating under that title in the wholesale 
hardwood business until taking over the man- 
agement of the Northern Hardwoods Sales Co. 

In an interview with a news representative 
of the AMERICAN LUMBERMAN, Mr. Brown gave 
the following statement regarding the objects 
and policies of the new corporation: 

The prime purposes of the company are as fol- 
lows: 

1. A better and more intelligent codperation in 
manufacturing and merchandising the products of 
lumber manufacturers to suit the needs of the 
trade. 

2. The handling of large orders collectively 
which the operators are not in position to handle 
individually. 


3. To put the northern hardwoods back into 
the old channels of trade, where they have been 
replaced by other woods or substitutes. 


4. The promotion of northern hardwoods for 
export. 


While this centralization plan is an innovation 
in the hardwood lumber industry, it is not new 
in many other lines of business, where it is work- 
ing successfully for the benefit and to the best 
interests of both producer and consumer. In this 
effort to place hardwood lumber on a higher plane 
of merchandising we solicit the good will and 
codperation of the consuming trade, keeping in 
the foreground good service and fair play for both 
producer and consumer. 

All industry in recent years has undergone radi- 
cal changes, and never before has there been such 
keen competition in all lines of business. We are 
living in an age where we are interdependent not 
only upon each other in our line of business, but 
upon all other industries with which we come 
in contact. 

The time has come when each line of business 
must act and think collectively, to safeguard the 
best interests of that business, and work together 


, unselfishly to that end. 


The present policy of consumers in buying small 
quantities for their immediate needs only requires 
that the mills supplying such demands must main- 
tain adequate supplies of the various items of 
lumber needed six months to a year in advance, 
and we shall endeavor to assist the consumers and 
the mills in creating and continuing this mutually 
necessary condition. 

Valuable Feature of the Service 

‘‘The present situation in northern hard- 
woods indicates extremely short stocks on ac- 
count of the early break-up of winter logging in 
the northern States,’’ said President Goodman 
in talking with the AMERICAN LUMBERMAN rep- 
resentative following the directors’ meeting of 
the Northern Hardwoods Sales Co. on March 
25. ‘Dry stocks are broken and much depleted, 
and there is a tendency to advancing prices in 
practically all items of northern hardwoods. 
There is an extreme scarcity in basswood and 
elm, and a very strong demand for the better 
grades of maple, with all-thick maple practically 
out of the market. When mill stocks are broken 
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W. N. WRAPE, W. L. SAUNDERS, 

Bay City, Mich. : Cadillac, Mich. ; 
Directors of the Northern Hardwoods Sales Co. 
it is sometimes not easy for consumers to locate 
just the material that they require, and this new 
company, by having the stock sheets of thirty- 
five to forty mills tabulated in its Chicago of- 
fice, will be able to give prompt information and 
service to the consumers desiring quick ship- 
ment of northern hardwoods, either in straight 
or mixed cars. It is thought that this feature 
of the service to the consuming trade will be of 
value.’’ 
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Los Angeles Well Supplied With Dealers 


The City Has Three Hundred Retail Yards and Competition Is Severe— 
Something About the Financing Methods 


They tell me there are some 300 lumber 
yards in a circle whose center is Los An- 
geles and whose radius is 20 miles in length 
or thereabouts. Try that. on your town. 
Maybe there are other spots more thickly 
populated with board dispensaries, but at 
the moment we don’t remember their names. 
It’s the climate; and that, it might be said, 
is more truth than humor. The climate buy- 
ers have done their share by creating a de- 
mand for bungalows and such like shelters, 
and the climate itself has attracted lumber- 
men from all the colder and less favored 
spots of the country. They come to be com- 
fortable; and when they find that they 
can’t be really comfortable away from the 
smell of sawn lumber they start a new yard 
of their own. The Orange Empire is alive 
and kicking with them. 


Construction Industry Prosperous 


It should be added, however, that the tide 
of incoming lumbermen is no longer at the 
flood. High tide of new yards occurred 
probably about four years ago, at the time 
when building permits in Los Angeles rose 
to $200,000,000 in twelve months. Building 
permits for last year ran about $123,000,000, 
we are told, and that is a fine, lush figure; 
one to make a Corn Belt dealer sob with 
love and longing. If it represented nothing 
but lumber, these 300 yards would have a 
pretty good average when they divided up 
that $123,000,000; but it includes so many 
other things that when the lumber is sep- 
arated from the necessary but uninteresting 


items the division among the dealers isn’t 
so cloying as they could wish. Oh yes, 
they’re getting on pretty well, thank you; 
but the Realm would like to suggest to 








LUMBERMAN in these 

days needs to have a bank- 

er’s knowledge. Certainly 
if he engages in such a business 
as financing his customers he 
needs to master those standards 
and methods before he goes very 
far with it. Many dealers are en- 
gaging safely and profitably in 
financing customers. One such 
dealer who has done this for 
many years in a conservative 
part of the East, told us last win- 
ter that had it not been for the 
profits from his financing com- 
pany he would not have made a 
dollar during 1926. But this man 
had mastered the peculiar tech- 
nique needed in this specialized 
field of finance. He had learned 
how to do a thing that is easier 
named than accomplished; he 
takes no excessive risks, and 
neither does he turn down good 
risks through over-conservatism. 








ambitious and dissatisfied dealers east of 
the Sierras that they rather bear those ills 
they have than fly to Southern California 
where so many of their fellows have beaten 
them to it. At the very least, a potential 
recruit to Southern California retailing 
would do well to come out and take a long 
look see, before he sells out back in Gopher 
Prairie. 

In an earlier article this department has 
mentioned the rather excessive number of 
yards; and there’s no special point in dwell- 
ing on it, except to warn the uninstructed 
that while there’s a wonderful market for 
lumber in these parts, there’s also a won- 
derful lot of keen and capable dealers on 
the ground. My father used to tell a story 
of an Irishman who came to the United 
States because he had heard that money 
could be picked up on the street. When 
he stepped onto the dock he at once picked 
up a pocketbook stuffed with currency. He 
handed it to a blind man, saying, “Here, 
poor mon, you take it. You can’t see to 
pick it up.” It should be said that the Cali- 
fornia dealers have keen eyesight when it 
comes to picking up lumber sales. They’ll 
certainly make whatever adjustments are 
necessary to put the industry on a sound 
basis; but they hope for their own welfare 
and that of dealers who are planning to 
invade the Orange Empire that the planners 
will reconsider. 

The Patten & Davies Lumber Co. has a 
line of 30 yards in Southern California, in- 
cluding some five in the city of Los Angeles. 

















Firm has 30 Yards in Southern California 





(Left) The Wood Working Plant at the Yard of Lounsberry & Harris, Los Angeles. (Right) General Office of the Patten §& Davies Lumber Co. This 
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The Cristie Studio in Hollywood 


The main office and yard is within a few 
blocks of the retail center of the city; and 
in this big and busy offce we talked a few 
minutes to H. S. Patten, the president of 
the company. If you live outside the Bear 
State your impression of a Californian is 
that he never admits any imperfection in 
his commonwealth, its climate, industries or 
people. In a measure this is true; for Cali- 
fornians have boundless faith in the future; 
and they have abundant reason for pride, 
for they are building a splendid common- 
wealth on what looks to a casual visitor to 
be sound foundations. But the Realm’s ex- 
perience is that these men talk freely of 
mistakes and maladjustments, though al- 
ways for the purpose of correcting them. 
Mr. Patten mentioned a matter which seems 
to have done some damage to California 
retailing; and the Realm recounts it here 
as testimony to the fact that powerful new 
business ideas must be carefully and proper- 
ly handled if they are to be assets and not 
liabilities. 
Customer Financing 

“There’s been considerable financing of 
customers,” Mr. Patten said, “and the re- 
sults have not been good. Of course it was 
not properly done, and the dealers who have 
suffered from it admit that fact. But the 
result, or at least one result, has been a 
general discrediting of the whole idea. I 
think many prominent dealers have decided 
that financing had better be separated from 
lumber retailing. 

“Of course much of this financing has been 
on a speculative basis; in fact it might be 
called practically a gambling basis. Loans 
were not carefully scrutinized; and this 
opened the way for unscrupulous contrac- 
tors to make money without delivering sound 
workmanship or real value. Houses have 
always sold readily in this city and still do. 
But in the competition of prospective own- 
ers to get homes it was often possible, some 
time back, to ask and get considerably more 
than the house was really worth. This cre- 
ated an artificially high price level for com- 
pleted houses, and frequently a contractor, 
by working the thing just right, could get 
larger loans on’ a house than it was worth 
on a conservative market. He always got 
paid, and well paid, for his work. Then 
he sold the house for what it would bring. 
Sometimes he made a profit on that transac- 
tion. If he sold it for the total of the 
mortgages he was quite content. If he had 
to take less he could usually retire unob- 
trusively between days. But in any case the 
holders of the mortgages had at best a 
precarious investment, and quite a number 
of such investors have found houses coming 
back onto their hands. The owner often 
had but a slight equity in the proposition, 
and, if he lost his job or became convinced 
that he could get a similar house at a price 
so much lower that he could easily afford to 


lose his payments, he let his home go back. 

“TI don’t really know how extensively Los 
Angeles dealers have gone into this finan- 
cing business. Of course we hear all sorts 
of stories. Such and such a dealer, we are 
told, finances his customers so and so. Such 
another does it in this different way. But 
these stories usually come from interested 
sources; and I imagine the situation, so far 
as dealers are concerned, is not so bad as 
these floating stories would indicate. The 
story I’ve outlined applies only to the out- 
standing cases. My guess is that much of 
the mortgage paper has been taken by inde- 
pendent investors; companies or individuals. 
But apparently it has not worked out very 
well, chiefly because it has never been placed 
on a sound basis. Possibly the time will 
come when new and sounder standards for 
making such loans will be worked out. Con- 
ditions favor a more careful investigation of 
such loans now, for the sales volume has 
reached what seems to be a steady level. 
Men with money to lend are less inclined 
to take speculative risks. But, as I said 
before, the whole financing idea is just at 
present under something of a cloud. I 
doubt if many retailers are doing much 
with it.” 

A number of retailers have been quoted 
in these columns to the effect that a lum- 
berman in these days needs to have a 
banker’s knowledge. Certainly if he en- 
gages in such a business as financing his 
customers, a business that has its own 
standards and methods, he needs to master 
those standards and methods before he goes 
very far with it. Many dealers are en- 
gaging safely and profitably in financing 


customers. One such dealer, who has done 
this for many years in a conservative part 
of the East, told us last winter that had it 
not been for the profits from his financing 
company he would not have made a dollar 
during 1926. But this man has mastered 
the peculiar technique needed in this special- 
ized field of finance. He has learned how to 
do a thing that is easier named than accom- 
plished; he takes no excessive risks, and 
neither does he turn down good risks 
through over-conservatism. We make the 
guess that California dealers, with their 
energy and their capacity for seeing a 
problem through to the finish, will soon 
start all over with this financing matter on 
a sound and workable basis. We’ll be sur- 
prised if we don’t find, in the course of this 
little trip, that some of them are already 
doing it. 

Here is a local newspaper clipping, which 
may indicate something of the volume of 
business done by Mr. Patten’s company: 

“Long Beach municipal wharf is again 
jammed with lumber imports. The steamer 
Brookdale sailed last night after having dis- 
charged a cargo of 1,670,000 feet of lumber 
for Patten & Davies, the largest single ship- 
ment of lumber ever brought to the muni- 
cipal wharf.” 

We submit that a concern which can take 
care of one and two-thirds million feet of 
lumber, dumped upon it at one crack, must 
have a capable organization and ample 
facilities. 

In the office of Loupsberry & Harris we 
heard more about financial matters. Not 
all lumbermen love their bankers; or, if they 
do, they conceal their emotion under some 
hard words. 


Conditions Good in Los Angeles 


“Los Angeles,” he remarked, “has come 
through the nation-wide readjustment with 
surprising ease. We've felt it, of course, 
else it wouldn’t have been a readjustment. 
But it came about here without nearly so 
much destruction and disorganization as 
other parts of the United States had to 
undergo, and the reason for this was the 
fact that local bankers saw far enough 
ahead to anticipate the end of the national 
boom and kept their customers from getting 
deeply involved. It is due to the bankers; 











San Pedro Harbor, the sea port of Los Angeles 
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there can be no doubt of that. The people 
of the city were in a mood to speculate. 
They, like Americans everywhere, got car- 
ried away with the idea that there could 
be no end to rising prices; that anything 
which a considerable number of people 
wanted was a proper article for specula- 


contentment of the owners. A man in debt 
is a restless and worried man. Each owner 
is a member of a codperative organization 
that buys such things as feed and that mar- 
kets the eggs; and these eggs are so in- 
spected and handled that they always com- 
mand a premium. Each egg is stamped; 





it is said, makes a profit of three or four 
thousand dollars a year from a single acre 
of ground. A person doesn’t get far in un- 
derstanding California until he takes ae. 
count of such enterprises as these. 

“It is organization and codperation that 
make these things possible,” Mr. Louns- 


tion; that they were losing 
money every day when they 
didn’t own something they 
could hold for a rise. Cali- 
fornians have the reputation 
for having complete confi- 
dence in their State and in 
everything connected with it. 
That kind of confidence easily 
starts a speculative fever; 
and of course there was a cer- 
tain amount of speculation, 
for people have money of 
their own which bankers do 
not control. But no wave of 
speculation reaches very high 
proportions without the use 
of credit; and the over- 
stretching of credit of course 
explains the sudden collapses 
which occurred in other 
places. That we didn’t have 
it here is pretty much because 
bankers wouldn’t let the ex- 
pansion get out of hand. A 
person can easily imagine 
California in a fearful slump 
instead of going along at its 
present level of steady pros- 
perity, if the bankers had let 
events take their natural 
course. There was a time, 
when everything looked like 
a million dollars, that bankers 
would not make even a con- 
servative loan to build a 
house unless the borrower 
was building it for himself 
and expected to live in it. A 
good many people thought the 
bankers were silly or worse; 
but they don’t think so now.” 

Both Mr. Lounsberry and 
Mr. Harris stated that sales 
are going forward steadily 
but admitted that prices, due 
to the oversupply of competi- 
tion, are not so good as they 
might be. But both of them 
seemed more inclined to talk 
about business in general and 
especially those lines of busi- 
ness whose profits eventually 
find their way into building 
than they were to talk about 
the lumber business itself. 
They described a poultry rais- 
ing colony that has been 
organized by a man named 
Weeks, if I have it right. 
This man is primarily inter- 
ested in selling land; but, like 
a good many lumber dealers, 
Mr. Weeks decided he could 
not sell his stuff properly un- 
less he arranged matters so 
his customers would make a 
correct use of it and enjoy a 
profit from it. Land of this 
type out here is very expen- 











How Old Home Was Made New 


This poetical contribution was sent us by J. E. Matson, Wau- 
sau, Wis., with the following explanatory note: ‘‘Two or three 
years ago the F. & A. Lumber Co., of Crystal Falls, Mich., a retail 
yard, wanted an ad written in rhyme, and to give it ‘local color,’ 
wanted the names of two contractors incorporated, which was done. 
At the time, I was assistant sales manager of the Curtis & Yale 
Co., of this city, and a request for help came through our repre- 
sentative in the field. Accordingly I wrote the lines. You may 
be interested in reading, and perhaps, as Peter Piper would say, 
‘pondering the possibility of poetic publicity.’ Of course, as 
advertising, it will not ‘fit’ in the ‘Lumberman Poet,’ but I 
may contribute something to that department some other time. 
Meanwhile, I should like your comment on this poetical advertise- 
ment, which was written in connection with the dealer’s remodeling 
campaign. The Sutters are honest-to-goodness folks who actually 
remodeled their home, and the original advertisement was pub- 
lished with their permission.’”? The AMERICAN LUMBERMAN is 
pleased to reproduce this advertisement, both because of its 
unusual form of composition and because it affords a good exam- 
ple of how local happenings in the building line may be capital- 
ized as themes for local advertising of a peculiarly interesting 
character. In this reproduction, two verses of the original poem 
are omitted, one of which contained the name of a second local 
contractor.—EDITor. 

Said Mrs. Sutter, ‘“‘Adoiph, has the thought occurred to you 
That soon we’ll have to build a house, this old one will not do; 


It’s out of date and run to seed and looks much worse than that; 
| often wonder whether | should like a modern flat?” 


“The thought,” said Adolph, “has occurred, I’m ready to confess, 
But more than that it hasn’t bothered me at all | guess; 

The reason’s plain, one must have jack to build a house today, 
And money doesn’t grow on trees, at least not out our way.” 


“That’s true enough, but tell me how so many of our friends 
Who are no better off than we can manage means and ends, 
Whereby they build unto themselves and seem to get ahead; 
They haven’t superhuman powers,’”’ Mrs. Sutter said. 


‘“‘Now, now!” said Adolph, “you are getting into high finance, 
For us to build a home today you know there is no chance; 

| freely grant it would be nice to have a brand new shack, 
But houses nowadays, my dear, are only built with jack.” 


“1 do not know this ‘Jack’ you’ve mentioned once or twice, 
But do know Mr. Strombeck can build houses just as nice, 
Nor would he ask a figure that would tie us down for life; 
So why not talk with him today?’’ said Mr. Sutter’s wife. 


Thus talked the twain, and nothing else remained for them to do 
But call in Mr. Strombeck, who was glad to give his view; 
‘There is,’’ he said, ‘‘no need to build a brand new house at all; 
This one will nicely fit your case like paper on the wall.’’ 


“In general the house is sound, the lines are graceful, too, 

So why not just repair a bit, a thing or two renew? 

By changing this and moving that and adding something here 
In up-to-date conveniences, the cost will not be dear.” 


So that was how the Sutter folks evolved their little scheme 
Of changing over their abode and making it a dream; 

Nor was there much involved in cost to do the job up right, 
No worries theirs at all by day, no loss of sleep at night. 


In fairy tales we read about such transformation scenes, 

But the Sutters know exactly what this “transformation” means; 
No fairy wand could well eclipse the metamorphosis, 

That here was made, nor much increase the Sutter family bliss. 


They found the old house good enough to satisfy their need, 
Their dream of “Home, Sweet Home,’”’ became a home indeed; 
Because they hired experts who were glad to show the way, 

And because they bought the wherewithal to build from F. & A. 

















berry said. “California farm- 
ing is highly specialized and 
organized. Organization and 
codperative marketing put the 
citrus fruit growers on their 
feet. The walnut growers 
are well organized and make 
a profit. The raisin men 
have been in something of a 
jam, but I understand they 
are getting their troubles 
straightened out. The canta- 
loupe men are well organized, 
and so it goes. Old-fashioned 
farming is dropping out. One 
farmer came in and wanted 
to sell me some hay. We used 
to buy from him years ago, 
but now we use trucks instead 
of horses. This hay farmer 
said he was going to quit. He 
works more than 1,000 acres, 
and he told me it costs him 
$18 a ton to produce his hay, 
which is more than he can 
get for it. It’s the passing 
of the old farming and the 
coming of the new. Some- 
times I wish the lumber busi- 
ness had an organizer who 
could do for us what has been 
done for the fruit and vege- 
table men. But at that I don’t 
think the retailers need such 
help so much as the sawmill 
men do.” 

We were interested to see 
dimension stored on end in 
this yard. A person sees such 
storage everywhere out here; 
sometimes under roof, more 
often in the open. Apparently 
it is an accepted idea. Big 
racks. have been built, and 
the stuff is standing in vast 
quantities. Apparently this 
is an aid in keeping stock dry, 
and probably it is something 
of a protection against the 
sun. In the open yards, 
where a person usually sees 
such storage, there is ample 
room to handle the stock. 
Then, too, it is a saving either 
of labor or of space. If hori- 
zontal piles are built high 
enough in the air to get an 
amount of stock in one pile 
that could be stood on end in 
the same space, at least one 
and often two extra men are 
needed to load it in or out. 

PONDER THIS convention ut- 
terance by Hawley Wilbur: 
“A lot of us lumbermen ad- 
vertise to the farmers, .sug- 
gesting that they build a 
machine shed or a garage, and 
yet you can walk around al- 





sive; running oftentimes to $1,000 or $1,500 
an acre. So it can’t be used for just ordi- 
nary farming. Mr. Weeks sells his land in 
acre tracts. Each buyer must have the 
cash to pay for it outright; both as a mat- 
ter of safety and as a matter of insuring 


an extension of the grade-marking idea. 
This colony of some 400 families markets 
three carloads of eggs a week and at that 
supplies but two chain stores in Los Angeles. 
Several times as many could be sold, I am 
told, if they could be produced. Each family, 


most any lumber yard and see the auto 
trucks and coal machinery and other things 
standing out in the open. We tell people 
how to build nice houses and yet the average 
lumber yard in a town looks like the devil. 
Why preach one thing and do another?” 
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Launch Campaign for Home Owning 


PHILADELPHIA, Pa., March 28.—A very im- 
portant and significant meeting of national 
advertisers of building materials was held at 
the Union League Club, this city, on March 22. 
This meeting, which was sponsored by the Penn- 
sylvania Lumbermen’s Association, had as its. 
keynote the stimulation of home ownership by 
national advertising, and represented a con- 
eerted effort on the part of manufacturers of 
puilding materials to effect a working plan for 
a national campaign for home ownership. In- 
vitations had been issued to a small group of 
manufacturers with whom the Pennsylvania as- 
sociation has come in personal contact, with 
the idea of obtaining a cross-section of opinions 
from those most interested. 

In calling the meeting to order Fred H. Lud- 
wig, of Reading, Pa., chairman of the home 
ownership committee of the Pennsylvania Lum- 
bermen’s Association, stated that all invitations 
had been accepted and that the persons in at- 
tendance represented a gross annual expenditure 
of ten million dollars in national advertising 
of building materials. He explained that the 
purpose of the gathering was not to lay down 
any set plans, but rather to codrdinate the opin- 
ions of the leading national advertisers to the 
end that concerted action might be taken to 
swing the American public away from its over- 
emphasis of luxuries to more definite considera- 
tion of the home. In discussing the problem 
Mr. Ludwig said: 


What good does it do us retailers to talk lum- 
ber or building materials for homes to customers 


“Mother’s Day” Offers “Ad” 


There is decided advantage to a dealer in 
‘‘hooking up’’ his newspaper advertisements 
with special ‘‘days’’ and other occasions of 
public interest, as thereby the ads gain atten- 
tion more readily than they might without that 
special appeal. This is well understood by ad- 
vertisers in numerous other lines, who lose no 
opportunity for thus increasing the effective- 
ness of their newspaper publicity. 

And, too, timely appeals of this sort give the 
impression that the dealer is on the alert to 
keep his advertising fresh, interesting and up 
to date. The next opportunity of this sort to 
present itself to lumber dealers is Mother’s 
Day, which is generally observed the second 
Sunday of May. This day is connected in a 
sentimental way with the thought of home, and 
therefore affords a good opportunity to stress 
home building and home improvements for the 
sake of the queen of the home, ‘‘ Mother.’’ 

As Mother’s Day approaches it will be noted 
that firms in various lines of business will take 
liberal advertising space in the newspapers to 
call attention to their wares as suitable gifts for 
mother. Foremost among these will be the 
florist, who will urge the presentation of flow- 
ers, the wearing of a flower in the buttonhole 
ete. as the most appropriate way of showing 
respect and affection for one’s mother. Next 
in line will be the confectioners, jewelers and 
others who will remind the people of what they 
have in their stores in the way of suitable gifts 
for ‘‘Mother’’ on the day specially devoted to 
her, and urge the purchase of their wares. 

It is doubtful, however, whether very many 
lumber retailers have given much thought to 
Mother’s Day as an opportunity for paving the 
way for future business based on the central 
idea of doing something specially nice for 
‘*Mother.’’ Of course, it is hardly to be ex- 
pected that as a result of advertising or any 
other form of appeal that could be made, very 
many people will build a new home for Mother 
between now and the coming of her special 
day. It is not impossible, however, that some- 
one might be prompted to build a new porch, 
put down hardwood floors, install built-in mill- 
work, or do other remodeling or improving of 





who think only in terms of new cars and apart- 
ment houses? ‘What does it profit you manufac- 
turers to advertise and promote brick as against 
lumber, lumber against stucco, wooden shingles 
against asphalt, if your ultimate consumer, the 
prospective home builder, has decided to buy an 
automobile? 

The appeal which we 
stress in advertising to- 
day hits only the man 
who has already made 
up his mind to build a 
home. What we want to 
do is to create new de- 
sires to build homes, in 
competition with the 





FRED H. LUDWIG, 
Reading, Pa. ; 
Who Urged United 
Campaign for Home 
Ownership 





ever-encroaching luxuries. 
We must realize that the 
building industry is fac- 
ing a crisis in home 
building. 

You fellows spend mil- 
lions of dollars a year 
talking about your own 
individual products. Now 

— here’s what we want you 

to do. We want you to 
set aside a portion of your appropriation to stimu- 
late a desire to own a home, not the component 
parts of homes. How to accomplish this, the 
ways and means of carrying out the plan, is what 
we are here to discuss. 


the home that would make it a pleasanter and 
more convenient place for her to live and to 
do her work in, and have the improvements 
completed before Mother’s Day. 

The greatest benefit, however, that might be 
expected from special advertising of this sort 
would be the reminding of people that they 





‘Helping Mother”’ 


The boy or girl who was willing 
to “help Mother” was called a 
*good boy” or a “good girl.” 


Today “helping Mother’ may 
mean providing her with the new 
home she has done without these 
years while farm profits went 
back into farm improvements. 


It may mean the new porch, or 
an extra window to light up the 
kitchen, or an additional room, 
or any of a dozen things which 
would make her work lighter or 
her days and nights more 
pleasant. 


Whatever it is, we shall be glad 
to be of assistance in “helping 


Mother.” 


Thede-Sherrod 


Lumber Company 


1800 Texas St., - - EL PASO, TEX. 
“A Single Stick to a Carload” 











This timely advertisement of a Texas retailer 
suggests a theme eminently appropriate for 
‘¢ Mother’s Day’’ advertising by lumber dealers 


Alive to all suggestions and new ideas for 
the betterment of business, this group of execu- 
tives were quick to seize upon this one, and 
interest immediately was manifested. The 
necessity for such action was hardly questioned, 
the main problem being how to put it into 
effect. 

It was brought out by H. H. Hobart, of the 
Curtis Companies, Clinton, Iowa, that while it 
would take years to swing the retailers in line, 
right here was a group already sold on the idea, 
who knew how to carry it out, and who had the 
means at least to start the ball rolling. It was 
thought better to start in a small way and then 
swing the combined industries into line. An- 
other point of particular importance was that 
not only should the desire be created for homes, 
but the public must be educated as to the ease 
with which homes can be built and financed. 

Many other constructive suggestions were 
made by those present, and the consensus was 
that immediate action was necessary. Accord- 
ingly, a motion for appointment of a small but 
representative committee to draw up the final 
plan of action was adopted. Chairman Ludwig 
will appoint the members of such committee 
before the next meeting, which will be held in 
the near future. 


THE UNITED STaTEs supplies between 4,000,- 
000 and 5,000,000 feet of hardwoods annually 
to the Scandinavian countries, according to 
Commercial Attaché H. Sorensen, Copenhagen, 
Denmark. 


Opportunity 


owe a duty to make the heme as attractive and 
convenient as possible for ‘‘Mother’’ during 
her remaining years, and thereby plant an im- 
pulse that later on might result in extensive 
improvement, or even in the building of a new 
home. Every act has its starting point some- 
where, and is the result of impressions or im- 
pulses received from some source. Therefore, 
why not seize upon the psychological time for 
urging observance of Mother’s Day in a way 
that shall really count the most for her happi- 
ness throughout the remainder of her life? 

A very good example of what can be done 
along the line suggested is the accompanying 
advertisement of the Thede-Sherrod Lumber 
Co., of El Paso, Tex. The advertisement occu- 
pied space two columns wide and 6 inches deep. 
The caption ‘‘ Helping Mother’’ tells the story, 
and the entire advertisement breathes the spirit 
of Mother’s Day. It would not be at all sur- 
prising if the statement in the second paragraph 
about ‘‘providing Mother with the new home 
she has done without all these years while farm 
profits went back into farm improvements,’’ 
should cause some prosperous farmer to do a 
little serious thinking as to whether he has 
really given his ‘‘partner’’ a square deal in 
the way of providing the sort of home she is 
entitled to, and so eventually lead to a new 
house going up on the farm. 

Anyway, there can be no question as to the 
appropriateness of stressing new homes, porches, 
sun parlors, hardwood floors, cupboards, cab- 
inets and built-in conveniences of all sorts, as 
the most suitable gifts possible for the best 
and fullest observance of Mother’s Day. 

THE NATIONAL forests are used for many 
things besides the production of ¢rops of tim- 
ber. This is shown by the annual report of the 
special uses for the twenty-two national for- 
ests of Oregon and Washington. According to 
the report, 2,589 special use permits are in 
force. These uses are of forty-eight kinds, rang- 
ing from apiaries to wharfs. There are such 
uses as school houses, golf courses, observatories, 
fur farms, hotels, mineral springs and ceme- 
teries. 
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News and Business Ideas for Retailers 


Some April Selling Suggestions 

‘* April showers bring May flowers,’’ accord- 
ing to the old saying. But that’s only part of 
the story. The big thing to keep in mind just 
now is that sales efforts put forth in April 
produce sales in May, June and thereafter. 

Here are a few suggestions as to fields for 
sales promotion work this month that ought to 
be specially productive of results. Of course 
this does not purport to be a complete list, and 
doubtless most dealers will already have jotted 
down many of these items for special attention 
during April. However, it often is an advan- 
tage to have a list of such matters before one, 
to ‘‘check up’’ by, and with that thought the 
following are suggested for concentrated ad- 
vertising and sales work during this month: 


Push sereen stock, screen doors and screen 
windows. 

Now is the time to repair roofs which leaked 
during the winter. 

Put on a ‘‘Remodel Your Home’’ campaign. 

Keep hammering away on the home-building 
idea. 

Suggest building sleeping porches. 

Sell brooder houses for baby chicks. 

Begin ‘‘talking up’’ pergolas, latticework, 
trellises, lawn seats and other outdoor wood- 
work. 

Push sale of summer cottages. 

Urge laying of hardwood floors. 


Maintains Architectural Service 

Sr. Paut, MINN., March 29.—One of the 
outstanding lumber companies in the Twin 
Cities maintaining architectural service free to 
customers is the Capital City Lumber Co., of 
St. Paul. This company was organized in 1907 
and since that time has advanced by rapid 
strides. New buildings have been erected and 


new additions added to several of the old ones 
to accommodate the increased volume of busi- 
ness. E, E, Sieseke, one of the principal owners 
and organizers of the company, now is its presi- 
dent. An experienced architect is in charge of 
the home building department and renders as- 
sistance to prospective home owners, as well as 
to contractors and builders. This department 


Quick Action by Lumber Company 


Detroit, MicH., March 28.—Thanks to the 
promptness and efficiency of a local concern, the 
Braun Lumber Co., in rising to an emergency, 
traffic over the Dixie Highway has been restored 
by the building of a plank road over a sink hole 
more than one thousand feet in extent, situated 
three miles south of Pontiac. 

This sink hole, which 




















Volunteer road builders laying plank road over a sink hole in Dizie 

The required lumber was resawed and 

rushed to the spot by trucks within a few hours of receipt of the order 
by the Braun Lumber Co., Detroit 


Highway near Pontiac, Mich. 


not only gives expert assistance in planning 
homes but also helps in financing them. 





had to face: 


time. 


cases could be avoided.” 





This Week’s Timely Tip 


“An Ounce of Prevention” 


In a recent letter to the AMERICAN LUMBERMAN, A. P. Crow, 
lumber dealer at Ironton, Mo., offers this interesting suggestion for 
preventing a difficult situation which a great many lumbermen have 


“Every materialman selling contractors has had cases where, 
after collecting his money from the owner, the contractor has 
failed to pay for the material used on the contract. 
often is a lien filed on the premises of a surprised owner, and pos- 
sibly some litigation, expensive to both parties, and last, but not 
least, the materialman has some money tied up for an indefinite 


“In these days of advertising to educate the public I think one of 
the best investments would be for the materialmen of a com- 
munity collectively to run advertisements at intervals calling the 
attention of prospective builders to their liability under the lien 
laws, and stressing the point that the owner should see that the 
material bills are paid before settling with the contractor. This not 
only would save useless expense but would speed up collections. 

“The individual materialman can not, without offending the con- 
tractor, go to the owner in advance and warn him of his liability. 
Sometimes the contractor will take the money due the material- 
man on one job and use it for labor on another job, and the ma- 
terialman holds the sack. By collective advertising some of these 


Watch for Next Week’s “Tip” 


The result 











—— ——, has been causing trouble 
| since 1916, had been 
| brought to an intoler- 
able condition by spring 
thaws, and had caused 
an interruption of truck 
traffie to an extent es- 
timated to represent a 
loss of $100,000 to the 
various trucking con- 
cerns, to say nothing of 
private and automobile 
traffic. 

One thousand pieces 
of 4 by 12-inch 14-foot 
timbers were required, 
together with 8,000 lin- 
eal feet of the same 
item, all of which had 
to be resawn from 8 by 
12-inch and 12 by 12- 
inch pieces. The order 
for the material was re- 
ceived by the Braun 
Lumber Co. about noon 
on March 15, and de- 
livery was completed 
late the same night, the 
material being rushed 
to the spot by eight 
trucks as fast as it was 
made ready at the company’s mill. 

Immediately upon completion of the plank 
road bridging the sink hole a solid line of three 
miles of trucks and passenger cars passed over 
from the north, and an hour later a two-mile 
procession fyom the south. Thus after a tie-up 
of several days, highway traffic between Detroit, 
Pontiac, Flint and other important points was 
restored, thanks to lumber, and to the prompt 
and efficient service of the lumber concern above 
named. 


*“‘Home First’? Movement Grows 


Newark, N. J., March 28.—Erwin Ennis, sec- 
retary New Jersey Lumbermen’s Association, 
has received many inquiries about the Build a 
Home First campaign, which the organization 
is sponsoring as a nationwide movement. 
Many seek information as to the best manner in 
which to promote a ‘‘Build a Home Pirst 
Week.’’ These inquiries, from various parts of 
the country, evidence widespread interest. 

Mr. Ennis said that many who have asked 
for information have gone right ahead with 
plans on their own hook and some of them have 
met with great success. Citing the case of 
Buffalo, Mr. Ennis said: 


The Buffalo association is now organizing tlhe 
several industries and lines to put on an intensive 
campaign starting with a Build a Home First 
Week. They plan to have all advertisers of con 
struction materials incorporate the Build a Home 
First slogan design in their ads, and will use 
newspaper space as a group. 

All stationery, as well as any package goods 
they put out will carry stickers or be imprinted. 
Stickers will be given to everybody who will use 
them on their automobiles, store or office windows. 
Steel signs will be used on all trucks, buildings 
around plants and contractors’ establishments, as 
well as near all real estate developments. 

Every street car in the city will carry on the 
front a card bearing the slogan. There are over 
800 cars in service. Last but most important of 
all every school child in the city will be given 
a Build a Home First celluloid button, and in 
that way the idea will reach the home, where the 
mothers will see it. This is the key to driving the 
thought to where it will get final action. 
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Retailer Displays Materials 

Sr. Louis, Mo., March 28.—The regular semi- 
annual show of building materials by the Julius 
Seidel Lumber Co. opened March 19 and will 
continue until April 2. As in previous years, 
the show is held in a downtown location, the 
present exhibit being at 415 North Broadway, 
it the heart of the retail district. The show 
js under the direction of C. L. Dann, manager 
of the Seidel company’s building specialties de- 
partment, whose first exhibit was held in 1924. 

Interesting features of this year’s exhibit are 
a working model of the sawmill and a forest 
scene, showing the cut- 


Is plastering the ceiling in the basement worth 
the added cost? 

What is the best season for painting? 

Is stucco really durable? 

Is it better to swing casement windows out than 
in? 

Is rough boarding stronger when put on diag- 
onally ? 

Is it cheaper -to build by day labor than by con- 
tract? 

What makes radiators knock? 

What percentage of my income may 
devote to payments on my home? 

What should I figure on depreciation of my 
house after the third year? 


I safely 





ting of timber. Over 
the miniature sawmill 
js a sign reading: 

“Forestry. Help na- 
ture a bit. Reforestation 
plus conservation makes 
for permanent employ- 
ment. No trees, no saw- 
mills. Julius Seidel Lum- 
ber Co.” 

The exhibit is open 
daily from 9:30 a. m. 
to 6 p. m. and on Tues- 
day, Thursday and Sat- 
urday evenings. Visi- 
tors are requested to 
register, and as an in- 
ducement for them to do 
so, material for a roof 
will be given away dur- 





oo” 











ing the show. 


A special discount is 

iven on _ material 
bought at the show. 

Representatives of a 
number of manufacturers of products handled 
by the Seidel company are present to conduct 
demonstrations of their products, and otherwise 
to assist Mr. Dann. Among the concerns thus 
articipating are the Celotex Co., the Beaver 
Sredecte Co. (Inc.), the Andersen Lumber Co. 
and others. 


Winter-Built. Home Is Success 


St. Paut, Minn., March 29.—St. Paul’s 
winter-built demonstration home, in the heart 
of the residence district, will be completed this 
week and opened for public inspection next 
Sunday. Construction of this home has been 
watched with interest by lumbermen and build- 
ing material distributors as well as by the 
public. The home, in which only the best of 
materials and supplies have been used, with 
many innovations for the convenience of house- 
wives, was started Dec. 2, 1926, Fifty firms and 
individuals codperated in its construction and 
furnishing. 

The object of the home is to prove the feasi- 
bility and desirability of winter construction 
in this climate. Its construction was advanced 
on schedule despite an unusually severe winter. 
Those who conceived the idea of constructing 
this home in the winter purposed to answer the 
contention that construction cannot be carried 
on effectively and economically in the winter 
because of the prevailing low temperatures. 
There were no delays and no inconveniences, 
according to the builders. The labor supply 
was more plentiful in the building season. 
There was prompt delivery of materials. The 
home is as substantially built as any in this 
territory. 


Homeseekers Ask Many Questions 


New York, March 28.—The Equity Homes 
Co., located in Jamaica, Long Island, has just 
opened a new department that has attracted 
wide attention. The department is a home- 
seekers’ information and service bureau, de- 
signed to give helpful information on financing 
homes and construction. The company reports 
that many interesting questions have already 
been asked and answered, among them the fol- 
lowing: 

What is the advantage of the wood shingle? 

What is the best kind of flooring for the home? 

What makes a fireplace smoke? 

Which is the better flue lining, plaster or tile? 


Exhibit of building materials being held by the Julius Seidel Lumber 
Co., St. Louis, Mo., in a location in the heart of the downtown shopping 
district, where many thousands of persons pass daily 


On $500 cash payment what will it cost me to 
carry a $6,000 home? 

Do I save anything by buying direct from the 
builder ? 


Dealers Exhibit Dream Home 


St. JosepH, Mo., March 28.—A ‘‘dream 
home’’ -exhibited by the Collier-Adams Manu- 
facturing Co., manufacturer of millwork, and 
associated local lumber dealers, formed the cen- 
tral attraction of the first annual St. Joseph 
Building Exposition held in the Auditorium last 
week. 

This home consists of three rooms, as follows: 
A large living room, kitchen and dining room. 
Here are shown, as in an actual residence, 
built-in conveniences such as bookcase, folding 
breakfast set, ete. Some of the other exhibitors 
of building materials have constructed minia- 
ture houses out of the products which they 
handle, these forming an interesting part of the 
show. There were more than sixty exhibition 
booths, most of them being occupied by local 
concerns. 

The local lumbermen were active participants 
in the enterprise, among the firms having ex- 
hibits being the Dierks Lumber Co., Dougherty- 
Moss Lumber Co., South Park Lumber & Coal 
Co., C. H. Nold Lumber Co., Robidoux Lumber 
Co., St. Joseph Lumber Co., Hutchinson Lumber 
Co., E. W. Bay & Son Lumber Co., and N. D. 
Biles & Co. 


It Is NO more difficult to cut a tree with a 
12-inch stump than with a 30-inch stump. RB. D. 
Garver, of the Forest Products Laboratory, last 
summer talked to a number of sawing crews on 
this subject. All agreed it saved good timber 
and none objected strenuously. One sawyer 
remarked: ‘‘ Well, I’ll tell you, it’s owin’ to 
what you’re used to. Now that I’ve got into 
the habit of cutting short stumps it’s just as 
easy as to cut the long ones—unless of course 
you happen to hit one o’ them big swell-butted 
ones.’ 





Builders Today Enhance 
Selling Value of 


LUMBER 


In the designing and build- 
ing of homes, present day 
builders are adding ‘to the 
salableness of the material 
used. By following their 
suggestions the money put 
into a home is truly an in- 
vestment that frequently is 
turned over to better profit 
than the same money will 
earn when put into a bank. 


We would like to show 
you how this is being done 
through the selection of at- 
tractive house plans. We 
have them for many different 
styles and sizes of homes. 
Come in and look them over 
and let us help you select the 
one which will meet the 
needs of your family. 


(Dealer’s Name Here ) 





A specimen advertisement prepared by the AMERICAN LUMBERMAN for dealer 
who use space in their local newspapers 
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Energetic Advertising Brings Results 


Eminently Successful Retacler Uses Full Pages to Tell Folks, and 


the Women in Particular, All About Its Service 


DEcATUR, ILL., March 28.—Every now and then, in discussing adver- 
tising with retail lumbermen, someone will declare: ‘‘No, I don’t ad- 
vertise much, if at all, in the newspapers. I can’t, through any amount 
of checking up, find that it pays. I have consequently determined that 
it is but a waste of money.’’ ; 

While most old school retailers are unanimous in that view, the 
speaker not infrequently is a dealer of the modern, progressive type, 
alert to business opportunities and always ready to test new merchan- 
dising methods and ideas. He has tried newspaper advertising but 
couldn ’t put his finger on the results, and quit in the sincere belief that 
advertising on that account is of no account. Often he admits, however, 
that possibly his advertising wasn’t the right kind, but explains he hasn’t 
time to prepare any- 
thing more effective, 


Advertising to be effective, however, must be intelligent. It must tell 
a story, and tell it in such a way as to impress the reader. There must 
consequently be individuality in each ad. Mr. Jones is always alert for 
tips. ‘‘Each week,’’ he said, ‘‘as soon as the AMERICAN LUMBERMAN 
arrives, I go through it page by page, carefully reading the Realm of the 
Retailer, the retail convention reports and all items affecting the retail 
lumber trade, searching for pointers applicable to our business. Many 
of the best ideas used by us have been obtained in this way.’’ 

Mr. Jones makes it a special point to hook up with national adver- 
tising of products handled by this firm and, further, has secured the full 
coéperation of the advertising departments of both local daily news- 
papers. He has found that if the newspapers do not understand the 

retailer’s problems it 





or hasn’t any ideas to 
work on. His local 
newspaper, he is apt 
to add, can’t help 
him because it doesn’t 
know his business. 
One lumber retail- 
ing firm which be- 
lieves in advertising 
in two daily news- 
papers to the tune of 
full pages and seldom 
anything less than 
quarter pages, and 
believes in it so firmly 
as to retrench ex- 
penses in other direc- 
tions in order to dou- 








is the retailer’s own 
fault. ‘‘Our news- 
paper friends fully 
realize what we are 
up against,’’ he said, 
‘‘because we are 
frank in discussing 
our problems with 
them. They are thus 
enabled to supply 
many excellent sugges- 
tions and every ad is 
prepared with their 
cooperation. ’’ 

The Decatur Lum- 
ber & Manufacturing 
Co., whose modern and 





ble the newspaper ad- 
vertising fund, is the 
Decatur Lumber & 
Manufacturing Co., rear, 
one of the largest and 

most prosperous concerns in this section of the State. 

This firm, like so many others, can’t put its finger on any definite 
results, but instead of letting that fact settle the question and quitting, 
it takes a broad view of the situation, acknowledging that it is good will 
that brings business and that advertising is one of the most forceful 
means of building good will. 

‘We don’t know,’’ said Cliff Jones, secretary-treasurer of the com- 
pany and in charge of sales and advertising, in an interview the other 
day, ‘‘ whether we are advertising because we are making money or are 
making money because we are advertising; but frankly, we wouldn’t 
dare quit advertising even for two months. We have analyzed the situa- 
tion carefully and are absolutely convinced that our policy of intensive 
advertising is to large degree responsible for our success.’’ 
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Fourteen of these signboards are posted along highways entering 
Decatur. The lettering is brief but prominent, so that passing motorists 
may read it at a glance 


Home of Decatur Lumber & Manufacturing Co., Decatur, Ill. 
corner building, and millwork plant the remaining two floors as well as old brick building in 
To the extreme left is glimpsed part of company’s extensive lumber sheds 





excellently equipped 
plant covers ‘the 
The offices occupy first floor of equivalent of more 


than a city block near 
the center of the city, 
besides operating one 
of the most extensive 
and best stocked lumber yards in central Illinois, has a millwork plant 
that compares favorably with any anywhere. Fine cabinet work is a 
specialty with this concern. T. V. Jones, who established this flourishing 
business some forty years ago, is still active as its president, devoting 
his attention particularly to the lumber end. His oldest son, Harry, is 
vice president in charge of the millwork department, while Cliff is, as 
already stated, secretary-treasurer in charge of sales and advertising. 


Advertising Centers on Plan Department 


The advertising of the Decatur Lumber & Manufacturing Co. centers 
on the splendidly equipped plan department, which under the aggressive 
merchandising policy in effect is in fact the hub around which the entire 
business revolves. The company discourages the use of stock plans as 











The Decatur Lumber & Manufacturing Co. finds displays efficient busi- 
ness pullers and uses them frequently. This one attracted much 
interest at county fair 
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Another display at county fair. 
but interiors much better, for they have a stronger appeal to women, 
who in last analysis buy the home 


The company finds exteriors O. K.., 


decidedly inadequate for a modern home. In several years’ time it has 
built from only two such, while during the last two years its plan depart- 
ment has produced over 1,200 individual designs, from some of which six, 
a dozen and up to forty homes have been erected. This busy depart- 
ment is in the charge of R. L. Morris, who besides being an architect 
of ability, is a commercial photographer, and employs two draughtsmen. 

The services of the plan department are absolutely free. The pros- 
pective home builder is invited to discuss his project with the company 
without obligation. If he has no precise type of house in mind he is 
shown the bound photograph files, containing a commercial sized photo- 
graph of practically every home designed by the company. Having 
chosen approximately the type of house he wants and having given Mr. 
Morris a general idea of the features he wants incorporated, complete 
plans, with specifications and estimates, are promptly prepared and sent 
him with the company’s compliments. 


Every Plan Expresses Individuality 


In preparing the plans every effort is made to impart individuality and 
also to include as many built-in features as possible, making for maximum 
convenience and efficiency. The company always makes it a point to 
eater to the woman, and in designing a house keeps uppermost in mind 
that a woman will live in it and manage it. When the plan therefore 
is submitted, the husband is sure to be pleased with the exterior and 
general arrangement, but might object to the expense of the built-in 
features. The wife, however, will be quick to appreciate their advan- 
tages and because of their inclusion will prefer this plan to any other; 
and the wife usually wins. Mr. Morris reports that a built-in feature 
provided for in the plan is seldom ordered out, but that it is they that in 
practically every case sell the house. 

The plan accepted, the company turns the customer over to a friendly 
contractor. It supplies, free of charge, two sets of blueprints, one to 
the owner and one to the contractor, together with a ‘‘General Agree- 
ment’’ to be signed by the two. This agreement specifies that the con- 
tractor shall provide all labor and materials for a residence on such 
and such a site, in consideration of a stated sum payable in three instal- 
ments as construction of the house progresses; that no changes from 
the original plans or specifications be made or collected for unless agreed 
on in writing; that the contractor be responsible for all defective work 
and materials and replace them at his cost, whether the work is com- 
pleted or uncompleted; that in case of dispute the matter will be brought 
before a board of arbitration consisting of three persons; and that the 
house shall be completed upon such and such a day under pain of penalty. 

The company, however, does not consider its interest in the project 
terminated herewith, but watches the construction of the house care- 
fully, keeping in mind that its reputation as a home planner and builder 
depends on the satisfaction of every tustomer. 


Advertises Service Intensively 


The plan service is extensively advertised, with the idea of reaching 
the prospective home builder*before he goes to a contractor. Early this 
winter it was made the subject of a full page newspaper ad, illustrating 
a dozen recently designed handsome residences under the prominently 
displayed head-line, ‘‘ You, too, will have a beautiful home by using our 
free plan service.’’ This ad was followed by a series of quarter pages, 
one appearing each Sunday. Each earries a striking head-line, such as 
‘‘Here’s a pretty duplex home in which the ideas of a woman are 
apparent throughout,’’ and contains an exterior and one or two interior 
views, besides the floor plan of a recently completed house. The loca- 
tion of the home, the names of the owner, contractor, designer and 
manufacturer of woodwork (in both the latter instances the company 
itself) are given, in addition to other pertinent information. This pub- 


licity pleases both owner and contractor. The contractor who built the 
house featured in the first of these ads immediately secured contracts 
for three houses on the strength of it. 


Opens Handsomely Equipped Display Room 


The plan department has within the last few days moved from quar- 
ters which it had totally outgrown into a commodious, handsome office 
which has in addition been arranged as a display room. Here, without 
leaving Mr. Morris’ desk, the prospective customer can view the materials 
under discussion, as well as the built-in features which the company 
recommends for every modern home—a breakfast set, a telephone cabinet, 
a linen cupboard and the like. These new plan department headquar- 
ters were publicly opened on Monday, March 14, announcement of which 
event was made in a full page ad in the local newspapers on the pre- 
ceding Sunday. 


As said, the company makes an effort to appeal particularly to the 
woman—the power behind the throne. The following are head-lines of 
a series of advertisements of quarter page size run in the newspapers 
this winter, giving a good idea of the key struck in this line of propa- 
ganda: 

Appealing to the Woman Is Policy 


‘* What is convenient for her usually is convenient for all.’’ 
carried a pen and ink sketch of a breakfast nook.) 

‘*In her mind’s eye she can see her ideal plan,’’ and the sub-head: 
‘*The woman should be the deciding factor in planning a home—for she 
KNows.’’ (Herewith an illustration of a woman gazing into the dis- 
tance, where a house plan is shown.) 


‘*A woman’s home is her castle;’’ sub-head: ‘‘Proudly, yet with 
generous consideration for the comfort and convenience of the other 
members of the family, she reigns therein.’’ Illustration: Woman 
waiting at the front gate of a home. 

‘*Her joy in planning a home is second only to that of seeing her plan 
becoming a reality.’’ Illustration: Couple sitting on a lumber pile 
watching their home being constructed. 


(This ad 


‘How much happier'she is in the home of her own planning.’’ TIllus- 
tration: A beautiful home interior. Prominently displayed below: ‘‘ Here 
(at the company’s office) we make complete plans, develop ideas, or alter 
plans to meet your requirements, absolutely without charge or obliga- 
tion.’’ 

‘*Woman plans unselfishly. It may safely be left to the average 
woman to plan a home that will meet the requirements of the entire 
family. In her nature there is little or no selfishness. Consideration 
for the comfort and convenience of others is her outstanding trait. The 
entire family enters into her picture of a home. To this end, we invite 
all women to avail themselves of our free, complete plan service.’’ 


Getting Ideas and Prospect List 


A couple of weeks ago the company just about ran out of ideas as to 
what to talk to the women about in its ads. That wouldn’t do. So Mr. 
Jones sent to every housewife whose name and address he could secure 
a questionnaire as to what features of a home she was particularly inter- 
ested in—what arrangement or what built-in conveniences in her mind 
makes a home ‘‘homey.’’ It contained a checklist of all the built-in fea- 
tures the company supplies, and the women were asked to check those ap- 
pealing to them. All those who replied were promised a monthly roto- 
gravure publication illustrating artistic homes, with floor plans. A thou- 
sand replies were received, and selected ones will be used as text for ads. 
The first of these appeared in a recent Sunday edition of a local news- 
paper, headed: ‘* ‘Give me a breakfast nook that requires a minimum of 











The plan department is headquartered in this splendidly equipped display 
room. Here the prospective builder may consult the company architect 
without any charge or obligation 
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space,’ says one woman. Here it is!’’ Followed three illustrations of a 
breakfast table with two side benches, the whole folding into the wall 
and when closed resembling a French door. 

Needless to say, these thousand replies constitute an invaluable pros- 
pect list. Every reply will be checked up to ascertain if the lady con- 
cerned has in her home the feature she mentions. If she hasn’t, then—! 

The company further overlooks no opportunity to secure stories or 
editorial comment in the newspapers. A distinctive home completed, a 
display prepared, a new piece of machinery installed—all make good 
news stories that not only help keep the lumberman’s name before the 
public but directs attention to his home-building business. 


Employs Other Advertising Mediums, Too 

The Decatur Lumber & Manufacturing Co. does not, however, rely 
entirely on newspaper advertising for publicity and to keep its prospect 
list bulky. There is direct mail advertising, shot out regularly each 
month to a complete and carefully kept up mailing list. Then there are 
fourteen road signs, mostly measuring 50 feet in length and 10 feet in 
height, posted on each side of every highway leading into the city. These 
signs carry a minimum of lettering so it may be read at a glance by 
passing motorists—the firm name, its slogan, ‘‘ Where the Greatest Num- 
ber Get Their Lumber,’’ and its trademark, with the inscription, ‘‘ Deca- 
tur Made—Decatur Lumber and Millwork—For the Building Trade.’’ 
This slogan and trademark, by the way, appear on every piece of sta- 
tionery and literature, advertisement, plan, specification and photograph 
sent out, and on every possible piece of merchandise handled. 

The company further advertises extensively by means of exhibits, 
especially at the county fairs. These displays have been of both home 
exteriors and interiors (it will be noted that a home is always this com- 
pany ’s central theme, whatever its undertaking); but Mr. Jones has 
found interiors much more effective than exteriors because of their 
greater appeal to women. ‘‘ You can sell a man on an exterior, without 





much reference to the inside of the house, but a woman who remaing 
cold to an exterior can in most cases be won over completely by. visualiz- 
ing an attractive interior,’’ said Mr. Jones. ‘‘And in nine cases out of 
ten it is to the woman you sell the house; so you must adopt your dis. 
plays and advertising, in fact your whole business, accordingly.’’ 

Some concerns make use of advertising cards on theatre curtains and 
movie slides. Mr. Jones believes they injure rather than benefit the 
advertiser. ‘‘When people go to the movies they seek amusement,’’ he 
said, ‘‘and the showing of slides bores them. The psychological effect 
is resentment toward the advertiser. In advertising one must consider 
psychological effects very carefully, as success or failure in putting over 
a proposition depends on them.’’ 





Carelessness by Employees Is Expensive 


‘* All fixtures and property of the company should be treated with the 
greatest care. The first scratch paves the way for carelessness.’’ §o 
said Marshall Field, the founder of the great mercantile establishment 
bearing his name, in a manual prepared for the benefit of the store’s 
employees. 

While the equipment that goes with a lumber yard for the most part 
may not be as easily injured as that of a department store, nevertheless 
carelessness and neglect will cause serious depreciation and loss in tools 
and other equipment. It is painful to think what just a little carelessness 
may do to a high-priced motor truck. And even in the stock itself there 
is ample opportunity for carelessness to work havoc, especially in the 
storage, handling and delivery of finished millwork, as well as of flooring 
and fine finish. , 

The man who can not or will not learn to put tools and equipment back 
in place after he has used them is an expensive person to keep around the 
yard, because to his salary there must be added a definite amount to 
cover depreciation traceable to his shiftless ways. Therefore it often is 
better policy to pay a little more and have careful, efficient help in the 
yard, in the office and on the delivery trucks or wagons. 


A Labor Saving Form of Monthly Statement 


Simple Method of Duplicating Entries on Detachable Flap, Which Goes 
to Customer, While Record Remains in Office 


The adoption by Woolsey & Cadwallader, lumber retailers at Penning- 
ton, N. J., of a new accounting system brings to mind the striking contrast 
between present methods and those of thirty years ago. In 1896, when 
Edwin L. Cadwallader and Oscar Woolsey took over the retail lumber 
and coal business which has since that time been conducted under the firm 
name of Woolsey & Cadwallader, the bills were all hand written. 

This was not such a burdensome job as it might seem, however, for 
there were only 150 accounts on the books, many of them being billed and 
paid yearly. Then, too, the fine old art of penmanship flourished. Per- 
haps it was a pleasure for a debtor to receive a bill embellished with 
Spencerian scrolls and flourishes. A glance at a few entries in the 1896 
journal reminds one that the bills rendered then and now are as different 
as the methods of keeping accounts: 


FROM THE JOURNAL OF 1896 Present 

Price 

Feb. 15 William Farley, 2-ton Stove Coal................. $2.62 $ 7.50 
Feb. 15 Robert Drake, 1 ton Chest. Coal................... 5.00 14.25 
A Se 8 er 2.74 8.33 
F ee, GI, seve cdecsdtsnactisedont 1.34 5.04 

Feb. 15 Samuel Chatten, 30 bdis. Lath...................5. 720 28.50 


No wonder there is much talk about the ‘‘ good old days’’ when with $20 
worth of coal in the cellar there was nothing to worry about until the 
following winter. Fifteen years ago a typewriter became part of Woolsey 
& Cadwallader’s office equipment, and soon demonstrated its superiority 
over the old longhand method. Spelling, logically, became more accurate. 
Mr. Woolsey and Mr. Cadwallader followed the practice of running let- 
ters together when in doubt. The old fashioned way of doing things had 
to be changed to keep pace with the increasing volume of business. Today, 
five trucks have replaced the team which thirty years ago comprised the 
delivery service, and whose driver considered himself well paid at $6 per 
week. ‘Trucks are loaded with coal in a few minutes by mechanical means. 
There are 700 accounts to be rendered each month. 

How to get statements out promptly was, in the past, an ever-increasing 
problem. Should the office force be augmented, or could a different 
method be used to facilitate work? After careful study, the form here 
shown was put into operation. It is 8x9 inches in size and folds to 8x5 
inches. The face of this flap is printed identically the same as the other 
section of the sheet which falls directly beneath it. With the insertion of 
a piece of carbon paper, a duplicate entry is effected which does away with 
the necessity of rewriting figures. On the back of the flap is stamped the 
customer’s name and address. This is so placed that it will appear in 
the opening of a ‘‘window’’ envelope. ; 

All cards are filed in strict alphabetical order so that location may be 





permanent and reference of the quickest. Daily postings increase or de- 
crease the debit and credit columns. At the end of the month it is only 
necessary to strike the final total, detach the flap of the card, place it in 
a ‘*window’’ envelope and mail. Thus, the drudgery of making out 
monthly statements is done away with, and there remains in the office 
files an exact duplicate of that which is in the’ customer’s hands. 

The prompt mailing of statements reflects an efficient organization, for 
if customers know that an organization is, justifiably, coneerned about the 
prompt payment of their accounts, they will attempt to fall in line with 
what they recognize as a true business policy, and meet their obligations. 


PENNINGTON, N. J. 


Woolsey & Cadwallader 


DEALERS IN 


BELL PHONE 57 


Lumber, Coal, Fertilizers and Building Materials 
Offices: Cor. Franklin & Green Avenues 


IN ACCOUNT WITH 








A STATEMENT OF YOUR ACCOUNT AS {!T APPEARS ON 
™*° OUR RECORDS, IS SH 
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; ABOVE ACCOUNT PAID $ 
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This statement folds on the dotted line, which brings the space headed 

‘*Item, Price, Debit, Credit’’ in position so that carbon impression of 

entries typed thereon will appear under similar headings on reverse of 
the flap, which is detached and sent to the customer 
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~ Southern News of Mill and Forest 


Oil Booms Lumber Business 


JACKSONVILLE, TEX., March 28.—Lumber 
yards and a variety of other industries are flock- 
ing to Jacksonville as a result of the recent 
bringing in of an 8,000-barrel oil well seven miles 
west of here and the prospective development 
of a big producing field. Within a few days 
following the oil strike several thousand peo- 
ple had poured into Jacksonville and the town 
took on the appearance of growth and activity 
such as it had never before experienced. Hotels 
and rooming houses for the accommodation of 
the visitors were hurriedly erected, new stores 
were opened and all lines of business responded 
to the boom. The Southern Pacific and the 
Missouri Pacific railroads are increasing their 
yards here and are preparing to compete for 
the traffic which the opening of a new oil pool 
promises to create. Both lines will build spur 
tracks from Jacksonville to the new field. Not 
only is Jacksonville feeling the effects of the 
big stir which the discovery has caused, but 
Palestine, Tyler and other towns further re- 
moved from the pivotal scene of operations are 
reaping a harvest of increased business. 


Shippers to Profit by Court Decision 


MoNTGOMERY, ALA., March 29.—Lumbermen 
and other shippers in Alabama may bring ac- 
tion in the courts of the State to recover freight 
overcharges on interstate shipments originating 
in the State without recourse to the Federal 
courts or the Interstate Commerce Commission. 
This decision was handed down by the supreme 
court of Alabama March 24 in the case of the 
W. L. Shepherd Lumber Co. (Inc.) vs. the At- 
lantie Coast Line Railroad. The case has been 
in the courts many months and has been re- 
garded as one of great importance to shippers 
in Alabama, who in the past have been forced 
to take their claims to Washington for adjust- 
ment. The decision means that small cases can 
be handled in the courts of Alabama at much 
less expense than would be attached to the sub- 
mission of claims in Washington. 

The ease represents action by the Shepherd 
Lumber Co. against the railroad for an alleged 
freight overcharge on a carload of lumber 
shipped from Montgomery to Perth Amboy, N. 
J., the claim being made that the carrier should 
have forwarded the shipment over a more direct 
route than that over which it traveled in reaeh- 
ing its destination. The question was raised by 
the railroad as to the jurisdiction of State 
courts in litigation affecting interstate ship- 
ments. The circuit court retained jurisdiction 
of the case and, following the trial, rendered a 
decision in favor of the railroad.. The high 
court reversed this decision and remanded the 
ease for another trial, ruling that the contention 
made by the lumber company that the State 
courts have jurisdiction is sound. 


Specializing in Fine Oak Flooring 

CrossETT, ARK., March 28.—A neat six-page 
illustrated folder entitled ‘‘Pioneer Prestige 
Backs a New Product,’’ the first page of which 
is printed in imitation of a section of quarter- 
sawed oak flooring, is being sent out to retail 
dealers, calling attention to the particular mer- 
its of ‘‘ Royal Oak Flooring’’ now being manu- 
factured by the Crossett Watzek Gates interests. 
The folder cites the successful record of the 
Fordyce and Crossett Lumber companies in their 
nearly forty years of continuous successful oper- 
ation as the very best reason why undertaking 
the manufacture of ‘‘Royal Oak Flooring’’ is 
a logical development. Extensive timber hold- 
ings of white and red oak in southern Arkansas 
and northern Louisiana, together with a mod- 


ern factory recently erected on the property of © 


the Fordyce Lumber Co. at Fordyce, Ark., and 
equipped with the latest devices and modern 
machinery, guarantee the highest standard of, 
excellence in manufacturing Royal oak flooring. 


Attention is called in the folder to the scien- 
tific methods of manufacture, particularly in 
matching. All Royal oak flooring is hollow- 
backed and accurately matched, both side and 
end, and because scientific methods of kiln dry- 
ing are practiced, the individual boards are of 
a uniform texture and free from case-hardening. 
The finished stock is maintained in prime condi- 
tion and before shipment cars are carefully 
cleaned and inspected for leaks, so that stocks 
will arrive at destination without damage. 

Retail dealers, who are interested in securing 
exceptional service in straight or mixed car re- 





Peterpiperisms 
Prize Contest 
FOR APRIL 


Open to any lumberman, or the 
employees of lumbermen. No em- 
ployee of the AMERICAN LUM- 
BERMAN may enter this contest. 


Each contestant may submit as 
‘many Peterpiperisms for each con- 
test as he desires. 


Each Peterpiperism must be a 
complete sentence and must say 
something about wood, lumber, 
home building, or the lumber in- 
dustry. Prizes will be awarded on 
the basis of originality and clever- 
ness, and winners will be announced 
in the issue of the AMERICAN 
LUMBERMAN next after the date 


each contest closes. 


Peterpiperism Contest for April 
ends April 30, 1927. 


Third Prize ....... 


The letter for the month of April 
will be “L.”” The words must all be- 
gin with the letter “L.” The ex- 
amples given below are just samples 
showing how the letter “F” is used 
instead of the letter “L,” designated 
for April. 


Foxy Farmer Foley’s foresight for 
furnishing five foot fir flooring for feed- 
ers flabbergasted folks. 

Feature fine fir flooring frames from 
far-famed forests furnished for fair fig- 
ures from firms famous for fulfillment. 


All entries must be addressed to 
Contest Editor, AMERICAN LUM- 
BERMAN, 431 South Dearborn 
Street, Chicago, Ill. must be 
plainly marked with the month of 
the contest and must in Con- 
test Editor’s hands by the day con- 
test ends. 


See Wanted and For Sale 
Departments for examples of 
Piperisms; also for announce- 
ment concerning prize win- 
ners. 











quirements and who find it more economical to 
restrict their purchases to quantities designed 
to meet their needs, are assured that the Fordyce 
and Crossett Lumber companies will be glad to 
give them the kind of discriminating service they 
desire. 


Texas Farmers Growing Trees 


AusTIN, TEx., March 28.—Growing yellow 
pine timber upon ‘‘cut-over’’ lands of east 
Texas is becoming an important industry, ac- 
cording to E. O. Siecke, director of the Texas 
State forest service. 

‘*The farmers in the thirty-five east Texas 
counties, comprising the area commonly desig- 
nated as the commercial timber belt, own more 
than 8,000,000 acres of land, of which more 
than 46 percent comprises second growth tim- 
ber land covered with commercial timber rang- 
ing from seedling to sawmill size,’’ Mr. Siecke 
said. ‘‘The farmers of east Texas own a larger 
acreage of growing timber crops than any other 
class or group of citizens. During last winter 
many farmers ‘kept the wolf from the door’ 
and maintained credit solely through the sale of 
crossties.’? 


(SREB aEaLaa: 


Removing Submerged Timbers 


PENSACOLA, Fia., March 28.—Movement of 
long-submerged oak timbers on Government 
consignment continues here, and for the week 
ended March 26 not less than fifteen carloads 
went north from the Pensacola naval air sta- 
tion. The oak is being taken from Commo- 
dore’s pond, located on the Government reser- 
vation, seven miles from Pensacola, and will 
continue indefinitely. Some of the timbers are 
said to have been thus submerged for half a 
century, and pieces of this sturdy wood show 
not the least sign of deterioration, despite the 
long burial period. These timbers are to be 
used in the reconstruction of the Constitution. 


Reforestation Bill Completed 


MINNEAPOLIS, MINN., March 29.—Final draft 
of a reforestation bill intended to launch Min- 
nesota on a definite and comprehensive program 
of tree culture to make use of thousands of 
acres of cut-over lands was completed Saturday 
by a committee of the upper and lower houses 
of the Minnesota legislature. The bill was to 
have been introduced in the legislature the end 
of this week. 

Legislators who have worked on the matter 
for the last three months have agreed upon a 
schedule of taxation where private owners desire 
to set aside lands for growing timber. The 
theory of the plan is to offer low rate of taxa- 
tion while the stands of timber are growing in 
order to avoid burdening the owners and then 
levy a tax upon the timber when it is cut. 

The committees of both houses, working 
jointly, have agreed that the following tax 
terms should be offered to land owners, at least 
during the next two years: 

Lands for reforestation purposes shall have no 
greater value than $10 an acre and the taxable 
valuation shall be one-third of the full and true 
assessed valuation as fixed by the county board 
of commissioners. 

A tax of 8 percent sball be paid annually upon 
the taxable valuation. 

An assessment of ? cents an acre shall be levied 
annually upon all privately owned forest lands for 
fire protection, excepting woodlots where owners 
reside on the premises. 

A tax of 10 percent shall be levied upon the 
market value of merchantable timber when it is 
cut. .. 

The annual tax on forest acreage and the 
yield tax, chairmen of the house and senate 
committees agree, may be somewhat high but 
they explained that the committees desired to 
lean toward high taxation for the first two 
years to be on the safe side. 





‘¢DrRINK PLENTY of water, inhale all the fresh 
air possible and relax for a few minutes every 
day,’’ is the suggestion posted on the bulletin 
board in the headquarters of the National 
Safety Council. A bonus is also offered to em- 
ployees for daily exercise. 
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National Production, Shipments and Orders 


WasHINeTON, D. C., March 28.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


Softwoods: 





———$—$ 








Production Shipments Orders 
Week ended: 1927, March 19; 1926, March 18— 1927 1926 1927 927 926 

EE EE LE PR POTEET Te OP te 63,348,315 70,486,954 63,835,144 72,294,336 69,452,150 70,246,278 
West Coast Lumbermen’s Association............ 76,198,502 110,346,886 81,057,048 105,129,438 505, * 343, 905 
Western Pine Manufacturers’ Association 18,915,000 28,676,000 371, 30,000,000 28,881,000 256.000 
California Redwood Association.........ssseeeee. 6,016,000 8,421,000 J 6,072,000 8,904,000 000 
rr Ss Si. . .ccas needescedesoceooesececness 9,263,972 6,388,141 7,797,707 6,437,419 7,424,463 2'378/191 
Northern Pine Manufacturers’ Association 6,193,900 5,819,900 6,567,000 8,041,800 6,455,000 8,986,000 
Northern Hemlock & Hardwood Manufacturers’ Association..... 2,417,000 3,440,000 275, 1,967,000 2,962,000 1,524,000 

I I I is i ait ne ed ine nnd aw ys 182,352,689 233,578,881 195,133,899 229,941,993 206,583,897 233,197,374 
California White & Sugar Pine Manufacturers’ Association...... ne °  tecenanene pS errr SU SSRRee: i Reeccea ae 

Eleven weeks ended above dates— 

i a en 2. oo os tse tecenecdsbeeseenbeees 748,393,011 774,914,082 682,855,040 789,935,960 745,226,986 824,702,096 
West Coast Lumbermen’s Association..........cceececeeececees 823,379,128 1,042,098,669 795,913,519 1,056,664,991 869,216,564 1,133, 793, 186 
Western Pine Manufacturers’ Association...........0e.eeeeeeees 182,840,000 234,428,000 270,302, 289,489,000 295,964,000 6,435,000 
ELEC CEE Oe 72,778,000 89,666,000 83,465, 77,875,000 98,341,000 89,693,000 
ee? Ge. es EL, . . vc centapoetesecetvececceaveee 85,860,753. 81,837,978 86,198,560 84,146,382 71,497,243 61,694,553 
Northern Pine Manufacturers’ Association................e.e08: 68,311,900 67,853,200 72,773,600 85,672,700 74,015,000 89,798,000 
Northern Hemlock & Hardwood Manufacturers’ Association... 35, "541,000 28,154,000 32,074,000 24,540,000 ,088, 19,622,000 

OURS BOCCWOGER, GOTO WOO oc ccc cdccccccccccesccccccces 2,017,103,792 2,318,951,929 2,023,581,719  2,408,324,033 2,186,348,793 2,515,737,785 
California White & Sugar Pine Manufacturers’ Association.... aes = —C«sS ne aww 211,688,000 = .......... ZIG SIESOO lh ccecccne, 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association— ; 

i 2 Josie atie abies dees aenee RUM Heat Ne bETbOhed OeObECe% de8 5,365,000 6,521,000 3,915,000 4,298,000 4,434,000 3,973,000 

tC te. wet eee hnaPceneawineeneebe¥ens ee kietonee« 72,678,000 67,271,000 420,000 45,196,000 47,423,000 45,164,000 
Hardwood Manufacturers’ Institute— 

Ce codes Cees dg ck ckas dbedd eel dbetekbobepeetersseixsabede 15,905,000 17,732,309 18,808,000 19,948,406 19,870.000 21,186,656 

NN ESE PO EE OE ET a any 252,015,000 213,075,551 269,032,000 227,291,255 280,540,000 246,592,575 





National Analysis 


WasuHineton, D. C., March 28.—The Na- 
tional Lumber Manufacturers’ Association has 
issued the following analysis for the week ended 
March 19, orders and shipments being shown as 
percentages of production: 


During During 11 
Week Ended Wks. Ended 
March 19 March 19 


No. of Ship- Or- Ship- Or- 


ASSOCIATIONS— mills ments ders ments ders 
Southern Pine ...... 2 91 100 
eee GEE vevcccces 74 106 108 97 106 
Western Pine ....... 36 134 153 148 162 
California Pines* .... 21 278 255 172 175 
California Redwood...15 120 148 115 135 
North Carolina Pine.. 39 84 80 100 83 
Northern Pine ...... 7 106 104 107 108 
N. Hem. & Hdwd.... 16 125 123 90 90 

All softwoods ..... 3828 115 120 104 112 
N. Hem. & Hdwd..... 73 83 62 65 
Hdwd. Mfrs. Institute 120+ 118 125 107 111 

All hardwoods .... ... 107 114 97 101 

Softwoods and ‘ 

hardwoods ..... -» 114 119 103 111 


*Units of production. 
*66 percent of cut in region. 


The report for the week ended March 12 in this 
department showed 314 mills and 120 units. 


Hardwood Barometer 


MEMPHIS, TENN., March 28.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended March 19, 158 units reporting, is as 
follows: 





——Percent of 
Normal Actual Ship- 
output output ments 





Production *#— Feet 
Normal (iden- 
tical ums) 26,544,000 


Actual .. 20,848,000 78. 5 cei 
Shipmentst . 24,982,000 94.1 119.8 
Orders— 

i Pe 24,348,000 91.7 116.8 97.5 

On hand end 

Se -erwees 171,448,000 


*Based on mill log scale. 


tLumber fabricated at the mills and used in 
construction work included in total orders and 
shipments. 


North Carolina Pine 


NorFo.k, Va., March 28.—The North Caro- 
lina Pine Association makes the following 
analysis of figures from thirty-six mills for the 
week ended March 19: 





Per- 
Percent Percent cent 
Normal Actual Ship- 


Production— Feet output —- ments 
Normal* . -10,830.000 . 
es 8,750,972 81 aa 

Shipments ..... 7,414,701 68 85 - 

RA 7,403,463 68 85 98 


+As compared with the preceding week, there 
is a decrease of 19 percent in orders; but that 
week there were reports from forty mills. 


*“Normal” is based on the amount of lumber 


The West Coast Review 


SEATTLE, WAsH., March 26.—For the week 
ended March 19, 74 mills report as follows to 
the West Coast Lumbermen’s Association: 








Production ... 76,198,502 
Shipments . $1,057,048 8% above production 
oo ere 82,505,284 6% above production 
Shipments— 
Water delivery: Feet Feet 

DED. ptnncadeaenaneaes 27,128,143 

EE wirdevoeadatakescnan® 4,378,643 

po A rere yee 31,506,786 
EN ee nea ue heehee deen ap Ke 45,680,669 
oS eer er eee 3,869,593 

Se SID kv. 0 60:0 00. dete ennses 81,057,048 
New Business— 
Water delivery: 

a os ata anaes at date 25,597,427 

PE cceleaonsaaaavnednace 11,353,923 

Tetes Water CBG) cccvieccdiseccdceves 36,951,350 
> Pe Repeat 41,684,341 
EE: MEE + cHic ocean danethed daeh eat ee 3,869,593 

Total new business................. 82,505,284 
Unfilled orders— 
Water delivery: 

Domestic cargo ........... 101,821,370 

DE Sh cont avaesanewien 70,610,802 

i Ce cecvestdncenteeeneed «seine 172,432,172 
DE, see berGesededbedsescctsbaececnreuan 123,191,945 

Total unfilled orders ...cccccccsccose 295,624,117 








the mills would produce in a normal working day. 


California Pine Sales 


San FrRAnctsco, Cauir., March 26.—The fol- 
lowing are sales of California pines as reported 
by the California White & Sugar Pine Manu- 
facturers’ Association for the week ended 
March 26: 


White Pine Mixed Pines 
Feet Common— Feet 
Nos. 1&2 clear 255,000 (ak re 19,500 
© GORGES h.ccsex 423,000 ee Oe 635,000 
D select ...... 453,000 No. 3 . .1,434,000 
No. 3 clear. 277,500 No. 4 . .2,742,500 
a 875.000 a Pee 42,000 
2, ( 7 
No. 1°22... 260°500 ae 514.500 
I 9 INNO, Lb weceee 3) 
No. -  sadese 1,652,500 No 2 24,500 
| a Sees 353,000 Box Moet Py shette: _— 
1 aA. . ‘ — 
iment: edna “i ae 50,000 
White Fir No. 2 seeege 50,000 
C&better .... 4,000 TE cnccdne 309,500 
No.3&btr.com. 189,500 Lath— 
No. 4 common. 172,000 | a See 1,587,000 
BM cesenedes 100,000 cS Sew 265,000 
No. 1 dim. .... — 61,500 ME” sinucence 20,000 
No. 2 dim. .... 261,000 
ar WO csacees PRs Sugar Pine 
.f z i 85,50¢ 
No.2&btr.dim. 85,500 Nos. 1&2 clear 89,000 
Cedar CS OONNEE scvcce 144.500 
‘ DD OO8OE 2.05% 113,000 
Miscellaneous. 70,000 ep 87'000 
Douglas Fir Shop— 
C&better ..... 6,000 ae 27,000 
Common ...... 34,000 a h wesw 307,000 
Dimension ... 284,000 | aes 756,500 
Ties & timbers 5,500 wee DB vsscse 203,000 





Hemlock and Hardwood 


OsHKOSH, WIs., March 28.—The following 
summary is of figures supplied to the Northern 
Hemlock & Hardwood Manufacturers’ Associa- 
tion by twenty to twenty-five firms that ordi- 
narily make about one-third the total monthly 
shipments, and shows averages for all 1926, for 
January, February, and 1927 to date, and weekly 
figures for March: 

Hemlock 


Period— Firms Cut 
Weekly average— 
— to Dec. 


Shipments Orders 


seat e«ees 3,252,000 3,173,000 2,804,000 
January ..... .. 3,359,000 2,802,000 2,654,000 
February ... .. 2,835,000 2,607,000 2,737,000 
1927 to date.. .. 3,254,000 3,038,000 3,024,000 

March 6 ...... 19. 4,731,000 3,299,000 3,601,000 
March 12 ...... 20 3.535.000 3,718,000 3,952,000 
March 19 ...... 22 2,496,000 4,210,000 3,787,000 
Hardwood 
Weekly average— 
1926 to Dec. 
| Baa 4,165,000 4,224,000 3,922,000 
January ..... = 6,008,000 3,901,000 3,582,000 
February .... .. 17,731,000 4,553,000 4,877,000 
1927 to date. 6,746,000 4,224,000 4,383,000 
March 6....... 19 7,240,000 3,908,000 4,289,000 
March 12....... 20 4.982.000 3,651,000 4,775,000 
March 19....... 22 6,388.000 4,812,000 5,123,000 





Western Pine Suisiimery 


PorTLAND, ORE., March 26.—The Western 
Pine Manufacturers’ Association summarizes as 
follows reports for the week ended March 19, 
from thirty-seven member mills: 


Percent 
Percent Ship- 


Production— Carsf Feet of cut ments 
DEE kde pew eek ?3,225,000 
pO re ae ee 21,196,000 


Shipments (car) .1,033 
Local deliveries .... 


26,858,000 
307,000 


Total shipments .... 27,165,000 128.16 


Orders— 
Canceled ...... 10 260,000 
Booked (car)...1,178 30,628,000 
ee avdvenww ones 307,000 


Total orders ...... 30,935,000 145.95 113.88 
On hand end 


Week .picece 4,061 105,586,000 


Bookings for the week by thirty-seven ‘{dentical 
mills were 99.16 percent of those for previous 
week, showing a decrease of 260,000 fete. 


7Car basis is 26,000 feet. 


*Normal takes into consideration mill capacity, 
number of months usually operated and usual 
number of shifts—reduced to a weekly basis which 
is constant throughout the year. 


During the week, production was 65 percent of 
normal; shipments were 83 percent of normal, and 
orders, 93 percent of normal. Average for the 
corresponding weeks of the last four years was as 
follows: Production, 90 percent; shipments, 88 
percent, and orders, 82 percent of normal. 

Production is so seasonable that, during two 
winter months, actual production amounted to 
only 53 percent of normal, while during two peak 
summer months the production increased to 114 
percent of normal. 
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~ Northern Hemlock and Hardwood Monthly Report 


OSHKOSH, WIs., March 30.—The Northern Hemlock & Hardwood Manufacturers’ Association 
has prepared the following data on February production and shipments, and stocks March 1: 


February, 1926, Statistics 


Unsold 

Production Shipments March 1 

Nn 6 esimen me 18,000 54,000 3,041,000 
Basswood 4,799,000 3,131,000 15,641,000 
EE ace woven 138,000 . ° aaa 
ee 11,519,000 8,790,000 61,919,000 
aa 2,749,000 2,375,000 13.264,000 
SE: xaaceswe 15,875,000 11,447,000 73,343,000 
ba ns anata 272, 175,000 1,515,000 


SRE cc cones 


28,472,000 168,723,000 
15,773,000 160,502,000 


44,245,000 329,225,000 


Oak 
Mixed hardwds. 4,292,000 


Total hdwds.40,162,000 
Hemlock, 1&2”.21,854,000 


total. 62,016,000 








Grand 


Stock Summary, March 1, 1327 
Unsold— Dry... 87,442,000 
Green. 81,281.000 


Total. weeks ~.. oi0.2< 60% 168,723,000 


Sold, dry and green..... 40,530,000 
TOOL BORE WOGES Sooo cc dicc ceFicse 209,252,000 

Unsold, 1 & 2”—Dry... 94,547,900 

Green. 65,955,000 

Co fee 160,502,000 

i. ££ 0 ee 12,396,000 

Other thicknesses ...... 2,294,000 
Se SEE 5's 9b oo av ones eae 175,192,000 
NP” GRR RISES TP peste 384,445,000 


The figures for the twelve months, Feb. 28, 1926, to March 1, 1927, make the following percentages 


to those ior th 


EPI cere re ee or ee errr re 
| PPP RTTE ECT CCL TT Ter eer eee 


cvslespond.ng per.od of 1925-1926: 


All hardwoods Hemlock Total all woods 


éoteK eee @ 83 86 85 
ecia baw e 88 106 98 


Hardwood Stocks on Hand March 1 by Grades 


















































—Sold—— Unsold —Sold—— Unsold 
Dry & green Dry Green Dry & green Dry Green 
ASH— Sorr ELM— 
Ee 7.000 38.000 10.000 FAS .o--ccesces 15,000 96,000 9,000 
ee. Serer ree ON on on TAO Oe WOEese kk cts esas 2! JSS 
= eee 3,000 LS ie ere 9,000 See. evnekewe 
ee ON Rak. seeahcee “acces ch Lataas No. 1 & better... 297,000 = 450,000 = 503,000 
No. 1 & better... 120,000 111,000 30.000 We 2 ass 12,000 15,000 22,000 
Se eae 97,000 94,000 23.000 No. 2 & better... 2,239,000 2,239,000 2,712,000 
No. 2 & better... 168,000 645,000 846,000 No. 2 com...... 144,000 535,000 188,000 
Ne. 2 COM...->% 88,000 20,000 9,000 Se er 810,000 502,000 1,549,000 
a 2 ot SOG...  cccemes 19,000 34,000 3,526,000 3,952,000 4,983,000 
Hae. 3S COM. «cscs 45,000 552,000 485,000 Harp MarLp— : 
528,000 1,604,000 1,4°7.000 a reer 85,000 402,000 141,000 
FAS & Select..... 27,000 83,000 48,000 
Basswoop— Select & better... 16,000 359,000 186,000 
Eee ae 358,000 66,000 238,000 RO nea Pee ee acmeknaa 302,000 59,000 
FAS & Select.... 20,000 45,000 180,000 No. 1 & better... 2,539,000 6,400,000 3,296,000 
Select & better... ........ °c ee See 1,046,000 3,174,000 2,547,000 
EE Ske sae :s 26,000 50,000 72,000 Nos. 1 & 2...... 1,047,000 4,569,000 2,463,000 
No. 1 & better... 1,263,000 1,310,000 1,712,000 No. 2) & better... 3,120,000 11,646,000 8,472,000 
No. 1 com....... 563,000 736,000 922.000 eS Fee 1,088,000 3,336,000 2,053,000 
— See 72,000 50,000 499,000 No. S & DOE... ccvoveve 1,520,000 1,072,000 
No. 2 & better... 458,000 1,077,000 2,470,000 No. 3 com...... 7,471,000 5,153,000 7,775,000 
cS OS See 1,396,000 920,000 1,765,000 Nos. 1, 2 8..... 894,000 1,455,000 2,311,000 
Ne eS eee 1.207.000 1,111,000 2,399,000 17,333,000 38,399,000 30,423,000 
5,363,000 5,384, 257,000 Sort MarpLe— 
lai a nae ple tone cE ere ... axed 
ee ere eer rr 
ee ee 453,000 2,908,000 1,269,000 Selects ..ecsec0e csevvevs 42,000 ...ceeee 
Wan & Beloct ... .ancnnce 19,000 46,000 Select & No.1... ........ 55,009 ........ 
Select & better... 144,000 2,030,000 1,521,000 No. 1 & better... 40,000 78,00 266,000 
ge ag ee 97,000 647,000 409,000 No. 1 com...... 93,000 Te prey 
No. 1 & better... 1,683,000 5,029,000 3,143,000 No. 2 & better... 254,000 1,917,000 1,175,000 
OS oO ree 1,202,000 4,295,000 2,217,000 No. 2 com’...... 61,000 265,000 115,000 
Se FT eee 259,000 2,221,000 1,621,000 Ne. 3 Ge Weetee. oo rcsrvese 5,000 14,000 
a 2 & better... 1,095,000 5,783,000 4,941,000 No. 3 ¢om...... 54,000 233,000 280,000 
io. 2 com....... 2,265,000 5,262,000 3,484,000 502,000 “2,671,000 1,850,000 
No. 3 com....... 5,080,000 4,765,000 10,209,000 Oak— 
12,278,000 33,059,000 28,860,000 by | ena erate: +++ ecnn yes ett eeees 
, CE eee : rr 
Rock ELM See Ee i é vcicdsets- ornare 19,000 
Sa ee ee (i err eS a eee | rr 
No. 1 & better... 123,000 104,000 60,000 Noe. 2 CGie6.. 50,000  Anehsabis 
i © Oe kiss. énccaens 56,000 4,000 ee 2 Se Se ee ae ee 21,000 
No. 2 & better.. 623,000 1,518,000 1,804,000 No. 2 & better... 10,000 111,000 1,019,000 
= oe el 30,000 266,000 34,000 ,  Oeias & nbeean os a 
ee eR Fe ar ere 38,000 ee 2 See ee 22,000 22,000 
me 3 OM. Sts. 146,000 128,000 316,000 We. B GB... sss 18,000 96,000 134,000 
922,000 2,073,000 2,256,000 78,000 300,000 1,215,000 
Hemlock Stocks on Hand March 1 by Grades 
1- and 2-inch Other thicknesses 
——Unsold, all lengths, dry and green Sold, dry and green 
1x4 & wider 2x4 & wider 1-inch 2-inch 
Dry Green Dry Green Dry Green 
OS Aer 431,000 861,000 7,367,000 9,427,000 332,000 1,076,000 454,000 315,000 
Merchantable ..13,581,000 3,763,000 19,885,000 20,241,000 1,011,000 1,200,000 658,000 604,000 
No. 2 ......... 1,045,000 1,990,000 13,192,000 9,649,000 950,000 1,942,000 A aes 
| Oe Teepe 4,920,000 3,502,000 23,874,000 12,668,000 805,000 5,080,000 33,000 216,000 
Nos. 4 & 5..... 2,259,000 571,000 Teeenee See) tthe 6 werces. wadesin - se emee 
Totals ......22,236,000 10,687.000 72,311,000 55,268,000 3,098,000 9,298,000 1,159,000 1,135,000 
Zeta, weeekh ane weld, 2° BD oo ies becacseces 160,502,000 =... 12,896,000 ......- 2,294,000 





Southern Pine Barometer 

NEw ORLEANS, LA., March 29.—For the week 
ended March 25, Friday, 119 mills report as 
follows to the Southern Pine Association: 


Percent Percent 
Normal Actual 


Production— Cars} Feet Output Output 
OS eee hl re 
OEE. nccs cane Se | Me © amecx 

Shipments* .. 3,210 65,092,380 87.24 102.85 

Orders— 

Received* .. 3,034 61,523,452 82.46 97.21 
On hand end 
Weeks .<chS, Tek SOT BIRe  seces*: veces 


7Basis of car loadings is February average, 
20,278 feet. 

Orders on hand showed a decrease of 1,48 per- 
cent, or 3,568,928 feet during the week; 120 mills 
contributed to previous week’s report. 

*Orders were 94.52 percent of shipments. 

Of 119 mills reporting running time, 6 were shut 
down ; 3 operated two days; 1, three days, 1, four 
days; 11, five days, and 14, five and one-half days; 
= worked full time while 15 worked 608 hours 

vertime. 





California Redwood Data 


San Francisco, Cauir., March 26.—The fol- 
lowing information is summarized from the re- 
port of the California Redwood Association for 
the week ended March 19: 


———Redwood——._ White- 
Percent of wood 
Feet production Feet 
6,016,000 100 1,374,000 
Shipments .... 15 7,231,000 122 1,265,000 
Orders received 15 8,904,000 148 941,000 
Orders on hand 14 42,276,000 none 3,984,000 


Detailed Distribution of Redwood for Week 


Production ... 15 





Shipments Orders 
Northern California*.... 3,709,000 4,635,000 
Southern California*.... 1,489,000 1,672,000 
WOES Kiccccdccedaccce erscnnes 14, 
ES oo Sak inne rw ws die ie 1,329,000 1,722,000 
PD sc nce ne caekee ne 704,000 - 861,000 
a coe osneme whe 7,231,000 8,904,000 


*North and south of the line running through 
San Luis Obispo and Bakersfield. 

+Washington, Oregon, Nevada and Arizona. 

tAll other States and Canada. 





. e 
Oak Flooring Statistics 
The following are statistics of the Oak 


Flooring Manufacturers’ Association for the 
weeks ended as shown: 


March 26 March 27 Decrease 
1927 1926 percent 

Number of mills, . 51 47 
Production ....... ,736,000 10,799,000 19.1 
SY'omentse ....20. 9,654,000 10,458,000 yy 
GS “oa oianne ates 9,963,000 10,576,000 5.4 





Appointed Sales Production Manager 


ORANGE, N. J., March 28.—Announcement 
is made by the Monroe Calculating Machine 
Co. (Ine.), with general offices and plant in 
this city, of the appointment of William G. 
Zanglein as sales production manager, in which 
capacity he will give his attention specifically 
to sales production and promotion plans. Mr. 
Zanglein has had a varied experience in the 
Monroe sales organiza- 
tion, having been con- 
nected with it since De- 
cember,; 1920. He was 
promoted to local man- 
ager at Rochester, N. 
Y., on Jan. 1, 1922; In 
October of the follow- 





W. G. ZANGLEIN, 
Orange, N. J.; 


Appointed Sales Produc- 
tion Manager 





ing year he was made 
special sales represen- 
tative for the north- 
eastern sales division of 
the company and cov- 
ered New York State, 
New England and Penn- 
sylvania territory. From 
the time he joined the company Mr. Zanglein 
has made an exceptional record, not only as an 
individual producer, but in his ability to aid and 
guide other salesmen and in his present position 
he will have still greater opportunities to carry 
on this work. 


Starts Work on Office Building 


BALTIMORE, Mp., March 28.—Work has been 
started by the Weyerhaeuser Timber Co. on its 
office building, which will be part of the con- 
struction at the depot being laid out in New- 
ark, N. J., designed to constitute the central 
center of the corporation’s activities on the 
Atlantic coast. This office building will be of 
cedar bungalow siding and will have two main 
floors with a garret and a central flat space on 
the roof, surrounded by a railing, such as are 
to be seen in houses of the older Colonial type. 
The structure will have a frontage of 69 feet, 
by a depth of 49 feet, a one-story addition to 
go up to the rear, to be added at some future 
time being 23 feet deep, and bringing the en- 
tire depth up to about 72 feet. There will be 
offices for Col. J. E. Long, the directing head 
on the Atlantic; for C. J. Mulrooney, the 
general sales manager; for the chief book- 
keeper, for the accounting force, for the sten- 
ographers and for other members of the per- 
sonnel. Each of the floors will be eleven feet 
high. The office of Col. Long will be finished 
in fir and that of Mr. Mulrooney in hemlock, 
with the floors in hemlock and fir, respectively. 
Hill & Mock, of Tacoma, Wash., are the archi- 
tects, and it is thought that the structure will 
be ready for occupancy by Aug. 1, though 
another month may elapse before the removal 
of the Baltimore office force is accomplished. 

The company has just received a cargo of 
about 6,500,000 feet of fir and hemlock lum- 
ber, this being the first full cargo to reach here 
for some time. It came on the steamer Hanley, 
of the Weyerhaeuser company’s fleet. 





THE WATER-BORNE timber trade of British 
Columbia in 1926 reached 720,000,000 feet. 
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Drying and Treating Wood 


For Electrical Uses 


The use of wood as an electrical insulation 
has been greatly extended in recent years fol- 
lowing advances in the art of kiln drying and 
treating lumber. Thoroughly dried wood, filled 
with oil to prevent reabsorption of moisture and 
to fill air spaces, is an excellent insulator. Lin- 
seed oil, paraffin and transformer oil (a light 
mineral oil) are the oils used, depending on the 
service required. Wood as an insulator is now 
used for terminal boards, supports for cables, 
leads and tap changing mechanisms, switch 
rods, switch handles, fuse plugs, fuse pullers, 
guides and braces for circuit breakers, switches, 
and supporting structures for lightning arrest- 
ers as well as many smaller parts such as wedges, 
dowels, coil spacers and coil supports. Fig. 1 
shows the uses to which wood is put in the lead 
supporting structure and tap changing mechan- 
ism of a transformer. 

Hardwoods, on account of their greater den- 
sity and diffused porosity, have greater dielec- 
tric strength (insulating value) than the softer 
woods. Hard sugar maple has been selected as 
the wood which combines high dielectric strength 
with great mechanical strength. Other woods 
used less generally are beech, birch, lignum vitae, 
white ash, and hickory. Hardwoods that have 
been properly dried and oil treated will with- 
stand a puncture test for one minute of 50,000 
volts applied through one inch thickness parallel 
to the grain and 75,000 volts through the same 
thickness perpendicular to the grain at room 
temperature. 


Factors Which Reduce Insulating Value 


Since the dielectric strength of wood; i.e., its 
value as an insulator, depends primarily on its 
freedom from moisture, the first step in the 
preparation »f the wood for use is drying in 
kilns; second, further drying in vacuum tanks, 
and third, impregnation with oil to prevent re- 
absorption of moisture. When an oxidizing oil 
such as linseed is used as a filler, a baking op- 
eration is necessary after the impregnation 
treatment to ‘‘set up’’ the oil. Linseed oil 
treated wood may be given a more complete 
moisture resisting finish by applying several 
coats of an air drying varnish. 

Other factors which tend to reuuce tne imsu- 
lating value of wood are as follows: Cross 
grain, curly or birdseye grain, knots, knurls, 
surface checks, end checks and splits. Heart- 
wood, being denser and more difficult to fill with 
oil, is not as suitable for insulation purposes 
as is the sapwood portion of the tree. It may 
readily be understood that only the highest 
grade of maple lumber is suitable for use in 
electrical apparatus if it is to be utilized with 
the least amount of waste. 

Limitations of Air Drying 


With a few exceptions, the general practice 
in handling lumber is to take the green planks 
as they come from the saw mill and stack them 
in yards or in open sheds for air drying and 
seasoning. The time required for air drying 
hardwoods in open yards varies with the loca- 
tion. Usual practice, however, requires one 


readily be seen that such a procedure entails 
large inventories and investment in stocks of 
lumber. Even after seasoning in the yards for 
this length of time, the moisture content of 
the material is as high as 10 to 15 percent which 
makes it unsuitable for most uses unless given 
a further drying in a kiln. Hardwoods, espe- 
cially when exposed in this manner to the vari- 
able conditions brought about by the heat of the 
sun, the wind, rain and snow and variations in 
the relative humidity of the atmosphere, have 








Fig. 1—The use of wood in the lead supporting 
structure and the tap changing mechanism of a 
transformer 


a great tendency to split on the exposed ends 
of the planks, to develop surface checks or 
cracks, to warp and cup and to bring about case 
hardening on exposed surfaces. These defects 
are brought about because the surface of a piece 
of wood dries faster than the interior. On dry- 
ing, the fibers of the wood shrink. This places 
the surface fibers under tension while the fibers 
of the interior are still moist and under com- 
pression. In consequence, the ends and surfaces 
of the planks check or split open and, if the 
wood is not straight grained, it will warp. 


Control of Evaporation Important 
Knowing the way in which wood dries and the 
























































year of drying per inch of thickness. It can strains set up during the drying operations, it 

Dey GREEN 
STORAGE Kilns STORAGE 

—— Foom 

Finishing 
Room 
Ol GREEN 
TREATING KiMNnS STORAGE 
LAYOUT 


Fig. 4—A sketch showing the wood working building. The green lumber enters at one end and 
progresses to the other end where it is shipped as finished products 


ee 


By Edward H. Branson 
and Stanley S. Martin, 
General Electric Co., 
Pittsfield, Mass. 


is quite obvious that the best results in drying 
may be obtained by regulating the speed at 
which the moisture is evaporated from the sur- 
face of the lumber. If the moisture evaporates 
from the surface at the same rate as it trans- 
fuses to the surface from the center of the 
plank, there will be no splitting or checking of 
the surfaces, no warping or cupping, and no 
ease hardening. Control of the moisture evapo- 
ration rate is accomplished by regulating the 
relative humidity of the atmosphere surrounding 
the lumber in a drying kiln. Circulation of the 
air through the piles of lumber must also be 
controlled and need not be greater than just 
necessary to carry off the moisture evaporated 
from the lumber and to supply heat losses by 
evaporation. Another factor to be controlled is 
the temperature of the lumber and of the air 
circulating through it. Many types of kilns are 
available for the drying of lumber but only 
those types which carefully control the relative 
humidity, temperature and air circulation can 
be relied on to dry lumber satisfactorily. 
Considerable development work has been done 
in recent years to make practical the placing of 
green lumber in kilns immediately after it comes 
from the saw, dry it ready for use in the short- 
est possible time and in such a manner that the 
planks are free from such defects and strains 
as develop during air drying in lumber yards. 


How the Kilns Function 


After a thorough study of various types of 
kilns and the factors affecting cost of operation, 
a battery of twelve compartment type, water 
spray, humidity and temperature controlled 
kilns was installed at our Pittsfield works and 
have been in successful operation for three years. 
The economical operation of this type of kiln 
is dependent on an abundant, cheap supply of 
cool water at all seasons of the year. Fortu- 
nately, this was available. The kilns are com- 
pletely enclosed, there being no heat losses ex- 
cept the radiated heat from the walls and ceiling 
and the heat that is carried away by the spra 
water. No blowers or ventilators are used, 
thereby eliminating the loss of heat occasioned 
by an exhaust of heated air. 


Fig. 2 shows a cross sectional diagram of one 
kiln. The length of the kiln is 33 feet 8 inches 
inside. Four kiln ears of 16-foot lumber may be 
placed in the kiln, two cars placed end to ena 
on each track, giving a total capacity of 15,500 
board feet of l-inch lumber per kiln. Heated 
water is sprayed downward at point ‘‘A’’ on 
each side of the kiln, creating a downward cir- 
culation of air in the ducts ‘‘B.’’ The air as 
it leaves the baffles ‘‘C’’ is at approximately 
the same temperature as the spray water and 
the relative humidity at this point is 100 per- 
eent. The function of the baffles at ‘‘C’’ is 
to knock out all suspended water droplets or 
mist. The air then passes through the banks of 
steam coils at ‘‘D,’’ is raised in temperature 
and the relative humidity reduced. The wet 
and dry bulbs of a recording thermometer are 
located at ‘‘E’’ and give a continuous record 
of the relative humidity of the air entering the 
piles of wood. The relative humidity of the air 
at this point is adjusted to agree with prear- 
ranged schedules based on the moisture content 
and species of the lumber. The relative humid- 
ity of the air entering the piles of lumber is 
adjusted low enough so that the air can pick 
up moisture from the surface of the lumber at 
approximately the same rate as the moisture 
ean transfuse from the center of the plank to 
the surface. If the relative humidity is too low 
the surface of the planks will give up moisture 
faster than the moisture in the center of the 
plank can transfuse to the surface. This results 
in ease hardening, checking, cupping, warping 
and honeyecombing. If the relative humidity is 
too high or the circulation of air too slow, the 
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drying of the lumber 
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may start to mold. 
When the air leaves 
the piles of lumber at bili {i 
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Suspended False Ceiling 
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‘‘F’? its temperature 
is lower than at ‘‘E’’ 
because of the cooling 
effect occasioned by | | 
the evaporation of 

moisture from the | 
wood. Also, the rela- | | 
tive humidity has in- | | 
creased. The air is 
again drawn down- S 
ward by the draft in- |2 
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duced by the water 
sprays at ‘‘A,’’ its 
temperature ap- 
proaches the tempera- 
ture of the spray 
water and the relative 
humidity is brought 
again to 100 percent. 
The air is then ready 
to repeat the cycle. 
As the drying sched- 
ule progresses, adjust- 
ments are made to re- 
duce the temperature 
of the spray water 
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perature at ‘‘E,’’ 
thereby automatically 
decreasing the rela- 
tive humidity at ‘‘ E.’’ 
By means of auto- 
matically controlled 
water heaters and 
thermostatically controlled valves, the tempera- 
ture and relative humidity in each kiln is con- 
trolled. Drying schedules as published by the 
Forest Products Laboratory of the United 
States Bureau of Agriculture are used. In order 
to follow these schedules and control the rate 
of drying, it is necessary to remove samples 
from the kilns at regular intervals and determine 
the moisture content of the lumber. 


Facilities are provided at ‘‘G’’ for a live 
steam spray which is used at the start of the 
run to hasten the storage of heat and to equal- 
ize the moisture content throughout the whole 
kiln load of lumber. Steaming is used advan- 
tageously during the run and at the end of the 
drying to relieve strains and any casehardening 
which may have been set up. 


A bank of condensing coils is placed at ‘‘H’’ 
to be used if the temperature of the spray water 
near the end of the run is too high, as may 
sometimes occur during the summer months. 
By shutting off the spray nozzles and turning 
water through the condensing coils, the kiln 
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Fig. 2—A cross section diagram of one kiln. 
inches inside. 
kiln giving it a drying capacity of 15,500 feet 














The length is 33 feet 8 


Four kiln cars of 16-foot lumber may be placed in the 


becomes an ordinary condenser kiln relying on 
natural convection currents of air to create suf- 
ficient circulation. If water of sufficiently low 
temperature is available, the lumber may be 
finish dried*to a moisture content of 5 percent 
or even less without the necessity of shutting off 
the sprays. 
Careful Kiln Operation Important 


During the drying of lumber in kilns, certain 
strains may be set up in the fibers of the wood 
unless extreme care is taken. The removal of 
these strains is a simple matter if the theory of 
their production is understood and if the exist- 
ence of these strains is determined in time. Fig. 
3 shows sections of planks which have been pre- 
pared to determine strains. ‘‘A’’ shows typical 
honeycombing due to the fibers in the center of 
the plank being under stress in tension while the 
fibers of the outer section of the plank are set. 
The strength of the inner layers of wood fibers 
is not great enough to resist the tensile stresses, 
the results being that 


‘*honeycombing’’ or ‘‘hollowhorn’’ effect. This 
condition may be prevented by softening the 
surface of the lumber so that it will yield to the 
pull of the fibers of the core under tension. This 
is accomplished by steaming. ‘‘B’’ shows typi- 
eal ‘‘casehardening.’’ Most kiln dried stock 
will be in this condition when removed from the 
kiln unless special precautions are taken. The 
outer layers of the plank are under compression 
while the inner layers are in tension. After 
slotting, the tensile stresses of the inner layers 
cause the prongs to bend inward, relieving at the 
same time the compression stresses in the outer 
layers of fiber. This condition may also be 
rectified by a steaming treatment near the end 
of the drying period. ‘‘C’’ shows stresses 
which may be set up by too much steaming to 
relieve casehardening. This is called a reversal 
of stresses caused by the surface having picked 
up so much moisture that the shrinkage during 
subsequent drying will produce too great a ten- 
sion in the surface layers. After slotting, these 
tensile stresses cause the prongs to bend out- 
ward. ‘‘D’’ shows a section of a plank that has 
been kiln dried correctly and which has had the 
proper treatments to relieve all stresses. 

The layout of our wood working building was 
so arranged that the raw material would enter 
at one end of the building and progress to the 
other end where it could be shipped out a fin- 
ished product. Fig. 4 is a sketch showing this 
arrangement. The lumber is unloaded from 
freight cars directly into the green storage room 
where it is either carefully piled for storage or 
loaded on kiln cars for immediate drying in the 
kilns. Fig. 5 is a reproduction of a portion of 
the green storage room showing storage of 2-inch 
green maple and a kiln car of one-inch maple 
ready for loading into the kiln. The careful 
manner in which the lumber is piled to eliminate 
bowing or warping and ‘to provide uniform air 
circulation throughout the piles should be noted. 
To prevent end checking or splitting, it has 
been found advisable to paint the ends of all 
hardwood lumber, as soon as received, with a 
heavy coat of paint. This prevents the exposed 
ends of the plank from giving up their moisture 
at a greater rate than the surfaces of the plank, 
which, if not prevented, would set up strains 
in the ends of the plank, causing it to open up 
in the form of checks and splits. The location 
of sample pieces of lumber marked ‘‘S’’ on 
kiln car in Fig. 5 should be noted. These are 
the samples removed from the kiln for moisture 
determination and for stress detection during 
the drying operations. 


[Note—The second installment of this article 
will appear in a succeeding issue of the AMERI- 
CAN LUMBERMAN.—EDITOR. | 





they tear apart causing 























Fig. 5—A portion of the green storage room showing a car of 1-inch 


Fig. 3—Cross sections of planks prepared to determine strains caused 
in drying. A shows typical honeycombing caused by fibers in the center 
being under tension while the surface fibers are set. 
hardening. The outer layers are under compression while the inner 


B shows case 


layers are in tension. C shows that stresses have been set up by too 


maple ready to go into kiln 


much steaming to relieve casehardening. D shows a section of a plank 
that has been dried correctly 


AMERICAN LUMBERMAN 


APRIL 2, 1927 





Oregon-Washington 1926 Cut 


PORTLAND, OrE., March 26.—The 1926 lumber 
eut of Oregon and Washington shows an increase 
of about 9 percent over 1925, according to an 
estimate of the Forest Service and the bureau 
of the census based on identical mills represent- 
ing 65 percent of the total output of the two 
States. This means a total cut for the two 
States of 12,258,000,000 board feet, as com- 
pared to 11,243,000,000 in 1925. 

The Douglas fir region of western Washington 
and Oregon, which produces about 85 percent of 
the lumber cut of the two States, shows an in- 
crease of nearly 11 percent; the cut of the pine 
region of eastern Oregon and Washington de- 
creased about 4 percent. 

The estimate indicates that Washington pro- 
duced 7,832,000,000 feet in 1926, an increase of 
over 11 percent; Oregon, 4,426,000,000 feet, an 
increase of 5 percent. 

Washington is the leading lumber producing 
State, Oregon ranking second. Their cut has 
been climbing for years; 5,640,000,000 feet in 
1915, 8,842,000,000 in 1920, 10,544,000,000 in 
1923, 11,243,000,000 in 1925, and 12,258,000,000 
estimated for 1926. They now produce about 
one-third of the total lumber cut of the United 
States. 

The percentage of national forest timber cut 
as compared with the total cut for Washington 
and Oregon is very low, according to the Forest 
Service. It was only 3.6 percent in 1925 and 
1926, and 2.9 percent in 1924 for the twenty- 
two national forests in these two States. The 
cutting of national forest timber is therefore 
not a serious factor in the present lumber mar- 
ket, it is said. 


Conservative Optimist on Prospects 

NEw WESTMINSTER, B. C., March 26.—On re- 
turning from a tour of the principal market 
centers of the United States, C. J. Culter, secre- 
tary and sales manager of the Hammond Cedar 
Co., is a conservative optimist, remarking that 
all over the country 1927 looks like a good year 
for the lumberman, provided he gets out and 
hustles. Mr. Culter says: 


Generally speaking, I found the business out- 
look cheerful, and that attitude is more pronounced 
the further east one goes. Business as a whole 
is sound, and money is plentiful; but prices are 
low and competition is keen. 

In Chicago, retail lumber dealers are expecting 
a big year, building permits for January and Feb- 
ruary having been unusually high. Toledo is doing 
more than for several years, with prospects satis- 
factory. In Detroit I heard some complaint about 
competition and idleness; but in my opinion that 
city is going ahead strong, and a big volume of 
lumber business will be done there. Cleveland 
last year suffered seriously from building trades 
labor troubles, and considerable fear was expressed 
that similar trouble might again be precipitated. 
In a general way Cleveland is thought to be over- 
built except for private residences, of which con- 
struction there is considerable in prospect. 

In eastern Canada the future, in the long run, 
looks bright. In that part of the country, Toronto 
and Hamilton gave expression to the most optimis- 
tic opinions I have heard in a good many years. 
The feeling is general that the country as a whole 
is on a sound basis, and that money is now avail- 
able for development. 

The convention of the Northeastern Retail Lum- 
bermen’s Association at Syracuse in January de- 
veloped a surprising amount of optimism, and deal- 
ers almost without exception expressed the opinion 
of good trade this year. This bright outlook con- 
tinued to prevail practically everywhere I went 
in New York State, with the possible exception 
of Buffalo, which city may slacken its building 
program this year. Around New York a great 
deal of building is still going on as well as planned ; 
I look for this metropolitan market to be good. 
Around Boston reports were not quite so enthusias- 
tic, but regardless of this fact a demand for lum- 
ber products will come from there. 

In the central West reports are not so favor- 
able. The agricultural States are suffering from 
various causes. In Iowa there should be an im- 


provement over last year; but no marked increase 
in business can be expected until bank troubles 
are ended and farm land values deflated. 


Reports 


from Kansas City are below par, this district seem- 
ingly being affected by the same conditions as 
prevail in Iowa. 

Oklahoma is ‘prosperous and the outlook is good, 
with excellent crops and oil development contrib- 
uting to prosperity. 

In Texas, Dallas is suffering from the deprecia- 
tion in cotton, but in spite of that fact conditions 
in Dallas are encouraging, with a small amount 
of building in prospect, since the city in a general 
way is overbuilt. Texas is now buying West Coast 
lumber. Houston is perhaps the most active city 
I saw on my trip. Its growth both downtown and 
outside is so pronounced that the movement has 
taken on the form of a small boom. Lumber busi- 
ness there should be unusually good this year. A 
large amount of West Coast lumber is going in 
by water. 

Los Angeles and San Francisco, while not boom- 
ing, are nevertheless growing and building fast; 
in Los Angeles there was little sign of a relapse 
from the boom condition that prevailed a few 
years ago. 

The trade all over has taken hold of the slogan 
of the Red Cedar Lumber Manufacturers’ Asso- 
ciation that “1927 Is a Building Year,’’ and seems 
to recognize the soundness of our analysis that 
with cheap money, reasonable material and plenti- 
ful labor 1927 is the year for the man who has 
been waiting for the right time to build. 


In Charge of Seattle Office 


SEATTLE, WasH., March 26.—Howard R. 
Hudson, of the Charles R. MeCormick Lumber 
Co., who was recently 
transferred from south- 
ern California, has ar- 
rived in Seattle, and has 
been placed in charge 
of sales of the Seattle 
office. Mr. Hudson is 
intimately familiar with 
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West Coast lumber. He 
has been with the 
Charles R. MeCormick 
organization for about 
a decade. Prior to go- 
ing to southern Califor- 
nia he was in charge of 
the mill of the Colum- 
bia County Lumber Co., at St. Helens, Ore., a 
McCormick operation. The mill was destroyed 
by fire in 1923, since which time Mr. Hudson 
has been connected with the sales department. 


Forest Fire Control Department 


PORTLAND, ORE., March 26.—C. M. Granger, 
United States district forester, announces the 
creation of a department of forest fire control 
in the national forests of Oregon and Wash- 
ington, to be in charge of F. H. Brundage, as- 
sistant district forester. Mr. Granger says: 
‘*The protection of forests from fire in Ore- 
gon and Washington, with their immense tim- 
ber values, is of extreme importance, and in 
our opinion it justifies the segregation of all 
fire work under one head. This is a north Pa- 
cific district innovation, constituting a de- 
parture in forest service practice.’’ 

The work of the department will include fire 
prevention, fire suppression, fire studies, fire law 
enforcement and state fire codperation, which 
heretofore has been handled by the office in 
charge of operation. Mr. Brundage is a grad- 
uate of Sheffield scientific and forest schools at 
Yale. He has been in forest work since’ 1909; 
has been supervisor of the Santiam forest in 
Oregon and the Columbia forest in Washington, 
and since 1922 in charge of improvement and 
all national forest road and trail work in the 
two States. 








—. 


News Notes From the Pacific Coast|(C« 


Conditions in Redwood Industry 


San Francisco, Cauir., March 26.—Those 
who have been cutting California redwood for 
many years agree that 1920 was probably the 
best year ever experienced by the industry ag 
a whole. Mills then increased capacity, but the 
following year the demand declined and stocks 
accumulated. They remained that way through 
1925 and even through last year. In the fall, 
production was curtailed even in the face of 
increased demand. The curtailment has con- 
tinued, with demand slightly more than 135 per- 
cent of production. As a result, stocks are rap- 
idly being depleted, shipments for the year to 
date having exceeded production by 11,000,000 
feet. Prices have shown very little change 
since the turn in events. With general curtail- 
ment of California pine output practically as- 
sured, many companies having both redwood 
and pine mills are turning their attention to 
redwood. . 


Laminated Veneer Baskets a Fad 


PORTLAND, ORE., March 26.—Laminated 
veneer is meeting with a big demand for many 
purposes, including useful little articles for 
the home recently invented, such as magazine 
baskets which seem to have caught the fancy of 
women. Department stores sell them in large 
quantities and they may be had, too, in stores 
specializing in wood products, of which many 
have sprung up here in recent months. 

In department stores the magazine baskets 
are sold in natural wood, but in each a reom has 
been set aside where buyers may do their own 
decorating and they are about as busy as a 
beehive. Instructors are present to guide those 
who never before have handled a brush and all 
imaginable results are obtained, some beautiful, 
some bizarre. The baskets are collapsible and 
ean be shipped in ‘‘ knocked down’’ form, which 
means that a large number take up very little 
space. 


Vetoes Forest Products Laboratory Bill 


SEATTLE, WaAsH., March 26.—Among the 
measures vetoed by Gov. Hartley after adjourn- 
ment of the Washington legislature was S. B. 
228, creating a forest products laboratory at 
the University of Washington and appropriat- 
ing $45,000 for that purpose. The veto is a 
bitter disappointment to those lumbermen who 
are convinced that research work, developing 
conservation through new uses of what is now 
waste material, is a logical step toward placing 
the lumber industry of the Pacific Northwest on 
a profitable basis. 
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Has Low Fire Loss Record 


SEATTLE, WasH., March 26.—The Washing- 
ton Surveying & Rating Bureau has recently 
announced a substantial reduction in fire in- 
surance rates for the city of Seattle, and the 
Seattle Times in commenting thereon says: 


This is a splendid advertisement for Seattle. 
Our record in fire losses for 1926 was better than 
any other city in Seattle’s class. We are rewarded 
in two ways—by keeping our losses at a low point 
and in the reduction of cost for insurance. 

Various elements enter into the creditable show- 
ing made by Seattle in recent years, among which 
are the fire department, fire alarm system, building 
ordinances, water works and fire hazards. 

There is one other factor that is not enumerated 
in this list, and that is the education of the public 
to the dangers of fire. The educational work 
earried on by the fire department has produced ex- 
cellent results, particularly in the public schools. 
To a large extent Seattle has become “fire con- 
scious.” 

Another very interesting phase of this sit- 
vation which might be pointed out is that 
Seattle, located in the heart of the greatest 
lumber producing area in the world, is, outside 
of the congested business section, a city of 
wooden construction. It is a city with homes 
built on hills with beautiful views of moun- 
tains, sound and lakes; a city displaying a wide 
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variety of architecture and the use of native 
woods to the fullest extent. A large majority 
of homes are sided with red cedar siding or 
shingles, and almost all of them are covered 
with shingle roofs. 

Without any freak ordinances prohibiting 
shingle roofs or frame construction, this city 
is able to boast of the best record of any city 
in its class from the fire loss standpoint. 


Much Wood Used in Building Bridge 

San Francisco, CAuir., March 28.—The Car- 
quinez Straits Bridge, extending from the north 
or Vallejo to the south or Crockett side of Car- 
quinez Straits at the northern end of San Fran- 
cisco bay, rapidly nearing completion, has many 
features of interest to lumbermen. The com- 
pletion of this huge cantilever structure, the 
longest highway bridge in the world, is an 
epoch in highway history as it is the connecting 
link in the Pacifie Highway and provides, for 
the first time, a continuous highway along the 
Pacific Ocean from British Columbia to Mexico. 

The bridge, the completed cost of which will 
be $8,000,000, has a total length of 4,482 feet 
and a clearance above the water of 135 feet, 
sufficient to permit the largest battle ship to 
pass under it. The roadway is 30 feet wide 


Suggest Slash Disposal Policies 


PORTLAND, ORE., March 25.—Suggestions for 
slash disposal policies were presented and dis- 
cussed before the monthly meeting here last 
night at the Portland Chamber of Commerce 
of the Pacific section of the Society of Ameri- 
can Foresters, with about thirty-five present. 

The society in no way sponsors nor endorses 
suggestions brought forth at its meetings but. 
considers and debates them for the good that 
exchanges of ideas might develop. 

Papers at this meeting were read by R. H. 
Westveld, of the Pacific Northwest Experimen- 
tal Service, of the Forest Service; George C. 
Joy, State supervisor of forestry of the State 
of Washington, with headquarters at Olympia, 
and L. F. Cronemiller, deputy state forester of 
Oregon, with headquarters at Salem. 


Foreign Visitors on Coast 


SEATTLE, WASH., March 26.—Visiting the Pa- 
cifie Northwest are P. B. Goldsworthy and T. 
A. Owen, of Leng Roberts & Co., Mr. Golds- 
worthy being London representative and Mr. 
Owen representing the office of the company in 
Buenos Aires, Argentina. Accompanying them 
is W. J. Mulligan, of San Francisco. They are 
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Wooden false work almost 135 feet high supporting one span of the $8,000,000-bridge on the 
Pacific Highway over Carquinez Straits near San Francisco. 


and it is estimated that 1,000,000 vehicles will 
pass over it every year. Lumbermen, particu- 
larly those in the redwood district, have long 
been boosters for this birdge as it connects the 
‘‘business district of the State’’ with the vast 
redwood district and the high Sierras where 
California white and sugar pine are produced. 


Although the bridge is a steel structure the 
engineers on the construction work estimate 
that there was enough lumber used on the job 
to build 350 five-room bungalows. This lum- 
ber was used in the construction of the forms 
for the concrete work and the scaffolding. Con- 
siderable lumber was also used for corduroying 
the roads leading to the bridge approaches to 
permit material to be hauled to the job. the ac- 
companying illustration shows the wood false 
work under the south span. This falsework is 


built up to a height of nearly 135 feet. 

Lumbermen in the redwood district are plan- 
ning a number of events this year following the 
opening of the bridge to the public. One annual 
event, the picnic of the Albion Lumber Co., is 
being postponed until after the bridge has been 
placed in service. 


due to reach Seattle next week. Leng Roberts 
& Co. and W. J. Mulligan & Co. jointly repre- 
sent the Douglas Fir Exploitation & Export 
Co. in Argentina and Uruguay. 


School Children Shown Fire Dangers 


OtyMpIA, WAsH., March 26.—Having com- 
pleted a tour of nearly a month in the Olympic 
Peninsula and the Grays Harbor country, two 
able representatives of the forest protective 
agencies entertained and instructed a large au- 
dience of Olympia school children last evening. 
The visitors were Albert Wisendanger, of the 
United States Forest Service, Eagle Creek, Ore., 
and A. E. Sehaller, of Wenatchee, Wash., fire 
warden of Washington State forestry service. 
Their tour, during which they have appeared 
before seventeen schools representing about 
12,000 school children, also has the support of 
the Washington Forest Fire Association. The 
object has been to instill ‘‘fire consciousness’’ 
into school children, emphasizing particularly 
the need of protecting the forests of young 
growth. The idea appears to have originated 


Carry Distinct Note of Optimism 


with the Federal service in Oregon, where it 
has been successfully followed for three years. 
The largest meeting conducted by Mr. Wisen- 
danger and Mr. Schaller was at Hoquiam, where 
they met an audience of 1,660 students of the 
high school and junior high school. Colored 
lantern slides and motion pictures of forest 
practices were shown. 


To Extend Tracks to Plant 


ANACORTES, WASH., March 26.—At a recent 
luncheon of the Chamber of Commerce, Gus 
Hensler reported that the E. K. Wood Lumber 
Co. had reached an agreement with the Great 
Northern Railway Co. for an extension of its 
tracks to the plant of the mill company at Bur- 
row’s Bay. Under the agreement, as reported, 
the lumber company is to build a planing mill 
and dry kilns enabling it to ship monthly from 
thirty-five to 100 cars of lumber. 


Large Order for Gondola Cars 


SEATTLE, WASH., March 26.—The Northern 
Pacific Railway, according to W. E. Coman, 
western traffic manager, has placed an order for 
300 gondola cars, each 41 feet 6 inches long, 
of 100,000 pounds capacity. Mr. Coman says 
that with this additional equipment the North- 
ern Pacific will be in a better position to handle 
the growing shipments of lumber and coal. 


New Sawmill Completed 


OROVILLE, WASH., March 26.—The new Zosel 
sawmill is ready for operation. A railroad 
spur which will run to the mill has been sur- 
veyed, and work on it will start at once. The 
plant will soon be enlarged through the addi- 
tion of another unit in the shape of a box fae- 
tory, which will be built on the opposite side of 
the boiler house from the present mill. 


Saw Expert Visits Coast 


SEATTLE, WASH., March 26.—A recent visi- 
tor to the Pacifie Northwest is E. Foster, gen- 
eral manager of R. Hoe & Co., known as ‘‘ Amer- 
ica’s oldest saw manufactyrers.’’ Mr. Foster 
has inspected the factory branch at Portland, 
and has been investigating conditions accom- 
panied by D. Beisinger, Pacific coast manager 
for R. Hoe & Co. 


Activities in Alaskan Spruce 

SEATTLE, WASH., March 26.—F. G. Brynolson, 
manager of the Northwest Spruce Co., has re- 
ceived word that the new plant of the Juneau 
Lumber Mills, at Juneau, Alaska, is practically 
completed, and will be ready to start early in 
April. The plant is modern in every respect. It 
will run largely on spruce, and will have an 
eight-hour capacity of 100,000 feet. 

The Wrangell Lumber & Power Co. and the 
Ketchikan Spruce Mills both began operating 
in February, running on local orders and also 
cutting common spruce schedules for the New 
York market. 

The assembling and transshipment warehouse 
of the Northwest Spruce Co., at Smith’s Cove, 
Seattle, is receiving considerable quantities of 
Alaskan spruce. The warehouse is regarded as 
a distinct advance in methods of handling 
Alaska lumber, both locally and for the inter- 
coastal trade. 

Extensive purchases of this lumber have been 
made through the Northwest Spruce Co. by 
Stanley D. Pearce, manager of the Pembroke 
Lumber Sales Co., New York. Mr. Pearce, 
who has made an extended visit to the West 
Coast, is expected to start for New York next 
week. PRS eaeaeaeeseaee 

THE 1926 TIMBER cut of British Columbia 
reached 2,900,000,000 feet exclusive of materials 
used for local fuel and farming purposes. 
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North Carolina Pine Annual Notable For U 


Norrotk, Va., March 28.—The thirty-eighth 
annual meeting of the North Carolina Pine 
Association, which was held in this city last 
Thursday at the Monticello Hotel, was marked 
by a very representative attendance and also 
by the number of excellent papers delivered 
and by the discussions that followed these 
papers. [Nore: A preliminary report of this 
meeting appeared on page 66 of the March 26 
issue of the AMERICAN LUMBERMAN.—EDITOR. | 
President G. J. Cherry, of Charleston, 8. C., 
called the meeting to order and he had no report 
to make for his office other than to thank the 
members for the codperation they had given 
him during the last year. The program an- 
nounced that the reports of Secretary John M. 
Gibbs, of Norfolk, and of the standing com- 
mittees will be received, filed and ordered 
printed. 

In his report covering the association activ- 
ities during the year, Secretary Gibbs drew a 
picture of the formerly heavily timbered sec- 
tions in Norfolk County, Virginia, the logs 
from which were manufactured by mills in 
Norfolk. Then the cutting moved into North 
Carolina and about twenty years ago the saw- 
ing on a large scale in Norfolk County, Vir- 
ginia, stopped. But Mr. Gibbs is optimistic 
enough to believe that in the next ten years, 
owing to the amazing amount of young growth, 
there will be sufficient timber within fifty miles 
of Norfolk to keep several mills running for 
years or perhaps indefinitely. 

Speaking of the annual report of the cost 
and values committee, he declared that the 1926 
cost statement would show an improvement over 
1925 with an average of 23 mills reporting 
monthly as against 22 the year before. The 
average cost for 1926 was $21.81 a thousand 
feet as against $21.29 for 1925. The mills 
reporting in 1926 cut 248,704,000 feet as against 
211,601,000 feet in 1925. The planing mill cost 
in 1926 was $24.89 a thousand feet as against 
$25.25 in 1925. 

Referring to the association barometer, Mr. 
Gibbs declared that there was an average of 
only 40 members a week reporting in 1926 as 
against 44 in 1925. Orders for 1926 in round 
numbers were 342,000,000 feet as against 380,- 
000,000 feet for 1925; actual production 402,- 
000,000 feet as against 469,000,000 feet. Mr. 
Gibbs at this point stressed the importance of 
members of the association sending in their 
reports to the secretary’s office, declaring that 
these statistics were not as valuable as they 
would be were all the members to codperate. 


Work of Inspection Department 


With reference to the inspection department, 
Secretary Gibbs said that ‘‘ We have been called 
upon to inspect lumber rejected from approxi- 
mately 800 cars shipped to different parts of 
the country, from Maine to Florida and from 
Norfolk to the Great Lakes. Our figures will 
show that out of the total quantity re-inspected 
for members of the association less than 12 
percent of the whole was found to be below 
grade while for non-members (and numerous re- 
inspections have been made for them) the 
amount below grade was a trifle in excess of 
26 percent.’’ While this was a good record 
for the mill inspection service, he declared, it 
had been inadequate, though the small staff of 
inspectors had done the best it could. ‘‘The 
mills have not been alone in making mistakes,’’ 
he added, ‘‘but there is always room for im- 
provement and I would not close my remarks 
concerning the inspection department without 
again stressing the absolute necessity for scien- 
tific kiln drying and the installation of proper 
appliances to insure uniformity of dryness.’’ 
Mill inspections number 196, and the cost for 
inspections and_ re-inspections was about 
$11,000. Re-inspections made have averaged 
about $13.87 each or 94 cents a thousand feet. 





Secretary Gibbs urged the members to assist 
the membership committee in the plan of ‘‘ one 
get one,’’ suggesting that each member look 
upon himself as part of the membership com- 
mittee and make an effort to secure one new 
member during the year. 

At this point in his report, Secretary Gibbs 
touched upon the work of the traffic, insurance 
and legal departments and spoke of the six 
association meetings that had been held during 
the year. He believed that much good will 
come out of the experiences exchanged during 
the association’s logging congress, which was 
held at Norfolk. 

He touched upon the great amount of corre- 
spondence that had been received by his office 
in reference to the destructive effects of transit 
car shipments and believed that the fault is 
shared by lumber wholesaler and the manu- 
facturer. He declared it a poor practice to send 
out unsold cars of lumber, and that it is un- 
reasonable under the circumstances to expect 
stability in the market. 

In coneluding his report, Secretary Gibbs 
pointed out the great benefits that will undoubt- 
edly acerue from participation in the National 
lumber trade extension campaign, and urged 
the membership to give the plan a conscientious 
tryout. He again urged the membership to be 
more generous in the making of their statistical 
and cost reports, so that the information dis- 
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seminated might be broader in scope and there- 
fore more generally comprehensive. 


Report of Inspection Committee 


Secretary Gibbs’ report was followed by that 
of the inspection committee, submitted by R. L. 
Woodward, jr., vice chairman. Mr. Woodward 
referred to the new grade terms or nomencla- 
ture which were adopted at the meeting held in 
Sumter, 8. C., last July and said he had been 
informed that only a few of the members are 
selling under the new grade terms. ‘‘There- 
fore,’’ said Mr. Woodward, ‘‘the committee 
feels that the old grade terms should be dis- 
carded if the new terms are to be made effective, 
and that if the members do not propose selling 
by the new grade terms then they should be 
discarded and a new set of rules definitely es- 
tablished and worked upon.’’ He said further 
that, of course, it is not to be expected that the 
changes could be worked out perfectly and that 
alterations or amendments from time to time 
would be in order. ‘‘Today,’’ said Mr. Wood- 
ward, ‘‘there is confusion and I can only leave 
the thought with you, but in doing so I have a 
decided conviction that this is no occasion for 





Planing Mill Costs, Reforestation,Trafic Matters, 


vacillation and that we should manufacture 
and sell by whatever rules are made the official 
underpinning of the grade structure.’’ 

‘At this point Mr. Woodward pointed out some 
errors that have been made in the grade rule 
book issued last February. Under rule No. 
152 covering No. 2 common and strips, pitch 
had been omitted. This was a printer’s error 
and should be included in the rules. Under 
rule No. 100 covering No. 2 common grade or 
No. 1 box, there is conflict with rule No. 152. 
The defects allowed are more numerous and 
‘‘it is the opinion of the committee that No. 
1 and No. 2 box, being grades peculiarly be- 
longing to our species of timber, should be 
classed as such and that the nomenclature em- 
bracing the two terms, namely, No. 2 common 
or No. 1 box, should be changed to read No. 1 
box only and that the same should apply to 
rule No. 101 covering No. 3 common or No. 2 
box; namely, the omission of No. 3 common, 
thereby leaving the designation as No. 2 box.’’ 

Mr. Woodward pointed out some other ques- 
tions that had been raised by buyers of North 
Carolina pine lumber and made several other 
suggestions for slight changes in the rules. 

He suggested that in connection with official 
mill inspection it would be necessary to increase 
the inspection force, particularly because the 
Navy Department had been making purchases 
and insisting on mill inspection. Some sugges- 
tions had been made, he said, to the effect that 
all members be furnished with official inspec- 
tion at sources and he thought that if the 
North Carolina pine members wish to get cost 
figures and additional data on inspection of this 
sort, the committee would be glad to go into the 
matter and report later. He suggested, further, 
that where an inspector was requested to make 
a re-inspection on finished lumber and to decide 
whether it was longleaf or shortleaf, such re- 
inspection jobs should be refused. 


Report of Traffic Manager 


W. J. Strobel then followed with his report 
as traffic manager, declaring that the depart- 
ment had been unusually active during the fiscal 
year, handling many traffic and transportation 
matters. In addition there were many calls 
by individual members to quote rates and render 
many individual services with reference to traffic 
and transportation problems. Among the dif- 
ferent rate cases which the traffic department 
had handled, was one having to do with lumber 
**to the Virginia cities and between the Caro- 
linas,’’ which he declared was the most im- 
portant case and upon which, after many hear- 
ings and conferences, it is expected that a ten- 
tative report will be made soon by the Inter- 
state Commerce Commission. 

Other rate cases cited by Mr. Strobel had to 
do with lumber from eastern Alabama to the 
East and from Norfolk, Va., to Baltimore, Md. 
Another case cited was a complaint made by 
the A. C. Dutton Lumber Corporation, of Provi- 
dence, R. I., and Poughkeepsie, N. Y., attacking 
rates on lumber from these two points into New 
England. No decision has yet been reached 
by the commission in this case. The Georgia 
log rate case is one of the most important af- 
fecting North Carolina shipments, and if the 
proposed rates are permitted to become effective 
they will mean advances as great in some in- 
stances as 109 percent. 

Other rate matters touched upon by Mr. 
Strobel included the handling charges on lum- 
ber at eastern port cities and rates on lumber 
from South Carolina to Charleston, 8. C., for 
coastwise movement. In addition, the depart- 
ment was called upon to handle many claims 
with the railroads for overweight charges on 
lumber. ‘‘There is a probability,’’ he said, 
‘*that we can enter into an agreement with the 
Southern Weighing & Inspection Bureau, to 
accept estimated weights on all shipments, the 
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estimates to be determined by test weights of 
each individual shipper and the application of 
such test weights to each individual mill’s ship- 
ments.’’ 


‘‘Logging and Lumbering Economics’’ 


At this point the meeting was addressed by 
A. B. Recknagel, professor in the department 
of forest management and utilization, Cornell 
University, Ithaca, N. Y., who spoke on ‘‘ Log- 
ging and Lumbering Economies.’? Mr. Reck- 
nagel’s paper had been prepared with special 
reference to conditions in the South and because 
of its great importance follows practically in 
full: 


Our friends of the West Coast Lumber Bureau 
are informing the American people on the merits of 
Douglas fir and other Pacific coast woods. In the 
Saturday Evening Post of Feb. 12 they have a full 
page spread under the title: “The timber for 
future generations is growing today in the Douglas 
Fir forests.”” And below we read: “It is estimated 
that the growth in new forests on cut-over land 
alone represents more than three billion feet 
annually. With present day fire protection and 
modern methods of lumbering, West Coast forests 
will supply the lumber wants of the nation for all 
time.” 

Without minimizing the progressive attitude of 
our western friends nor the place in future timber 
production which is rightfully theirs, I desire to 
eall your attention to the even greater importance 
of the South in future timber production. This 
necessarily involves some statistics and I beg 
you to be patient with me in their presentation. 
The data given have all been compiled recently 
and are based on the best sources available. 

According to the so called “Capper Report,” 
the original timber supply has shrunk from 5,200 
billion board feet to about 2,200 billion board 
feet. Of this, 50 percent is on the Pacific coast 
and 10 percent is in the south Atlantic and east 
Gulf States of Virginia, North Carolina, South 
Carolina, Georgia, Alabama and Florida, and 13 
percent is in the lower Mississippi States of Louis- 
iana, Mississippi, Texas and Oklahoma. 

Douglas fir constitutes one-quarter of all the re- 
maining saw timber in the United States. Yellow 
pine constitutes 12 percent of all the remaining 
saw timber. The south Atlantic and east Gulf 
States have 47 percent of this yellow pine, and the 
lower Mississippi States 53 percent. 

In the year 1925 the cut of yellow pine was 
13,235,926,000 feet, board measure, or 34% per- 
cent of the nation’s lumber cut. Douglas fir was 
next with 8,154,375,000 or 21 percent of the total. 

The sixteen southern States ranked as follows 
in total lumber cut in 1925, percentage of total 
cut in the United States that year, and the num- 
ber of sawmills operating: 


Table 1 No. of 

Saw- 

M ft. Lumber Percentof mills 

State Cut 1925 U.S. Total 1925 
Maryanne ...ccccs 88,963 2 295 
WH sencweess 709,180 1.8 899 
West Virginia ... 583,353 1.5 267 
Kentucky ....... 207,278 5 ‘ 401 
Tennessee ....... 42, pe 647 
North Carolina .. 1,040,735 2.7 1,047 
South Carolina .. 980,289 2.5 520 
se 1,365,174 3.6 1,105 
Alabama ..... --+ 2,235,738 5.8 1,695 
i... eee 1,063,876 2.8 229 
Mississippi ...... ,127,678 8.2 1,281 
Louisiana ........ 3,293,091 8.6 311 
Arkansas ........ 1,597,130 4.2 635 
eo 186,789 5 313 
Oklahoma ....... 157,580 A 72 
 - dsaokens ss 3a 578, 008 4.1 225 
So. States Totals.18,857,221 49.1 9,942 
U. S. Totals ..... 38,338,041 100 15,800 
Note: 62.7 percent of U. S. sawmills are in 


the 16 southern States. 

Together the sixteen southern States produce 
half the yearly cut of lumber in this country in 
two-thirds of all the sawmills in the United States. 
As Chief Forester Greeley points out in his annual 
report for 1926: 


“Southern pine constitutes 70 percent of the 
present lumber output of the region, and it is 
on the southern pine land that the early intro- 
duction of timber growing is most urgent. If cut 
Without provision for obtaining regrowth and then 


left unprotected and uncared for, the pine lands 
decline in productive possibilities.” 

The sixteen southern States, according to data 
recently collected by Prof. R. C. Bryant of the 
Yale Forest School and published by Robert B. 
Goodman in his pamphlet entitled: “Forest Man- 
agement,” have a total forest area of 245,637,000 
acres. This is, on an average, three-eighths of 
their total area and is about half of the total 
forest area in the United States. The subjoined 
table gives the details: 


Table 2 % of 

Forest 

Mature Young Idle Total to 
Timber Timber Land Forest Total 


State Area Area Area Area Area 
1000 1000 1000 1000 
acres acres acres acres 

Maryland ... 100 1,780 350 2,230 35.0 
Virginia .... 250 12,050 1,500 13,800 53.5 
W. Virginia... 250 8,750 700 9,700 63.1 
Kentucky > eed cone sa 8,900 34.6 
Tennessee . 2,000 8,500 1,500 12,000 44.9 
N. Carolina . 2,000 15,100 4,200 21,300 68.2 
S. Carolina. 500 9,100 3,000 12,600 64.5 
Georgia ..... 1,000 16,000 5,500 2,500 59.8 
Alabama ... 4,000 16,000 2,000 22,000 67.0 
ip oy ee 1,000 9,700 5,300 16,000 45.5 
Mississippi 5 13,665 3,300 17,000 57.3 
Louisiana .. 2,461 8,046 5,000 15,507 53.3 
Arkansas ... 1,150 19,500 850 21,500 63.9 
Missouri .... 1,750 14,950 100 §=©16,800 38.2 
Oklahoma ... 1,450 5,900 1,450 8,800 19.8 
PO vonweds 5 Soca wee 4,000 25,000 14.9 

Totals -17,916 159,041 40,350 245,637 


On the 115 million acres of yellow pine land 
it has been estimated (Capper Report) that about 
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half the area is now growing second crops of pine. 
This annual growth is about 3 billion board feet 
on the merchantable second-growth areas and 1 
billion cubic feet besides or a total equivalent to 
about 5 billion board feet. The annual cut of 
pine (13 billion board feet), therefore, exceeds the 
annual growth. If the young stands were allowed 
to reach merchantable size without being prema- 
turely turpentined and cut, the growth would he 
more. Unfortunately, the reverse is the case. Cut- 
ting is often followed by fire and hogs, whereby 
the area of growing pine is further reduced. 


Reverting to a comparison of the southern pines 
with the Douglas fir of the Pacific coast, it is 
extremely interesting to observe how the southern 
pine has a more rapid growth and a higher yield 
per acre during its early life. Using the latest 
and most authentic data in each case, the yields 
per average acre at 40 and 70 and 100 years of 
age are as follows: 

Table 3 
Yields per Average Acre of Average Land. 
Board Feet 
: Long- Short- N. Carolina 
Age Douglas leaf Slash leaf ne 
(yrs.) Fir Pine Pine Pine Ashe U.S.F-.S. 
40 4,500 10,400 14,200 11,700 25,850 27,200 


70 35,100 20,200 37,000 27,800 40,900 41,400 
100 eee. scree > awens 


oe ot ere 


| Constructive Addresses and Discussions 


Changes in Grading Rules Command Attention 


From this it is evident that North Carolina pine 
not only over-tops the other southern pines, but 
is surpassed by Douglas fir yields only at the 
mature age of 100 years. 

In rapidity of diameter growth the. same com- 
parison holds: 


Table 4 
Diameter at Breast Height in Inches on Average 
an 
Long- Short- N. Carolina 
Age Douglas leat Slash leaf Pine 
(yrs.) Fir Pine Pine Pine Ashe U.S.F-.S. 


20 3.4 5.0 6.3 4.6 6.4 6.5 
40 7.4 8.3 10.0 8.0 10.3 10.8 


60 11.1 10.0 con 10.6 13.2 14.5 
80 14.3 ae eee said 15.3 one 
100 16.9 17.0 


If to the advantages ‘of large areas of forest 
land and rapid growth of trees be added the 
favorable conditions of climate, topography and 
proximity to market, it is evident, as Col. Greeley 
says in his annual report, that “conditions in the 
South are peculiarly favorable to industrial tim- 
ber growing.” Particularly are the conditions 
favorable for the production of North Carolina 
pine. The Forest Service indicates that this pine 
will average a growth of from 300 to nearly 1,000 
board feet of saw timber an acre yearly. The 
value of pine stumpage at $5 a thousand feet with 
a yearly growth of from 200 to 800 board feet 
will mean a gross return of $1 to $4 an acre 
yearly. Assuming a cut of 22,000 board feet an 
acre at 35 years and a present value of $5 a 
thousand feet, the value of the crop would be 
$110, or an average return for 35 years of more 
than $3 an acre yearly. Though often cut for 
pulpwood at 20 years, it is better to defer the 
cut for at least 10 years more, thereby getting 
better timber. 

The great task and opportunity which lie ahead 
for the South and particularly for those States 
where North Carolina pine forms the basis of the 
timber crop is continuous use of the land for forest 
growing. As Col. Greeley says in his report: 
“The most important educational need is not 
merely to show timber land owners what they 
might do if they would, how to do it, what it 
would cost, and what returns an investment in 
timber growing might yield, highly important 
though this is; the people generally must be 
brought to realize what forestry requires of them, 
collectively and individually.” 

To this task of education, whereby alone the 
apparent conflict of interest between the local 
population and large timber land owners who wish 
to obtain reforestation can be resolved, the North 
Carolina Pine Association may well address itself. 
Through publicity, through research and through 
codperation with existing agencies, the associa- 
tion can develop the policies and create and sup- 
port the organizations needed to protect the in- 
terests of the timber land owning members. The 
West Coast lumbermen have done this; so have 
the Southern Pine Association and others, like- 
wise, blazed the way. Why not follow their ex- 
ample and make the spread of industrial timber 
growing, as a permanent use of the land in the 
territory it covers, a primary activity of the 
North Carolina Pine Association? 


Planing Mill Operation and Costs 


The next address was by F. G. Davies, of the 
A. C. Tuxbury Lumber Co., Charleston, S. C., 
who spoke on planing mill operation and costs. 
With reference to planing mill costs he said: 


All the mills in the North Carolina territory are 
not operated alike; some mills have their ripping 
operation entirely separate from the planing mill; 
others have both operations under one roof and the 
ripping department cost is included in the planing 
mill cost. In our operation, while the manufactur- 
ing plants are separate, we have always included 
the cost of ripping, trimming and preparation of 
lumber for the planing mill in the planing mill 
cost, but we do not charge the item of loading, as 
the loading of the lumber is necessary in a rough 
lumber operation and we should charge to the 
planing mill only the items appertaining to that 
operation, which are labor, supplies, expense and 
overhead. 

We have always credited the planing mill with 
the actual number of board feet worked; that is, 
all the ‘lumber worked to a thickness less than 
%-inch is reduced to board feet. For instance, 
in thin ceiling we use as our basis for figuring 
one-half of the quantity of surface feet shipped, 
as two pieces are produced from a 1-inch board. 
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It is my opinion that this is the proper way to 
figure costs, for board measure is the basis of 
sawmill and logging costs and then same system 
should prevail throughout the operation. 

Inasmuch as all mills do not figure their costs 
in the same manner it is difficult to compare costs, 
but as a matter of information the cost of operat- 
ing our planing mill during 1926 was $2.53 divided 
as follows: 


EES ery ee eT ete ee CT eT $1.56 
i Ce cn seas sneneeecanae 45 
ee ee re PP 
Overhead insurance, taxes and depreciation.. .35 

The cost includes the handling of all lumber 
which passes through the dressed lumber shed, 


both in an& out. Ninety percent of our lumber 
moves direct from the machine to the cars and 
10 percent is moved through the shed. 


Losses in Planing Mill Operation 

With reference to planing mill waste Mr. 
Davies said he doubted if many of the manu- 
facturers were aware of the tremendous loss 
resulting from planing mill operation, and in 
order to make certain that his office was ac- 
curate he had a number of tests made in his 
company’s mill to dig up information which 
could be substantiated by actual experience. 
Regarding this, he said: 

In order to get a line on the actual waste which 
occurred through ripping, we gave instructions to 
the best inspector at our plant to measure and 
inspect six lots of 8,000 feet each and allow a 
day to intervene between each lot so as to get a 
fair average of the stock. Our instructions were 
to inspect and tally the lumber exactly as he 
would if the stock were to be shipped in the rough; 
that is, any piece showing wane was to be scaled 
inside the wane; any defect which would be marked 
off on the end was also to be scaled down and the 
actifal shipping grade tallied. The lumber which 
was inspected for this test was our regular ripping 
lumber, graded for that purpose and consisted of 
boards under 6 inches, all boards 6 inches and 
over containing B&better rips and also all boards 
which can only be marketed through manipulation 
and ripping into narrower widths for flooring, such 
as No. 1 common. The combined result of the 
ripping of these eight lots is shown in the state- 
ment which follows: , 

Test Made at Plant of A. C. Tuxbury Lumber 
Company, Showing the Loss Occasioned by the 
Ripping of Lumber Graded for That Purpose 


Inspection in Rough Before Ripping 











Value of lumber as shown by statement 


CE hn 5 cs dn eae oie naon ween $1,395.15 
Value of lumber as shown by statement 

a ae ae ese 1,298.75 
Loss in value in ripping.......cccccccces $ 96.40 
Loss per thousand in ripping............ 1.97 
Average value of lumber inspected on 

EE UE Bs olin in ed al a neice 28.56 


Average value of lumber inspected on 


GOGO GELOE TIPDIME cc ccccccccccscccces 29.97 


Comparative Statement Showing the Grade Be- 
fore Ripping and the Grade Produced After 


Ripping 
Grades Grades 
Raised Lowered 
by by 


Ripping Ripping 


Grades Before After Feet Feet 











B&better ...... 6,849 13,597 6,748 aa 
No. 1 common.15,563 8,729 nee 6,834 
No. 2 common.14,558 9,234 5,324 
No. 3 common. 6,652 4,881 1,771 
B&better bark 

ME wend canes 1,522 2,367 845 ca 
PO DOSE «sce 3,589 2,170 1,419 
B&better mis- 

| FP eee 14 421 407 
Ae 105 707 bee 602 
Box miscuts ... .... 363 amaki 363 
Dunnage ...... ‘ 864 ; 864 

: Perr 48,852 43,333 7,593 17,584 


Loss in feet 
through ripping .... 


Grand totals.48,852 
I ee eee 11.3 
Percentage raised im Grade. ...cccccccccccccs 15.5 
Percentage lowered in grade.............2e0. 36.0 





Result of Test Disappointing 
The result of this test was disappointing for we 
were not aware of the fact that we were actually 














showed an actual loss of $1.97, a thousand plus the 
cost of the operation. 

The next test was made in the planing mill to 
determine the loss through degrade and trimming 
of defective ends. This test was made over a three 
weeks’ period and nearly a million feet of lumber, 
which included all grades, was shipped during 
that period. 

In making this report it was felt that cognizance 
should be taken of the fact that in all lumber 
which comes from the sorting chains there is gq 
percentage of degrade which is detected and laid 
out when shipment is made and the planing mil] 
should not be charged with a loss occasioned by 
careless grading. Instructions were given to the 
inspectors to note this fact and all pieces which 
showed beyond doubt that an error had been made 
in the original grading should be tallied separately 
from any degrade developed in planing the lumber. 
The same rule applied with reference to pieces 
which required trimming. 


Basis for Estimating Cost 
The result of these tests would indicate that in 
the planing of the various grades of lumber the 
cost should be estimated on the following basis: 
B&btr 
Bark No.1 No.2 No.3 Box 
B&btr Bidg Strips Com. Com. Com. Bk. 
...$2.53 $2.53 $2.53 $2.53 $2.53 $2.53 $2.53 
Loss - £97 24 18 1s 8e Uis e 
Degrade 
Loss .... 3.40 2.94 3.15 2.44 .64 .23 .12 


Cost of 
Planing ~..$7.90 $7.44 $7.65 $7.65 $6.94 $4.73 $4.62 

In conducting this investigation every effort 
has been made to obtain reliable information. Ex- 
cellent coéjperation was shown by the employees 
and careful attention was given to every detail. 
There are certain inherent defects in the sawing 
and kiln drying of our lumber which can not be 
overcome and the loss occasioned in the refining 
of our product should be passed on to the con- 
sumer. 

The differential between rough and dressed lum- 
ber which prevails today is out of line and should 
be corrected and this suggestion is recommended 
for your consideration. 

The AMERICAN LUMBERMAN carries a page in 
each issue under the heading “News and Views of 
50 Years Ago.” In the issue of March 19 is found 
the following: 

“Puget Sound Washington Territory lumber 
sells at the mills for $9@12 rough and $16@18 
dressed. In the San Francisco market it brings 
$17@18 rough and $25@26 dressed.” 

Lumbermen of that period evidently were bet- 


Planing 
Rippings 





6,849 ft. 4/4 B&better .......... $48.50 $ 332.10 ter posted as to the cost of dressing lumber and 

ees = 44 bg ; ote slates ios ea ee were better fmerchants than those of today. The 

3.589 ft. 4/4 Box bark ..... oo ae 41.27 differential between rough and dressed lumber 

1,522 ft. 4/4 B&better bark 27.50 41.86 which prevails today is out of line. The planing 

5,589 ft. 4/4 Box bark ......... 11.50 41.27 mill is a liability rather than an asset but is a 
106 £t. 4/4 GHOp ...cccccccceee 27.00 2.84 necessity in order to merchandise our lumber. Let 
14 ft. B&better miscuts ..... 37.00 52 us hope the time will come when the industry 

° will become stabilized and a return be realized 
eeanedien Product After Ripping Above oA.206.28 commensurate with the service rendered. 
178 ft. 1x3 B&better rift...... 68.00 12.10 estry 

4,510 ft. 1x3 B&better ......... 15.00 : 202.95 WILLIAM W. HICKS, F. G. DAVIES, a and Legging 

$,165 ft. 1x4 Bé&better sbéeeweiien 40.00 246.60 Eufaula, Ala. ; Charleston, S. C.; The next atese of pg hy me Bs the 
, t. lx BEE escccences . 1. aper by P. R. Cam of the Cam anufac- 
593 ft. 1x6 Bé&better |......... 45.00 26.69 Vieo President Te See ee on teenies eee 

2,105 ft. 1x3 No. 1 common..... 33.00 60.40 icctne money in ripoing cur lumber. We knew her, 9 Vide, : ey | 

4,583 ft. 1x4 No. 1 common..... 33.00 15126 joes f Peerage due to the saw kert Losging.’? Mr. Camp divided his subject into 

1,602 ft. 1x5 No. 1 common..... 33.00 eS ee ee four parts; namely, fire prevention, selective 
441 ft. 1x6 No. 1 common..... 33.00 14.55 and edging but assumed that this loss was over- tti 1 = ’ d cos ti ? ith Stat 
883, ft. 1x3 No. 2 common..... 20.00 17.66 come by the advantage gained in ripping B&better Cutting, logging cost and cooperation with State 

3.365 ft. 1x4 No. 2 common..... 20.00 67.30 strips from the inferior grades. and Federal Forestry departments. His paper 

2,798 ft. 1x5 No. 2 common..... 20.00 55.96 In analyzing this statement we find that there was in the nature of suggestions for more 

m4 y_- poem en ape 378; is an increase shown in the B&better grades but stringent laws to prevent fire losses; that every 

"370 ft. 1x3 No. 3 common..... 16.00 5.92 ‘this is more than offset by the loss occasioned by lumber company should be equipped with mod- 

1,437 ft. 1x4 No. 3 common..... 16.00 22.99 the ripping of the No. 1 common and poorer which orn fire fighting apparatus and that the loggers 

1,061 ft. 1x5 No. 3 common..... 16.00 16.98 contain no B&better rips. It is a well known hon1q make it their business to keep informed 
623 ft. 1x6 No. 3 common..... 17.00 10.59 fact that knots and other defects which will pass A . ° & 

1,390 ft. 1x7 & up common..... 17.00 23.63 in a 10-inch board will not be permissible in a bout fires in their various communities. Mr. 
699 ft. 1x3 B&better bark.... 32.00 20.13 4 inch strip of a similar grade and No. 1 common Camp suggested the building of a fire tower at 
be y me yer ped pane ee Syed tr boards predominate in our ripping grade; also some central point, so that the observer could 
625 ft. 1x3 Box bark ..... re 12.50 731 in ripping boards to narrow strips the price of quickly locate a fire within a radius of 12 to 
898 ft. 1x4 Box bark ......... 12.50 12,36 the same grade ov ——- a the 20 miles. 

See Ses cee See BOP wc eccses 12.50 6.95 tendency has been during the last few years to . * 
421 ft. B&better miscuts...... 39.00 16.42 raise the grades of our planed lumber. A floor ° Careful and thorough burning om railroad 
363 ft. Box miscuts ........... 14.00 5.08 jaid today of No. 1 common will look very much ghts-of-way would help prevent fires originat- 
: 2 ; : 3 
34) _ ~ ae al th ee Sh lla i + os like a B&better grade and customers are becoming ig from logging locomotives. However, where 
a oe ee ‘ Saree more exacting in their demands. You will note by the fire hazard is great, chemical fire extin- 
43,333 ft. $1,298.75 the statement that the ripping of this lumber guishers should be brought along to be ready 
Test Showing Degrade and Waste Occasioned by Planing and Manipulation of Lumber Through Planing Mill 
Trims which Trims which 
Degrade from Degrade should have been developed at 
improper grad- developed done by Yard Planing Mill Total Planing Mill 
Total ft. ing on Chain Av.loss by Planing Mill Av. loss % loss in % lossin Loss Loss Loss 
Grade Shipped Feet Amount per M Feet Amount per M Feet quantity Feet Amount quantity perM Amount per M 

Bé&better . 239,265 18,529 208.02 $ .83 40,362 $515.86 $2.15 3,814 :* 5,970 $298.46 2 $1.25 $814.32 $3.40 

Molding - 13,773 418 16.72 1,22 573 22.92 1.67 178 1.3 267 17.39 1.9 1,27 40.31 2.94 

B&btr bk 35,702 2,633 44.59 1.25 5,135 88.08 2.47 464 1.3 657 24.28 1.8 -68 112.36 3.15 

No. 1 com. .. 80,033 3,447 63.88 ' 19 9,190 144.24 1.80 666 m 1,172 51.57 1.4 .64 195.81 2.44 

No. 2 com. ..415,489 15,931 106.26 25 27,617 189.89 45 1,210 3 1,572 35.99 3 -09 225.88 54 

No. 3 com, 146,470 2,279 20.53 14 3,330 29.96 21 164 | 208 3.54 14 -02 33.50 -23 

sar Tape - 42,585 527 1.85 -04 596 2.09 -05 210 5 265 3.05 6 07 5.14 12 
otal an 
Averages .973,317 43,764 $461.85 $ .47 86,803 $993.04 $1.02 6,706 7 10,111 $434.28 1, $ .44 $142.732 $1.46 
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for any emergency. Mr. Camp also suggested 
greater care with the smoke stacks and ash pans 
jn the locomotives and that the woods superin- 
tendent should make a personal inspection of 
each engine at least once a week and have any 
defects repaired. 

Under the subheading ‘‘ Logging Costs,’’ he 
declared that it is imperative that every opera- 
tor know what the cost of his logs is delivered 
to the mill. In his own company’s camps, he 
tries to figure each camp on the same basis 
and requires the superintendents to report to 
the Franklin office daily. These reports show 
the number of men, wages paid and work done 
in each department, such as sawing, hauling, 
loading, skidding, train crews, section crews, 
right-of-way, laying and taking up rail, sup- 
plies and so on. These daily reports are com- 
bined to form period reports which are made 
on the 8th, 15th, 22nd and 31st of each month 
and these in turn are combined to make a 
monthly report. 

With reference to selective cutting, Mr. Camp 
said that ‘‘to make this practical and success- 
ful, the company should have a large area of 
fee lands, for it is nearly impossible to work 
out any satisfactory agreement by which you 
can cut out a portion and leave a portion on 
timber held under lease.’’ If this method is 
decided upon, it is left to the woods superin- 
tendent to mark the trees to be cut and the 
number which should be left per acre. ‘‘A 
stand of ten to fifty trees, measuring 12 inches 
or less across the stump, will give, in our tide- 
water section, a good second cutting in twenty 
to thirty years, and in many instances the cut 
per acre will be as large, if not larger, than 
the first cut, and often the grade is equally as 
good.’’ 

In concluding, Mr. Camp told of his coépera- 
tion with the State and Federal forestry de- 
partments, declaring that the work had been 
very helpful and pleasant. He urged that 
lumber companies should coéperate and advise 
with forestry departments. 


Marketing of Short Lengths 


Axel H. Oxholm, director of the National 
Committee on Wood Utilization, spoke on ‘‘ The 
Marketing of Short Lengths.’’ Mr. Oxholm 
stressed the need for further waste prevention, 
further efforts to bring to light more uses for 
wood, the importance of marketing short 
lengths, the use of top logs of trees ete., and 
informed the members as to the work the 
National committee and the Forest Products 
Laboratory are doing along this line. He also 
urged the meeting to sponsor the appointment 
of a committee from this section to work in 
conjunction with the National committee in its 
work. 

The members gave rather thorough discus- 
sion to each report and address as made to it 
and in this way brought out new views on the 
various subjects. 

Harry B. Clark, manager, National Lum- 
ber Manufacturers’ Inter-Insurance Exchange, 
gave an interesting report of the activ- 
ities of this exchange, saying that there had 
been a gain in new business during the year 
with no consequent increase in fire losses. This 
report was very gratifying to the many sub- 
scribers present. 

The following new members were unanimous- 
ly elected: Heidelbach Lumber Co., Danville, 
Va.; Knox Lumber Co., Thompson, Ga.; W. R. 
Richardson, Macon, Ga.; C. E. White Lumber 
Co., Wilmington, N. C.; H. H. Welton, Pendle- 
ton, Va.; Mills Lumber Co., Loachapoka, Ala.; 
Chapman-Strom Lumber Co., Morgan City, La. 

Charles F. Anderson, chairman, membership 
committee, in his report said the association 
made a net gain of twelve members during the 
year and that the present membership now was 
143. He urged all of the members to get busy 
and send in an application for a new member. 


AFTERNOON SESSION 


At the afternoon session Vice President P. R. 
Camp, occupied the chair and introduced Wil- 
son Compton, secretary-manager of the National 
Lumber Manufacturers’ Association, as the first 
speaker. Mr. Compton talked on ‘‘Trade Ex- 
tension’? and emphasized the work that had 


already been done along the line of trade ex- 
tension to keep forest products in their rightful 
place in the country’s markets and stated that 
still further work along this line could be done 
with much benefit to all lumbermen. He pointed 
out the substitutes being used at present for 
wood products and was of the opinion that these 
would grow rather than diminish. 


Talks on Selling Problems 


The next speaker was Charles Hill, general 
sales manager, Southern Pine Sales Corpora- 
tion, New York City, who talked on ‘ ‘Selling 
Problems and the Effect of Proper Manufac- 
ture and Kiln Drying.’’ Being a good lumber 
manufacturer and a good salesman, Mr. Hill 
was thoroughly conversant with his topic and 
could emphasize strongly the selling problems 
met right now in selling North Carolina pine 
and the importance of manufacturers taking 
pains in manufacturing and kiln drying lumber 
so that when comparisons are made with compet- 
ing woods, the pine manufacturer will not suffer. 


L. Y. Teesdale, of the Forest Products Lab- 


oratory, was then introduced and spoke on: 


‘*Sane Kiln Drying.’’ Mr. Teesdale in the 
course of his talk gave the members present 
many pointers regarding the operation of dry 
kilns, and his suggestions, if followed, will be 
of much benefit to millmen. His talk follow- 
ing that of Mr. Hill, who touched on the same 
subject, emphasized the need for proper kiln 
drying of lumber. 

Judge F. 8. Spruill, general counsel of the 
association, was unable to attend the meeting, 
being ill in a Richmond hospital. A message 
of sympathy and regret was sent him by the 
members. 

Election of Officers 


The meeting then reélected G. J. Cherry, of 
the North State Lumber Co., Charleston, S. C., 
as president for another year. Mr. Cherry, 


in ‘accepting, thanked the members for the 
honor bestowed upon him and urged the hearty 
coéperation of all. 

The members from the various States then 
met separately and selected their directors and 
vice presidents for the year, and these gentle- 
men were elected. The following vice presi- 
dents were elected: 


For Virginia—W. J. Jones, Rowland Lumber Co. 

For North Carolina—P. R. Camp, Camp Manu- 
facturing Co. 

For South Carolina—Charles 
Anderson Lumber Corporation. 

For Georgia and Alabama—W. W. Hicks; Hicks 
Lumber Co. 

The new board of directors then met and 
reélected John M. Gibbs secretary and treas- 
urer for the ensuing year. 


ANNUAL BANQUET 


The annual banquet of the association was 
held in the main dining room of the Monticello 
Hotel at 7 p. m., and was perhaps the best 
banquet ever given by the association. The 
members were refreshed by lively music ren- 
dered during the serving of the various courses, 
covers being laid for over 200 people. 


F. 8S. Spruill, jr., of Rocky Mount, N. C., 
acted as toastmaster. The divine blessing was 
invoked by the Rev. Sparks W. Melton, pastor, 
Freemason Baptist Church, Norfolk, Va. The 
first speaker on the night program was Francis 
Winston, Federal judge from North Carolina. 
Judge Winston is well known to lumbermen 
and others along the Coast and as he is a very 
able and witty speaker, his address on ‘‘Out 
of Experience the Mind Speaketh’’ was most 
enjoyable. 

The last speaker was Douglas Malloch, Lum- 
berman Poet, of the AMERICAN LUMBERMAN, 
Chicago, who gave one of his characteristically 
humorous talks, interspersed with readings of 
his own composition. 


F. Anderson, 


Millwork Committees Named 


SAcRAMENTO, CALIF., March 26.—Advance- 
ment toward the solution of several vital prob- 
lems of the millwork industry of California 
and the appointment of two committees to work 
on two of the major issues were the highlights 
of the tri-annual convention of the Millwork 
Institute of California held here Friday and 
Saturday at the Hotel Senator. 

The convention was attended by approxi- 
mately 100 millwork men of the State and there 
was a marked tendency toward codperation and 
a uniting of individual interests for the general 
good and protection of the entire membership. 

One of the tommittees appointed by Presi- 


dent H. P. Dixon, of the American Door Co., 


of Los Angeles, will work out a plan to bring 
all parts of the State up to an equal plane in 
the industry and establish ethical boundaries 
for territorial relations. This committee is com- 
posed of Fred Spencer, of San Francisco, chair- 
man; Bert Maul, of Los Angeles; William God- 
dard, of Oakland; Arthur Bernhauer, of Fresno, 
and Thomas Gardner, of Stockton. 

It was claimed that during slack times com- 
panies in the larger districts would take busi- 
ness away from the firms in the small adjacent 
locality and thus create bad feeling between 
the institute members. However, several ex- 
amples of the cessation of this practice were 
brought out at the convention, the notable one 
being the harmonious territorial relations be- 
tween Los Angeles and San Diego. This terri- 
torial relations committee will report at the 
next tri-annual convention, to be held at Long 
Beach next July. 

The second committee appointed was on certi- 
fication of plants and products. This com- 


mittee, composed of William Glasson, of San 
Diego, chairman; Harry Gaetjen, of San Fran- 
cisco, and C. G. Chipchase, of Sacramento, will 
endeavor to find a scheme of establishing a 
standard of quality, and will report its findings 
at the Long Beach meeting. 


Under the proposed plan, a committee would 
pass upon member firms, which would be given 
honor ratings according to the class of products 
manufactured by them. 

One of the most important topics discussed 
and on which immediate action is expected was 
the matter of price schedules. It was brought 
out that during 1926 the mills reporting showed 
an average profit of 4.4 percent. This margin 
was beld to be too low and a movement was 
started to set a standard margin of profit for 
the entire State and let this standard margin 
be added to whatever the different costs in the 


‘various districts would be. 


H. T. Didesch, manager of the institute, led 
the discussion on this subject and presented 
several schedules to the members present for 
their consideration. 

Representatives of the various delegations 
were asked by President Dixon to express an 
opinion regarding price schedules, with the re- 
sult that every section replied in support of a 
uniform basis of profit. 

The final workitg out of the proposition, 
however, was left to the various local groups 
of the institute and President Dixon announced 
that several of these locals would vote on the 
price schedule matter March 29. 

The convention was opened Friday morning 
at 9 o’clock by a meeting of the directors. At 
10 o’clock the general business session started, 
to adjourn at 11 o’clock to visit the California 
legislature, which is in session at the present 
time. 


The first matters of business were the ad- 
dress by President Dixon and reports by Man- 
ager H. T. Didesch and Secretary E. A. Nichol- 
sen, of the Pacific Door & Sash Co., Los An- 
geles. Next was the report of the directors’ 
meeting by’ A. W. Bernhauer, of the Fresno 
Planing Mill, Fresno, and a talk by Mr. Didesch 
on ‘‘1926 Millwork Statistics, Millwork Dollar 
and Credit Data.’’ 
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Southern Forestry Congress Annual 


State Forestry Legislation Advocated—Enlisting of Public Support Urged— 





Federal Purchases of Forest Land Favored 


JACKSONVILLE, FLA., March 28.—The way 
and means for carrying out the program of the 
Southern Forestry Congress, to create a new 
‘* forestry consciousness’’ throughout the United 
States and to develop this country into a forest 
growing and conservation nation, were discussed 
in the two-day session of that association held 
here March 22 and 23. Col. W. B. Greeley, chief 
of the United States Forest Service, one of the 
principal speakers of the congress, commended 
the organization on its results up to this time, 
but stated ‘‘we have a national growing pro- 
gram, but we must develop a systematic edu- 
cational program to teach the people the im- 
portance of reforestation.’’ 

The meeting was called to order at 10 o’clock 
Tuesday morning by H. L. Kayton, of Savan- 
nah, president of the congress. An invocation 
was spoken by Rev. Dr. Arthur Leonard, of 
Jacksonville, followed by an dddress of wel- 
come by Mayor John T. Alsop, jr., of Jackson- 
ville, who warmly received the delegates, re- 
sponse being made by President Kayton. 

Most of the morning session was devoted to 
‘‘getting acquainted.’’ However, several very 
interesting talks were delivered by the dele- 
gates, principal of which was that by Don P. 
Johnson, of Okeechobee, Fla., who stated that 
‘‘edueation of people everywhere and especially 
in Florida on the values of forestry is the im- 
portant factor in the reforestation program. 
Publicity and propaganda, beginning in the ele- 
mentary schools, are the only sure way of devel- 
oping a proper widespread regard for refor- 
estation. There is so much prejudice, so much 
misunderstanding on the part of the large land 

owners that we must at once begin this cam- 
paign of education.’’ The speaker further 
stated that all the States of the Union had a 
forestry program except Florida, Arkansas and 
South Carolina and that the two last named 
States were more advanced in their work than 


Florida. In fact, he stated that this State is 
‘‘eonspicuously’’ alone in its reforestation 
movement. 


B. F. Williamson, of Gainesville, president of 
the Florida Forest Association, stated that 
Florida needs a State forestry department. He 
said that workers seeking forest conservation 
should not overlook the cattlemen of this State, 
who are in position to do great good for the 
movement if they are so instructed. 

Col. Joseph Hyde Pratt, of Chapel Hill, N. C., 
talked of the movements being made to organize 
subsidiary organizations in some States, and 
urged the formation of forestry organizations 
among the cities and rural districts, all of these 
to be under the guidance of the State and na- 
tional organizations. 

The program fostered by the Southern Rail- 
way, one of the pioneers of the South in grow- 
ing forests, was outlined by Roland Turner, gen- 
eral agricultural agent of that line. 

Roy L. Hogue, State forester of Mississippi, 
talked on the advancement shown by European 
countries in preserving what standing timber 
they had and the valiant efforts being made to 
promote the growth of merchantable timber 
from which an income could be derived. 


Urges State Board of Forestry 


United States Senator Duncan U. Fletcher 
stressed the importance of first creating a State 
board of forestry in this State, authorized to 
employ a State forester and with provisions 
enabling the board to take such steps as would 
be practicable to protect the forests from fire. 
The senator stated that those interested in con- 
servation must unite for the purpose of ‘over- 
coming indifference and create an interest in 
the matter; tax laws should be revised so that 
areas devoted to production of forests may not 


be assessed too high; and that laws with refer- 
ence to fires ought to be enacted. 

Senator Fletcher stated that of the total area 
of the State, amounting to over 35,000,000 
acres, more than 27,000,000 acres were origin- 
ally covered with forests. At this time more 
than 23,000,000 acres are standing and if one 
only stopped to consider the annual return from 
the forests, it could readily be seen what a 
capital investment these lands really are. He 
stated that sound forest practice and proper 
methods on approximately one-tenth of that 
acreage would give excellent results. 


How Florida Can Assist 


The address by Col. Greeley was perhaps the 
most interesting delivered during the entire two 
days of the meeting. He told of the nation- 
wide work of his department and pointed out 
how Florida can contribute to the national 
program. ‘‘Forestry means making Florida 
more and more agricultural and means in addi- 
tion that Florida can preserve the kind of 
climate, the year-round, that it desires,’’ stated 





W. B. GREELEY, 
Washington, D. C.; 
Made One of Principal 
Talks 


EB. O. SIECKE, 
College Station, Tex. ; 
Reélected Secretary- 
treasurer of Association 


Col. Greeley. ‘‘ Education is one of the primary 
needs of forestry, for the people must know 
forestry problems if our plan is to be worked 
out successfully. Thirty-three States have ac- 
cepted Federal codperation in their work and 
three States in the South now remain outside. 
Florida is one of these not yet accepting a com- 
prehensive forestry program.’’ He further 
stated that a new forest consciousness must be 
developed in this State and that the forest in- 
dustries that are now bringing in over $100,000,- 
000 annually must do their large part in educa- 
tion. The chief forester complimented the 
naval stores industry in its forward steps, but 
stated that the task is entirely too large for 
the naval stores men to tackle alone. All 
Florida people must help. They must be edu- 
cated to the needs of forestry and then the 
whole State campaign will go through. 

The report of the legislative committee, made 
by J. S. Holmes, State forester for North Caro- 
lina, recommended added purchases of lands 
for national forests under provisions of the 
Woodruff-MeNary law, a taxation program in- 
eluding a‘more exhaustive study of reformation 
of forest taxation methods and the creation of 
State forestry departments to go more deeply 
into the matter of more State forests. 

Mr. Pratt declared that the life and welfare 
of a nation are dependent upon a definite acre- 


age being maintained in trees, citing specific 
instances in history of the world to prove his 
statements. 

The banquet held in the main dining room of 
the Carling Hotel on Tuesday night was largely 
attended and the evening was devoted to any- 
thing but business of the congress. 

Selection of Louisville for the 1928 meeting 
of the congress was recommended by W. D, 
Tyler, of Virginia, committee chairman. This 
recommendation followed the election of 
Thomas Wallace, editor of the Louisville Times, 
to be the next president of the organization. 
Other officers elected were: 

Vice president—U. 8S. Senator Duncan U. Fletch- 
er, of Jacksonville. 

Secretary-treasurer—E. O. 
tion, Tex. 

Chairman of the executive committee—W. D, 
Tyler, Dante, Va. 

The latter two were reélected. The election 
of the above mentioned officers was unanimous 

A resolution asking the Florida legislature to 
enact at its next session legislation which 
would establish a State forestry department 
with a chief forester was adopted. Another 
resolution offered and adopted requested the 
Federal Government to acquire additional tim- 
ber tracts in various parts of the country for 
national park purposes. A resolution similar to 
the one forwarded to the Florida legislature was 
sent to the South Carolina law-makers urging 
that this plan be adopted. Resolutions of 
thanks were extended to the Jacksonville people 
and newspapers for the assistance and welcome 
given the congress as well as to the Carling 
Hotel for the courtesies extended the visitors 
during the two days’ session. 

On the last day delegates to the congress vis- 
ited the naval stores research works of the 
United States Government, located at Starke, 
Fla., which trip concluded the meeting. 


Siecke, College Sta» 


Wire Rope Company Reorganizes 


Kansas Crty, Mo., March 28.—A reorganiza- 
tion that is of special interest to the lumber 
industry, is that of the Black Steel & Wire Co., 
manufacturer of wire rope, which hereafter 
will be known as the Union Wire Rope Co. The 
main offices and plant of this company are at 
21st Street and Manchester Avenue, Kansas 
City. 

Announcement of the reorganization is made 
by W. L. Maxwell, secretary-treasurer. 

At a recent meeting of the stockholders gold 
debenture bonds in the amount of $200,000 
were voted to provide additional working capi- 
tal for the company, to be used in enlarging its 
output of high grade wire rope, in the produc- 
tion and sale of which it already has won an 
excellent reputation. 

At the stockholders’ meeting already re- 
ferred to the officers elected were: R. H. Bart- 
lett, president; H. R. Gruber, vice president, 
and William L. Maxwell, secretary-treasurer. 
Directors elected at the meeting were as fol- 
lows: R. H. Bartlett, president The Braden Co., 
Tulsa, Okla.; E. W. Sinclair, president Sin- 
clair Consolidated Oil Corporation, New York 
City; A. T. Hopkins, engineer P. W. Brooks & 
Co. (Ine.), New York City; H. R. Gruber, vice 
president; Frank L. Moore, independent oil 
operator, Tulsa, Okla.; H. N. Greis, independent 
oil operator, Tulsa, Okla., and W. L. Maxwell, 
treasurer. 

The company maintains branch offices in 
Tulsa, Okla., Los Angeles, Calif., Portland, Ore., 
and Seattle, Wash. Stocks are carried in desir- 
able locations for insuring delivery on short 
notice. 
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~ Lumber Club Doings 


Westchester Salesmen Organize 

New York, March 29.—The Westchester 
Building Material Salesmen’s Club was for- 
mally organized last Friday night at a meet- 
ing in the White Swan Inn, White Plains, N. Y. 
By-laws were adopted and names of prospective 
members were listed. Invitations will be sent 
out and a charter meeting will be held April 11. 
Officers were elected as follows: 

President—Albert B. Keyes, Celotex Co. 

First vice president—Harry Babcock, Babcock- 
Angell Lumber Co. 

Second vice president—William M. 
Pennsylvania Brick & Cement Co. 

Third vice president—Kenneth MacKenzie, Creo- 


dipt Co. 
Treasurer—Russell L. Barton, R. L. Winslow & 


Co 


Lefferts, 


Secretary—F. Herbert Brown. 


Harvey Merriman, of the Vuleanite Cement 
Co.; O. E. T. Schoenfeld, W. J. Towey & Co., 
and C. Leslie Walker, A. Sherman Lumber Co., 
complete the board of trustees. There were 
twenty-two members at the preliminary meeting, 
and it is believed the number will be doubled 
at the gathering at which charter members will 
be received. 

The spring meeting of the Building Material 
Men’s Association of Westchester County will 
be held April 14, in Tarrytown or Mamaroneck. 


Jackson Club Elects 


JacKsoN, Miss., March 25.—At the regular 
monthly meeting of the Jackson Lumbermen’s 
Club held here yesterday, officers were elected 
for the next six-month period as follows: 

President—J. J. Grambling, of the J. J. Gram- 
bling Lumber Co. — 

Vice president—L: C. Gilbert, of the White-Cen- 
tral Lumber Co. 

Secretary—Paul Bellenger, of the Trenton Lum- 
ber Co. 

The successful candidates were members of 
the Blue ticket and defeated the Red ticket for 
the offices. A regular political campaign was 
carried out by the respective parties, and it is 
said that the Blue machine worked harder to 
put over its men. 

In short speeches following their election, 
each of the new officers pledged the club their 
best efforts to carry out the purposes and aims 
of the organization. 


Hear Talk on Wood Substitutes 

New York, March 29.—Dr. George A. Gar- 
ratt, of Yale University, spoke on wood substi- 
tutes at the meeting last Friday night of the 
Nylta Club. Dr. Garratt’s lecture was highly 
informative and attracted intense interest from 
a big outpouring of club members. He traced 
the history of wood substitutes and said they 
were an outgrowth of increasing prices for lum- 
ber and the removal of the source of supply to 
distant points. He said the use of substitutes 
was justified in some instances, but generally 
they were sold on misinformation and propa- 
ganda. He said it was a question of price and 
utility, and that if the merits of lumber were 
known the sale of substitutes would be a much 
more difficult proposition. 

The speaker declared that there was scarce- 
ly any argument at all from a standpoint of 
permanency, because people of today want to 
change the style of their houses as they change 
the style of their autos, and no one cares to 
erect a building that will last 200 yéars. 

He pointed out the defects in stucco, brick 
and sandstone construction, declaring that the 
fact lumber can be painted and thus preserved 
is a great asset. He said the lumbermen should 
combine to give the public the true facts, and 
especially to impress upon the people that noth- 
ing lends itself to the comforts of home life as 
does the house made of wood. He said that it 
has come to the point where lumber will not sell 
itself, and the industry must adopt a campaign 
of education. 

Dr. Garratt read an article from a trade jour- 
nal in which the prices of brick and frame 


houses were compared. He pointed out that 
the writer had taken the peak prices of lumber 
and the lowest prices of brick as a basis of 
comparisons, but nevertheless the article doubt- 
less got to many readers with its nefarious 
propaganda. He said that figures gathered in 
many cities had refuted the claims of fire 
hazards against lumber, but the industry has 
failed to spread these figures abroad, with the 
result that the average person has been educated 
to believe the frame house a sort of firetrap. 
The board of governors met before the meet- 
ing and announced that a dinner and vaudeville 
entertainment will be given April 27 at the 
National Republican Club. Conrad Pitcher is 
chairman of the committee in charge. 


See eeeaaaaa: 


Illinois Clubs Active 


Two meetings of two district clubs of Illinois 
Lumber & Material Dealers’ Association held. 
during the last week, were, according to Secre- 
tary J. F. Bryan, of the State association, who 
attended, among the best held in recent months 
from point of interest manifested in the dis- 
cussions. 

At the meeting of the Bureau County club 
held at Princeton on March 23, there were 
twenty-four dealers present and every one of 
them was on his feet at one time or another 
with something to say. This was also true at 
the meeting of the Henry-Mercer Counties Club, 
which was held at Kewaunee on March 24, where 
thirty dealers were present. Both meetings con- 
cerned subjects of pertinent interest, round- 
table discussions being held on any subject the 
dealers brought up. These discussions concerned 
keeping costs, collections and credits and treat- 
ing a neighbor right. 

Dealers at both meetings reported that while 
business was about the same, or a trifle better 
than in the corresponding period of last year, 
collections are much better, and the credit situ- 
ation has been entirely pleasing. 


HOO-HOO DOINGS | 


Hoo-Hoo Plan Forestry Week Program 


Sr. Louis, Mo., March 29.—According to re- 
ports received by Secretary-treasurer H. R. 
Isherwood, of the Concatenated Order of Hoo- 
Hoo, Hoo-Hoo clubs and committees in prac- 
tically all parts of the United States and in 
Canada are making plans for the observance of 
American Forest Week in the United States and 
Save the Forest Week in Canada, April 24 to 
30. Programs are being arranged to be pre- 
sented before the school children and various 
business clubs and associations. 











Hoo-Hoo Memorial Plans 

St. Louis, Mo., March 29.—Gov. John E. 

Martineau of Arkansas will take part in the 
dedication of Hoo-Hoo Memorial at Gurdon, 
-Ark., April 13, it was announced today by H. 
R. Isherwood, secretary-treasurer of Interna- 
tional Hoo-Hoo. Snark A. A. Hood will be one 
of the speakers, and the dedicatory address will 
be delivered by ‘‘Parson’’ Peter A. Simpkin, 
chaplain of the order. 

The party which will attend the dedicatory ex- 
ercises will mobilize at Little Rock and, accom- 
panied by Gov. Martineau, will go to Gurdon 
in a body over the Missouri Pacific. Following 
the exercises, which will be concluded by 12:30, 
the party will go to Malvern by train, and 
thence by autos to Hot Springs. At that resort 
a dinner will be held at the Arlington Hotel 
that evening, which will be open to all lumber- 
men whether members of Hoo-Hoo or not. 

The next morning the party will leave for 
Little Rock to attend the opening of the annual 
meeting of the Arkansas Association of Lumber 
Dealers. Features of the convention will be a 


concatenation and dinner on the evening of 
April 14. 





width 64”. 


This Cedar Chest 
FREE to you 


Here is an unusual FREE Offer of a beautiful 
metal trimmed Treasure Chest or Vanity Box that 
will be a delight to every girl’s heart. 


Made from Tennessee Aromatic Red Cedar, silk 
lined, mirror in top, large size with Corbin lock and 
key, given away FREE. With every LCL order of 
Oak and Maple flooring of 1,000 ft. or more at 
LCL prices we will deliver to you prepaid one of 
these useful Treasure Chests FREE. 


Just cut this out, pin to your order and you will 
get this unique Treasure Chest without charge. 
Price without order $3.50; West of Denver $4.00. 


Flooring cipoet direct from mill, or locally from Chicago. 
ny quantity, delivered anywhere. 





NEW ADDRESS—3403 WEST 48TH PLACE 
Phone Virginia 0200 CHICAGO 
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Remodel Your 
Present Plant 


Perhaps a few changes in construction 
or an additional building here and 
there would enable you to manufacture 
and handle your lumber more eco- 
nomically. 


Our engineers will gladly advise with 
you on remodeling your present plant, | 
or on building a new one. 


37 years back of our guarantee of 
satisfactory service. 


THRALLESH EA 


ICAL SAWMILL ENGINEERS AND DESIGNERS > 
Lake Charles, La. 












































Fix Your Credit Loss 


in Advance 


You can state pretty accurately every 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con- 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

hus your credit loss for twelve months 
is determined in advance and nothing can 
increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 


OF NEW YORK 
511 Locust St. 1751 Ill. Mer. Bank Bldg. 537 Mer. Exch. Bidg., 
St. Louis; Me. Chicago. Ill. San Francisco, Cal. 
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Gulf Red Cypress 
Company 








We are now located in our 
new offices on the 


13th Floor Barnett 
National Bank Building, 
Jacksonville, Florida 


We are nearer the center of 
our production which enables 
us to keep in closer touch with 
our mills and give our custom- 
ers more prompt and efficient 
service than ever before 


ONO. ODIOLDLVOD.O)WO.OANG,. 


AWA Wwe Wwe Wwe Ws Wd AAW 


With our large production of 


Genuine 


Gulf Red Cypress 


and our unexcelled planing 
mill facilities, we can supply 
promptly all of your Cypress 
requirements. 
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West Penn Lumber Co. 








Wholesale Lumber 
WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 
PITTSBURGH, PA. 














IDAHO 
MINNESOTA 
WESTMONT 


White Pine 


LONG and SHORT LEAF 


ALso | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 














Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 















Established 1857 


A. Leschen & Sons Rope Co. 

ST. LOUIS 

NewYork Chicage 
a 











What she Associations Are © 


es, 


Planning and Doing 


April 5—Maine Lumber Manufacturers’ Association, 
Hotel Falmouth, Portland, Me. 


April 12—Appalachian Hardwood Club, Hotel Sinton, 
Cincinnati, Ohio. Monthly meeting. 


April 12-14—Lumbermen’s Association of Texas, Texas 
Hotel, Fort Worth, Tex. Annual. 


April 13-15—National Association of Wooden Box Man- 
ufacturers, Palmer House, Chicago. Annual. 


April 14-15—Arkansas Association of Lumber Dealers, 
Little Rock, Ark. Annual. 


April 19—Roofer Manufacturers’ Club, Macon, Ga. 


April 20-21—National-American Wholesale Lumber Asso- 
——~ Ambassador Hotel, Atlantic City, N. J. An- 
nual, 


April 21-22—Central Kansas Lumbermen’s Association, 
Salina, Kan. Annual. 


April 21-22—Millwork Cost Bureau, Congress Hotel, Chi- 
cago. Annual. 


April 26—Roofer Manufacturers’ Club, Dempsey Hotel, 
Macon, Ga: Monthly meeting. 


April 28-29—National Lumber Manufacturers’ Associa- 
tion, Congress Hotel, Chicago. Annual. 


May 3—National Committee on Wood Utilization, Wash- 
ington, D. C. Annual. 


May 3-5—OChamber of Commerce of the U. 8S. A., Wash- 
ington, D. C. Annual. 


May 9-11—Associated Cooperage Industries of America, 
Hotel Jefferson, St. Louis, Mo. Annual. 


May 12—Georgia Retail Lumber & Millwork Association, 
Macon, Ga. Semiannual. 


May 16-17—Loyal Legion of Loggers & Lumbermen, 
Portland, Ore. Semiannual meeting board of directors. 


June 21-22—Plywood Manufacturers’ Association, Edge- 
water Beach Hotel, Chicago. Midsummer meeting. 


Sept. 15-16—National Hardwood Lumber Association, 
Congress Hotel, Chicago. Annual, 


National-American Banquet Plans 


New York, March 29.—At the banquet to be 
held during the annual convention of the Na- 
tional-American Wholesale Lumber Association 
at the Ambassador Hotel, Atlantic City, N. J., 
April 20-21, the leading speaker will be H. B. 
Kaltenborn, associate editor of the Brooklyn 
Daily Eagle, whose subject will be ‘‘ America’s 
Place in World Affairs.’’ The other speaker 
will be Francis Harvey Green, a noted humorist 
of Pennington, N. J. The ladies will be in- 
vited to participate with the men in the banquet 
and listen to the after-dinner speakers. A din- 
ner dance will be tendered to members and 
guests on Wednesday evening, April 20, at the 
Ambassador Hotel. A golf tournament will be 
held on Friday, April 22. 

The committee appointed to handle the con- 
vention program and arrangements consists of: 

F. S. Underhill, chairman, Philadelphia, Pa. ; 
C. A. Goodman, Marinette, Wis.; F. R. Babcock, 
Pittsburgh, Pa.; C. A. Mauk, Toledo, Ohio; Dwight 
Hinckley, Cincinnati, Ohio; Arthur E. Lane, New 
York City; C. L. Lindner, Portland, Ore.; A. C. 
Manhert, Toronto, Ont. The golf committee con- 
sists of: Arthur E. Lane, New York City; Russell 


Bickford, Boston, Mass., and J. A. Finley, Phila- 
delphia, Pa. 


Hear About Business Conditions 


PHILADELPHIA, PA., March 29.—Among the 
speakers at the luncheon of the Philadelphia 
Wholesale Lumber Dealers’ Association today 
were Fred S. Underhill, president of the Na- 
tional-American Wholesale Lumber Association, 
J. Ray Arnold, of the J. Ray Arnold Lumber 
Co., Groveland, Fla., and Harry G. Parker, of 
Rayner & Parker, of this city. 

Mr. Underhill urged a 100 percent represen- 
tation of the Philadelphia association at the 
annual convention of the National-American 
Wholesale Lumber Association, to be held in 
Atlantic City, April 20 and 21. He also told 
of the improvement in business locally. He 
said there had been a decided reduction in the 
shipments of lumber from the West Coast and 
that softwood items had firmed up considerably 
in consequence. 

Mr. Arnold exploded some of the impressions 
prevailing regarding the depressed financial 
conditions in his State. Conditions are good, he 
said, and they are getting better. Financially, 


he said, the State is in better condition than it 
was three years ago. 

Mr. Parker told of his several weeks’ trip 
through the South from which he had recently 
returned. 


Stresses Need for Codperation 


SEATTLE, WASH., March 28.—As guest of the 
publicity committee of the Seattle Chamber of 
Commerce today, Maj. C. S. Cowan, newly-ap- 
pointed chief fire warden of the Washington 
Forest Fire Association, delivered a brief but 
incisive address on the need of codperation in 
the work of forest fire prevention. As prelimi- 
nary to his remarks, he gave a concise idea of 
what the lumber industry means to the State of 
Washington and its people, showing that em- 
ployed directly in the 
logging and milling in- 
dustry of western Wash- 
ington are 125,000 men, 
who annually receive in 
wages $113,784,000 or 
44 percent of the total 
payroll of the State. In 











|“ MAJ. C. S. COWAN, 
Seattle, Wash.; 


Newly Appointed Chief 
Fire Warden 





addition to the direct 
payroll is the none less 
valuable indirect one, 
which brings the total 
distribution yearly to 
65 percent of the State 
payroll. 

Maj. Cowan, who 
formerly was at the head of the forest protee- 
tion service of British Columbia, arrived here a 
few days ago to take up his new duties, succeed- 
ing George C. Joy, who resigned more than a 
year ago to become State supervisor of forestry. 
The new warden has planned conferences with 
law-enforcement executives, has arranged for 
meetings of forest patrol members, and he is 
sponsoring educational work on fire prevention, 
including lectures at schools and Statewide aid 
in observance of American Forest Week, April 
24 to 30. 

During the World War Mr. Cowan went over- 
seas with the First Canadian cavalry; later he 
served in the flying corps; and returned as 
major in the machine gun corps, known as the 
‘*Suicide Club.’’ As an expert in forestry and 
forest fire prevention, he is known throughout 
the Pacific Northwest, and has been in demand 
at conventions where forestry subjects have 
been the main theme. 


Hold Better Business Session 


GARDEN City, L. I., March 28.—Members of 
the Long Island Dealers’ Association, arrayed 
under the banner of ‘‘The Better Business Men 
of Long Island,’’ held their spring meeting last 
Wednesday, evening at the Garden City Hotel. 
Forty-five leaders in the lumber and mason sup- 
ply field joined in the discussions, following a 
delightful turkey dinner. 

Stanley M. Cox, president of the association, 
presided and introduced the speakers. W. W. 
Wood, of Birmingham, Ala., spoke on coépera- 
tion in the lumber trade. 

A plan was presented for further development 
of the association’s collection system by Louis 
Millsaps, of Pettit, Millsaps & Pettit, attorneys, 
and enthusiastically endorsed. Details of the 
plan will be completed in the next ten days and 
operations will begin about April 1. 

The proposal of the Long Island Railroad to 
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compel owners of private sidings on electrified 
lines to provide electrical equipment was de- 
nounced and a committee was appointed to 
protest. 


Shown Workings of the Telephone 


New York, March 29.—Members of the New 
York Lumber Trade Association and the Nylta 
Club were entertained by the New York Tele- 
phone Co. last Saturday at the new building in 
West Street. More than 150 lumbermen en- 
joyed #n excellent luncheon. Motion pictures 
of the use of the electric current in handling 
telephone messages were shown. 

The visitors were escorted through the build- 
ing, which is provided with cafeteria, restau- 
rant, rest rooms and a fully equipped clinic, 
where everything pertaining to health and the 
eare of the body is provided. There is a beau- 
tiful club room in the basement. 

The party were later taken to the Walker 
Street building, where they were shown the local 
exchanges and the long distance exchange in 
full operation. President McCulloch, of the 
telephone company, greeted the lumbermen in 
person. 


Seaaaansenaean 


Easterners Told About Redwood 


Rocuester, N. Y., March 28.—At a meeting 
of members of the Northeastern Retail Lumber- 
men’s Association located in this city and vicin- 
ity, and held March 18 at the Rochester Club, 
Secretary R. F. Hammatt and Winfield Scott, 
of the California Redwood Association acted as 
dinner hosts to the lumber dealers. Messrs. 
Hammatt and Scott had spent the day visiting 
the local dealers and then in meeting them in 
the evening told what the California Redwood 
Association is doing, particularly in the East, 
to place the true facts regarding redwood before 
the general public. Their talks were illustrated 
with maps and ‘stereopticon illustrations, special 


stress being given to the fact that reforestation 
is being practiced to preserve redwood forests 
for the future generations. 

Secretary Hammatt told the dealers of the co- 
operative work the association is doing to assist 
retail lumbermen to ‘‘put across’’ redwood to 
the consumers of the country. This included 
advertising in national magazines, talks before 
various clubs and organizations ete. At the 
conclusion of his talk Mr. Hammatt answered 
many questions the dealers asked him, regarding 
redwood and its particular uses. 


Lumbermen to Consider Reforestation 


OsHKOsH, WIs., March 30.—A special meet- 
ing of the Northern Hemlock & Hardwood 
Manufacturers’ Association has been called for 
April 27, in Milwaukee, to consider reforesta- 
tion problems and to obtain the advice of the 
best foresters. Ovid M. Butler, secretary of the 
American Forestry Association, and others will 
address the lumbermen. 

Under a proposed constitutional amendment, 
which will be voted on by the people of Wis- 
consin April 5, the legislature would be empow- 
ered to alter the State’s tax laws in a manner 
to promote tree growing on a commercial scale. 
The amendment has the approval of the officials 
of the American Forestry Association. It prom- 
ises to stimulate the production of pulpwood 
and to increase the value of lands well covered 
with forest growth. 





AMERICAN hardwood sales in the Scandinavian 
markets will probably show an increase in 1927, 
owing to the increased German demand for oak 
from Poland, the chief competitor of the United 
States in the Scandinavian countries as regards 
oak, and the resultant rise in Polish oak prices 
will probably increase the demand for American 
oak. 


Texas Retailers Program 


Fort Wortu, Trex., March 28.—The official 
business program for the forty-first annual con- 
vention of the Lumbermen’s Association of 
Texas, which will be held here April 12, 13 and 
14 at the Texas Hotel, has been issued and in- 
dicates that those who attend will find it well 
worth their while, because of the number of 
important subjects that are to be discussed. 

The first morning will be devoted to registra- 
tion in the Texas Hotel and the first business 
session at 2:10 p. m. Tuesday afternoon, Presi- 
dent Thomas W. Blake calling the convention 
to order. A Fort Worth lumberman will make 
the address of welcome to which Gerald E. Mel- 
liff, of San Antonio, will respond. This will be 
followed by reports of the association officers, 
and an address by a prominent speaker. James 
M. Rockwell will report for the Lumbermen’s 
Underwriters after which Cato Sells of Fort 
Worth will discuss the question of home owner- 
ship. 

At the Wednesday morning session, U. N. 
Olver, of Amarillo, will tell the conditions in 
the Panhandle and their effect upon retail lum- 
ber business. Thomas 8. Sayles, of Abilene, will 
report for the West Texas Lumbermen’s Asso- 
ciation. W. A. Wadley, of Houston, will report 
on the conditions in the Rio Grande territory. 
These reports will be followed by a talk by L. R. 
Putman, of Chicago, representing the Southern 
Pine Association, after which a skit will be put 
on by the West Coast Lumber Bureau, of 
Seattle. Congressman Fritz Lanham will then 
address the convention, after which past presi- 
dents of the association will make brief talks. 

At the Wednesday afternoon session G. H. 
Zimmerman, of Waco, will talk on fire insur- 
ance rates and new phases of the proposed uni- 
form mechanics’ lien act. A representative of 
the Portland Cement Association will tell how 
the retail dealer can codperate with the cement 
manufacturers. A discussion on the value of a 
building and loan association to the retailer will 
be led jointly by John M. Winters, of Fort 
Worth, .nd Walter R. Welch, also of Fort 


Worth. P. E, Turner, of Houston, will stress 
the value of association work, after which A. B. 
Mayhew, of Uvalde, will give some experiences 
in cost accounting and A. F. Sheldon, of Dallas, 
will talk on trade ethics. At the opening of the 
Thursday morning session, Miers Johnson, of 
Sweetwater, will tell how to combat anti-shingle 
ordinances. He will be followed by O. N. Cloud, 
of New Orleans, La., secretary of the Long Leaf 
Yellow Pine Manufacturers’ Association, who 
will tell what that organization is doing for the 
retailer. The question box will then be opened 
with Chairman E. P. Hunter leading in the dis- 
cussion of problems that will have been brought 
up by the dealers through this question method. 
At the Thursday afternoon session, reports of 
the committees will be heard, followed by the 
election of officers and selection of the 1928 
meeting place. 

The tentative program of entertainment indi- 
cates that the ladies as well as the men in attend- 
ance will be well taken care of. On Tuesday 
afternoon the ladies will be taken for an auto 
drive over the city and will stop at the River 
Crest Country Club for tea. At 8:30 p. m. they 
will be guests of the association at a theater 
party. On Wednesday afternoon there will be a 
musicale and tea at the Woman’s Club and on 
Wednesday night an informal supper dance at 
the Texas Hotel. They will be served breakfast 
on Thursday morning at the Fort Worth Club 
and in the afternoon will be guests of the 
Trinity Portland cement plant at a barbecue and 
special entertainment. 

For the men there will be a stag party on 
Tuesday night, a feature of which will be some 
of the original entries in the Galveston Bathing 
Girl Revue. Arthur A. Hood, Snark of the 


Universe, will preside at a Hoo-Hoo concate- 
nation which will also be held Tuesday evening. 
The men will also be guests of the Trinity Port- 
land Cement Co. on Thursday afternoon and part 
of the entertainment to be tendered by this com- 
pany will consist of four-, six- and eight-round 
boxing exhibitions. 


- This Brand 







On Ever 
Stick. 





Its 
Twentieth 
Birthday 


For twenty years, since 
the Sante Fe Railway 
went through’ western 
Louisiana in 1907, this 
mill has been cutting 
CALCASIEU long leaf 
pine. 


CALCASIEU—the best 
of the long leaf—grows 
only in a little spot in 
Louisiana of which Eliz- 
abeth is the center. 


Something there in soil 
or Climate combined to 
produce timber that is 
just a little stronger, just 
a little tougher, just a bit 
more fitted for places of 
stress in construction 
than any other building 
lumber in the world. 








INDUSTRIAL 
LUMBER CO. 


ELIZABETH, LA. 


MEMBER SOUTHERN PINE ASSOCIATION 
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By reason of our central location, 
the wonderful railroad facilities at 
our disposal and our complete stocks 
in yard, we are able to offer lumber 
buyers a superlative service. Distri- 
butors from St. Louis for 87 years. 
Straight or mixed cars. Depend- 
able values in 


YELLOW PINE TIMBERS, 
YARD AND SHED STOCK 


West Coast Sidings and Finish, 
Western White Pine Barn Boards 


BOECKELER 
LUMBER COMPANY 


St. Louis, Mo. 
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HARDWOOD FLOORING 
Maple - Oak - Beech 











NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 


Poplar Magnolia 
Oak Beech Gum 


POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman - Gardiner 
Hardwood Co. 


LAUREL, MISSISSIPPI 
Member Hardwood Manufacturer’s Institute. 
































Bedna Young Lumber Co. 


JACKSON, TENNESSEE 


Manufacturers of 
IWARTERED AND PLAIN 
Q WHITE AND RED OAK | 
GUM, ASH, POPLAR 
YOUR INQUIRIES APPRECIATED. } 


a Pelahatchie & 


Lumber Company, Inc. 
SALES OFFICE: JACKSON, MISS. 
Sawmill, Planing Mill, Dry Kilns, Pelahatchie, Miss. 
























YELLOW PINE 


Dimension, Joists, Boards, Shiplap, K. D. Rough Finish. 











Sixth Economic Essay Contest 


FITCHBURG, Mass., March 28.—Announcement 
is made by the Simonds Saw & Steel Co., this 
city, of the Alvan T. Simonds Economic Contest 
for 1927. This is the sixth contest for essays on 
economic subjects, prizes for which have been 
offered annually by Alvan T. Simonds, president 
of the Simonds Saw & Steel Co. The subject 
for this year’s contest is ‘‘ Who Ultimately Pays 
the Taxes?’’ and first and second prizes of 
$1,000 and $500, respectively, are offered. The 
contest closes December 31, 1927. It is Mr. 
Simonds’ aim to arouse a more general interest 
in the subject of economics as related to indi- 
vidual and general welfare; also to increase 
general economic intelligence and a knowledge 
of who pays in the end for governmental protec- 
tion and control. 

The conditions of the contest are that the 
essays must be written in a popular style, and 
in not less than 3,000 words or more than 5,000 
words. All entries in the contest should be 
addressed to the Contest Editor, Simonds Saw 
& Steel Co., 470 Main Street, Fitchburg, Mass., 
to whom inquiries regarding preparation of the 
essays should be addressed. 


* 
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Quick Profits in Slash Pine 


WASHINGTON, D. C., March 28.—Slash pine, 
or yellow pine, according to the Forest Service, 
United States Department of Agriculture, is one 
of the most profitable timber trees in this coun- 
try, combining the merits of rapid growth and 
of early money returns from turpentine and 
timber. An acre of slash pine, well set, may 
be expected to yteld at present prices an aver- 
age of $3 to $5 yearly in turpentine and tim- 
ber. On an average soil and at an age of 20 
years the trees will be from 40 to 50 feet in 
height and from 5 to 7 inches in diameter. 
There are often from 200 to 300 such trees on 
an acre. The department warns, however, 
against attempting to grow slash pine, except 
in an experimental way, above the coastal plain 
of North Carolina or west of the Mississippi 
River. It is a tree of the warmer southeastern 
States and the outlying groups of islands. 


Squaring Band Mill with Tracking 

In lining up a band mill with the carriage V 
rail it is important that the work be done from 
the ends of the lower band wheel shaft and not 
the face of the wheel. It is also necessary first 
to square the lower band wheel with the V rail 
of the tracking before lining the top wheel with 
the lower one. 

The more common method of using a line 
across the V rail and a large square against the 
line and V rail, the line extending over to the 
edges of the band wheel, in the effort to square 
the wheel with the tracking does not permit of 
as accura‘e results as can be obtained by using 
a wooden strip mounted on legs and resting on 
the two rails of the tracking in the manner 
shown in the accompanying sketch. In this de- 
vice a notch is cut in one of the legs to fit over 
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the V rail. When this strip is set square with 
the V rail and the other end extending out and 
above the wheel shaft and a line is dropped to 
the center of the shaft and the same procedure 
gone through with at the other end of the shaft, 





there is no guess work or chances for mistakes 
such as frequently happens when placing a ear- 
penter’s square against a line. 

The sketch shows clearly the method described 
and the measuring strip in position on both sides 
of the shaft. Nofe the position of the two 
rails, the outer being the V, or guide rail. The 
arrows point to where the notch is cut in the 
strip leg to hold the strip at a given distance 
from the band wheel shaft end. It will be 
noticed that the strip extends to the ends of the 
lower wheel shaft on both sides. One strip is 
sufficient as it is first placed on the short shaft 
or setting side, the line dropped to the center, 
the position of the line marked on the strip and 
the procedure repeated on the other end of the 
shaft. 

If the line shows the shaft centers not the 
same distance from the track, adjustments are 
made to the bearings to equalize the difference, 
If a lead in the mill is desired it can readily be 
obtained. 


Lumber for Porch Deficiency 


Here’s an interesting instance in which a 
home buyer used the lumber yard to supply a 
deficiency. 

A builder in Park Ridge, Ill., built and sold 
in one three-cornered block five 2-story houses, 
but none of the five was equipped with either 
a back or front porch. One of the five buyers 





q 








Neat wooden summer use 


stucco 


supplementing 


has set the pace in remedying the matter. He 
sent his carpenter to the lumber dealer with an 
order to come back with a ‘‘sitting-out place’’ 
and the structure has been completed. The 
accompanying picture shows where a porch 
ought to have been back of one of the houses 
but where it was not, and in the foreground is 
a summer house meant to take its place. It is 
about 12 feet square and 10 feet high with a 
hip roof of patent material. There is a balus- 
trade on four sides and the four spaces above 
will be neatly filled with copper screens, when 
fly time comes. The structure stands on the 
rear lawn amid attractive surroundings. 


See aeeaaeaeaenaaaaaenr 


Tue Bureau of Standards, it is announced, 
has perfected a process for producing a good 
grade of paper from paper money that has 
served its commercial life. Heretofore, the 
eost of destroying paper money and getting 
rid of the refuse cost the Government from 
$15,000 to $18,000 annually. By utilizing the 
waste for the produetion of paper, it is esti- 
mated, an income of as much as $50,000 will 
be returned to the Government each year. 
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The Song of the Old Sawmill 


You hear of the song of the birds in the spring, 
And it sounds mighty good, I agree; 

And yet I admit that it isn’t the thing 
That is always the sweetest to me. 

They sit in the branches and twitter their song, 
They chirp at the dawn of the day, 

They come from the South and bring summer 

along, 

And it’s all very nice, in a way. 

But there is some music I never forget, 
Never have, and I know never will: 

Whatever the song, there’s a song finer yet, 
The song of the old sawmill. 


I have heard many songs that the singers have 
sung, 
I have listened to many a choir, 
I remember the songs of the days I was young, 
When we sat and we sang by the fire. 
They had beautiful tunes, they had beautiful 
words, 
And they brought me a smile and a tear, 
But it’s just like the song of the fluttering 
birds 
When they sing in the spring of the year; 
For the song, after all, I remember the best, 
And that soothed me as they never will, 
Yes, the song I liked better than all of the 
rest, 
Was the song of the old sawmill. 


I have wandered away from the land of the 
trees, 
I have journeyed all over the earth, 
I have followed the roads over hills, over seas, 
And yet what was my wandering worth? 
I have traveled the lands of the snow and the 
palm, 
I have seen all the cities of men, 
Yet where shall I find them—the peace and the 
calm 
And the simple contentment again? 
Well, I want to forget all your splendor and 
style 
And lie down on the side of a hill, 
Yes, I want to go back and to listen awhile 
To the song of the old sawmill. 


Oh, I hear it at night when I’m lying awake, 
And I hear it by day, when I dream. 
There’s a little old road that I’m longing to 
take, 
And it follows a little old stream 
Till it comes to a little old sort of a town 
And it ends in a little old street, 
Where the sidewalks are old, and the fence 
fallen down, 
But the smell of *. aawdust is sweet. 
And there I’ll lie © ‘af the end of the day, 
At the end of it all, if God will, 
And will just close my eyes and slip gently 
away 
To the song of the old sawmill. 


Between Trains 


DEERFIELD, ILL.—Here’s a suburb of Chicago, 
only an hour out, that has increased its popula- 
tion in three years from 800 to 2,500, and this 
year is spending $2,500,000 on improvements. 
Charlie Frey, the local lymberman, is secretary 
of the Chamber of Commerce, and we hope they 
spend most of the money with him. 

Charlie Kapschull, whose name sounds like 
something you take quinine in, well known Chi- 
cago road contractor, is president, and was the 
fellow mostly to blame for the meeting, and us. 
Then he had to go to Pueblo, Colo., where he has 
an oil well, or anyway he did, and missed the 
meeting, or dodged it, just as you happen to 
look at it. Personally, we think we would rather 
see an oil well spout than a Chamber of Com- 
merece orator any time. 


STEVENS Pornt, Wis.—This was another one 
of these double-barreled affairs—the Rotary 
Club last night and the Elks tonight. J. M. 





Pfiffner was at the Rotary affair, in fact sat at 
the next table to us, so we had moral, or at least 
lumber, support. George Nelson’s wife, by the 
way, told us a good story. A relative of hers 
down in New England recently reached the age 
of 103, and so a party was arranged for her, 
which Mrs. Nelson attended. A few days before 
the event the old lady got the flu, but recov- 
ered in time for her party. One of the little 
children among the relatives remarked, 
‘*Wouldn’t it have been too bad if she had died 
and missed her birthday.’’ Mrs. Nelson replied, 
‘*But, if she had, she would have, had her birth- 
day in heaven.’’ ‘‘I know,’’ replied the child, 
‘*but it wouldn’t have been a very good one.’’ 


We See b’ the Papers 


Business never looks better than when it looks 
better than it looked. 


China seems to pick her friends about as 
wisely as a girl at college. 

Speaking of Cobb, we wish somebody would 
fire us into a $60,000 job. 

The idea seems to be China for the Chinese, 
and then the Chinese for Russia. 


The next. war will be between Europe and 
Asia, with America what’s between. 

Well, everything seems to be calm now except 
in Russia, China, Mexico, Italy and the Balkans. 

Well, the baseball season is only two weeks 
off, but the baseball experts are farther off than 
that. 

Not only is the President’s vacation likely 
to do him a lot of good, but also Congress’s 
vacation. 


A number of western colleges are going East 
for games next year, and we suspect they will 
find them. ; 

As we understand it, what China wants to do 
is to rush the foreigners out so it can let the 
Russians in. 


Some way, we don’t seem to be getting as 
many invitations to spend our vacation some- 
where as Cal is. 

Well, it looks like Chicago would have a Demo- 
cratic mayor again, unless the Democrats out- 
vote the Republicans. 


Chop suey was a thing unknown in China until 
very recently, and even over here chop suey is 
more or less of a mystery. 

One thing China holds against America prob- 
ably is the introduction there of that famous 
‘*Chinese’’ dish, chop suey. 

If the President decides to spend his vacation 
in Colorado, if he is wise he will spend it some- 
where near where Will McPhee is. ,, 

We doubt if President Coolidge wonld have 
come West, however, in the days when the small- 
est coin around Denver was the nickel. 


We are indebted to our local authorities in 
a good many American cities for a lot of public 
improvements, and that isn’t all we are in- 
debted. 

We trust that when Senator Borah invited 
President Coolidge to spend his summer in Idaho 
he was thoughtful enough to tell him whether he 
expected to be at home himself or not. 

There are two ways to buy an elephant: 
you can get one in India for $2,000 and have it 
shipped to you, or you can invest some of your 
money in some business that you don’t know 
anything about. 


Yes, We Noticed It Ourself 


J. W. C., of Vincennes, Ind., writes us: 


Dear Sir: After looking over the markets in 
the AMERICAN LUMBERMAN, I always without fail 
turn up the Lumberman Poet’s page, some of which 
I have committed to memory. I think you are to 


be congratulated on the poem, “Get Rich If ¥ou 
Can.” Doubtless there are many who enjoy your 
page without taking a moment to dictate a letter 
to you saying so.. C. G. Y., Toronto, Ont., Managet 
Eastern Land Department, 
Railways. 


Canadian National 

















Flooring and 
Trim For 
Shrewd Dealers 


Live lumber dealers are 
quick to see the opportunity to 
make extra profits offered by 
our mixed cars of five kinds of 
floorings, five kinds of interior 
trim and Poplar bevel siding. 


By buying all of these items 
in one car you have real buying 
economy. At the same time 
you have thoroughly reliable 
quality. All our products are 
manufactured from famous 
West Virginia hardwoods, the 
cream of the hardwoods in the 
Appalachian district. 


Other dealers are making 
money on our mixed cars. 


Why not make up a 
tentative list for a 
mixed car and let us 
give you the figures. 


THE MEADow River LumBer Co. 
RAINELLE, W. VA. 


MEADOW RIVER 
—OAK FLOORING— 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring mixed with Poplar Sidi 
Oak, Chestnut, Birch, Poplar and Bass’ 
interior trim, kiln dried or air dried hardwoods. 








» 
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Yellow Pine 


It satisfies build- 
ers who demand 
strong, durable, 
economical con- 


struction. 


R. W. WIER 


Lumber Company 
HOUSTON, TEXAS 


Distributors:— Wier Long Leaf LumberCo. 
Mills:— Wiergate, Texas. 


First National 
Bank Building, 
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Lumbermen:— 


Give your children a 
copy of our new educa- 
tional book on wood— 


JOUER 
Wood? 


They'll enjoy reading it. A 
wonderful book for every lum- 
berman’s child to have. Your 
boy or girl will have greater love 
and respect for your business 
after reading ‘Touch Wood!”’ 


This entertaining story of the 
products of the forest should 


sell for $1, but it’s 
Only 


50 Cents 


Postpaid 


American{iimberman 


431 So. Dearborn St., 


CHICAGO 














Decreased Hardwood Pre 


Steady Rains Having Effect 

MEMPHIS, TENN., March 29.—For the first 
time in many weeks, production of hardwoods is 
beginning to feel the effects,of heavy rains. 
Mills are having to shut down or reduce their 
operating time. Rains have fallen rather stead- 
ily for the last few weeks, and with the Mis- 
sissippi River at flood stage there is little chance 
for inereased production. Few logs are out 
along the railroads, according to the Valley Log 
Loading Co., and it is not thought that there 
will be any additional logs pulled from the for- 
ests for severdl weeks. What logs are available 
are priced high. 

Demand is showing a slight tendency to in- 
crease. The box and crate manufacturers are 
now in the market, and some of the building 
trades consumers are also buying. Demand from 
the furniture interests is holding up very well, 
even though it is less than had been expected. 
The export trade continues to be one of the 
bright spots. Foreign buyers are in the market 
for a considerable amount. There is some kick 
about prices, but the American Overseas For- 
warding Co. reports a good volume of ship- 
ments moving to both the United Kingdom and 
the Continent. 

A group of some thirty hardwood men met 
today at the Hotel Gayoso to plan for aiding 
in the Memphis Community Fund drive which 
starts tomorrow. The lumber division is headed 
by Paul Rush, president Lumbermen’s Club of 
Memphis, who has named about six active com- 
mittees to solicit lumbermen and their em- 
ployees. 

Joe Thompson, vice president Thompson-Katz 
Lumber Co., this city, has accepted the chair- 
manship of the foreign trade committee of the 
Memphis Chamber of Commerce. H. B. Phil- 
lips will act as vice chairman. This committee 
will work in connection with the local office of 
the bureau of foreign and domestic commerce. 
Members will be named within the next few 
days. 


Shipments Exceed Production 


Macon, Ga., March 28.—Hardwood mills in 
this territory are still enjoying good business, 
shipments being considerably above those of the 
corresponding period of last year. Shipments 
of hardwood lumber are in excess of production, 
a movement having been started several weeks 
ago to reduce stocks. Manufacturers report 
trade conditions entirely satisfactory, and they 
express the belief that they will continue so. 
Besides a good domestic demand, there is a con- 
siderable amount of lumber being loaded for 
the export trade. Prices are the same as during 
the preceding week. Logging conditions are 
satisfactory. 


Demand Slow; Market Fairly Steady 


CINCINNATI, OHIO, March 29.—There has 
been little improvement in the hardwood mar- 
ket. Volume of sales is disappointing, and in- 
quiries do not promise much improvement in 
the near future. Consumers are moving their 
stocks slowly, and until consumption improves 
there does not seem to be much chance for in- 
creased movement from mills. Body manufac- 
turers are placing good sized orders, but are 
about the only consumers who are using much 
lumber. Furniture demand is slow. Millwork 
buying is far from normal for this time of year. 
Prices as a rule are steady, but the buyers are 
in control and concessions are reported. The 
saving part of the situation is the dearth of 
dry stocks at the mills. Wet weather has 
hampered production, and has served to keep 
prices steady. 

The annual ladies’ night dinner-dance of the 
Cincinnati Lumbermen’s Club promises to sur- 
pass its predecessors, judging from the response 
so far received by J. Clyde Griffith, chairman of 


the entertainment committee. The nominating 
committees are to report. Ed H. Ward has 
withdrawn as a member of the chair com- 
mittee, J. R. O’Neill being appointed to his 
place. 


Market a Little Quiet 


LOUISVILLE, Ky., March 28.—The close of 
March finds hardwood demand a trifle quiet, as 
a result of large consumers buying often and in 
small quantities, or being out of the market for 
the time being. It is believed that there will 
be plenty of demand for hardwoods a little 
later, and that, with production reduced by 
floods, prices will advance this spring. If the 
interior trim and hardwood flooring people start 
buying, conditions will improve. _The furniture 
and eabinet trades are doing fairly well, and 
automobile business has been fair to good. 
Prices on inch stocks at Louisville read: Quar- 
tered red gum, FAS, $97@100; common, $55; 
plain red, $95@97; common, $52; quartered 
sap, $62 and $47; plain $55 and $43. Poplar, 
FAS, $95; selects, $65; No. 1 common, $45; 
2A, $34; 2B, $28. Walnut, FAS, $210; selects, 
$145@150; No. 1 common, $80@85; No. 2, $45. 
Plain white oak, FAS, $80@85; common, $55@ 
$60; plain red, FAS, $70@75; common, $50@ 
$55. Ash, $90 and $50. Sound wormy chest- 
nut, $33; FAS, $90; No. 1 common, $50. Bass- 
wood, $85 and $52. 


Export Secretary’s Health Improving 


BALTIMORE, Mp., March 28.—Harvey M. Dick- 
son, secretary National Lumber Exporters’ As- 
sociation, who has been ill for about a month, 
has shown fairly steady improvement, and his 
attending physician feels decidedly hopeful, 
though the patient is still carefully guarded 


and all matters of business are withheld from - 


him. Meanwhile his son, who holds a position 
with the lumber division of the Department of 
Commerce at Washington, and who before then 
was connected with a lumber exporting cor- 
poration, is looking after some of the work con- 
nected with the association. 


Tony Schloss, of the Baltimore Lumber Co., 
was struck by an automobile about a week ago 
and badly hurt. His condition since then has 
given rise to considerable anxiety. 


News Items From Buffalo 


Burrao, N. Y., March 29.—Edward F. Neu- 
becker (Inc.) has been formed to take over the 
retail lumber business of Edward F. Neubecker. 
The certificate of incorporation provides for 
$100,000 par value of preferred stock, to con- 
sist of 10,000 shares of a par value of $10 each, 
entitled to 6 percent cumulative dividends. A 
sinking fund up to $10,000 annually provides 
for the retirement of the preferred stock. Credi- 
tors of Mr. Neubecker are offered three-quarters 
of their claims in stock and one-quarter in cash. 

The L. N. Whissel Lumber Corporation has 
bought the old-established lumber yard of 
Murphy Bros., Lockport, N. Y., and takes pos- 
session this week. The purchasers have already 
yards in Buffalo, Williamsville and Kenmore. 

A. T. Savacool has gone into the retail lumber 
business at Batavia, N. Y., and will occupy the 
site of the former Muffets Corporation. He 
was formerly in the building and contracting 
line. 

The yard of the Frank T. Sullivan Lumber 
Co. is being offered for sale. Selling of a part 
of the property as an industrial site has been 
in Mr. Sullivan’s mind for some time, but he 
at length coneluded to dispose of the yard. 
Property in that section has shown a large 
increase in value since the yard was purchased 
by the company a number of years ago. 

Harry L. Vetter, of the National Lumber Co., 





For Current Market Prices on Hardwoods See Pages 92 and 93 
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leaves at the end of the week for a two or 
three weeks’ visit to Arkansas mills. 
R. E. Fairchild, treasurer of Mixer & Co., 
spent last week on business in New York. 
Thomas R. Hurd, of the Tifft Lumber & Mill 
Co., left the hospital for his home last week, 
after an operation for gall stones. 


Some Items Scarce; Prices Firm 


CotumBus, OnI0, Mareh 28.—Hardwood 
prices have been ruling rather firm. Owing to 
heavy rains in many producing sections, opera- 
tions have been hampered, and stocks are likely 
to become scarcer and advance. Cutting of 
prices in the Southwest, reported several weeks 
ago, has not affected the Columbus market. 
Buying on the part of industrial plants is the 
best feature. Railroad business continues 
steady. Retailers are fairly well stocked. They 
are looking forward to a good season, and will 
become buyers in about sixty days. Planing 
mills are taking a good deal of stock, as they 
are generally busy. The tone of the market 
is good. Scarcity of certain items is reported. 
Quartered oak, based on Ohio River rate, is 
selling at $140 for FAS; $92 for No. 1 com- 
mon and $50 for No. 2 common. Plain oak is 
$103 for FAS; $70 for No. 1 common; $48 for 
No. 2 common, and $20 for No. 3 common. 

Southern pine is showing signs of weakness. 
Retailers are still holding off because of having 
heavy stocks. Prospects are bright for a rather 


Turning to Wood Bodies 


Derroit, Micu., March 28.—There are indi- 
cations that more wood bodies, particularly of 
the fabric type, will be built for forthcoming 
new models in automobile plants, according to 
automotive engineers who point out that the 
cost of stamping machinery for turning out 
steel bodies is becoming prohibitive for a num- 
ber of automobile makers who are not constantly 
operating on large scale production. Chevrolet 
production continues to be outstanding in the 
industry, with an average of 4,500 cars daily. 
April schedules of the Chevrolet plants call for 
about 109,000 cars and trucks. Buick is main- 
taining consistent schedules of 1,100 cars daily. 
Production at the Oakland and Pontiac plants 
is on the upward trend, with the output for this 
month reported at 14,000 cars. It is estimated 
that production of passenger cars during March 
will be more than 300,000. While consistent 
increases in production are expected in a num- 
ber of plants, schedules are aligned closely to 
actual sales, as in previous months. 


First Field Course in Wood Gluing 


Mapison, Wis., March 28.—The first field 
course in the gluing of wood conducted by the 
Forest Products Laboratory was given at the 
plant of the Jamestown Panel Co., Jamestown, 
N. Y., during the week of March 14. The Manu- 
facturers’ Association of Jamestown codperated 

with the Federal labora- 








Members of first field class in wood gluing conducted by the Forest 
Products Laboratory 


active building season, and dealers have already 
sold a good lot of southern pine. Prices show 
a rather wide range. Dry stocks are not large. 
Most of the orders booked are for immediate 
delivery. Flooring and finish are the strongest 
items. 
Rains Hinder Building Demand 

EVANSVILLE, IND., Mareh 28.—The hardwood 
market has been fairly active in spite of rains 
and floods in the tri-State section. Prices con- 
tinue steady. Industrial is better than retail 
buying. Owing to bad weather, retail dealers 
have not come into the market to any great ex- 
tent. It is predicted that owing to the heavy 
rains in the South, hardwood stocks will be- 
come scarce. Gum has been holding its own 
very well. Furniture manufacturers continue to 
buy quite liberally, and box and crate manufac- 
turers also have been in the market. Oak prices 
have not been very satisfactory. Walnut is in 
good demand, and the lower grades of poplar 
are moving well. Elm, maple and ash, used by 
the automobile manufacturers, are picking up. 
Local hardwood manufacturers report that logs 
are still scarce and high. It is expected that 
more homes will be built in southern Indiana 
this summer than for several years. 

It is announced that the Ohio River-rail ter- 
minals being built at the mouth of Pigeon 
Creek here will be completed this summer. 





- tory in making arrange- 


ments for the course. T. 
R. Truax, F. L. Browne, 
and Don Brouse, of the 
Madison laboratory’s 
glue research staff, were 
the instructors. Classes 
in the use of commer- 
cial glues with wood 
have been held periodi- 
cally at the laboratory 
for a number of years, 
but the Jamestown 
course marks the first 
attempt to extend the 
instruction to special- 
ized groups in the fac- 
‘tories. Courses at other 
furniture centers may 
be arranged later on. 

The following men, 
from Jamestown with 
one exception, were enrolled in the March 14 
class: Martin Carlson, Davis Furniture Cor- 
poration; Harold Burns, Himebaugh Bros. 
(Ine.); Arthur Lager and Harry Johnson, 
Jamestown Chair Co.; Gilbert C. Anderson and 
G. A. Patterson, Jamestown Panel Co.; L. L. 
Amedon and Adolph Nelson, Maddox Table Co.; 
David Sundell, Marvel Furniture Co.; R. A. 
Foy, Pearl City Veneer Co.; A. H. Seaburg, 
Seaburg Manufacturing Co.; L. D. Blood, Star 
Furniture Co.; and E. A. Slayton, Setter Bros. 
(Ine.), Cattaraugus, N. Y. 





PRELIMINARY arrangements are being made 
by the Georgia forestry department for the 
establishment of a large pine tree nursery during 
the next few months under plans approved by 
the Georgia forestry board at its annual meeting 
in 1926. A site for the nursery has not as yet 
been chosen, but one has been offered at Au- 
gusta, Ga., that seems adaptable, and may be 
accepted by the department. It is planned to 
equip the nursery with at least 1,000,000 pine 
seedlings to be used by the department in its 
reforestation work in Georgia, and it will be 
somewhat similar to the nursery operated by 
North Carolina at Raleigh, where approximately 
400,000 pine tree seedlings will be distributed 
to farmers in that State for replanting during 
the present year. 





A Big Seller 
for Many Years 


“Old Reliable” Maple, Birch 
and Beech flooring is just what 
its name implies—the old reliable 
for quality, for accurate milling 
and for sales and customer sat- 


isfaction. It has been used in 
some of the finest hotels, apart- 
ment buildings, homes, schools, 
and churches in the country. 


We have manufactured more 
Maple, Birch and Beech flooring 
than any other manufacturer. 
In fact, we have furnished prob- 
ably 20% or better of this floor- 
ing sold. This fact is evidence 
of the superiority of our prod- 
ucts and of their salability for 
dealers. 


Mail Coupon Today 


so that your name will be put on 
our mailing list to receive all 
future stock lists. This does not 
obligate you in any way. Do it 
now! 


We also manufacture hardwood 
and softwood lumber, lath and 
poles. 


Grand Rapids Trust 
Company 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 
Plant: Newberry, Mich. 


Meena 


Grand Rapids Trust Co. 
Receiver for William Horner 
Perkins Bldg., Grand Rapids, Mich. 


f 


Gentlemen: — Please send me your 
latest stock list of ‘‘Old Reliable”’ 
Hardwood Flooring. 


I would like to receive future lists as | 
they are issued. This will not obligate | 
etal 


me in any way. 
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* 
| Service 
You Want 
| is the kind our facilities 
enable us to render at 
all times. Our mills 


have a daily capacity of 


300,000 feet of 
BAND SAWN AND KILN DRIED 


N. C. PINE 


ROUGH or DRESSED LUMBER 
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You'll find our prices 
ZS right and our quality 


—pe unexcelled in 

s Partition, Ceiling, 
Moulding, Trim, 
Lath, Dimension. 


Ge 
WP 


Inquiries and orders solicited 
for rail or water shipment. 


Surry Lumber Company 


Manufacturers Incorporated 1885 
9h Floor Union Baltimore, Maryland 





‘A BIG HIT— 


That’s what dealers make with home 
builders when they sell our 


Loar ==4 Yellow Pine *s°** s4 
Car and Cargo Shipments. 


Ellington & Guy, Inc. 
Times Dispatch Building RICHMOND, VA. 


Yellow Pine 
Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
“Ask the Wholesaler”’ 


The Alger-Sullivan Lumber C 


oO. | 
CENTURY, FLORIDA 





























Cummer Gypress Co. | 
Mills: Jacksonville and. Sumner, Fila. 


LUMBER 
Cypr CSS Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City i 


C. B. Richard & Co. 














Established 1847 
Foreign Forwarders, 
Cus’ 


29 Broadway, NEW YORK o nde all clasacs of 
Ocean Freight and discount drafts, 
Brokers for exports & imports 


Special department handling export lumber shipments 














Increased demand for sash, doors and interior 
woodwork in practically all consuming territories 
is indicated by reports received this week. Of 
course, there is nothing unusual or startling about 
this, as increased activity is naturally looked for 
at this season of the year when building operations 
are getting under way and builders are sending in 


inquiries regarding their requirements. Replenish- 
ment of depleted stocks in the hands of retailers 
also becomes necessary, so that business in both 
stock and special material may be said to show a 
considerable revival. Numerous large projects 
again are on the boards, in the larger cities of the 
middle West particularly, and as these projects 
materialize they natur&lly will be reflected in calls 
upon the mils for large orders of architectural 
woodwork of every kind, as well as frames, sash 
and doors. It looks, too, like another good year 
of individual home building, which will furnish a 
steady “‘back log” of business for the woodworking 
plants. 


In some of the cities where big construction 
projects are under way, unfortunately the sash and 
door manufacturers are not going to profit to the 
extent that they really should, because in so many 
cases steel sash have been specified. This is espe- 
cially noticeable, for instance, in Baltimore, Md., 
where metal sash seems to have got a strong foot- 
hold. In some of the northern cities, however, 
notably Detroit, some architects and contractors 
who have been specifying steel sash on previous 
large jobs are now turning to wood sash. It looks 
as though, in the long run, after the metal goods 
have been installed long enough to afford a fair 
comparative test as to cost of installation and 
maintenance, convenience—or lack of it—in attach- 
ing screen and storm windows, relative heat con- 
serving properties etc., wood sash eventually pretty 
generally comes back into its own, but of course in 
the meantime a lot of business has been lost that 
the wood sash manufacturers really are entitled 
to on the basis of relative merit of their product. 
It looks as though the proposed advertising cam- 
paign in behalf of wood sash and architectural 
woodwork generally has not come any too soon, 
as it is going to take money and hard work, and a 
lot of both, to win back the sector of the market 
from which wood goods, at least temporarily, have 
been ousted. 


The first shipment of Minneapolis-made millwork 
for installation in the remodeled White House at 
Washington, D. C., was shipped last week by A. T. 
Rydell (Inc.), of Minneapolis. The shipment con- 
sisted of frames and sash for outdoor work. In- 
terior woodwork of pine, birch and cedar will follow 
in a few weeks. Mr. Rydell says that so far as 
possible lumber cut from Minnesota forests is being 
used in filling the White House contract. All of 
the material will be delivered by Sept. 1. 


Plants at Kansas City, Mo., are reported to be 
enjoying improved demand for stock goods, and a 
better volume of special work is coming in. The 
country demand for sash and doors is good, and 
city yards are doing a little more buying than they 
were recently. However, the plants could handle 
more business, and because of that fact prices are 
not showing any strengthening on that market. 


At Columbus, Ohio, there is noticeably increased 
activity in millwork circles. With a good building 
program about beginning the mills have been doing 
a lot of figuring, and are now operating to about 
75 percent of capacity. There is general expecta- 
tion of a good run of business during the next three 
months or longer. Frank C. Martin of the Throop- 
Martin Co., Columbus, manufacturer of sash, doors 
and millwork, has returned from a five weeks’ trip 
to the Pacific Coast. 


Reports from Los Angeles, Calif., are to the 
effect that the sash and door factories of that dis- 
trict have had the busiest week of the year, and 
have sufficient orders now on file to keep them run- 
ning full blast for another four to six weeks. Sev- 
eral of the factories are putting on additional 
shifts, and prices are stiffening. 


Tom Merrill, president of the Tom Merrill Sash 
& Door Co., Long Beach, Calif., was in Los Angeles 
during the week, conferring with sash and door 
men and others with reference to the outlook for 
business. He stated that his own plant is running 
away ahead of last year, and that everything is as 
favorable as could be desired. 


The window glass situation is summarized by the 
American Glass Review as follows: “The price 


situation has continued to hamper the window 
glass market but imperative demands on the jobbers 
to obtain glass due to the spring building cam- 
paigns resulted in substantial orders in many quar- 
ters. The hand-to-mouth process of buying con- 


tinued but despite pessimistic views in some quar. 
ters the fact remains that glass must be had and 
with jobbers’ stocks low orders cannot be delayed 
indefinitely. In many instances, of course, blanket 
orders placed up until last week cover the situation 
for jobbers, but the conservative anticipation of 
needs which was prevalent when these orders were 
placed, it is confidently believed, will not result 
in a cessation of immediate future orders from the 
very jobbers who placed them, because of the natu- 
ral demand for glass now present and bound to 
continue. Naturally, the jobbers themselves have 
no objection to seeing that their realization is far 
in advance of their anticipation. Caution has been 
the predominant note in window glass for some 
time and now with spring rush almost upon 
dealers, there is little doubt but that because of 
this caution demand will pick up measurably.” 


Millwork Cost Bureau Annual 


The thirteenth annual convention of the Mill- 
work Cost Bureau will be held in the Congress 
Hotel, Chicago, on April 21 and 22. The pro- 
gram has been built up with the special thought 
of making it as interesting and helpful as possible 
to all members of the industry, and a large at- 
tendance is looked for. 

Following a meeting of the directors on Wed- 
nesday afternoon, April 20, the convention proper 
will open at 10 a.m. Thursday, April 21, with an 
address by the president, E. J. Curtis, of the Curtis 
Companies, Clinton, Iowa, which will be followed 
by reports of the secretary, treasurer, board of 
directors and publicity committee. Wilson Comp- 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, Wa:hington, DC., is 
expected to speak on the trade e:tension program, 
and H. T. Lumb, Poughkeepsie, \. Y., will present 
the matter of the proposed formation of an execu- 
tive council of building woodwork associations of 
the United States. 

Thursday afternoon Arthur Hood of Minneapolis, 
Snark of the Universe, will speak on “Codérdina- 
tion”; H. G. Baldwin, of the American Appraisal 
Co., Milwaukee, Wis., on “Appraisals and Cost 
Accounting’; J. F. Maurice, manager of account- 
ing of the Millwork Cost Bureau, on “A Uniform 
Chart of Accounts.” There also will be at that 
session a discussion, participated in by a number 
of speakers, on the Millwork Coast Bureau service, 
and a similar discussion of “‘Progress in Codéper- 
ating with Contractors and Architects.” S. 0. 
Hall, of the Millwork Cost Bureau, will speak on 
“Our Relations with Local Associations.” 

The annual banquet will be held Thursday eve- 
ning, and at the Friday morning session a number 
of important subjects will be considered, includ- 
ing “Kiln Drying,” by J. S. Mathewson of the 
Forest Products Laboratory, Madison, Wis. There 
will be roundtable discussions of ‘““Cost Book A,” 
and the detailers’ and billers’ correspondence 
course. E. J. Bergk, president Standard Building 
Materials Co., Cleveland, Ohio, will speak on 
“The Open Road to Confidence in Building Values.” 

The concluding session Friday afternoon will 
be devoted to a number of subjects of particular 
interest to retail lumbermen and planing mill 
operators, including “Reducing Lumber Waste,” 
and ‘“‘Management,” the last named subject em- 
bracing the divisions of “yard,” “factory,” and 
“office.” There also will be an address on “Use 
and Occupancy Insurance,” by Frank L. Brion, 
of Chicago. 


Merrill News Notes 


MERRILL, WIS., March 28.—Low grades are in 
very good demand and,all items in basswood have 
advanced in the last two weeks. The market is firm 
generally on account of the early shutdowns which 
have cut down the input of logs in the North from 
20 to 25 percent. Heavy rains in the South are 
also encouraging northern manufacturers as likely 
to reduce production there considerably. 

The hemlock market has strengthened and prices 
have advanced from 50 cents to $1 within the 
last week or ten days. Markets on low grades 
and basswood are approximately as follows: 


Bass woop— 


FAS Sel. No.1 No.2 No.3 
re $73@75 $60@65 $50 $30@32 $23@24 
|; Sa 73 60@65 50@52 30@32 24@25 
AS 78 68 55 35 25 

OTHER HarRDWooDs- 
CN, cn tadin de cgade ese 48@50 30 20 
4/4 Hard maple .......... 45 30 16 
RS id, oe ciatirn 2 47 27 20 
4/4 Soft maple:........... 45 


27 20 
MO ON  cctevesusshossaees 58@60 37@38 19@20 
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Armored Bumper for Logging Cruiser 

The Caterpillar Tractor Co., of San Leandro, 
Calif., and Peoria, Ill., has recently brought out a 
new armored bumper and shield for the ‘‘Caterpil- 
lar’ Sixty logging cruiser. The bumper practical- 
ly extends across the entire front of the tractor, 
connecting with a heavy armored steel guard 
sheet under the forward working parts.of the ma- 
chine, and with a perforated steel radiator shield. 

The bumper and shields are designed for trac- 
tors operating on logging jobs conducted in brush 
and dense undergrowth. The steel underguard 





— 














‘“Caterpillar’’ Sixty logging cruiser with 


armored bumper and shields ~ 


sheet is of such strength as to bear the weight and 
stall the tractor should it ride up on to a stump. 

In practical operation, the armored bumper and 
shields give maximum protection to working parts 
of the tractor, longer life, and a wider field of 
operation in handling logs. The bumper and 
shields are designed to protect the working parts 
of the tractor from underbrush, limbs and stumps, 
only. They are not constructed for use as a bat- 
tering ram to butt down 6-inch trees; a form of 
sport said to be popular with some enthusiastic 
young tractor drivers. 


Fine Performance Under Hard Service 


Motor vehicles are gradually crowding the pic- 
turesque camel and mule caravans to the side of 
the roads in the Orient. The hauling time between 
Teheran, capital of Persia, and Bagdad by camel 
is twenty-one days and by motor three days. The 
difficult transportation problem which confronted 
the members of the University of Michigan ex- 
pedition to the Near East was solved by Graham 
Bros. trucks and Dodge Bros. motor cars. In his 
report of the trip Prof. George R. Swain credited 
much of the success of the expedition to his motor 
equipment. “We had to drive over roadless desert 
wastes and through sticky mud, ford streams, fol- 
low barely discernible cart tracks under guidance 
of natives and feel our way along roads hidden 
by reddish flood waters,” said Prof. Swain. 

Part of the expedition equipment consisted of a 
complete assortment of spare parts for the Graham 
Bros. truck and Dodge Bros. motor cars, “but not 
one of the spare parts was ever needed,” Prof. 
Swain said. “The cars returned from their vig- 
orous usage on every conceivable sort of road in 
perfect condition.” 

Mail and passenger cars now transported on 
regular schedules by Dodge Bros. motor cars over 
the ancient caravan route between Beyrouth and 
Bagdad to Damascus. 


Trucks Aid Company Advertising 


Twenty Graham Bros. %-ton commercial cars 
were recently added to the fleet of the Beechnut 
Packing Co., bringing the total number of Graham 
Bros. trucks used by this concern well over the 
hundred mark. The commercial cars are used by 
the Beechnut company in its advertising and sales 
promotion work throughout the country. 

Graham Bros. trucks are used extensively in the 
lumber and building material field. They are 


made in %-, 1-, 1%- and 2-ton capacities, and can 
be bought complete with bodies to fit the require- 


ments of the user. 
(SE E2@2@G2@2202484422842 


Plywood Used in British Trailers 


The interest which is being manifested by péo- 
ple of the British Isles in motor touring and in 
camping has resulted in the placing of numerous 
designs of trailers and traveling vans or so called 
“caravans” upon the market, says Consul John A. 
Gamon, London, in a report made public by the 
Department of Commerce. There are indications 
that England is taking the caravan seriously, and 
it is expected that there will be considerable 
production in England of these ‘“‘caravans,’”’ which 
have developed into three general types, the motor 
caravan, large or small, the trailer, large or small, 
and the gypsy type, horse-drawn, and usually 
small. In most of these, hardwood for framing, 
and usually tongued and grooved lumber, plywood 
or fiberboard, or armored plywood for the body 
work will be in demand, and the special fittings 
and furniture required also will result in the ad- 
ditional use of wood in their equipment. 


Decrease in Truck Exports 


Combined exports of passenger cars and trucks 
from the United States during December, 1926, 
were slightly lower than during the preceding 
month, according to the automotive division of 
the Department of Commerce, but maintained a 
satisfactory level as compared with monthly ship- 
ments during the rest of the year. The ratio of 
exports to production attained a figure of 15.5 
percent, largely attributable to the slight variance 
in the total monthly exports and the noticeable de- 
crease in December production figures. Shipments of 
trucks totaled 3,858, compared with 7,311 in No- 
vember—a decrease largely accounted for by the re- 
duced shipments to Australia and Brazil. Italy, oc- 
cupied first position as an export market for. Amer- 
ican trucks during December with 500 units, Aus- 
tralia, Uruguay and Spain being in the next three 
places, with 359, 228 and 182 trucks, respectively. 


Many Uses for “Caterpillar” Tractors 


Hauling cedar railroad ties and pulling stumps 
are two of the many uses for which the ‘Cater- 
pillar” Thirty is employed to advantage. The 
versatility of this equipment is pictorially set forth 
in No. 14 of the Caterpillar Magazine, published 
by the Caterpillar Tractor Co., of San Leandro, 
Calif. One illustration shows the Thirty trans- 
porting a load of cedar railroad ties, it being 
stated: “These weigh about 167 pounds each and 
there are 178 in this load, but R. A. Wilson’s Thirty 
is used to such loads of cedar ties, poles and posts ; 
it walks right along through Montana snow.”’ The 
other picture shows a Thirty employed by the 
Clearwater Timber Co. near Pierce City, Idaho, in 
clearing a right of way for a logging road. 


Big Contract for Salesmen’s Cars 


One of the largest contracts ever signed in 
Spokane, Wash., for delivery of automobiles, was 
made recently between the Weyerhaeuser Sales 
Co. and the Eldridge Buick Co., whereby the 
Weyerhaeuser company will purchase only Buick 
cars for its salesmen in all its branch offices and 
mills in the United States. The rate at which 
ears are now purchased by this firm is around 
fifty cars yearly, the total amount spent yearly 
for cars being $65,000 or more. The Weyerhaeuser 
firm is distributer of forest products for the large 
Weyerhaeuser interests and represents some ‘of 
the largest mills in the country. 


URGING communities to get fuller data on com- 
pulsory automobile liability insurance before rush- 
ing headlong into a network of complicated laws, 
the National Automobile Chamber of Commerce 
has issued a summary of proposed legislation bear- 
ing on this point. Bills advocating compulsory in- 
surance have been introduced in twenty-one of the 
forty-two States whose legislatures are now in 
session. In many of the States there is no ex- 
pectation that the measure will be passed, but 
rather the bill is introduced as a trial balloon. 
Unless the public advantages of such measure can 
be clearly demonstrated, the motorist should not 
be burdened by compulsions of this nature, the 
National Automobile Chamber of Commerce holds. 
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You don’t have 
to wait for Redwood 
to come from the Pacific 
Coast. Seidel has it in stock in 
St. Louis—ready to ship by local 
freight immediately. Any con- 
cern within 600milesof St. Louis 
can have 


Delivery in 48 hours 


That means at your station, 
Twenty-seven R. R.’s to ship 
over. Complete stock finish and 
shed stock, bungalow siding and 
bevel siding. 

Let us have your inquiries. 
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The Most 
Profitable Lumber 
for Dealers 


When you adopt Golds- 
boro, N. C., Pine as your 


general yard and_ shed 
stock, you have many ad- 
vantages. 


This lumber is naturally 
suited to both interior and 
exterior uses in home 
building. Its soft texture, 
beautiful figure and careful 
milling attract trade for 
dealers. Its long service 
and economy make satis- 
fied customers. 


Take advantage of our 
mixed car service and or- 
der just the quantities you 
require. We also ship by 
water to East Coast points. 














Johnson & Wimsatt 


"WASHINGTON, D. C. 

















78 AMERICAN LUMBERMAN 


APRIL 2, 1927 

















| 


We Want Buyers 
of Hardwoods to Know 


that we take pride in the 
satisfaction we render our 
customers and we want to 
say that if you are looking 
for a source for your hard- 
wood requirements where 
you can consistently get re- 
liable stock at the right 
price, it will pay you to 
give us a trial. What do 
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Oak — Gum — Ash —Elm 





See us also for Cypress! 


The BREECE-WHITE 
MANUFACTURING CO. 
SALES OFFICE: 

Bank of Commerce Bidg., 


MEMPHIS, TENN. 


Sales Represeatatives 
Boyd White, 1145 Pendergast, Jamestown, N.Y. 


I. J. Newsome, Room 1200, First National Bank Bidg., 
Chicago, Ill. 


ee 6 ee 











Frank Handeyside, Appleton, Wis. 





Mills :— Arkansas City, Ark.— Fondale, La. 
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HAMMOND.LA. cre 


Manufacturers of Long and Shortleaf 
Southern Pine Lumber 















RUSTON, LA. 
Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 
_Me Grade i Right cd Shi Quickly. 









Offce, 
RUSTON, LA. 
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Month’s Review of Foreign Trade 

WASHINGTON, D. C., March 29.—The outstanding 
development in the foreign lumber field during 
March undoubtedly was the fact that the Japanese 
Diet adjourned on Saturday without having acted 
upon the bill proposing prohibitive tariff duties on 
North American lumber and other forest products. 

So far as known, the immediate cause of the in- 
troduction of the bill in the Japanese Diet was the 
receipt of an unusually large volume of North 
American lumber on the Japanese market last year. 
As heretofore pointed out, Japan consumes ap- 
proximately 5,000,000,000 board feet of lumber an- 
nually, of which about 80 percent is domestic 
stock. From 750,000,000 feet to 820,000,000 feet 
is imported from this side of the Pacific in a 
normal year. When North American shippers send 
over 1,400,000,000 feet in a twelvemonth the vol- 
ume constitutes a serious problem. 

The expectation is that the Japanese will absorb 
the heavy surplus of North American lumber re- 
ceived during the last year, but that in a dis- 
tressed market not a little of it will be sold at 
prices that do not represent a profit, if, indeed, 
they do not entail a sharp loss. Just now the ton- 
nage situation is a little tight, which may tend to 
hold down volume shipments somewhat. The 
Japanese normally figure largely on the tonnage 
question as part of the merchandising in purchas- 
ing North American forest products. The same 
plan is followed by Australia, the policy being to 
buy when the price and tonnage situation are most 
favorable. 


British Lumber Market Promising 


For the year the British lumber market looks 
fairly promising. There has been some picking 
up with the coming of spring, but further improve- 
ment is confidently expected. For example, ship 
building seems to be going forward, one of the 
largest British yards having contracts ahead for 
two years. This means a market for considerable 
quantities of high grade southern pine, called 
pitch pine in England, also for some oak and 
Douglas fir. The heavy engineering industries 
likewise seem to be looking up, for example, car 
building. A good deal of oak is used for coal 
ears. Considerable pitch pine also is consumed 
in these industries. 

The British housing programs are continuing, 
with some slowing up expected in view of the fact 
that the Government subsidies are to be reduced 
Oct. 1, and just what is to happen thereafter re- 
mains to be disclosed. This factor, however, has 
no bearing upon American lumber, since for the 
most part cheaper Scandinavian material is used in 
the type of construction involved. Incidentally. 
the furniture industry, which affords an outlet 
for substantial quantities of American hardwoods, 
is rather slack, due chiefly to the fact that while 
thousands of small houses are being built they are 
not being filled with normal quotas of furniture. 


River Plate and Mexican Prospects 


The River Plate market, large taker of southern 
pine, is still subnormal, according to the latest 
cabled advices, with indications of slow recovery. 
General economic and industrial conditions largely 
govern the lumber imports into this market and 
they have not been of the best for some time past. 
An instance is the sharp cut in the wine output, 
said to be about 60 percent of that of the preced- 
ing season, meaning a short demand for cooperage 
stock. 

In Mexico the general economic situation is not 
good, and the lumber trade is necessarily affected 
along with other branches of commerce. It is rather 
difficult to cover the Mexican lumber trade accu- 
rately from Mexico City, much of the business be- 
ing handled directly over the border or directly 
from American yards at Durango and Tampico. 
Mexico continues to take a substantial volume of 
forest products, but with the economic situation 
tending downward and general unrest widespread 
the prospect for early improvement in the lumber 
trade is not particularly bright. A certain amount 
of Douglas fir and redwood are going to the west 
coast. 

Lumber Situation in Cuba and Spain 

In Cuba the sugar situation is the general eco- 
nomic barometer. Recent reports from the east- 
ern end of the island, around Santiago, indicated 
that the sugar situation was far from good, and 
that the big sugar centrals were holding down on 
repairs as hard as possible, which, in turn, affects 
the market for lumber. When prices are good and 
the sugar moving freely Cuba prospers, and lumber 
moves along with the general trend. 

The Spanish market for American lumber con- 


tinues about average. 
be holding its own fairly well despite certain draw- 
backs which have been in process of adjustment for 
some time. 


American lumber seems to 


Italian Dealers Reducing Stocks 

Premier Mussolini’s ban on the construction of 
villas and fine houses is still running in Italy, 
Consequently stress is laid on cheaper construc- 
tion, tenements and the like, which do not cal] 
for high grade yellow pine flooring and other 
American species such as go into the better type 
homes. Trade Commissioner J. E. Wholean re- 
ports from Rome that business is very slack, with 
efforts being persistently made to reduce stocks, 
Contracts now being made are for small quantities 
to meet absolute necessities. Italian dealers are 
interested in avoiding too much stock until the 
situation clears. 


Hardwood Exports to United Kingdom 


The lumber division, Department of Commerce, 
has compiled statistics showing that the total ex- 
ports of oak and other hardwood lumber during 
the calendar year 1926 were 2.6 percent less than 
in 1925. Exports to the United Kingdom, which 
normally takes 50 to 60 percent of the total Amer- 
ican hardwood lumber exports, declined 8 percent, 
the actual decrease being 16,300,000 feet. How- 
ever, this loss was more than counterbalanced by 
a gain in exports to Canada of 23,961,000 feet, 
which brought the quantity for Canada to 32 per- 
cent above the 1925 exports, and her share of the 
total 1926 export of United States hardwood lum- 
ber to 28 percent. The United Kingdom, taking 
52 percent, together with Canada, absorbed four- 
fifths of the entire volume, leaving a scant 20 per- 
cent for distribution to some 12 or 15 other con- 
siderable hardwood markets. The total hardwood 
export last year was 352,523,000 feet. The decreases 
to the United Kingdom occurred largely in woods 
bought in minor quantities and not in oak, which 
was purchased in slightly larger volume than in 
1925. Decreased exports were recorded in ash, 
gum, hickory, poplar, walnut and mahogany. 


American Imports into Shanghai 


Latest cabled advices from Julean Arnold, com- 
mercial attaché at Shanghai, state that lumber 
dealers there regard the outlook as bad. No new 
business is being done. Some dealers are request- 
ing the postponement of April and May shipments 
until July, as present Shanghai stocks are estimat- 
ed at 50,000,000 to 60,000,000 feet and regarded as 
ample for current building requirements for some 
months to come. There is no demand from Hankow 
and stocks there are also regarded as sufficient for 
several months. Imports at Shanghai from the 
— States in January aggregated 11,500,000 
eet. 


French Softwood Imports 


Imports of softwood lumber into France in 1926 
rose in all classes as compared with those of 1925, 
with a marked increase in shipments from Ger- 
many. Total imports of these woods, mostly pine 
and spruce, were well above those of 1925, but not 
up to the 1924 volume. Imports of logs other than 
oak and walnut rose from 132,000 tons to 263,000 
tons. In this increase German shipments account- 
ed for nearly 75,000 tons. 

In sawed lumber 1.38 to 3.15 inches in thick- 
ness, the chief sources of supply in the order named 
were Finland, Sweden, Germany and Austria. Only 
Austria showed a substantial loss. The shipments 
from Germany were nine times as great as in the 
preceding year, totaling 103,000 tons. The total 
imports of this class rose from 490,000 tons to 
612,000 tons, 

Of sawed lumber less than 1.38 inches in thick- 
nesses, the chief suppliers in the order named were 
Austria, Finland, Sweden, Rumania and Germany, 
all showing increases except Sweden. The total 
purchases in this class rose from 458,000 tons in 
roe to 571,000 tons in the first eleven months of 

9 

Pitch Pine Imports into Greece 


The Greek lumber trade suffered a severe set- 
back during the last year, according to Gardner 
Richardson, commercial attaché at Athens, and 
Harry J. Harris, clerk to the attaché. The depres- 
sion was due chiefly to the decrease in building 
construction, and to the tightness of money, which 
seriously affected all branches of business. The 
crisis was particularly severe during the first six 
months of the year. Lumber dealers*had large 
stocks on hand which they were unable to move, 
while demand was constantly on the decline. Con- 
ditions improved somewhat during the latter half 
of the year, especially in July and August. The 
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demand for construction lumber strengthened some- 
what, cutting down existing stocks and making 
necessary the placing of new orders. This im- 
provement’ was only temporary, however, and was 
followed by a slack period in October which con- 
tinued to the end of the year. According to state- 
ments made by some of the leading lumber dealers 
in Athens and Piraeus, who in the absence of of- 
ficial statistics constitute the only source of infor- 
mation, on imports, the total amount of American 
lumber imported into Greece during the last quar- 
ter of 1926 was estimated at 210,000 feet, 90 per- 
cent of which was pitch pine. 


German Lumber Outlook Encouraging 


WASHINGTON, D. C., March 28.—The outlook 
for the lumber trade in Germany this year is 
encouraging and there is a general spirit of op- 
timism, whereas only a few months ago pessimism 
was the rule, says Lee C. More, assistant trade 
commissioner, Hamburg, in a report to the De-. 
partment of Commerce. 

The woodworking industries are fairly well oc 
cupied and the indications are that conditions will 
improve. German shipping companies have en- 
joyed a very prosperous year and practically every 
line of any importance has placed orders for new 
tonnage. The shipbuilding industry is improving. 


The demand for dwellings for the working class 
is as acute as ever, and if the programs for house 
building which are now in project form are car- 
ried out, 1927 will probably be marked as a year 
of real construction achievement. 

This is by far the most encouraging report on 
the prospective lumber market in Germany over a 
long period of time. Hope is expressed here that 
the major factors as seen by Mr. Morse may re- 
main constant. 

Mr. Morse states that the German lumber trade 
has placed larger orders with northern European 
countries for shipment when the ice goes out than 
for some time past. This indicates that the trade 
expects consumption to be greater this year than 
last. 

While it is extremely doubtful that the volume 
of business in American lumber and logs during 
1927 will reach the volume of pre-war years, he 
says, there is no doubt that there will be a distinct 
improvement over last year. 

Several of the largest agents handling American 
lumber estimate that when the figures of imports 
of lumber from this country in 1926 are compiled 
they will show a decrease of 75 percent under the 
1925 figures. The decline was due largely to the 
decidedly unsatisfactory condition of the German 
lumber trade during the first six months of last 
year. The second half of 1926 was a period of 
gradual recovery. 

















Combination Rule on Shipments 


WASHINGTON, D. C., March 28.—The Interstate 
Commerce Commission has suspended until Oct. 
17 the operation of certain schedules as pub- 
lished in various tariffs of carriers operating in 
southern territory which propose to generally re- 
strict the application of the combination rule on 
shipments of lumber and other forest products 
between southern territory and interstate points 
to such instances where all of the rate factors used 
in constructing the combination rate are subject, 
by specific tariff provision, to the combination 
rule, which would result in increases in rates. 
For example, the present rate to Georgetown, Ohio, 
is 36.5 cents a hundred pounds and the proposed 
rate 38.5 cents, while the existing rate to Jack- 
son, 8S. C., is 34 cents and that proposed ?5 cents. 
The schedules involved include Supplement No. 14 
to Agent F. L. Speiden’s I. C. C. No. 964, Supple- 
ment No. 22 to Agent Speiden’s I. C. C. No. 989, 
Supplement No. 4 to Agent Speiden’s I. C. C. No. 
1041, and others. 


West Coast Hearing Canceled 


WASHINGTON, D. C., March 29.—The hearing on 
Docket No. 8,819—West Coast Lumbermen’s As- 
sociation et al. vs. Boston & Albany Railroad Co., 
Director General, et al.—now assigned for May 11 
at San Francisco before Examiner Harraman, has 
been canceled. 


Million-Car Mark Again Exceeded 


WASHINGTON, D. C., March 30.—For the second 
consecutive week this year, loading of revenue 
freight for the week ended March 19 exceeded the 
million-ear mark, the car service division .of the 
American Railway Association announced today. 
The total for the week of March 19 was 1,006,861 
ears, an increase of 29,843 cars over the corre- 
sponding week last year, and an increase of 95,380 
cars over the corresponding week in 1925. 

The total for the week of March 19 exceeded by 
1,146 cars the preceding week, the increase being 
due almost entirely to the heavier movement of 
miscellaneous freight. Miscellaneous freight load- 
ing totaled 370,871 cars, an increase of 14,914 cars 
over the week before and an increase of 17,124 cars 
above the same week last year. Compared with 
the corresponding week two years ago, it was an 
increase of 24,766 cars. 

Coal loading for the week of March 19 totaled 
206,452 cars, an increase of 23,247 cars over the 
same week last year and 65,706 cars above the cor- 


Live stock loading amounted to 27,009 cars, a 
decrease of 2,437 cars below the same week last 
year and 979 cars below the corresponding week 
in 1925. In the western districts alone, live stock 
loading totaled 20,769 cars, a decrease of 2,052 
cars under the same week last year. 

Forest products loading totaled 71,771 cars, 
7,469 cars below the same week last year and 
7,330 cars below the same week in 1925. 


Railway Equipment and Supplies 


In the latest issue of Railway Age orders for 
railway cars are reported as follows: 


Great Northern, 500 steel underframes for auto- 
mobile cars with Pressed Steel Car Co.; Minneap- 
olis, St. Paul & Sault Ste. Marie, 84 caboose car 
underframes with Standard Steel Car Co,; Denver 
& Rio Grande Western, 300 automobile cars, 40 
tons’ capacity, with Mt. Vernon Car Manufacturing 
Co.; Atchison, Topeka & Santa Fe, 150 eight-wheel 
caboose cars, 29 feet long, with American Car & 
Foundry Co., and Missouri Pacific, 300 steel under- 
frame, double sheathed, box car bodies, 40 tons’ 
capacity and 36 feet long, with American Car & 
Foundry Co. 


Appeal for Support of American Ships 


WASHINGTON, D. C., March 29.—Chairman T. V. 
O’Connor, of the Shipping Board, in a letter ad- 
dressed to thousands of American shippers through- 
out the country is making an appeal for support 
of American-flag ships. A number of replies indi- 
eating willingness to codperate have already been 
received. The letter is addressed primarily to im- 
porters because of the fact that they, as purchasers, 
have the right to designate the manner in which 
their goods shall be shipped. 

For many years it has been the practice among 
foreign merchants and manufacturers to support 
the ships of their respective nations in the manner 
proposed by Mr. O’Connor in his letter. The greater 
part of the shipments from the United States have 
been sold on an f.o.b. basis, while imported articles 
have been bought on a c.i.f. basis. 

“This,”’ Mr. O’Connor said today, “‘means that 
the American’s interest in the transaction ter- 
minates, or commences, as the case may be, at the 
port of the United States through which the goods 
pass. Under such an arrangement American ships, 
which are a fundamental protection to our entire 
foreign commerce, are given no consideration at 
all, while the foreigner makes steady progress in 
developing his shipping.’ 
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Room 712 Railway Exchange 
Tel. Harrison 1 


(arenes Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
CHICAGO, ILL. 








and bright. 


some of it now. 


Joseph Lean, 


No.1 or No. 2 
Common S48 
West Coast 


HEMLOCK 


Here’s the kind of stock you and your 
customers will like. It’s cut from fine 
quality Upland timber and is nice,dry 
We can ship straight cars 
of 16’ or 18’ stock if you desire. Order 


Pacific States 
Teas” Lumber Co. 
REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg , Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bldg , Minneapolis, Minn. 
JamesA Harrison, P.O. Box 745, Sioux Falls, S. D. 
P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 











Manufacturers of 


> 





Shipments via N. P. 
and Milwaukee Rys. 





The Polleys 
Lumber Co. 


Pondosa 
“th Pine 


Dry Selects 


General Offices and Mills: 
Missoula, Mont. 








Try Us First! 


We Specialize in 
Soft and Light 


California 


White Pine «. s. s.«: 


responding week in 1925. The followin uestions are asked those receiv- President 
Loading of merchandise and less than carload lot ing the cies” . ‘ aan BOX, SHOP W. T. Virgin, 
freight for the week totaled 269,465 cars, an in- “Will you give American-flag vessels serving the AND CLEARS Vice-President 


crease of 3.827 cars over the corresponding week 
last year and 10,369 cars above the same week 
two years ago. 

Grain and grain products loading totaled 38,384 


routes over which your goods are shipped at least 
one-half of your import business? 
“If this does not appear to you as a reasonable 


Send us your 
inquiry today. 


R. H. Downman 
J. W. McWilliams 
Cc. D. Terwilliger, 


cars, a decrease of 2,098 cars under the corre- Tequest, will you advise the Shipping Board of Sec.-Treas. & 
sponding week last year but 4,102 cars above the Your objections to complying with it? Clover Valley Gen. Manager 
same week in'- 1925. In the western districts alone, The Merchant Marine Corporation has prepared Lumber Co. F. E. Walker, 


grain and grain products loading totaled 23,539 
cars, a decrease of 930 cars under the same week 
last year, 


a comprehensive outline of all the services main- 
tained in foreign trade by the board, which will be 
given wide distribution about April 1. 





a Loyalton, California 


Asst. Sec. & Treas. ~ 
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MIXED CAR 


Shipments from our 


Minnesota 
Transfer 
Yards 


are not only a convenience, but by 
usually filling orders the same day we 
get them assures prompt arrival. 





“Bridal Veil” Bungalow Siding 
Big Timbers—Long Fir Joist— 
Fir—Cedar—Spruce—Western 
Pine Lumber and Red Cedar 
Shingles. 
Shipments may also be made from our 
Mills at Granite Falls, Wash. 








A request for prices promptly given. 


H. B. WAITE 


LUMBER st 
Minneapolis, . . 





Minn. 











IN MIXED CARS 


FLOORING, CEILING, DROP SIDING, 
FINISH, DIMENSION and BOARDS 
or can include 
CEDAR or SPRUCE BEVEL SIDING 

or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bidg., SEATTLE WASH. 








When You Think Lumber 
THINK" HANSEN -NIEDER” 


A Live Organization 


HANSEN-NIE DER 
LumMBER Co,, linc. 


1029 HenryBidg:, SEATTLE 











Lumbermen’s Exchan 


R. P. PRAY R. H, BRO 


PINE 


California 
White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 


288 fank Building SAN FRANCISCO 











THE ACTUARY DOES A MAN’S WORK 
And does it accurately. A book to use for ~e 
mould By bills, car freights, car invoices, 
invento odd sizes, etc. Has a table for determi 
the list of new mouldings, a table of prices on door a 
stock, a table of measurements on wall board 
82 and 48-inch widths and yg other sees 
tables. The Lumberman’s Actuary ry, pric Sehurin can 
fim leather, $8.50. AMERICAN LUMB 
Dearborn St., Chicago, Il. 


News Notes from Ame 


TACOMA, WASH. 


March 26.—Drastic curtailment by the mills 
in the Tacoma district is planned for early April, 
according to announcements made yesterday by 
local manufacturers. The situation, according to 
many of the leading manufacturers, is more seri- 
ous than for some time, and the only apparent 
remedy is the reduction of the lumber output. 
Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co., announced a full week’s shutdown 
of the mills and logging camps operated by his 
firm. This will affect more than two thousand 
men. In his statement, Maj. Griggs declared pres- 
ent conditions to be intolerable, and announced 
that the policy of his company in future will be 
to sell no lumber without a fair return. “We 
ean not afford longer to cut out our timber without 
receiving its value,” Maj. Griggs declared. “At 
the present prices, buyers are trying to load up 
the Northwest mills with orders which must be 
filled at an actual loss to the manufacturer. 
Rather than accept any more of this business we 
will refuse orders.” Other local operators are 
planning action along the same lines. The Henry 
Mill & Timber Co. will close for three days a week 
beginning next week. The North End Lumber Co. 
plans to shut down for a week in April. The 
Puget Sound Lumber Co. is going down for re- 
pairs. The Dempsey Lumber Co. has been closed 
since Dec. 15. Ernest Dolge (Inc.) is soon to op- 
erate on a 6-hour day basis. The Pacific States 
Lumber Co., now running five days, is reducing its 
run to four. The Ship Lumber Mill Co., the 
Dickman Lumber Co., the Mountain Lumber Co. 
and other local plants are considering shutdowns 
of varying length. 

Discussion of relations between manufacturers 
and retailers occupied most of the meeting of the 
Tacoma Lumbermen’s Club yesterday. The com- 
mittee named last week to investigate such con- 
ditions and headed by Ernest Dolge, presented a 
resolution in which it was declared that the sense 
of the meeting favors non-solicitation of the re- 
tail trade by manufacturers, without first giving 
retailers an opportunity to handle the material, 
and asking that the retailer give the local mills 
first opportunity to sell before purchasing material 
out of the city. Mutual coéperation and good will 
were recommended. After a lengthy discussion, 
the motion was referred back to the committee 
with instructions to confer with a committee 
named by the retailers with a view toward obtain- 
ing joint action. The question of the disposal 
of hog fuel and sawdust was also brought up, but 
no action was taken. 

Retail lumbermen and building supply dealers 
here have organized the Building & Material Men’s 
Credit Association to bring the members into closer 
association, exchange credit information and elim- 
inate undesirable accounts. Clark Thompson, of 
the City Lumber & Millwork Co., is a member of 
the board of directors. 

Appointment of Robert B. Abel as receiver for 
the Healy Lumber Co. was made in the local courts 
this week on the complaint of Bart Healy that the 
company is insolvent. It was stated that a re- 
ceiver is necessary to protect the assets of the 
company, since its timber has been trespassed upon 
and cut by unnamed parties. 

The timber left in the Cushman reservoir basin 
below the maximum flood line was sold this week 
to Pearce & Thoreson. The timber must be re- 
moved at once to avoid loss as the lake rises. 

The Washington Forest Fire Association is car- 
rying on a campaign against forest fires by means 
of illustrated lectures. A government fire truck 
is now touring southwest Washington, and speak- 
ers are visiting all the principal towns and de- 
livering lectures before the schools and civic or- 
ganizations. 

Eastern paper manufacturers are looking to 
the Pacific Northwest to supply their future re- 
quirements of wood pulp, according to C. C. Gar- 
land who returned this week from New York 
where he attended the 50th annual convention of 
the American Paper Manufacturers’ Association as 
the representative of the Tacoma Chamber of 
Commerce. Mr. Garland reported that a number 
of eastern manufacturers are planning to locate 
on the West Coast. 

Cargo shipments of lumber from the Tacoma 
docks last week: From the Baker, Shaffer and 
McCormick docks and Portacoma piers, 7,150,000 
feet; Tidewater Mill Co., 650,000 feet; Puget 
Sound Lumber Co., 475,000 feet; St. Paul & Ta- 
coma Lumber Co., 1,200,000 feet, and Defiance 
Lumber Co., 300,000 feet. Destinations: Atlantic 
coast, 2,790,000 feet; California, 1,520,000 feet; 


Japan and China, 1,300,000 feet; Europe, 60,000 
feet, and the Hawaiian Islands, 100,000 feet. Other 
than lumber: The Atlantic coast took 90,000 feet 
cross arms, 10,000 feet airplane spruce, 1,267 doors 
and 1,015 bundles broom handles. Europe took 
61,000 doors and 800 bundles broom handles. The 
Hawaiian Islands took 500 tons box shook and 
500 doors. The largest single door cargo shipped 
from Tacoma this year was taken this week by 
the Furness liner Pacific Commerce. The vessge] 
loaded 41,000 doors from this port which were fur- 
nished by several of the local mills and handled 
over the Portacoma piers. 


EVERETT, WASH. 


March 26.—L. D. Carpenter has gone to San 
Francisco, where next week he will meet Mrs, 
Carpenter on her arrival from the Orient, complet- 
ing a tour of the world. Arriving also will be 
Mr. and Mrs. Roy Thomas, of Everett, who like- 
wise are finishing a world tour. Mr. Thomas is 
manager of the Walton Lumber Co. During his 
absence he was elected president of the Everett 
Golf & Country Club. 

J. A. Theurer, of the Canyon Lumber Co., and 
Thomas Robinson, of the Robinson Manufacturing 
Co., are traveling by automobile to California, 
where they will make a somewhat extended visit. 
Mr. Robinson will join his family in Arizona. 

T. B. Sumner, manager of the Sumner Iron 
Works, is in Oregon, and will probably visit Cali- 
fornia before returning to this city. The Sumner 
Iron Works bas recently completed numerous or- 
ders for machinery to be used in pulp and paper 
plants on the Pacific coast. 


BELLINGHAM, WASH. 


March 26.—Curtailment of lumber production 
has occurred in Bellingham, and it is possible 
that there will be a further limitation of output. 
The Puget Sound Sawmills & Shingle Co. is operat- 
ing one hight crew less than it was employing 
when it closed a short time ago for the installa- 
tion of a new carriage. Its sawmill became active 
again on March 23, and is running two shifts in- 
stead of three.. There is only one idle plant on 
the Bay, the shingle mill of the Siemons Lumber 
Co. About May 1 the new shingle department at 
the Whatcom Falls Mill Co. will begin running. 
Log receipts were increased this week when the 
Campbell River Lumber Co. began averaging twen- 
ty cars daily. Cargo business is fairly good and 
the month’s movement will exceed 15,000,000 feet. 

At Anacortes, activity is general. The Fidalgo 
Lumber & Box Co. is active again, and full crews 
are being worked by the Anacortes Lumber & Box 
Co., and the E. K. Wood Lumber Co. 

William McCush, president Christie Timber Co., 
has been reélected a director in the Bellingham 
Savings & Loan Association. 

A general lumber business will be transacted by 
Galbraith Bros. (Inc.), which has been organized 


by J. W., W. A. and Hugh Galbraith, pioneer lum- 
bermen of Acme district. 


SEATTLE, WASH. 


March 26.—H. N. Proebstel, traffic manager of 
the West Coast Lumbermen’s Association, will 
leave next week to attend rate conferences with 
railroad executives in Kansas City, Omaha, St. 
Louis, Chicago and St. Paul. In Portland he will 
meet R. J. Knott, traffic manager of the Western 
Pine Manufacturers’ Association, who will also at- 
tend the conferences. 

Leaving Seattle April 14 in time for the annual 
convention of the National-American Wholesale 
Lumber Association in Atlantic City April 20-21, 
will be Mr. and Mrs. Roy A. Dailey, Mr. and Mrs. 
Fred W. Alexander, Mr. and Mrs. C. J. Hogue, 
and Miss Hogue. Mr. Dailey is secretary-manager 
North Coast district, National-American associa- 
tion; Mr. Alexander is secretary-manager of the 
Pacific Lumber Inspection Bureau, and Mr. Hogue 
is field engineer of the West Coast Lumber Trade 
Extension Bureau. 

T. Horiguchi, representative of Ataka & Co., of 
Osaka, Japan, lumber importers, is on his first 
trip to the West Coast, investigating conditions. 
He called this week at the headquarters of the 
Douglas Fir Exploitation & Export Co. Mr. 
Horiguchi will return home by way of San Fran- 
cisco. 

C. F. Macrae, of the Broadhead-Garrett Co., 
Cleveland, Ohio, is in Seattle. 

A. R. Van Doorn has returned to this city after 
six years’ absence. He has been selling lumber, 
with headquarters in Oakland, Calif. Before com- 
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ing to the Pacific coast, Mr. Van Doorn sold lum- 
ber on the road in the Kansas territory, making 
his headquarters at Atchison. 

Strother J. Murphy, representative of the Com- 
fort Coal-Lumber Co., from its Spring Valley (N. 
Y.) office, was an interested visitor at the offices of 
the West Coast Lumber Trade PExtension Bureau 
this week. The Comfort Coal-Lumber Co. has 
twelve yards at New Jersey and New York. This 
concern was one of the early pioneers in retailing 
Douglas fir lumber on the Atlantic coast, and has 
been handling this wood in that territory for the 
last fifteen years. 


SAN FRANCISCO, CALIF. 


March 27.—Mills in the Sierras as well as those 
in the redwood districts are delaying opening, due 
to excessive rains and snows. Snow six feet deep 
still covers parts of the pine region, while the red- 
wood men find that excessive rainfall has softened 
the ground to such an extent that logging opera- 
tions are greatly hampered and logging railway 
service interrupted by landslides. In Humbolt and 
Mendocino counties, the heart of the redwood 
districts, more than 45 inches of rainfall has fallen 
already this year. 

c. F. Flinn, general manager Albion Lumber 
Co., who visited San Francisco last week, says that 
the Albion highway, a stretch of twenty miles of 
road donated the State by the Albion interests and 
made into a Class A highway, has been under sev- 
eral feet of water due to excessive rains. Logging 
has been curtailed, and the time for opening of the 
Navarro mill is indefinite. 

Directors and members of committees of the 
California White & Sugar Pine Manufacturers’ As- 
sociation have been holding a series of meetings 
during the week, outlining the program of the as- 
sociation for the coming year. 

Rex Morehouse, Pacific coast manager of the 
National Wooden Box Manufacturers’ Association, 
has completed an extended trip, during which he 
called on chambers of commerce. 


LOS ANGELES, CALIF. 


March 26.—Despite showers throughout various 
sections of southern California during the week, 
the wholesale trade continues to show additional 
strength, and some of the companies have an- 
nounced slight advances on some items of which 
stocks have been low. Retailers in Los Angeles 
and surrounding cities, according to E. D. Tennant, 
executive secretary of the Los Angeles Retail Lum- 
bermen’s Association, report that retail trade for 
this time of year is very satisfactory, and that 
with but few exceptions, prices are strong. Re- 
serves at the docks continue below normal, al- 
though this week cargo receipts are said to have 
passed the 35,000,000-foot mark. Retailers for 
the first time this year are buying for their future 


needs. 
SPOKANE, WASH. 


March 26.—There was an upward movement in 
Coast fir prices and a much stronger tone to the 
pine situation in the Inland Empire last week. 
There was little change in demand, but a very 
general feeling that a decided increase is imminent. 
Spring weather is here, and within the next few 
weeks most of the mills will have started the 
season’s run. 

The program at the Hoo-Hoo Club yesterday 
was sponsored by the publicity committee of that 
organization, which includes Russell Bankson, city 
editor of the Spokane Chronicle; Guy Toombes of 
the Davenport Hotel, and E. R. Edgerton, of the 
AMERICAN LUMBERMAN. Speeches were dispensed 
with and entertainment furnished by solo numbers 
from Tex Howard’s orchestra of the Davenport 
Hotel; Miss Betty Anderson, soprano soloist, and 
by humorous readings by Miss Ann Reely, dramatic 
coach. Harold Baird, of the Baird-Naundorf Lum- 
ber Co., has been named chairman of the commit- 
tee which will have charge of the observance in 
Spokane of American Forest Week, April 24-30. 
Other members are Roland L. Bayne, of the Weyer- 
haeuser Sales Co., former Vicegerent Snark, and 
J. R. Babcock, jr. 

The first meeting of the Idaho State codperative 
board of forestry was held in Boise last Monday. 
The timber interests are represented by W. D. 
Humiston, of Potlatch, and C. A. Barton, of Boise. 
Rules were adopted to prohibit smoking in logging 
and lumbering regions except in regularly estab- 
lished camps; requiring fire tools to be kept at 
each logging camp; insisting that each camp with 
not less than forty men keep a properly trained 
patrolman and that five men at each camp shall 


ricas Lumber Centers 


be designated as a fire crew, ready and equipped 
at all times to go to fires and also for the disposal 
of slashings under the direction of fire wardens 
or State foresters. Differences as to the classifica- 
tion of lands are to be decided by arbitration. 

The St. Maries Mill Co. of St. Maries, Idaho, 
started a day shift of 75 men at its St. Maries mill 
to test out the machinery. The Milwaukee Lumber 
Co., also of St. Maries and likewise owned by 
Fred Herrick, ‘is to start its mill probably this 
coming week. The plans now call for steady op- 
eration throughout the season. An office is to be 
opened in Spokane, with J. C. Palmer in charge, 
for the sale of all the Herrick timber products. 
Mr. Palmer is now the sales manager of the Mil- 
waukee Lumber Co., of St. Maries. 

The H. E. Brown Lumber Co. is putting in a 
7-foot band mill near Colborn preparatory to cut- 
ting 18,000,000 feet of white pine the company 
has purchased in Berry Canyon. A flume of nearly 
five miles in length will be built to bring logs to 
the mill. H. E. Brown, of Sandpoint, Idaho, is 
president. 

The quarterly meeting of the Weyerhaeuser Sales 
Co. trustees was held here Wednesday of this week. 
General satisfaction was expressed with the im- 
proving condition of the lumber market. On 
Thursday the trustees and officers motored to Pot- 
latch, and spent that day and Friday in an in- 
spection of the Potlatch and Elk River mills of 
the Potlatch Lumber Co. and the woods operations. 
Those present were C. A. Weyerhaeuser, of St. 
Paul, president Potlatch Lumber Co.; F. E. Weyer- 
haeuser, St. Paul; F. K. Weyerhaeuser, Minneapo- 
lis; H. C. Hornby, Cloquet, Minn.; R. E. Erwin, 
Potlatch ; F. R. Titcomb, Tacoma ; George S. Long, 
Tacoma; C. H. Ingram, Snoqualmie Falls; R. W. 
Hunt, Everett; C. A. Barton, Boise; I. N. Tate and 
L. S. Case, Spokane. 

John Humbird, vice president and general man- 
ager of the Victoria Lumber & Manufacturing Co., 
Chemainus, B. C., was a Spokane visitor on 
Wednesday. Mr. Humbird is the son of T. J. 
Humbird, president Humbird Lumber Co., of Sand- 
point, Idaho, and of the Weyerhaeuser Sales Co. 

Friends of Frank Moon, veteran wholesale lum- 
berman of this city, were shocked to hear that he 
has had a stroke of paralysis and is seriously ill 
at the Sacred Heart hospital. This is the second 
stroke within the year. 


PORTLAND, ORE. 


March 26.—For a few days there was a spurt 
of buying of fir lumber this week, judging from 
reports from wholesalers, but the demand dropped 
off again at the close of the week. However, there 
seems to be a fairly active call for fir, especially 
long dimension, car sills and stringers. Yard 
stock did not seem to be in good call. 

Charles S. Keith, president and general manager 
of the Oregon-American Lumber Co. and of the 
Central Coke & Coal Co., of Kansas City, Mo., is 
here on one of his periodical business trips, divid- 
ing his time between here and Vernonia, Ore., where 
the company’s big mill is located. Mr. Keith 
thinks that 1927 will see just as much building 
as 1926, if not more, and he thinks the lumber 
market generally will be somewhat firmer than it 
was last year. He says indications are that less 
lumber will be cut this year than last, and pointed 
out that the South is gradually reducing its annual 
output. Mr. Keith intends to start for home in 
a few days. 

Jess Noll, well known Portland lumberman, has 
been appointed sales manager of the H. P. Dutton 
Lumber Co., which carries on a general wholesale 
business. 


ABERDEEN-HOQUIAM, WASH. 


March 26.—Schafer Bros. Lumber & Door Co. 
has closed down its two sawmills in Montesano 
for ten days effective March 21. The mill of the 
Neff Lumber Co. in Hoquiam, which has been in- 
active for over two months, resumed operations 
on March 23. The shingle mill of the Schafer 
Bros. Shingle Co., Montesano, which has been 
down since the strike in January, mecersie opera- 
tions on March 24. 

A second cut in the price of fir logs ‘on Grays 
Harbor was made last week. First and second 
grades of fir logs dropped $1. Leading log opera- 
tors state that the price has reached rock bottom, 
and that any further cut would force them to 
suspend operations. Unsettled conditions in the 
lumber market throughout the entire United States 
are given as the cause of the price drop. 

The new logging camps of the White Star Lum- 
ber Co., near Elma, will be ready for operation 
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Sumpter Vatiey Pine 


The breezes of Sumpter Valley are 

soft, but the Pine is softer. The 

quality and texture sell it—not the 

price. 

One trial means another customer. 
Let us quote you. 


H. J. Anderson Lumber Co., Inc. 


Wholesalers and Manufacturers 
Western Lumber Products. 


301 - 338 Northwestern Bank Building, 
PORTLAND, OREGON 
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Quality 
Long Dimension 


The Griswold SALES AGENTS: 
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Service 


Lumber Co, 
Gasco Bldg., Evergreen Lumber 
PORTLAND, ORE. Company. 
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LOGGERS & MANUFACTURERS 


Sitka Spruce 


Try our Kiln Dried Shop and Clears, 
rough ordressed. Our 5& 6/4 Shop 
is 65% or more, we 80% or more 
EDGE G 


We also manufacture Douglas 
Fir and Western Hemlock 


Winchester Bay Lumber Co. 
SALES OFFICE: 
910-11 Porter Blidg., PORTLAND, ORE. 
Mill at Reedsport, Ore. 
( Capacity 150,000’ 8 Hours ) 
Member West Coast Lumbermen’s Association. 
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More Sales -+- 
Careful Credit Granting 


Increased Profits 
It’s simple arithmetic and can be easily done with the aid of 
Clancy’s Red Book Service 


of credit and sales information. This infor- 


mation makes credit granting safer for those who 
sell anything to concerns that make es remy: of lum- 
ber, millwork or other allied products. It is also an aid in 
selling to those classes as it gives the names of all carload 
buyers, new ones being furnished TWICE a week. 


Order the service now or at least write for rates and 
pamphlet No. 49-S. 


Try our Collection Department any time on ordinary past due 
or disputed accounts; whether or not you are a subscriber. 


For rates ask for Pamphlet No. 49-C. 


Lumbermen’s Credit Association 
608 S. Dearborn Street, CHICAGO 


Eastern Headquarters: 35 S. William St. 
NEW YORK CITY 
































A NEW COLLECTION BY THE POET 
WHO MAKES LIVING A JOY 


COME ON HOME 


: By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE-ROAD AWD TRAIL” “THE WOOD? 
“IN FOREST LAND.” ETC . 
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A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 

A new book by “the lumberman 
poer” that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 

ourself, and to send to the absent. 
ostpaid, $2. Address: 


American Lumberman 
431 S. Dearborn Street, Chicago 











next week. The equipment of the old camp has 
been moved to the new location and the logging 
road extended to the new site. The mill at Whites 
was down while the change in the logging camp 
was being made. 

A. J. Morley, president Saginaw Timber Co., 
and H. N. Anderson, jr., of the Anderson & Middle- 
ton Logging Co., have purchased an interest in the 
Pioneer Tugboat Co., of Aberdeen. Alonzo and 
Frank Hubble, former owners, are also part of 
the new corporation. The business will continue 
under the old name. 

Prominent manufacturers of plywood met in con- 
ference on Grays Harbor last week. While here 
they were the guests of E. R. Wuest, of the Harbor 
Plywood Co. 


MONTREAL, QUE. 


March 28.—Lumber camps in Quebec are break- 
ing up ahead of time, due to the early spring. 
Owing to the rapid melting of the snow, a large 
amount of felled timber is yet in the forests, 
where it will probably remain. Despite the 
early closing of the camps, the lumber cut is 
expected to be normal for the last winter, al- 
though it did not come up to early expectations. 


JACKSONVILLE, FLA. 


March 28.—The lumber market has held its own. 
There is a tendency among buyers to feel it out. 
Prices have not shown any strength. In pine, 
cypress and hardwoods there are good stocks of 
all standard items. 

The pine mills have sufficient orders for 10- 
and 12-inch cuttings to last them some time, but 
not for smaller sizes, and are none too eager to 
take more orders for larger sizes unless they can 
ship a good proportion of smaller cuttings. Buy- 
ers can not be found for shed and yard stocks. 
Florida yards are doing only a very light business. 
The demand from other sections is away off. 

The cypress mills are continuing to run and are 
moving about seventy-five percent of their cut. 
This movement is better than it was some weeks 
ago, and is on the increase. Prices vary, and 
smaller mills are conciliatory, but most of their 
business is in straight cars of few items. Very 
few low priced orders are for specified widths or 
lengths. For this reason the larger mills are get- 
ting their list prices on mixed car orders. There 
has been a fair demand for straight cars of fac- 
tory grades, which can be had at easy prices. 

Poplar is dragging, as are upper grades of red, 
sap and tupelo gum. Crate mills have been using 
a good quantity of lower grades, but have been 
taken care of for the present. Oak is a very slow 
mover. The furniture and automobile factories 
are holding off. Oak flooring factories are buying 
no stock, as demand for their product is off. Ash 
is, as usual, moving steadily. The southeastern 
mills do not have any dry stock, as most of their 
output is contracted for green. 

Weather, while a little cool, has been very good 
for operating. 

The Weaver-Loughridge Lumber Co., Boyd, Fla., 
reports having contracted with the Moore Dry Kiln 
Co., Jacksonville, for installing a fully equipped 
20x60-fodt kiln suitable for hardwood. It will have 
Moore fireproof-metal kiln doors, also automatic 
recording and controlling instruments. The 
Weaver-Loughridge company specializes in the 
manufacture of high class millwork, supplying 
both straight and mixed cars of cypress, tupelo 
and pine lumber and moldings. 


NEW YORK, N. Y. 


March 29.—There has been no improvement in 
the lumber market in the last week. Wholesalers 
say retailers are buying in the scantiest sort of 
way, and dealers insist they are making purchases 
as business warrants and going no further. 

The outstanding feature of the situation at pres- 
ent is the condition of the eastern spruce lath 
market. As a result of the abundance of lath, 
prices have sagged to $6.75 and indications are 
that large shipments will continue to flow in for 
some time. The fact is that lath prices are lower 
now than they have been for the last five or six 
years. A campaign has been inaugurated by man- 
ufacturers and distributers in the Bast to conduct 
an advertising campaign for wood lath, as against 
all substitutes. So far, the campaign has been 
conducted solely in the East, among the spruce 
lath people, but shortly an appeal will be made to 
lath manufacturers in all parts of the country, 
extending especially to the West Coast. It is said 
that subscribers to the campaign thus far repre- 
sent manufacturers with a production capacity of 
2,000,000,000 lath a year. 

Thomas I. Parks, wholesaler of Pacific coast 
products, will move his office on April 1 from 
Corona, Long Island, to the new Bank of Manhat- 
tan Building in Long Island City. 

Rowland C. Cranwell has just been appointed 
sales promotion manager of the Trimpak Corpora- 


tion, covering New Jersey, Pennsylvania and the 
southern States. Mr. Cranwell is a brother of 
Bronson Cranwell, who is in charge of the corpo- 
ration’s Chicago office. 

Harry J. Strong, of the Trimpak Corporation, 
has just returned from a trip which included west- 
ern New York, Ohio, Chicago and Kansas City, 
IIe left again today on a trip to the West and 
South. 

The Plunkett-Webster Co., located for many 
years at 33 West Forty-second Street, will move 
its offices to New Rochelle, N. Y., on May 1. 

George F. Bodfish, jr., New York wholesaler, has 
just returned from a trip on which he covered 
24,000 miles. He visited mills in the Inland Em- 
pire and on the West Coast. 

The New York office of the St. Paul & Tacoma 
Lumber Co. is sending out special invitations to 
the trade to visit the company’s plant at Tacoma 
during the annual convention of the National Re- 
tail Lumber Dealers’ Association. 

Many Westchester County lumbermen attended 
the annual banquet last week of the Associated 
General Contractors of Westchester County, held 
at the Westchester-Biltmore Club. : 

E. C. Wemple, president, and J. J. Nell, jr., sec- 
retary and treasurer, of the Wemple Lumber Cor- 
poration, Grand Central Terminal, returned last 
week from a trip that took them up the Pacific 
Coast, into Vancouver, and back by way of 


Montreal. 
BOSTON, MASS. 


March 29.—An advance of $1 in base quotation 
on eastern spruce frames, announced a few days 
ago by one of the few large producers whose mills 
are now operating, has been the most interesting 
development in the local market. Others are ex- 
pected to follow his lead, and a firm quotation of 
$40 base is being predicted as an early probability. 

Several leading lumber dealers who have been 
making a very careful study of the building pros- 
pects stated this week that they have found indica- 
tions for an extensive building program this sum- 
mer, in which residences seem destined to play an 
important part. 

Hardwood specialists say that for quartered oak 
prospects seem brighter than for some little time 
past. Current inquiry suggests that this lumber 
is to be used freely by the furniture manufactur- 
ers and chair makers. For the common grades of 
plain oak the demand from the flooring people is 
hardly so keen as it was a short time ago. This 
was to be expected from the extensive character 
of their purchases recently. Poplar continues to 
attract a good share of the attention currently 
given hardwoods. Chestnut is also reported to be 
quietly adding to the number of its friends in the 
house trim trade, 

A voluntary petition in bankruptcy was filed in 
the Federal district court here last week by the 
Ahlstrom & Enhold Co. (Inc.), dealer in building 
finish. The petitioners listed liabilities at $102,- 
865, and assets of $79,000. 


PITTSBURGH, PA. 


March 29.—Wholesalers report a little improve- 
ment in the market situation. Industrial institu- 
tions appear to be enjoying more activity, and 
are buying. Retailers report prospects for a fair 
volume of business for spring. Prices appear to 
have touched bottom. Dealers were not so hesi- 
tant in placing orders. Previously there had been 
a disposition on the part of many to hold back in 
the -expectation of taking advantage of lower 
prices. Southern pine seems to be holding strong, 
with slight advances being made in some items. 
Idaho white pine is being moved in fair volume, 
and hemlock seems a little more active. A further 
strengthening in the fir market is also reported. 
In hardwoods generally, prices are being well 
maintained. On account of scarcity of FAS 
hardwoods, the common grades are moving more 
freely. A softening tendency is reported in south- 
ern red and sap gum. Transit cars are in about 
the usual supply. 


PHILADELPHIA, PA. 


March 28.—Eleven ex-presidents of the Lum- 
bermen’s BPxchange attended a meeting last week 
at which time it was decided to elect a senior 
council to suggest ways and means of furthering 


the activities of the exchange during the coming . 


year. It was an enthusiastic meeting in which a 
number of vital topics were constructively dis- 
cussed, 

Last week H. B. Wilgus moved into his new 
offices on Delaware avenue. Lumber is used 
throughout, even to the sign in front of the build- 
ing, on which are carved the name and address of 
the owner. 

At the regular monthly meeting of the 2x3 Club, 
held Tuesday evening, March 22, the question of 
unloading “pool cars’ was discussed, and it was 
learned that over 90 percent of 2x3 Club members 
send enough men with team or truck to unload a 
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car without being obliged to ask extra help from 
the owner of the siding where the car is placed. 
This practice eliminates considerable confusion and 
frequently avoids hard feelings. 

J. A. Finley has returned from a business trip 
to the Carolinas with the information that there 
has been a slight but definite improvement in the 
shortleaf market, particularly in the 2- and 3-inch 


“TORONTO, ONT. 


March 28.—The early arrival of spring weather 
has stimulated mercantile and agricultural activ- 
ity, and gives promise of a more satisfactory re- 
tail trade than is realized when the season is late. 
Carloadings continue to show higher figures. Pros- 
pects are for heavy immigration. A feature of the 
month has been placing of large orders for rolling 
stock by the Canadian National Railways and the 
Canadian Pacific Railway. These orders have in- 
creased activity in the iron and steel industries, 
already busy. In Quebec, wholesale trade shows 
improvement and retail trade is moderately active. 

Logging operations have been carried on under 
favorable conditions, and are almost completed. 
The lumber market continues unsatisfactory. In 
Ontario, furniture factories are operating full 
time. In the Maritime Provinces, recent snows 
have helped woods operations. It is reported that 
the recent cold snap in northern Ontario has been 
worth thousands of dollars to woods operations, 
especially those engaged in cutting pulpwood. 
There was grave fears that between thirty and 
forty percent of the winter’s cut would not be 
conveyed to the streams ready for the spring drive. 

W. E. Gunter, of Sheppard, Morse (Canada) 
(Ltd.), passed through eastern Canada recently 
on his way to the head office of the company at 
Gaspe Bay, Que., after an extended visit to Van- 
couver, Seattle, and other western points. 

R. J. Holland, for the last year on the sales 


duction is below domestic requirements, and there- 
fore important, may be decreased,” says John R. 


Mitchell, chairman. Minneapolis flax crushing 
plants, besides manufacturing linseed oil, turn out 
linseed cake cattle feed. Lumbermen throughout 
the Northwest are agreed that one of their impor- 
tant functions now is to encourage farmers in 
their planting along lines which will make for their 
prosperity. 

Retail lumbermen throughout this district are 
busily engaged at their home stands and few of 
them have visited lumber headquarters in the last 
few weeks. Marcus Meuwissen, of Cologne, Minn., 
was in the Twin Cities the last week. He has 
taken over the retail lumber business formerly 
operated by his brother, William Meuwissen, who 
died recently. Another visitor was Spencer 
Stearns, of the Stearns Lumber Co., of Hutchinson, 


Minn. 
KANSAS CITY, MO. 


March 29.—Orders for lumber are maintaining 
a steady volume. Country demand is taking a 
larger proportion, and the outlook in the rural 
sections is really better than it is in most cities. 
The tendency in the oil fields to slow up produc- 
tion has resulted in some cancelations from the 
Panhandle and Seminole districts. In the latter 
district there is much congestion, there being a 
great deal of lumber on the track awaiting deliv- 
ery. 

Some changes are reported impending in retail 
lumber yards here, but definite action has not been 
taken, it is said. Among the changes reported 
likely is consolidation of several yards. 


MILWAUKEE, WIS. 


March 29.—Demand for lumber is broadening 
in Milwaukee as the season advances and more 
structures are put under way. Retailers report 

that business is running 








What home owner can view this scene without feeling the urge to possess 
a nook like it in which to rest after garden labors, to read a book or to 
dream? Pride in home ownership and love for the beautiful can be ex- 
pressed in no manner quite so convincing as in labor expended to improve 
the appearance of one’s house and grounds, be they an extensive estate 
Wood garden furniture is becoming 
increasingly popular because home owners are coming to appreciate 
more and more that with it they can express their artistic ideas and work 
out their pet landscaping plans in an inexpensive way and that it makes 
possible effects that could be obtained in no other manner and with no 


or a modest city or suburban lot. 


other material 


ahead of last year’s for 
the corresponding period. 
Southern pine and the 
western species are being 
used in good quantities in 
building here, and the 
market is firm on all 
items. There is little 
hemlock finding its way 
into the Milwaukee mar- 
ket, but this wood is 
selling well in other sec- 
tions of the State. The 
lath market is very firm. 
Millwork factories have 
numerous orders. The 
maple flooring market is 
comparatively slow, but 
oak flooring is moving in 
good volume. Maple 
flooring manufacturers 
are not producing to a 
large extent. Basswood 
continues to enjoy a good 
demand and prices are 
going higher. Birch is 
moving in fair volume, 
but sales are hardly satis- 
factory. The hardwood 
market is firm on account 
of the shortages in the 
North, but quotations are 
too low. 

The Muehl-Ellinger 
Lumber Co. closed its mill 
at Suring, Wis., last week 
and the crew has left for 
the company’s mill at 
Moschquot Lake to com- 
plete a contract with the 
Menominee Indian reser- 
vation. 

The Brooks & Ross 





staff of R. G. Chesbro, Toronto wholesaler, has 
taken a position on the sales staff of Terry-Nichol- 
son-Cates (Ltd.), Toronto. 


MINNEAPOLIS, MINN. 


March 29.—The lumber business is entering into 
its spring stride, although snow and rains bave 
further delayed building. Country highways still 
are in poor condition. This has not prevented a 
fairly large volume of buying by retailers through- 
out the Northwest. 

Without making any definite recommendations, 
part of the monthly business report of the Federal 
Reserve Bank is interpreted as a warning to farm- 
ers of Minnesota, North Dakota, South Dakota, 
and parts of Montana to watch their step and 
Study needs and conditions in their planting of 
crops this spring. “It is indeed an anomalous 
condition that, according to reports on intentions 
to plant durum and spring wheat, which are ex- 
ported, may be increased, while flax, which in pro- 


Lumber Co.. cut 13,000,- 
000 feet of logs, 4,500 cords of pulpwood, and 
10,000 cedar posts in Shawano County, Wisconsin, 
this winter. 


DULUTH, MINN. 


March 28.—Shipments of mixed cars of north- 
ern pine continue to show seasonal increase. There 
is relatively better country yard demand for me- 
dium grades, but a falling off in volume going to 
larger Minnesota points. All lines of northern 
pine are firm, no price concessions being reported. 
Box lumber is in low supply and in brisk demand, 
so that prices are stiffening. The lumber market 
is regarded as fundamentally strong by reason of 
a prospective falling off in mill production owing 
to output of saw logs having been shorter than 
originally estimated on. Cloquet, Virginia, Inter- 
national Falls and Grand Rapids, Minn., mills 
have been receiving steady supplies of logs and 
substantial supplies will be available later on in 
streams and lakes. 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 











Drewed EXTRA STANDARD” 








Some Attractive Values 


4/4 Birch pe. 1C.&B....350,000° 8/4 Maple No. f Common. +75,000" 

4/4 Birch No.2 Com. _. .75,000° 4/4 Basswood No.1C. B..45, 000” 

4/4 og he 150,000" 8/4 000’ 

A/4 Maple No.1 C.&B.....75,000° 8/4 Basemeed No.2 Com.. 18,000" 

8/4 Maple No. 1C.&B... 10,000" 
Hemlock Lath 4’ and 32” 


Write for description and prices. 


Hales Timber Go., Inc. 


FIFIELD, WISCONSIN 


JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munisjng, Mich., and Jacksonboro, Ont. 


Maple, yt Birch, Beech 
Bassw Hemlock, Pine 
Spruce. Cedar Shingles 


Main Office, BUFFALO,N.Y.| 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 

















Remember 
Mershon, Eddy, Parker Company 
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n Mixed Cars o 


BASSWOOD Lumbe: ia Ceili 4 
umber, n n 
Blinds, Window ay em 


Sash Dogs. Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


























7 1 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 


17 











Baughman’s Buyer 
and Seller 


A well knowncalculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous — All editions have full cut- 
in index. Desk size 500 ato 5x7 inches, red water- 

ained flexible leather, $4 black seal grain, $5.00; 

lue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, "3%x6 inches, 
with cut-in indexes. 


Ain Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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Reg. Trade Mark—Pat. applied for 


SEALD-PAK LINEAL STOCK 


Cut to length door and window trim. 
Straight or Mixed Cars. 
ORIGINATORS and SOLE OWNERS. 


The West Cleveland Trim Co. 








CLEVELAND, OHIO 





SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; HintstoLum- 
ber Dealers; Wood 
Measure; SpeedofCir- 
cular Saws; Care of 
Saws; Cord Wood 
Tables; Felling Trees; 
Growthof Trees; Land 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


Standard Book th hout the United States 
and Canada. 


oa tos «50 Cents 


S. E. FISHER, P.0. Box 197 


ROCHESTER, N. Y. 








In San Francisco~. 


IGHT in the heart of the 
new business center at 
Eight and Market Streets. 
Maintaining a commodious 
garage under the same roof. 


~ HOTEL — 
WHITCOMB 


D.M.Linnard Ernest Drury 


Lessee Manager 








Portland, Ore. 


E believe 

that there is 
no other hote! in 
the entire United 
States more hand- 
somely furnishedor 
that offers more to 
the traveler. 


Keller and Boyd 
Owners and 


Operators 











NORFOLK, VA. 


March 28.—There has been noticed a slight im- 
provement in demand for North Carolina pine, 
and inquiries are picking up. Thus far sales have 
been centered on a few items. The large mills 
are shipping orders out as fast as permitted, but 
smaller mills are just about getting ready to push 
shipments, as the roads are in much better condi- 
tion. There is still much complaint regarding 
lowness of prices. 

There has not been any improvement as yet in 
demand for 4/4 edge No. 2 and better, kiln dried, 
either band or circular sawn. More good air dried 
clear boards are being bought at a fair price. 
Edge 4/4 No. 2 has been in fair demand, as have 
No. 3 4/4 stock widths, both rough and dressed. 
Buyers are looking for rather low prices on No. 3 
stock widths. No. 2 and better 4/4 stock widths, 
band sawn rough and dressed, continue rather 
quiet, except 12-inch, which is selling well in solid 
earlots. Circular sawn stock widths are moving 
better, prices being attractive. Edge, 5/4 and 
thicker, No. 2 and better, is very quiet, also 5/ and 
8/4 stock widths, but 6/4 is in ‘better demand. 
Other items are not ‘active. 

Sales of 4/4 edge No. 1 box, kiln dried rough, 
have been rather light. Some large water ship- 
pers expect heavy orders for low grades. Demand 
for air dried edge box has fallen off somewhat. 
Edge 4/4 No. 2 box has been rather dull. Mills 
have good order files on No. 1 4/4 stock box, air 
or kiln dried. Prices are firm. No. 2 4/4 stock box 
has been quiet. Box bark strips, 4/4, rough and 
dressed, have not been active, and some buyers 
are holding off for a concession of 50 cents. 

There has been a slight improvement in demand 
for flooring and other planing mill items in mixed 
ears. Retail yards thus far have covered only 
immediate needs. The wide range in prices is 
also causing some hesitation. There is a slightly 
better demand for 6-inch roofers, air dried and kiln 
dried, but not sufficient to advance prices, which 
are low. Dressed and rough framing is moving 
better, but special lengths are usually wanted. 
Inquiries are more numerous. 


LAKE CHARLES, LA. 


March 29.—There has been a slight change for 
the better in southern pine demand during the last 
two weeks. Orders have been in increasing volume, 
and inquiries have been numerous enough to lead 
manufacturers to believe that spring buying is 
actually getting under way. Orders will undoubt- 
edly show a gratifying increase for the week, and 
will be very close to normal. Some buying is now 
being done by northern markets, and demand from 
the South and Southwest is still very satisfactory. 
Production takes second place, with most large 
plants running full time. Small mills are handi- 
capped because of heavy rains, which have made 
logging difficult and have slowed down lumber ship- 
ments. Demand still favors common and lower 
grades. B&better flooring and ceiling are off several 
dollars. Meanwhile mills are accumulating flooring 
and most finish items. Common boards are in 
strong demand, and there is an excellent market 
for timbers and heavy dimension. Oil field trade 
remains fair, and export demand is sufficient to 
insure a good movement. Retail yards are buying 
sparingly. 


BIRMINGHAM, ALA. 


March 28.—Yard buying has been rather spotted 
all week. Weather is favorable for logging and 
lumber hauling, and many small mills in the in- 
terior have resumed operations. Practically all 
2-inch dimension in Birmingham yards comes from 
these. Due to the short haul and the fact that 
stock can be delivered green, prices are always 
low. Larger mills do not make any particular 
effort to sell 2-inch stock in 16-foot and under. 
Lath took another 10 cent advance. Less than 
fifty percent of the mills that marketed green 
lath last year have started to cutting since the 
close down in January. Price of No. 1 is steady 
at $4.10. No. 2 are going begging, some mills 
having named a price of $1.50, mill basis. 

Birmingham’s Own Your Home Show closed last 
Saturday night. Estimates placed the attendance 
at more than 100,000 persons during the six days. 
Every possible item that could be included in a 
model home was on display. Retailers have had 
another hectic week of figuring estimates. Retail 
prices are unchanged except in case of a few 
large contracts where out of town dealers were 
interested. 

The report that Birmingham retail lumbermen 
were organizing a State association could not be 
verified. It is the opinion of interested lumber- 
men that such an association can best handle the 
question of getting a satisfactory lien law through 
the next session of the Alabama legislature. 

Another large cotton mill is to be located at 
Huntsville. Lumbermen of Birmingham have been 
asked to quote on lumber and millwork. Approxi- 
mately 200,000 feet of dimension and small tim- 


—————— 


bers is to be used, and this will be followed by 
an extra 500,000 feet a little later. 
W. H. Allen has resigned as sales manager for 


the Grayson Lumber Co., and has accepted a re. . 


sponsible position with the Scott Lumber Co., of 
Ensley. 

The Ensley-Fairfield Lumber Co., which recently 
acquired the yard and stock of the Wadsworth 
Lumber Co., has about completed remodeling. Two 
large double-decked sheds are under construction 
and one other will be built. Practically all stock 
will then be carried under cover. High grade 
dimension will be stocked in sheds. For the 
present, the millwork plant will not be operated, 
The yard at Avenue “C” and 19th is being closed, 
The West End Lumber & Supply Co. has removed 
its yard to the new location on 15th Street, west 
end. The Fairfield Woodworking Co. has stocked 
its yard for retail trade. Formerly it operated a 
woodworking plant only. H. P. Woodson has 
opened a new yard in the Fairfield district, the 
H. P. Woodson Lumber Co., and will do a retail] 
business as well as a wholesale carlot business ip 
pine. The North Side Lumber Co. reports its new 
yard now ready. 


BOGALUSA, LA. 


March 28.—George A. Poteet, accompanied by 
Mrs. Poteet, left recently to resume his duties as 
sales manager for the Great Southern Lumber 
Co. in the Indiana territory. Mr. Poteet has been 
acting as assistant sales manager for the company, 
with office in Bogalusa, since last October. 

The Louisiana section of the American Chemical 
Society held its first meeting in Bogalusa on Satur- 
day, March 19. The visitors spent the afternoon 
visiting the pine plantation of the Great Southern 
Lumber Co., and inspecting the mill and experi- 
mental laboratory of the Bogalusa Paper Co. 

Col. W. H. Sullivan, general manager of the 
Great Southern Lumber Co., had another honor 
conferred on him on March 22, when he was 
elected a director of the American Mining Con- 
gress at the Southern Industrial Congress held at 
Birmingham, Ala. 

The directors of the newly-formed Louisiana 
Association of Commerce, which met in Baton 
Rouge Thursday, March 17, unanimously elected 
Col. W. H. Sullivan, general manager of the Great 
Southern Lumber Co., as its first president. Col. 
Sullivan, however, found it impossible to accept 
the honor because of other duties demanding all 
of his time and efforts. 


BROOKHAVEN, MISS. 


March 28.—Sales of pine last week were fully 
fifty percent more than production, and a big 
part of this business was in shed items, orders 
for which have been badly needed. Sheds at mills 
are being rapidly emptied. Indications point to 
a reduction of about 20 percent in stocks for the 
month. Weather conditions for operating have 
been excellent. Labor is still fairly plentiful. In- 
quiries are very brisk and orders are closed with 
apparent ease. There is in the offing a tremendous 
export order and it should be distributed during 
the week. New price lists are showing increased 
confidence in the market by operators. 

Flooring has moved in excellent volume, and 
items are oversold that have not been oversold in 
eight to ten months. Lower grades of 3- and 
4-inch floorings have shown tremendous move- 
ment. The heart rift grades have sold well, and 
are not in surplus. Heart flat grades are over- 
sold. Drop siding continues in nice movement in 
several patterns and grades. Patterns Nos. 104, 
105, and 117 are the leaders. No. 3 drop siding 
is oversold. Ceiling in both %4x4- and %x4-inch 
has moved in sympathy with other shed items. The 
No. 3 grades remain oversold. No. 2 grade is 
oversold in longleaf, with a very slight surplus 
showing in shortleaf. Upper grades are showing 
a comfortable surplus. Partition has demonstrated 
considerable strength. Upper grades of partition 
are well sold ahead, and in shortleaf there is a 
small surplus, with longleaf showing no surplus. 
Finish items in longleaf have been rather slow, 
while shortleaf has shown increased activity. Most 
finish business is in mixed cars of specified lengths 
and is very costly to handle. There is no un- 
wieldy surplus. There seems to be some demand 
from automobile body manufacturers for No. 1 
and C stock, which is keeping the surplus of inch 
material fairly low. The thicker industrial sizes 
are not active. 

Fencing, 4-inch No. 2, is showing no surplus 
in either longleaf or shortleaf. Fencing and floor- 
ing, 6-inch No. 2, is very badly oversold in long- 
leaf, while there is a fair surplus in shortleaf. 
Boards, 8-, 10- and 12-inch No. 2, are well sold 
ahead, with no surplus in longleaf. Shortleaf has 
shown excellent movement to the interior, while 
since last fall the mills counted on export trade 
to absorb this material. Boards and fencing in 
No. 3 grade, 4- to 12-inch, have shown phenomenal 
movement, and every size is oversold in both long- 
leaf and shortleaf. As the bulk of this material 
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is air dried, it will be slow in accumulating. No. 
4 boards remain oversold on grain door contracts. 
There appears a general searcity of this material, 
and heavy inquiry is being received for No. 3. 
Shook are heavily oversold. 

Lath remain rather inactive, both Nos. 1 and 2. 
A number of mills seem to be diverting their pro- 
auction to snow fence lath. Heart grade pine 
shingles are showing a fair surplus, while the 
No. 2 sap remain well sold ahead. 

B&better shortleaf moldings are oversold for 
sixty to ninety days. Longleaf moldings can be 
bad in quick order. 

Longleaf dimension has shown continued move- 
ment, and No. 2 grade is badly assorted, there 
peing little surplus. Stocks of No. 1 grade are not 
so badly broken, but demand for it is good. Short- 
leaf No. 2 dimension has shown excellent move- 
ment, and little surplus is left. No. 1 has been 
moving well, and lengths are better assorted. No. 
3 has moved fairly well and stocks are light. 
Longleaf timbers are oversold for sixty to ninety 
days, and mills are virtually out of the market, 
except on a few sizes, largely the smaller in No. 1. 
It looks as if mills will be unable to meet their 
commitments on sawn export timber. Yet there 
seems a tendency on the part of some mills to 
allow reductions. 

Hardwood remains fairly firm. Dry stocks very 
searce. Shipments are very heavy. 


HOUSTON, TEX. 


March 28.—Southern pine production is nearly 
normal. Orders are slightly ahead of production, 
and shipments a little under. Export business is 
excellent. There is a good demand for oil field 
stocks, due partly to the opening of a new oil 
field in Cherokee County. Prices have gained in 
firmness. 

The hardwood market is slow, but prices are 
firm. Furniture factories are not doing much, 
and there is only a fair demand for automobile 
stocks. Box factories are working full time, and 
find low grades scarce. Flooring factories are 
buying very little. 


MACON, GA. 


March 29.—Further slight improvement was 
shown in the roofer market this week, with a con- 
siderable pick-up in inquiries. Prices were about as 
they were last week, slightly better than during 
the preceding week. Mills that have been shut 
down, or that were working on short time, will not 
expand operations until there is still further im- 
provement. 


Longleaf pine mills in southwest Georgia and 
southeast Alabama are still running to capacity, 
with a continued good demand, according to local 
wholesalers. Mills are running to capacity, and 
conditions have permitted an increase in the pro- 
duction of logs. Longleaf prices are unchanged. 


NEW ORLEANS, LA. 


March 28.—The market “feature” for the week is 
supplied by the hardwood division of the industry, 
and consists in a report that buyers understood 
to be representing automobile interests have placed 
orders for kiln dried hardwood materials to cover 
requirements for the next ninety days. Mill stocks 
of seasoned materials have been reported subnor- 
mal for some time. The orders were booked, ac- 
cording to the report, at current prices. Hard- 
wood demand, taking the list as a whole, is rated 
rather unsatisfactory and prices are emphatically 
more so. Southern pine mills report a decline in 
bookings for the week and prices are said to be 
“as were.” The cypress folk on the other hand 
report improved business for the week, but without 
featurable change in character of call. 


Word comes from Mendenhall, Miss., that two 
“sixteenth sections,’ of school lands in Simpson 
County have been set aside for reforestation. Seme- 
thing over sixteen years ago, these lands were 
leased and timber cutting began at once. Last 
year a second cutting was made by the lessees, 
who took off, it is said, about 2,000,000 feet of sec- 
ond-growth pine. There remains a good stand of 
young timber. 


Eric Ostlin, a student of forestry at Stockholm, 
Sweden, visited the office of State Forester Hine, 
of Louisiana, last week to discuss plans for a sur- 
vey of Louisiana timberlands. Mr. Ostlin’s visit 
to America results from the award to him of a 
scholarship by the American-Scandinavian Founda- 
tion. He declared himself convinced, from what 
he has seen in Louisiana, that timber growth here 
is “twice as rapid” as in Sweden. : 


The Tylertown, Miss., Times reports the close- 
down of the Fernwood Lumber Co.’s plant at Fern- 
wood, Miss., after thirty-seven years’ operation. 


“The owners of the plant, in an effort to continue 
the operation of the mill indefinitely,” the Times 
adds, “have bought and shipped timber from Cen- 
tral America to Fernwood, but just what their pol- 
icy will develop into is unknown.” 


Word comes from Ferriday, La., that the Cole- 
man Cooperage Co., of Jackson, Tenn., will estab- 
lish a cooperage plant at Ferriday, having leased 
a 10-acre plant site from J. M. Jones, of the J. M. 
Jones Lumber Co. 


Cc. E. LeCrone, of the LeCrone Lumber Co., 
Leesville, La., spent some time recently at its At- 
lanta office. Mr. LeCrone expected to visit mill 
points in Georgia and Alabama where the’ com- 
pany is loading stocks. 


SHREVEPORT, LA. 


March 28.—From the standpoint of the larger 
mills, last week’s volume of orders was poor. A 
comparison of prices on fir dimension delivered all 
through Kansas, Oklahoma and Texas territory 
reveals the fact that the big mills will either have 
to make radical reductions or leave the trade in 
dimension entirely to the fir people and the smaller 
pine mills. Smaller mills are being compelled to 
turn to mixed cars, because the fir people are com- 
peting for both random and specified length orders. 
Trading in transit cars of pine is declining, and 
it appears as if all the better equifped small mills 
will be filling mixed car orders in the same way 
as the big mills. One observant lumberman here 
has several times recommended that zone rates be 
figured out for the entire South, which would en- 
able the mills to at least serve their own local 
territory. Weather has somewhat improved, but 
several days’ sunshine will be required to get ship- 
ments moving. 


WARREN, ARK. 


March 28.—There has not been much change in 
the Arkansas soft pine market, a slightly larger 
volume of business being placed. Orders continue 
less than production. Concessions are still being 
made by some mills. Orders are mostly for mixed 
cars and come from dealers. Finish and finish 
items are moving well, but prices are just holding 
their own. Yard stock is moving mostly in mixed 
ears. Floorings are quiet. Stocks of B&better 
floorings are rather heavy, but stocks of prac- 
tically all items on the list have increased. There 
is some buying of crating stock and other indus- 
trial items. Car material is a very slow mover. 
Production has been normal, in that all mills have 
been able to maintain full log supplies, despite 
heavy rains. Shipments have been on a parity 
with new business, and both are under production. 
Small mill output is still considerably under nor- 


mal, 
LAUREL, MISS. 


March 28.—Logging has been hindered consider- 
ably by severe rains during the last week, but 
all local mills have operated full time. 

Indications of a more active market have been 
noted. The sales departments of local mills re- 
port inquiry considerably heavier, and orders in 
larger volume than for several weeks. A number 
of items are actually scarce in lower grades, and 
there has been a resultant stiffening of prices. 
The improvement in demand comes from both the 
city and country trade. The export trade con- 
tinues to show some improvement. Export items 
generally are in very small supply. Sawn lumber 
continues strong, and is much sought after, al- 
though the market on kiln dried saps continues 


quiet. D COLO. 


March 28.—Indications continue to point to a 
good sale of lumber in this section during the 
spring months. During the last week, an increase 
was noted here in demand, although it is not 
heavy yet. The snow that fell in Colorado during 
the last two weeks has put the ground in excellent 
condition in the farming districts and record crops 
are promised. The bad weather, however, has also 
served to hold building back. Country yards are 
beginning to stock up for spring business, while 
considerable building is already under way in 
Denver, Pueblo and other larger cities of the 
State. 


Slash Removal on Cut-over Lands 


Limbs, tops and other debris left by the 
lumbermen following the cutting of a stand of 
softwood timber in the Northeast may prevent 
the establishment of new reproduction for 
fifteen to twenty years. This statement is made 
by the Forest Service in announcing the re- 
sults of a study of the effects of softwood and 
hardwood slash on ecut-over lands. 
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An Inserted Tooth Saw is 
only as good as its cutting and 
lasting qualities. Because of the 
method of manufacture, the high 
grade steel points and the sturdy 
plate which backs them, Simonds 
Inserted Tooth Saws lead the 
world. When you buy new 
saws or equip your old ones 
with new Points and Shanks 
you'll get more service and less 
frequent delays for refitting if 
you standardize on Simonds. 


Order from any Simonds 
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Simonds Saw and Steel 
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VANLANDINGHAM LBR. Co. 


19 So. LaSalle St. CHICAGO | 
Telephone — State 6427 
Vanlandingham Lawrence F. Braun 


W. B. 
E. T. Vanlandingham William E. Krueger 
C. B. Cunningham James Allee 
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Hardwood Flooring 
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GILBERT NELSON & CO. 


Public Accountants 
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The Biggest Card in the Business World 


The skill and care exercised in engraving 
a Wiggins plate has made the 


Wiggins Peerless 
Patent Book Form Card 


the choice of a long list of America’s biggest card users. 
If you admit the value of a proper card representation we 
would like to send you tab of specimens. Ask for it; de- 
tach the cards one by one and observe their clean cut 
edges, their general excellence and the protection afford- 
ed by being encased in convenient book form style. 


The John B. Wiggins Co. 


Established 1857 
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The Woods 


Every sentence an essay 
on lumber and life, flashing 
with humor or stiring the 
heart with sentiment and 
good common-sense phil- 
osophy. Abeautiful book. 

$1.25 postpaid. 
AMERICAN LUMBERMAN, Publisher 
431 Seath Dearborn St, CHICAGO 











R. C. Biddle, in charge of railroad material sales 


of the Central Coal & Coke Co., 
days in Hot Springs, Ark. 


J. L. Davis, general manager of the Soo Lumber 
Co., Glidden, Wis., was in Chicago last week call- 
ing on the maple flooring trade. 


is spending a few 


J. H. Krueger, of the Krueger-Broughton Lum- 
ber Co., Minneapolis, Minn., spent a couple of days 
in Chicago tkis week on business. 


J. L. May, sales manager of Shannon Bros., 
Memphis, Tenn., southern hardwood manufactur- 
ers and wholesalers, was a Chicago visitor last 
week. 


O. C. Scherzinger, of the Kneeland-McLurg Lum- 
ber Co., was in Chicago this week getting a line 
on northern hardwood conditions in the local ter- 
ritory. 


W. A. Summerhays, lumber and tie agent of the 
Illinois Central Railroad Co., returned this week 
from a ten days’ trip through the southern mill 
centers. 


J. A. Gorman, vice president and manager of 
the Winegar-Gorman Lumber Co., returned the lat- 
ter part of last week from a month’s vacation in 
Florida. 


W. G. Ramshaw, assistant general manager of 
the White Pine Lumber Co., Bernalillo, N. M., spent 
several days in Chicago this week calling on the 
local trade. 


Walter Gruber, manager of the 
Coéperative Association, 
yard at Reese, Mich., 
week on business. 


Reese Farmers 
operating a retail lumber 
spent a day in Chicago last 


T. H. Hart, secretary and treasurer of the 
Geneva Mill Co., southern pine manufacturer of 
Geneva, Ala., spent last Monday in Chicago calling 


on his friends in the local trade. 


A. J. Powelson, of the Simpson-Powelson Lum- 
ber Co., retailer of Sterling, Ill., when in Chicago 
last Friday stated that business was very satis- 
factory, considerable new building being in progress 
in that section. 


R. O. Crozier, manager of the Chicago office 
of the C. D. Johnson Lumber Co., made a business 
trip through northern Illinois and to Davenport, 
Iowa, last week, and reports conditions fairly good 
in that territory. 


Mrs. A. Pratt, general manager for W. E. Belcher, 
southern pine manufacturer of Centerville, Ala., 
was in Chicago on Tuesday of this week on busi- 
ness, and left later in the week for Detroit and 
other consuming centers, 


BE. L. Carpenter, president of the Shevlin, Car- 
penter & Clarke Co., Minneapolis, Minn., when in 
Chicago this week on business reported that the 
situation on the West Coast is improving, with in- 
dications for further improvement. 


C. L. Foretich, sales manager of the Bradley 
Lumber Co. of Arkansas, Warren, Ark., spent sev- 
eral days in Chicago recently. He reported a very 
satisfactory order file, with demand for the com- 
pany’s products increasing right along. 


A. P. McDonald, of the Morris Lumber Co., re- 
tailer of Morris, IL, was in Chicago Monday on his 
way to Waukegan on business. Conditions are im- 
proving in Morris, according to Mr. McDonald, 
with prospects fairly good for spring business. 


Charles G. Dunn, who has been with the John 
A. Spencer Lumber Co. for the last eighteen 
months, has become connected with the Charles 
L. Baxter Lumber Co. as salesman, and will devote 
all his time to the sale of southern pine and oak 
flooring. 


Wiley B. Hampton, assistant to the president 
of the Adams-Banks Lumber Co., Morton, Miss.. 


and the Adams-Newell Lumber Co., of Deemer, 
Miss., southern pine manufacturers, was in Chi- 
cago on Monday of this week calling on his friends 
in the local trade. 


William A. Draper recently became associated 
with the Gram-Willis Lumber Co., 28 East Jack- 
son Boulevard, Chicago, specialist in fir factory 
lumber with mill at North Portland, Ore. Mr. 
Draper was for thirteen years in the sales depart- 
ment of the Lord & Bushnell Co. 


A. E. DeLateur, president and manager of the 
Grays Harbor Veneer Co., Hoquiam, Wash., spent 
several days in Chicago last week conferring with 
the Gram-Willis Lumber Co. He had been to 


Florida and a number of southern and eastern 
points and was on his return to the West Coast. 


John B. Coleman, field engineer for the Northern 
Hemlock & Hardwood Manufacturers’ Association, 
when in Chicago this week on association business 
reported that he was in Rockford, Elgin, Belvidere 
and Freeport last week and found conditions very 
good, industrial concerns being especially busy in 
those centers. 


R. J. Whyte, secretary and treasurer of the 
Gregertsen Bros. Co., cypress specialist, returned 
last Saturday from a three weeks’ trip through the 
eastern consuming centers. He reports business 
opening up in satisfactory shape, with prospects 
fair for spring trade, although the volume is not 
expected to be as heavy as last year. 


J. G. McNary, president of the Cady Lumber 
Corporation, El Paso, Tex., was in Chicago March 
29 following a business trip to New York City, 
and left Tuesday for Bl Paso. While here Mr. 
MeNary conferred with William P. Hennessey, dis- 
trict representative. Mr. McNary expects to be 
in Chicago again in about thirty days when he 
plans to spend about a week here. 


E. J. Hurst, general sales manager of the J, J. 
Newman Lumber Co., Brookhaven, Miss.; O. 0. 
Axley, manager of the Southern Lumber Co., 
Warren, Ark.; Ray Wiess, general sales agent of 
the Kirby Lumber Co., Houston, Tex., and W. J. 
Yardley, sales manager of the Sabine Lumber Co., 
St. Louis, Mo., were in Chicago this week en route 
to Flint, Mich., to attend a southern pine trade 
extension meeting. 


J. M. White, general manager of the Weed 
(Calif.) plant of the Long-Bell Lumber Co., and 
W. King, in charge of the sash and door depart- 
ment of the same operation, accompanied by Parl 
Kenyon, manager of the sash and door department 
of the Long-Bell Lumber Co. at Kansas City, Mo., 
spent a couple of days in Chicago this week con- 
ferring with C. W. Lawrance, district manager 
of the company. Messrs. White and King were en 
route east on business, and on their return to 
Weed will stop at Kansas City and also visit the 
glazing plant at Ft. Smith, Ark. 


Change in Illinois Yard Ownership 


Announcement has been made that Mrs. W. E. 
Lyon, executrix of the estate of W. E. Lyon, of 
Carthage, Ill., has sold the Elvaston (Ill.) yard 
to the Hamilton Lumber & Coal Co., of Hamilton, 
Ill. It will be operated as a branch of the Hamil- 
ton yard. Mrs. Lyon also has sold a half interest 
in the yard of W. E. Lyon & Co. to Charles Hanan, 
of Macomb, Ill, to take effect April 4, and the 
name of the firm will be Lyon & Hanan. O. E. 
Lyon, formerly of Elvaston, and Mitchell - Ever- 
hart will have charge of the Carthage yard under 
the management of Charles Hanan. 


SA2Q2 224242422422 

Visits North Carolina Properties 

LENorIr, N. C., March 28.—C. H. Worcester, of 
Chicago, president of the Elk Creek Lumber Co., 
spent the last week here en route home from 
Florida. Coupling business with pleasure, Mr. 
Worcester took occasion while here to look after 
some business matters in connection with the com- 
pany’s properties in this section. The Elk Creek 
Lumber Co. is owner of about 50,000 acres of tim- 
ber land in this part of North Carolina, one of 
the largest remaining boundaries of timber in the 
Old North State. Mr. Worcester is president of 
the C. H. Worcester Co., prominent manufacturer 
of northern hardwoods, with mills at Chassell and 
Ontonagon, Mich. 


Fiftieth Anniversary Shows Growth 


The close of the fiftieth anniversary year of the 
Lumbermen’s Credit Association, of Chicago, shows 
that the organization has “ended the year with a 
subscription list more than double that of anyone 
else in its specialized field and as large as any 
other such agency of any kind,” to quote Will C. 
Clancy, secretary of the association, because of 
the acknowledged appreciation of the credit service 
this organization is furnishing the lumbermen, 
woodworking machinery manufacturers and others. 
The association subscription list has now risen to 
nearly 3,000 fully paid subscribers. It is thought, 
according to Mr. Clancy, that practically all con- 
cerns that can logicaly use this credit service are 
doing so. Moreover, there is better codperation 
by the subscribers in furnishing credit information. 
This improved service has been brought about 
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through volume production and other savings, and 
without a proportionate increase in the rates 
charged, which are now as low as in similar organi- 
gations for the high quality of service furnished. 
The Lumbermen’s Credit Association spent over 
$215,000 last year in order to give the best service 
possible to subscribers. The new edition of the 
Reference Book, the association’s credit rating 
pook, has just been sent out to all subscribers, 


(Se 2a a aeaaaan: 


Transfers to Beloit Branch 


BELOIT, W1Is., March 28.—Announcement is made 
by the Yates- American Machine Co., manufacturer 
of woodworking machinery with general offices in 
this city, that Albert H. Jones, formerly general 
superintendent of manufacturing operations at the 
Rochester division of the company, was trans- 
ferred March 15 to the Beloit plant as superin- 
tendent of manufacturing here. Mr. Jones has had 
a wide and varied experi- 
ence in building wood- 
working machinery. For 
twenty-six years he has 
been engaged in the build- 
ing of woodworking ma- 
chinery, twenty years of 
which were spent as su- 
perintendent of what was 





ALBERT H. JONES, 
Beloit, Wis. : 
General Superintendent 








formerly the American 
Woodworking Machinery 
Co. plant at Rochester, 
N. Y. Mr. Jones entered 
the business when the de- 
mand first became evident 
for higher speed and more 
efficient production in all 
the different phases of 
woodworking manufac- 
ture; and since then there has been no develop- 
ment with which he has not been intimately asso- 
ciated. His wealth of knowledge concerning prac- 
tically every phase of the industry from the 
building of the machines to production in the 
woodworking factory will make his services at 
Beloit of inestimable value. 








New Issue of Consumers’ Register 


A new issue of the Consumers’ Register, which 
is published quarterly by the National Hardwood 
Lumber Association, is now off the press and is 
being mailed to members from association head- 
quarters, 2008 Straus Building, Chicago. ivery 
effort has been employed to bring the new issue 
(Volume 21) up to the same effective and com- 
prehensive standard which this feature of the 
association’s service has invariably reached in 
the past. The new issue contains the annual lum- 
ber requirements of several hundred selected fac- 
tory consumers of hardwoods of the United States 
and Canada freshly collected, revised and tabu- 
lated, representing a total demand for over one 
billion feet of lumber. 


(See eae aeaeae: 


Plans ome Lumbermen’s Club Dinner 


The Lumbermen’s Club of Chicago, which was 
organized this month with the object of bringing 
together the various units which compose the lum- 
ber industry in the Chicago territory, announces 
that arrangements have been completed for a din- 
ner on Tuesday evening, April 5, at 6:30 p. m., 
in the Red Lacquer Room of the Palmer House. 
The price of the dinner is $3 a plate. The an- 
nouncement states that the purpose of the dinner 
gathering is to have a cordial get-together meeting 
of the entire lumber interests of Chicago and 
vicinity. The program is not set, but Douglas Mal- 
loch, The Lumberman Poet, who will act as toast- 
master, will deliver one of his humorous speeches. 
Short talks will be made by the following promi- 
nent local lumbermen: John Hansen, F. J. Heidler, 
Col. BD. H. Hooper, Charles Hines, C. W. Jacob, 
Herman or Sangston Hettler, William S. Frisby, 
BP. A. Thornton, Edward Hines, W. H. Powell, V. 
F. Mashek, C. H. Worcester, George J. Pope, M. G. 
Truman, Judge W. S. Bennet, Harry Joseph, Harry 
H. Bishop, jr., George Keehn, J. W. Embree, Homer 
Chandler, W. B. Heinemann, L. E. Rollo and Wil- 
liam Behan. Musical entertainment will be fur- 
nished during the dinner. 

It is expected that the committee on new club 
quarters will have a final report to make at this 
meeting. The officers of the new Lumbermen’s 
Club of Chicago will be announced at the dinner. 


TIMBER LAND SALES 


BIRMINGHAM, ALA., March 28.—H. H. Wefel, 
jr., trustee, sold to the W. P. Brown & Sons Lum- 
ber Co., of Louisville, Ky., the timber on 22,000 
acres located in Marion, Lamar and Fayette coun- 
ties, Alabama, on the Frisco Railroad. The tract 
has been estimated to cut about 80,000,000 feet 
of virgin timber. 





KELSO., WASH., March 28.—Documents filed for 
record this week with the auditor of Cowlitz 
County include a deed from the Weyerhaeuser 
Timber Co. conveying 4,330 acres of timber land 
to the Ostrander Railway & Timber Co. Another 
deed from the Crossett-Western Timber Co. con- 
veys 1,040 acres to the Ostrander company. The 
aggregate is 5,370 acres, the tracts being located 
northeast of Silver Lake. The Ostrander company, 
as a result of this deal, is now owner of nearly 
all of the timber lands between Silver Lake and 
South Toutle River. 


TROUBLE AND LITIGATION 


MERIDIAN, Miss., March 28.—A Federal court 
jury returned a verdict for the defendant in a 
$40,000 damage suit brought by J. J. Harris 
against the Sumter Lumber Co., of Electric Mills, 
Miss., for alleged permanent personal injuries. 
The plaintiff claimed damages as the result of an 
injury to his foot when he fell into a hole on 
company property in an unlighted place while 
an employe, necessitating amputation. The evi- 
dence as given proved that no accident to the 
plaintiff occurred on the company’s operation, ac- 
cording to advices received from D. H. Foresman, 
general manager of the company. The case is 
particularly interesting to those industries located 
in states which do not have compensation laws, 
where they are liable to similar damage suits. “‘As 
long as industries attempt to settle such matters 
out of court and not put up a good, strong fight 
as we did,” said Mr. Foresman, “there will be no 
end to the matter in those states where com- 
pensation laws do not exist. This case emphasizes 
the point that industries must work towards the 
enactment of a compensation law in Mississippi 
and those states which do not have one. There 
is too much indifference on the part of industries 
on this question.”’ 

SHREVEPORT, LA., March 28.—Petition in bank- 
ruptey has been filed in the Federal court here 
by Vince Obed Williams, sawmill operator, of 
Choudrant, La. His petition lists $3,515 in assets 
and liabilities of $54,375. 


HYMENEAL 


BURNS-JONES. At Buckhorn, Ky., March 
26, Wilson Burns, a young lumberman of that 
section, was married to Miss America Jones, a 
young teacher of the same vicinity. They will 
reside at Buckhorn where the groom is engaged 
in the lumber business. 

BARNES-CAMPBELL. At Yerkes, Ky., Fri- 
day evening, March 25, Hugh Barnes, retired 
lumberman of that section, was married to Mrs. 
Delia Campbell. They will reside in Yerkes after 
their return from a month’s honeymoon in the 
East. Mr. Barnes retired from the lumber busi- 
ness a few years ago. 


WAKEFIELD-MORRILL. Announcement of 
the engagement of Claude Emerson Wakefield 
and Miss Ruth Morrill, both residents of Tacoma, 
Wash., was made March 20. Miss Morrill is a 
sister of Vaughn Morrill of the American Wood 
Pipe Co., and a daughter of the late Charles W. 
Morrill, one of the pioneer Northwest lumber- 
men. Mr. Wakefield is an attorney and at 
present deputy prosecuting attorney for Pierce 
County. No date has been set for the wedding. 





Patents Recently Issued 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. B. Burnham, patent and 
trade-mark attorney, Continental Trust Building, Wash- 
ington, D. C., at 20 cents each. State number of patent 
and name of inventor when ordering: 


1,620,895. Planer. John Kandera, New York, N. Y. 

1,621,030. Log loading hook. Wilbur Salisbury, Craig- 
mont, Idaho. 

1,621,363. Box or crate. Amos L. Foreman, Chicago, 
assignor to Milk Bottle Crate Oo., same place. 

1,621,420. Saw oiler. Max Kruse, Creswell, Ore. 

1,621,554. Winding engine (a log loading and hauling 
machine). Thomas S. Miller, South Orange, N. J 

1,621,963. Pole puncturing machine. Robert D. Val- 
entine, Minneapolis, Minn., assignor to National Pole 
& Treating Co., same place. 

1,621,999. Combination woodworking machine. John 
D. Pierce, Chicago, assignor to Combination Woodwork- 
ing Machine Co., same place. 

1,622,059. Holding device for sawmill carriages. Ralph 
W. Stockemer, Dierks, Ark. 

1,622,108. Hardwood block flooring. 
ton, Toronto, Ont., 
Co., Cleveland, Ohio. 

1,622,104. Block flooring and process of making the 
same. James 0. Fulton, Toronto, Ont., assignor to John 
C. King Lumber Co., Cleveland, Ohio. 

1,622,120. Motor driven saw. Craig Lynn, Butler, 
Ind, 


James 0. Ful- 
assignor to John C. King Lumber 





WEEDS=— 
A Fire Menace!! 


Remove this menace— 
by removing weeds! 
Whllson’s WEED KILLER Kilis Weeds 


laszpensine, ¢ clean and easy to use. Simply dilute 
WILSON’S WEED KILLER [1 gallon to 40 gallons of 
water} and sprinkle around your yards. 
plication a year és sufficient. 


Send in a trial order today ! 


1 Gallon, $2.00 10 Gallons, $15.00 
5 Gallons, 8.00 25 Gallons, 30.00 
50 Gallons, $50 00 
Freight Allowed East of Mississippi 


Booklet mailed on request. 
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Industrial Buyers! | 


Let us supply your needs in 


PORT ORFORD CEDAR 


P. O. Cedar Boat Stock 
Straight or Mixed Cars. 


Air Dried Rgh. P. O. Cedar 
and Rgh. Spruce in stock. 


Can forward on through 
rate, east and south. 


R. L. Smith Lumber Co. 


1900 Armour Road, North Kansas City, Mo. 

















WATCHCLOCKS 


DETEX WATCHCLOCK CORPORATION 
CHICAGO-4i47 RAVENSWOOD AVE. @ NEW YORK-76 VARICK ST. 


WARREN AXE & TOOL CO. 


WARREN, PA. 
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ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
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Dealers 


whoare Pushing 
Out for More 


Lumber Sales 

In the “Realm of the 
Retailer’ (see each 
week’s issue of the 
AMERICAN LUMBER- 
MAN) written by an edi- 
tor who is constantly 
visiting lumber dealers 
throughout the United 
States you will find fre- 
quent mention of dealers 
who are selling more lum- 
ber by selling “Homes 
Complete.” 

You can do that, too, 
if you have our 


New House 


Plan Book 


Twenty - three homes 
illustrated with floor 
plans are shown therein. 


You can loan it to 
prospective home build- 
ers for selecting the house 
plan best suited to their 
needs. 

Sample newspaper ad- 
vertisements for featur- 
ing these plans in your 
local newspaper are now 
appearing in the AMEr- 
ICAN LUMBERMAN. 

Send today for your 
free copy of book. 


Armerican{iumberman 


431 So. Dearborn St. 
CHICAGO 




















Business Changes 


ARKANSAS. Hot Springs—Union Lumber Co. moving 
to Little Rock. 

Little Rock—B. H. Williams has bought a half inter- 
est in East Arkansas Lumber Co. 

CALIFORNIA. Los Angeles—Sawyer-Hassett Co. has 
taken over the business of the Harbor Materials Co. 

Sims—Lassen Lumber & Box Co,, of Castella, has 
purchased the property of the Sims Lumber & Box Co. 

CONNECTICUT. Norwalk—Jones & Raymond suc- 
ceeded by Price D. Jones. 

GEORGIA. Montezuma—J. S. Averill, president of 
the Flint Lumber Co., announces that the company has 
purchased the Cobb Lumber Co., at Oglethorpe, Ga., in- 
cluding planing mill. 

IDAHO. Meadow Creek—Wm. L. King and Henry J. 
Hanson purchased the Archer Saw Mill. 


ILLINOIS. Carthage and Elvaston—Mrs. W. E. Lyon, 
executrix of the estate of W. E. Lyon, of Carthage, has 
sold the Elvaston yard to the Hamilton Lumber & Coal 
Co., of Hamilton, Ill. It will be operated as a branch. 
She has also sold a half interest in the yard of W. L. 
Lyon & Co. at Carthage to Chas. Hanan, of Macomb, 
Ill., to take effect April 4, and the firm name will be 
Lyon & Hanan. 

INDIANA. Indianapolis—Long-Bell Lumber Co. mov- 
ing office to 521 Illinois Bldg. 

Sheridan—Geo. H. Palmer succeeded by O. G. Talbert 
Lumber Co. 

LOUISIANA. toseland—Roseland Veneer & Package 
Co. succeeded by Roseland Box Co. 

MICHIGAN. Clayton—Rogers Lumber & Coal Co. sold 
to O. A. Anderson. 

NEW JERSEY. Franklin—Jos. F. Condon Co. suc- 
ceeded by Reeve Harden Companies. 


NEW YORK. Clinton—Robert C. Brockway sold lum- 
ber business to Charles C. Kellogg Co., of Utica, N. Y. 

Nassau—Ward G. Ackerman succeeded by John Roshirt 
(Ine.). 

White Plains—Smith, Kelsey & Co. (Inc.), sold to 
Lewis Ginsberg. 

NORTH CAROLINA. Hickory—Kenyon Woodworking 
Co. (Inc.) moving to Claremont. 

OHIO. Marion—Economy Lumber Co. succeeded by 
L. E. Adams, 

OREGON. North Bend—0O. H. Ball has purchased the 
North Bend Box Factory and will reopen. 

The Dalles—Wasco Pine Box & Lumber Co. and Black 
Butte Lumber Co., of Heppner, have consolidated; will 
erect two-band mill, electrically equipped. 

SOUTH DAKOTA. Platte—Schoenemann Bros., Ha- 
warden, Iowa, purchased the D. H. Raben lumber yard. 
Roslyn—Swanson & Bordahl sold the Bordahl Yard. 

WASHINGTON. Circle—Wm. Nelson has sold his 
sawmill to F. E. Huggins and George Rose. 

Raymond—Ben C. Kremmell has purchased the saw- 
mill of Hanify Lumber Co. 

Raymond—Frank Nixon has purchased the equipment 
of the Trap Creek Logging Co. 

Sedro Woolley—Bruce Holbrook has sold his interest 
in the Skagit Commission Co. to W. E. Ropes; coal and 
building material. 

Seattle—W. R. Pacquette has purchased the business 
of the Duwamish Shingle Co. 

Spokane—Northern Lumber Co. sold to E. L. Massey. 

WISCONSIN. Lannon—Luehring Lumber Co. succeed- 
ed by Lannon Lumber & Supply Co. 

Palmyra—Oscar A. Anderson & Co. changing name to 
Palmyra Lumber, Feed & Fuel Co. 


Incorporations 


ALABAMA. Gurley—Gurley Milling & Lumber Co., 
incorporated; capital, 000. 

ARKANSAS. El Dorado—Thurman Development Co., 
incorporated; capital, $50,000. 

CALIFORNIA. Auburn—E. T. Robie Co., incorporat- 
ed; capital, $10,000; lumber. 

Los Angeles—Coast Lumber & Supply Co., incorporat- 
ed; capital, $10,000. 

DELAWARE. Dover—Grant Fibre, Keg & Barrel Co., 
incorporated; capital, $100,000. 

Wilmington—Hammond-Tillamook Lumber Co. has ob- 
tained a Delaware rr eee to deal in timber and lum- 
ber; capital, $50,000; T. L. Croteau, A. L. Miller and 
Alfred Jervis. 

Wilmington—Hanover Coal & Lumber Co., incorporat- 
ed; capital, $200,000; F. L. Mettler, M. E. Mettler and 
P. M. Gilkey. 

FLORIDA. Jacksonville—Excell Co., incorporated; 
capital, $25,000; to manufacture screens and weather 
strips. 

GEORGIA. Albany—Werden-Empie Lumber Co., in- 
corporated; capital, $10,000. 


MICHIGAN. Saginaw—Standard Lumber & Mfg. Co., 


‘incorporated; capital, $50,000 


MISSISSIPPI. Pelahatchie—Pelahatchie Lumber Co., 
incorporated; capital, $30,000. 

NEW JERSEY. MHoboken—R. A. Brady & Co., in- 
corporated; capital, $100,000; Lichtenstein, Swartz & 
Friedenberg, attys. 

Newark—Schuyler Lumber Co., incorporated; capital, 
2,400 shares, no par value, 

NEW YORK. Buffalo—Edward F. Neubecker Lumber 
Co., incorporated; capital, $100,000; 200 Sussex St. 

New York, Manhattan—Red-C Corporation, incorpo- 
rated; capital, $100,000; cedar products; $100,000; Ren- 
wick M. Brown, 342 Madison Ave. 

New York, Manhattan—Hawthorne Lumber & Build- 
ers’ Supply Co., incorporated; capital, $10,000; Phillips 
& Avery, attys., 41 Park Row. 

NORTH CAROLINA. Granite Quarry—Jarrell & Trex- 
ler Lumber Co., incorporated; capital, $25,000. 

Kinston—W. P. Rose Builders Supply Co., incorporat- 
ed; + wy $25,000; will do business in Aberdeen; ad- 
dress Z. A. Collins, 514 Rhem St., Kinston. 


Charlotte—Piedmont Wood Preserving Co., 
rated; capital, $100,000 

OHIO. Cincinnati—Thos. B. Thames Lumber Co., in. 
corporated; capital, $50,000; retail and wholesale. 

Dayton—Mosier Lumber Co., incorporated; capital, 
1,000 shares, no par value; old concern. 

OREGON. Portland.—Sibley-Mills Lumber Co., incor. 
porated; capital, $250,000; sawmill. 

Portland—Sunset Furniture Mfg. Co., incorporated; 
capital, $25,000. 

Portland—Oregon Fir Handle Co., incorporated; cap. 
ital, $5,000; lumber products. 

TEXAS. Stephenville—Harris- ~~ * . e Co., in- 
creasing capital from $230,000 to $250,000. 

VERMONT. St. ee ae Lumber Co., in 
corporated;: eapital, $200,000; old concern. 

WASHINGTON. Acme—Galbraith Bros., incorporated; 
sawmill and logging, capital, $10,000. 

Vancouver—Independent Lumber Co., of Vancouver, 
Wash., incorporated; capital, $15,000; lumber and build- 


ing material. 
New Ventures 


ARIZONA. Prescott—A. S. Reed, formerly manager 
of Prescott Lumber Co., has started a luniber business 
of his own on East Van Buren St. 

ARKANSAS. Camden—W. H. Butroughs opening 
wholesale lumber business. 

Glenwood—Highland Peach Orchards (Inc.) starting 
basket and crate manufacturing business. 

CALIFORNIA. Emeryville—Adams Lumber Co., of 
San Francisco, leased floor space at 5317 Horton St. for 
distribution yard, handling molding, sash, panels, ete, 

San Francisco—K. M. Hayden Co., wholesale and man- 
ufacturers’ agents in hardwood doors and flooring, open- 
ing at 450 Ninth St. 

San Francisco—L. Brand has engaged in the hardwood 
flooring business at 1638 Webster St. 

San Francisco—Tokio Hardwood Flooring Co. opening 
at 3639 Sacramento St. 

San Francisco—Westmcreland Pacific Timber Co. has 
engaged in business at 433 California St. 

San Francisco—Otto W. Frese has engaged in the lum- 
ber business at 268 Market St. 

San Francisco—H. B. T. Anderson has engaged in the 
lumber business at 1 Montgomery St. 

INDIANA. Geneva—H. H. Baumgartner opening fur- 
niture manufacturing business. 

Michigan City—Michigan City Lumber & Coal Co. add- 
ing building supply and material department; will erect 
new building 165x20 ft.; cost, $3,500 

IOWA. Merrill—Farmers Lumber Yard being organ- 
ized by local citizens. 

LOUISIANA. Pleasant Hill—D. S. Williams, of 
Natchotoches, has leased a site and will open a lumber 
yard. (New community in Sabine Parish oil field.) 

MASSACHUSETTS. Boston—Reuben H. Kaliner open- 
ing building supply business at 53 State St. 


MINNESOTA. Prinsburg (P. 0. Raymond)—McGregor 
Lumber Co. opening lumber yard with C, Essen, of Ray- 
mond, in charge. 

MISSOURI. St. Louis—Southern Oak Flooring Co. 
coenies wholesale oak flooring business at 1788 Arcade 
sldg 

MONTANA. Hobson—Montana Lumber & Hardware 
Co. opening new yard and building materials store. 


incorpo- 


NEW YORK. Elmira—Whipple Bros. Co. opening 
lumber yard. 
OKLAHOMA. Earlsboro—Hopson Smith Lumber Co. 


starting a retail business. 


PENNSYLVANIA. White Deer—Turner Virgin Lum- 
ber Co. has recently begun business. 


TENNESSEE. Lewisburg—Chas. Sanders erecting 
planing mill. 
TEXAS. Beeville—South Texas Lumber Co. opening 


retail business. 

Deal—J. E. McKee Lumber Co. recently began retail 
business. 

Longview—John R. Shafer Hardwood Lumber Co. will 
open in about three months. 

Teneha—Tenaha Lumber Co. new enterprise started by 
H. C. Parker, J. H. Parker and J. F. Stanley; will man- 
ufacture pine and hardwood lumber. 

Vega—R. H. Lacey is starting a planing mill. 

WASHINGTON. Kent—H. Rice has opened a saw- 
mill here. 

Spokane—-Massey Lumber Co. beginning retail busi- 
ness. 

Tenio—Sunset Lumber Co. recently started a sawmill. 

WEST VIRGINIA. Fenwick—Eakin Lumber Co. start- 
ing a sawmill. 


WISCONSIN. Twin Lakes—McNeil Lumber Co. open- 
ing yard. 


New Sheds and Yard Improvements 


ARKANSAS. Camden—Peace Bros. erecting retail 
lumber yard and planing mill. 

COLORADO. Aguilar—A. I. Lindsey will erect addi- 
tion to lumber and building material plant and will 
put in house furnishings department. 

Trinidad—O. L. Davis Lumber Co. will make improve- 
ments in yard, 

Trinidad—Trinidad Lumber Co. erecting addition; will 
install house furnishings department, 

KANSAS. Meade—J. M. Wood Lumber Co. putting 
in new sheds, concrete foundations; center driveway 
and office. 

Salina—Golden Belt Lumber Co. completing erection 
of addition; new office. 

Wichita—Wichita Lumber & Supply Co. building — 
ber sheds 50 x 140 ft., story and basement; cost, $3,500 

MISSOURI. Edina—Antrim Lumber Co. making yard 
improvements, new front, etc. 

Kirksville—Arnold Lumber Co. enlarging office. 

OKLAHOMA. Boise City—Galbraith-Foxworth Lum- 
ber Co. building new yard here. 


(Continued on page 97) 
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JAMES M. DYER, well known retail lumber- 
man, died at his home at Worthington, Ind., on 
Saturday, March 26, after a short illness. He 
was one of the most widely known citizens of 
Green County, had been engaged in the lumber 
business at Worthington for fifty years or more 
and was well and favorably known to the trade 


in southern and central Indiana. He had been 
a member of the Christian church at Worthing- 
ton for more than a half century and was active 
in church affairs. Mr. Dyer was 72.years old. 
He was born and reared in Green County. The 
survivors are his widow, a son, Fred E. Dyer, 
of Worthington, one daughter, Mrs. Ransom 
Griffin, of Indianapolis; three brothers, George 
G. Dyer, of Indianapolis, Edward E. Dyer, of 
Santa Barbara, William B. Dyer, of Chicago, 
and three sisters, Mrs. Elizabeth Merrick, Miss 
Bertha Dyer both of Los Angeles, Calif., and 
Mrs. Clara Herold, of Bloomfield, Ind. Funeral 
services were held at Worthington Monday aft- 
ernoon, March 28, at 2:30 o’clock and burial was 
in the cemetery at that place. The services 
were largely attended. 


ROBERT JOHNS, aged 77, for over a quarter 
of a century proprietor and associated with lum- 
ber yard operations in Nokomis and Pana, IIL, 
died March 22, in his home at Pana, after a 
protracted illness. He was born Jan. 4, 1850, 
in Greencastle, Ind., and at the age of 16 moved 
to Illinois. Completing his education at the 
State University in Champaign, he joined his 
brother, the late S. P. Johns in establishing a 
yard in Nokomis. After nine years they sold it 
to the Paddock Lumber Co. They then estab- 
lished a similar business in Pana and in 1881 
Mr. Johns became sole proprietor, continuing 
until 1896 when he sold to the Phelps Lumber 
Co. In later years he had been interested in 
utilities development, real estate and rice plan- 
tations, owning big fields in Oklahoma. He was 
twice married, his first wife dying in 1882. The 
second wife with two daughters, three brothers 
and a sister, survive. Funeral services were 
held Thursday afternoon in the home with the 
tev. F. T. Miller of Mason City officiating. Mr. 
Johns was a Knight Templar, Pythian and Elk. 


JAMES C. GOODALE, of Kelso, Kan., a lum- 
berman since 1884, died at Portland, Ore., re- 
cently, according to word received at headquar- 
ters of Hoo-Hoo in St. Louis, of which order he 
had been a member for 18 years. Mr. Goodale 
was born at Chesining, Mich., Sept. 2, 1870. He 
entered the lumber business at the age of 14 
and soon was manager of a sawmill at Coburg, 
Ore. He went into the retail lumber business in 
1900, at Salem, Ore., and operated there until 
1906, when he became manager of a sawmill at 
Portland, Ore. He returned to the retail busi- 
ness at Salem in 1907 and a year later moved to 
Salt Lake City where he operated a yard. Later 
he had yards at several others points in the 
Northwest, including Woodburn and Kerry, Ore. 
For the last several years he had been at Kelso. 
A brother, Charles C. Goodale, of Portland, sur- 
vives. 


LOUIS E. WILSON, president of the Wilson 
Land & Lumber Co., and vice-president of the 
Mound City Lumber Co., both of St. Louis, died 
at the Jewish Hospital in that city on March 22 
from a fractured skull suffered in a fall at the 
Forest Park Hotel there on March 13. Mr. Wil- 
son was born 38 years ago in Menominee, Mich., 
whence he went to St. Louis in 1902, when he 
entered Smith Academy. After completing his 
schooling there he went to work for his father, 
beginning his service in a saw mill, afterwards 
working as a clerk and salesman in the St. Louis 
office. The Wilson Land & Lumber Co. suc- 
ceeded the Knapp-Stout Lumber Co. Funeral 
services were held in St. Louis on March 24, 
and burial was in Menominee. Mr. Wilson is 
survived by his mother, Mrs. Lillian M. Wilson, 
with whom he resided at the hotel, and a son, 
James, 10 years old. 


MAX HELLPENSTELL, aged 60, secretary of 
the Rock Island, Ill., Wood Works, died March 
25 in his home in that city after an illness which 
had held him bedfast since December 12. He 
was a native of Germany, born November 26, 
1866, and came to this country in 1884, settling 
in Rock Island. He was publisher of a German 
newspaper there for several years. In 1898 when 
the Rock Island Wood Works was established, 
he became active in its organization and had 
been associated with its executive personnel ever 
since. The survivors, are two sisters and a 
brother. 


WILLIAM MIDDAUGH, a retired lumberman 
of London, Ont., died at his home there recently 
after a short illness at the age of 74. For many 
years Mr. Middaugh was engaged in the lumber 
business in Procton. He moved to London about 
seventeen years ago, retiring from active busi- 
ness in 1917. 


CLARENCE E. HILL, president of the Bucoda 
Shingle Co., with mill at Bucoda, Wash., and 
also president and manager of Washington Red 
Cedar, Inc., with sales offices in Seattle, died 
after a brief illness at Virginia Mason hospital, 
Seattle. March 20. He was born in Iowa in 1869. 
Funeral services, followed by cremation, were 


held in Tacoma, March 23, conducted by Rev. 
Mr. Simpson, of Olympia. Surviving are his 
widow, Mrs. Hannah F. Hill, of Seattle; and two 
sons—Clarence E. Hill, jr., of Seattle, in charge 
of retail sales for the Stimson Mill Co.; and 
Merton A. Hill, of Olympia. 


PAUL B. McGRATH, of the McGrath Bros. 
Lumber Co., Rush City, Minn., died there on 
March 15, according to word received at Hoo- 
Hoo International headquarters in St. Louis. 
Mr. McGrath was born in Wayne County, Penn- 
sylvania, June 29, 1877. For many years he was 
engaged with his brother, J. E. McGrath, in the 
lumber business at Rush City. He is survived 
by his widow. 


CHARLES F. ROWLAND, 76 years of age, a 
retired lumberman, died at Aberdeen, Wash., 
March 24. Mr. Rowland was a pioneer in the 
Northwest lumber industry going to that dis- 


trict 45 years ago. He was associated for many 
years with the Northwestern Lumber Co. of 
Hoquiam and retired from active business 25 
years ago. He was a native of Indiana and is 
survived by his widow, a daughter, a son, two 
brothers and four sisters. Mr. Rowland’s fu- 
— was held at Tacoma and he was buried 
ere. 


ANDREW J. RECORD, retail lumberman of 
Cambridge, Ill., died recently at his home there 
at the age of 70. Mr. Record had been in the 
lumber business at Cambridge for a great many 
years and for 32 years had been a member of the 
firm of Johnson & Record. He was prominent in 
local business and civic affairs and was a mem- 
ber of the board of supervisors, and of the school 
board and was vice president of the local bank. 
‘He is survived only by a daughter, Mrs. Record 
having died some years ago. 


JOHN MASSER, head of the Masser Lumber 
Co., Mount Vernon, Wash., died March 21, aged 
65. Mr. Masser was prominent in local affairs 
and was a leading member of the Mount Vernon 
Commercial Club. Surviving are his widow and 
eight children. Funeral services were held in 
Masonic Temple, Mount Vernon, March 23. 
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test Neports on Lumber Frices c 
No. 
SOUTHERN PINE No 
The following f.o.b. mill prices are taken from sales made during the week ended March 26 in sections named: 
Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kan- Hat- Kap- No 
tles- sas ties- sas ties- sas tles- sas ties- sas 
burg, City, burg, City, burg. City, burg, City, City 
wheat Miss. Mo. Sekt Miss. Mo. Miss. Mo. Miss. Mo. Miss. Mo. 
ooring inis No. 1 Fencing, S18 N = i 1 i i 
1x3” BG manetter. . 64.76 65.54) B&better rough: OT «it *shehades teens 36.86 | ~ aoe Lacemaaa oe o”G No. 3 D.--aene —. 14.95 
cslipiacnn NP ececce Se Oe Dl cc cncss CRIP cece Other Igts. 35.77 36.86] “*** 35. "*''"": wee Gee ae 
Pee 56.50] 1x6” ............ 40.58 °.... PT scien oie 38.70 arate ane . ieee 
No. 1 58.00. ..... FOR ys 47.49 Other lgts. 33.58 38.70 18 & 20°)". eee 12.35 “3 
Re es 38.56 Re  eeeeeahene 54.59] No. 2 bed lengths): ox 6” 10’ 5 No 26 hetter eg A oy 1 2 
FG B&better.. 464.02 WSBi U51S . wc cccses. 06.00 60.28)  ix4” ........ 16.90 17.45 oe are ree on 6 a) 18.74 
aha NR AIR, 42.33] 1%4x4 to 12”... 61.90 ..... 120” eee Tm Ret ceri - _* neeces* Aan oe Ne 
No: - TM eresd B&better surfaced: No. 3 (all lengths) 18 & 0’... 18” & 2" 21.48 ae 
No. 2. 17.86 25.18] 1x6 to 12”....... 50.34 ..... Be Secdstes 13.66 13.62] 4. g» jy °x6”. 16° ..! i918 — °°" 2 
Ix4” BG B&better 61.01 70.56] 1x4” 83 52.20 OM seaienes 16.59 15.20 . Pee cos a” aa te io 
he! eae 2. 45.00) 1x6” 8 51.35 Boards, S1S or S28 eee 18° & 20’.. 22.00 ....” 
No. i eee 1x8 2.551 xo 4 18 & 20° 2x10". 16’ 30.00 2x 
No. 2 0 “l } 3 61.22] yy 8”. 14 & 16" 32.40 »x¥10". 10°... a oe Soe = 2x 
FG Ba&better i. -!.lUlF*UD.. Ree 67.13 ~~ * Other lets. 32.73 32.40 * cee ene R&better:  Jambs 23 
a a eT $7.11] 1%x4 to 12”..... hanks 1x10”, 14 & 16°. ae ae ley 1x4 & 6”........ «2... 68, 
No ae 35.65 - ..... BE aradihaces | dake 62.96 : ’ Other lets. 35.96 3815 18 & wy ! 1%4,1% & 2x4&6". ..... 76.71 o} 
No. 2 .. 18.47 23.39 MD . oc acbnenme 61.06 62.96 1x12”. 14 & 16 caacas 48°72 ox19”. 10". No. 1— Shiplap 
No. 3-.. 13.60 2.04. TS eee 57.00 62.96 ” * See toe 48.72 ee ee ee ~~’ . hr 34.59 
1x6” No. 1, C. M. 33.29 5/4x5” & 10” 69.23 77.38], © (all 10 to 20’): : AE alsa Other Igts. 30.98 34.59 ~ 
No. 2, C. M... 20.08 Be ctneness 75.56 77.38) “SG to 19”... 29.55 wan... No. 2 (10 to 20’): 
No. 3, ©. M. 15.85 teers 66.75 sige 21:96 21.16| xo. ° “il Jeeta 21.25 21.82 
Ceiling Ot ew EEO ees ners 6.75) 4x10" ........... 21.58 21.66] ox 4” 1¢ 1x10” ...... 21.37 21.62 
15x4” Bé&better .... 35.88 ..... 6/4 & 8/4x8".... td ES ts | 23.53 28.32] 7 wo No, 3 (all lengths) 
a pekett 6/4 & 8/4x5” & 10 73.530] x. 3, tai tnndaneks ae eer : “fees 17.49 17.40 _ 
No. 2 nn eo : 6/4 & 8/4x12 sous 73.50 7 ye pee 17.56 18 & yas a4 >" ee” «xnnes 17.93 17.57 : 
& x4” Bé&better 34.75 38.95) ‘ fen gag 40.90 1210” ae eae ae 18.00 no ee  macrieee x Longleaf Timbers be 
RS 31.28 32.08) jBen'? Oo corres 038 7... SOUR” cccaccc.ce. 2090 wo ; No. 1 Sq.E&S S48, 20° & under: € 
No. > Hebe: 17.73 18.72 ese apesectpaie 36°65 45:50) NO: 4. all widths & 16’ 1. 21. eprint 32.12 F 
a aeeStee ai pe etichataliaiichcie a1 33 45.50 lengths ,..-.».. 19 8.96 18 & 20’. i BO ccnwimakewsend, wastes 35.95 4 
= ee oa 3*° x5 & 10”......:: 44.42 55.50 Stringers 2x 8”, 10° ....... 7.4 12” ....seeeeeees 39.31 | 
a peter 19.23 per 52.42 59.00] 90% hrt.. 7x16 & 8x16”: 12” wee eee L , eee 45.55 
7 presen Mew coece RAs Gps eee 68.37 16’ ....... . 2. WG" vee e eee eens 1.87 
Partition B/4E8" oo... cccee Lae No. 1 rgh., 24 to 28’ ..... 58.00] som A “0 ia sane Shortleaf Timbers 
ix4 & 6” B&better. 42.26 43.60 /4x5” & 10” 50.50 74.75 : 2x10", 10° ....... 9.16 24.2 7m S48. 20° & under: 
tS: cavesaieee | ieee OME us cchcens ae hee : — oo gg rrtiesilindice; am 
NO. 2 .eseeeeee 23.50 25.75 Roofers Fee 60.48 59.54 san. 148 ..Ot: PM wadiaconaes 1 eee 1 
Drop Siding Ss sere > aor et > eee 66.50 65.58 °x12”, 10’ ....... —— OE 25.62 : 
1x4 or 6” B&better. 39.92 41.11 1x8” .....-. 21.29 «1... Byrkit Lath soos 20.48 25.40] 12" -eeeee eee eeee 1.65 ; 
No. 1. 36.72 39.50 Car Material OS OR. Ape ee eee 13.24 Bees 23.96 26.50 , Plaster Lath _ 
No. 2. 23.14 27.05] (All 1x4 & 6”): fo. Ae 13.95 18 & 20’. No. 1, %%, Gewese. 3.51 3.46 
No. 3.... 12.90 .»e!No. 2 random...... ..... 21.53] 12’ & longer....... 15.49 10% to 20’ ee No. 2 od 4 npele 1.62 2.19 1 
Following are f.o.b. mill sale prices from Shreveport (La.) territory for the period ended March 23: : 
Flooring Finish Boards, S1S or S828 Shortleaf Dimension, S1S1E]jShortleaf Dimension, SIS1E Mixed No. 3 Dimension 
1x3” EG sap B&bet.. 69.25 |B&bet. rough: No. 1— No. 1-— 2x 8”. SO cosséetwweans 14.75 
NO. 1 ncccccccce 58.25 BE .perectaveneeus 49.00 1x 8”, other lgts.... 37.50 2x 4”. 10’ oe 23.25 (> 2 eee 14.00 
FG sap B&bet. .. 47.00 /pepet. surfaced: 1x10”, other lgts.... 40.00] ~ aha 24.75] 2x10”, MME” Va irate are wa uate 14.50 
Ixt” EG No, 1....... OF pees : 1x12”, other lgts.... 51.50 a’ 5e 1 RE EE 14,25 
Ni 97.25 ar § «téienéaenesepee’s 53.75 x (all 10 t 0’) Be creqeceas oe 
» 3 seseesee Gn - =9 o. 2 (a eo 2 : } 30. 
FG sap B&bet... 42.00 — a RAE Sones sees a ix 8” ox 6” — - - = Longleaf Timbers 
Ss weet «| B--7 e 70.00] 1x10 ew age oeeeesss Ren Saas", No. 1 Sq. E & S, S48, 
SS FESR 21.00 5/4x4 Sy bts 69.00) 1x12”. 10-16’........ ; Ww |... 29 50 20’ & under: , 
No. 2 apes ceseces 24.00 5/4xh & “10” nin bt Ai 17.25 1x12”, 18 & 20’. 18 & 20’. 25,25 SO -& UWS. cccvovce 30.50 
ae" Be M...- S75) Siaxie ........... 80.50] No. 3 (all lgts.): ox 8”, 12 .. 21.50 WO” eee eeeeeeeeeee 35.00 
No. 2, c. "M. 20.00) 74, a Stn GO. SRMON BED canccsesscees a "46° |.._111) 93°95]Longleaf Dimension, SISIE] 12” ............... 42.75 
4 to 2x4 to aaa —_ ae 60 me ee" Oe : DE cia tay bi twice 55.00 
Ceiling © surfaced: a No. 1- 
S4x4” B&bet. ........ 33.25 wey ; ‘ 2x 4”, i 
No. 1 | 32.95 1x4 Tee teen eeeees 42.00 Shiplap 2 Shortleaf Fianbers 
No 2 O75 | UXO" wwe eee cece eee 41.501 y, 4 28.7! No. 1 rough, 20’ & under: 
3 oe 41.25 Ix 8”, other Igts.... 36.50 28 & DW nove 31.75 2x 6” 8” & und.......+. 2 8.00 
Partition 1x5 & 10” 2.00) 1x10”, other Igts.... 35.00] 2x12”, 10’ ......... 29.25 : De etesha een ceais 31.30 
” at 9 No. 2 (10 to 20’):  ncsnanase 33.50 Me atxeeacdeassens 2.2 
as at resonates 30:00 Fencing, 818 SS pied 22.95 epee 40.50] ox 8” Plaster Lath 
af . No. ae i) % eee 39.25 2x10” ceaperd 
Drop Siding 1x4”, “ Yass 36.50 No. 3 (all Igts.) No, 2— Xo. 2 No. 1, 9%, Meccsceee 3.25 
ixt or 6” Bé&bet 43.25] 1x6”, other Igts.... 38.75] 1x 8” ............. ae ‘ ie : 
— 2 No. 2 (all Igts.): Dae <acteanksrncewen 18.25 2x4 a verses 23.00 x 4”, 4&6 Byrkit Lath 3.00 
No. 2 * | a pa 17.25 +. en Meee. tl) be eee 0. 
. Res Ry 2x : 
Casing and Base 1X6” 1... cece eee eee 2 20.25 Stringers 18 & 20’ a Car — 
B&better No. 3 (all lgts.): 90% heart, Class “R"’ 95 OE is ecwes x 8” (All 1x4 & 6” 
4& 6” 53.25 1x4 a aden 13.25 SE&S ete sei, Sil >x12” No. 1 BA Seooeone 41.00 
8 & 10” 62.25 1x6” . 15.50 fk oe 57.00 5 | ee No. 2 random........ 20.00 
The following are current mill prices on Arkansas soft pine made during the week ended March 25: 
Flooring Finished—Dressed Dimension—Dressed Fencing and Boards 
Edge grain 1x3” 1x4” Bé&better Cc No. 1 No. 2 No.1 No.2 No.3 
a Pree tee ncpe GURED FE Um? nncccccsccscvses $66.50 $50.00 | 12, 14, 10, 18, 12, 14 10, 18, | IX # ........, $34.00 $16.50 $14.75 
B&better $74.00 69.25 Dt cweeaedieudcheea 67.75 51.00 16’ 20’ 16’ 20’ 1x 6” ith whnewe 36.00 19.75 16.50 
— 4. ae —. Te FS geeepec 71.50 54.00 | $26.00 $27.75 2x 4” $23.50 $24.75 | 1x 8” ......... 35.00 21.50 17.50 
on oetsianih anchinaid 73.50 54.00 | 24.50 26.75 2x 6” 20.50 22.25 | 1x10” ......... 36.75 22.50 17.75 
Flat grain- 1%, 114, 2”x4 to 8” .. 75.00 25.75 27.75 2x 8” 21.00 22.50 | 1x12” ......... 47.00 26.75 19.00 
ithe... $46.50 $40.25 | 1%. 1%, 2”x5, 10, 12” 77.50 26.75 28.50 2x10” 23.25 24.75 : 
i Beer saree 40.25 37.50 ea i 28.50 30.25 2x12” 25.00 26.50 re Oe rae 
WG Se dines eecseeied 22.50 21.25 Ceiling and Partition ’ Babee 
Clg. Clg. Clg. Part. $2S&CM—Shipiap 1x4, 74 
we ry = ie: lll Sy aan 8 £ Re Fe 77.50 
Moldings Ve %” % No.1 No.2 No.3 
9 B&better $38.5 50 $40.00 $41.50 $44.5 ite? aa $36.25 $19.50 $16.50 Lath 
15%” and under..28 percent discount > . 36.50 $$ ee ae 35.25 21.75 17.50 No.1 No.2 
1%” and over...23 percent discount ee ee oh ced 19.75 DGG 6 <ishwaawes ire 22.25 17.60 |} %xl1%”—4’ ............ $4.40 $3.35 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HemMiock Boarps, 81S— No. 1 HeMiock, S1S1E— 
8’ 10’ 12° 14’ 16’ 18&20’ 3/16’ 8’ 10’ 12’ 14’ 16’ 18&20’ 22/24’ 
SS epee $26.00 $27.00 $27.00 $27.00 $28.00 $30.50 $27.00 eee ere $29.00 $30.00 $29.00 $28.00 $30.00 $32.00 $34.00 
Di «commen 28.50 29.50 29.50 29.50 31.00 33.50 29.50 Es auoeeka 26.00 27.00 27.00 27.00 29.00 31.00 34.00 
i” ~estaed 30.50 31.50 31.50 31.50 33.00 35.50 31.50 me ~ veces 28.00 30.00 29.00 29.00 30.00 32.00 34.00 
Dn’ secede 31.50 32.50 32.50 * 50 34.00 36.50 eee ll IS ASE 28.00 31.00 31.00 31.00 32.00 33.00 35.00 
Sh anatews 32.50 aoe oe; .50 a ™ 35. | +." A ‘ 33. * ME saciad . 29.00 32.00 32.00 32.00 33.00 34.00 36.06 
For merchantable S18, deduct $3 from ~ of No. 1, for No. educt ; 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. Pe. S Ressteck. rough, 6’ and longer, 2x4” and wider, $21.00; 1x4” and 
Crating stock, S1 or 2S, 6” and wider, 6’ and longer, No. 2, $25.00; wider, “UU. 
No. 3, $21.50. 





For No. 2 dimension, deduct $4 from price of No. 1. 
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NORTHERN PINE 


Duluth, Minn., March 28.—The northern pine list is firm. Prices f.o.b, Duluth follow: 


CoMMON BOARDS, Rouca— 


FENCING, RoucgH— 


8’ 10’ 12° 14° 16’ 18’ 20° 6’ 8’ 10,12 &14° 16° 18 & 20’ 
a eee $55.00 $57.00 $62.00 $62.00 $62.00 $60.00 $65.00 $65.00 6” No. 1 ..........cceeeeeee $51.00 $55.00 $59.00 $61.00 $61.00 

NR: 61.00 63.00 69.00 71.00 66.00 66.00 71.00 71.00 Biss iche thalveosiser 38.0 41.00 43.00 46.00 46.00 

Dl euséens 67.00 70.00 77.00 77.00 72.00 72.00 77.00 77.00 Ee Sink ont oki oi eon hake 28.00 30.00 32.00 33.00 33.00 
ig, Striped 35.00 37.00 46.00 46.00 46.00 44.00 50.00 50.00 4” No. 1 ....cccecceecececes 47.00 50.00 56.00 62.00 62.00 

| Apel 38.00 40.00 49.00 45.00 45.00 45.00 53.00 55.00 I Qaebegaeee boned goty 33.00 36.00 41.00 47.00 45.00 

, ets ines 41.00 44.00 54 00 54.00 50.00 49.00 60.00 60 00 OG parenteeteortae << 25.00 28.00 29.00 30.00 29.00 

No. 3, eee le . e \° . "0 

etn 29:00 31.00 33.00 33.00 33.00 33.00 33.00 33.00 No. 4, 6-foot and longer, mixed widths, ¢”, $36; ©”, $28.50. 

We oa 31.00 33.00 35.00 35.00 35.00 3 39.00 39.00 5” fencing same as 6”. 


For all white pine, Nos. 1 and 2, add $1. 
Boards, 6 to 20’, 


Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 Piece Sturr, SiS1E— 


8, 10, and 12”, No. 4, $30.50; No. 5, $21. 


For S1 or S82, ada 75 cents; SISIE, add 2: for oe add $1. 
Drop siding, ‘grooved roofing and O.G. sh iplap, 8 


All white pine, Nos. 1 and 2, add $1. 


8’ and up, add $1.50. 


$1 or S2, add 75 cents; SIS1E, add $1. 
Flooring, 5- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 


Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’— 
4” 


$2 5 $32.50 $34. 50 $32 50 $32 50 $83, 50 $36. 50 $35. 50 at . a 
= aweeerrrr rere 8.50 . . A x . s B&better $40.00 $44.00 E $20.00 $22.00 
Bx OY vcccccccccee 28.50 29.50 32.50 32.50 32.50 ee ee ee ee Y i Norway. C&better.... ; t 
 Sipeaptang 28.50 31.50 33.50 $3.50 83.50 oe Be Oe Sco ae ee ee ee. ee 
=“ ities eee ae ety 4 6.50 * H4 36.50 34.50 36.50 36.50 Siding may contain not to exceed 20 percent of 4- and 9-foot. 


No. 2 Het stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 


or S48, a 


Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


grades 


ome run to O.G., $2 a thousand extra; product of the strip as it 
Beaded ceiling, %-inch, $1.50 more than same grade of siding. 





NORTH CAROLINA PINE 


Norfolk, Va., March 28.—Following are typical 
average f.o.b. Norfolk prices, made during the 
week ended March 25, as reported to the North 
Carolina Pine Association: 


Rough: 

4/4 Edge— 

a ee Ce cs ccinnanwwnkeare euee ewe we $48.00 
SEE fo caida Gioia ee be Rw RETO Route WAS 35.25 
i EE cher sss pace knee ewe aara ewan 25.25 
SS 3 Se eee ee 23.00 

No. 2&btr. No.3 No.1 box 

Se cL os canoe premeee ae” ween. Saehee 

Ee” ui cad ese n anes dawn 54.50 $34.50 27.25 

NE 55a aati ace aoa ae A ae eee 30.00 

De, Tee.. B ae ORO, BGs oc co ccveccucssesse $56.75 

iiditncdwseaarhotencee 59.75 
et I, ncn nccas cues enecdeoseuonnes 15.75 

Ge a eer ern 5.75 

Dressed: 

Flooring, #3” 24” 
ee ND 5s od sve trina whoa $45.50 $49.75 
Re re ree 
DUNG Eis tia kcralat bain eal eee 42.25 44.00 

TE: BE DR 6 ic ek kc enenrenaaeavses $38.75 

Box bark strips (dressed or resawed)...... 17.50 

*Air 

Roofers: No. 1 dried 
SNE ik His ead incarnate bis tite. sor $25.25 $18.00 

OO? er ae me iene 19.00 

he ee eee os 19.00 

BEE «oe cdnssesenwaveadescbennetunes 31.50 19.25 


*F.o.b. Georgia-Alabama mills. 

(Note: Report of March 14. under ‘‘Rough,” 
shows No. 2&better, 1x8-inch, $49.50; this should 
read $52.) 


RED CEDAR SIDING 


Seattle, Wash., March 26.—Prices of red cedar 
lumber, new bundling, 8-18’, f.o.b. mill, are: 


Bevel Siding, 2-inch 








Width— so ase sd 
4-inch $24.00 $16.00 
5-inch -.. 25.00 20.00 
6-inch .. 28.00 24.00 
8-inch eae oni 

10-inch 

Clear Bungalow Siding, 34-inch 
SABER cccccvccre Sead awebsesaecente ee $46.00 
ee are rer sy ere 56.00 
POPU. b.0000d- 000d Sessnvevescatdeseeunences 65.00 





RED CEDAR SHINGLES 


Seattle, Wash., March 26.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 


Miztra stare, .6/3.....ccces * see. 72 $2. ser. 15 
etre wtare, C/2, .ccvceccece 
Miztra CIOATS .cccccee Rane ies 235 
.  £_-. ea 2.41 
DEE kesbséwvescencscene 2.27@2.32 310@3.15 
PUSTOEUIND cccsecvcscocsss 2.90 3.90 
First Grades, Rite-Grade Inspected Stock 
Wxten. stare, 6/8 ..cccccees $1.76@1.84 $2.20@2.30 
Mxtra stars, 6/2 ........0. 1.92 2.40 
WE MIE Aa dccievesedes 2.20 2.75 
PONE, GER. cccicctoecese 2.45@2.53 3.05@3.15 
pO eee ee 2.51@2.55  3.45@3.50 
PND | n.cccdvecnsccaes 3.00 4.05 
Second Grades, Standard Stock 
Common stars, 5/2 ....... $0.8 .84 $1.00@1.05 
Common stars, 6/2 ....... 92@ .96 1.15@1.20 
COMMON: CIORTB 2 .cccccccce 1.40 1.75 
British Columbia Stock, Seattle Market 
xxxX (Casstien) ae $3.00 
SRSA (UV. B.) cccccccce. $2.73 3.40 
NS OF oe 2.88 3.95 


Perfections 





WESTERN PINES 


Spokane, Wash., March 26.—Following are re- 
vised prices, f.o.b. mill, according to discount 
Card No. 3, which became effective March 4: 


Pondosa Pine, 16-Foot, Inch— 

No.1 No.2 No.3 No.4 No.5 
et tise radlateeea SE3.60 SE6.00 GIBB  cccse § cvces 
DO We tua e aes 42.00 28.00 “ees soon 
a asouedniees 40.00 24.00 8 

Oe ee 42.00 24.00 ne? saars sande 
| a ee ao | a ft rr ree ee 
oC. sadh avewe. debe $15.50 $ 7.00 
Pondosa Pine Shop— 

ie: tied 

No.1 No.2 No.3 Com. 
os & 6/4 981 50 $41.50 $25.50 $16.00 ..... 
| Oe 71.50 51.50 36.50 st Rerree 
Oe .ckchectwus wosss gate), saan. weeen $24.50 
Idaho White Pine, 16-Foot— 

1 No.2 No No.4 No.5 
er ree $47, 00 $39.00 $23. 00 Sen. enees 
ee pe canines S00 Qe Bee ssice ceccs 
— RR 46.00 37.50 3780 ey. a ee 

Oe scadtcn<ccwe Ce Ce |  . omeda * enwes 
Oe kent iienaes 69.00 41.00 BOA. chivae” skeack 
i Cc. woae seater seems $19.00 $ 7.00 
White Fir, 6- to 20-Foot, Inch— 

4” 6” 8&10" 12” 4”&wdr. 
Nos. 1 & 2...$22.00 $25.00 $26.00 $27.00 ..... 
cenweane 15.00 18.00 19.00 20.00. ..... 
Se oak cuss ten Waste. Sewage. “naeelies $14.00 


[Special telegram to AMBRICAN LUMBERMAN]) 
Portland, Ore., March 29.—The following are 


f. o. b. Chicago prices on Pondosa pine shop, S28: 
No.1 No.2 No.3 

sve Sg nS ee a $56.00 $41.00 $33.00 
Lee a ee mes 66.00 61.00 33.00 


Above shop prices are for shipments of No. 3 
— a etter. For straight cars of specified grades, 


CALIFORNIA PINES 


San Francisco, Calif., March 26.—The follow- 
ing are average f.o.b. mill prices of California 
pines, as compiled from the weekly report of 
the California White & Sugar Pine Manufac- 
turers’ Association, those on commons repre- 
senting 1l-inch stock only: 

California White Pine 
a C sel. D sel. No. 3 clr. 





hk, re $63.80 $54.35 $46.30 

Ss, See 71.15 62.65 54.10 57.50 

Jy See 68.60 59.55 45.15 58.05 

eee 78.65 70.00 60.05 68.65 

California Sugar Pine 

Nos. 1&2 clr. C sel. D sel. No. 3 clr. 

6 $101.75 $84.70 $69.60 $53.55 

5/4xa.w. ..... 84.85 77.75 61.55 63.60 

Ae 82.65 73.50 53.50 63.95 

TE ree 92.20 84.75 70.20 78.70 

White Pine Shop Sugar Pine Shop 

~ p! shop, 5/4 x Inch shop ....... $35.25 
5 atl ee mate 2.45 No. 1 shop, 5/4 x 

No. oO. 2 shop, 6/4 x a.W. RF Re 9.95 
eae uw eae 24.25 No. 2 shop, 6/4 x 

Inch. ‘shop elasiatie 28.50 Dias . Kantesiios “Os 27.90 
Panel, 1144xa.w... 71.75 White Fir 

Mixed Pines C&btr., all sizes .$43.95 


No. 1 common. .$45.20 No. s&btr., 4/4 x 
9 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., March 30.—F.o.b. mill prices on 
actual sales of fir, March 26, 28-29, direct and 
wholesale, reported by West Coast mills to the 
Davis Statistical Bureau, were as follows: 


Vertical Grain Flooring 


Bé&btr. Cc D 
Se -esscneeuwewas $36.00 $36.00 $29.25 fete 
Oe TS 2 pea 39.50 tba 
RPE isbseiaeenes teat 38.75 
Flat Grain Flooring 
i iota Sra seaa ole ss ii 25.50 19.75 
WE eis wwe so chien 31.25 28.75 
Mixed oe ones 
Oe Gvews anawoias $17.00 
" Celting 
i * kivawoudweas > 24.25 20.25 
ME” ‘wahihicwsneee 25.50 21.75 
Drop Siding, 1x6” 
Be Asesnwandéadiens Fmt 4 30.00 27.00 
a eee va -. ” 26.00 xe 
CC eee 17.75 
Finish, Kiln Dried and Surfaced 
: 1x6” 1x8” 1x12” 
BON nike kiinscs ceupers $42.50 $42.75 $51.00 
Common Boards, and Shiplap 
1x6” 1x8” 1x10” 1x12” 
ies Bo aeecks caens $17.25 $16.50 $18.25 $20.25 
) a Se ee ee Oe ea 11.00 11.50 15.75 14.25 
Se ka ctedcaabes 6.25 8.00 8.00 peas 
Dimension 


No. 1, 2” thick— 
12’ 14’ 16’ 18’ 228&24’ 26-32’ 
4”. .$16.25 $16.50 $18.75 $19.75 $19.50 
75 17.75 18.00 18.50 $21. 00 $21. 75 
- ‘ 17.25 18.50 18.25 19.00 21.25 
10”.. 16.75 16.75 18.00 17.75 18.25 20.25 27.00 
= f 17.50 19.00 18.75 19.25 21.25 26.50 
2x4”, 8’, $15; 10’, $16.75; 2x6”, 10’, $15.50. 


- 2. eel 2x4” 2x0” 2x8” 2210” 2213” 
ee $10.25 $11.25 ee 75 — 50 a ” 
ee ep acacucks 7.50 6.50 
No. 1 Common Timbers 
8x3 to 4x12” to 20°, surfaced ....cccccveee $19.25 
Gee te Wee OO Oe, BO bb oc ccc sccicces 18.50 
5x5 to 12x12” to 40°, surfaced .....cccseee 19.75 
Fir Lath 
as SB 5 cs on oso heecsecedejn owe $2.75 
Bé&better, Flat Grain Car Siding, 9 or 18’ 
ONS ¢ cd deed cos vbe. eh i vheukes ere eoseteeenan $36.50 
Be ince ttrsvevase vasdtoGesne av cncieawed 4 





WEST COAST LOGS 


[Special telegram to AMuRIcan LUMBEEMAN) 

Portland, Ore., March 29.—Log market quota- 
tions: 

Fir, yellow: No. 1, $22; No. 2, $17; No. 3, $12. 

Fir, red: Ungraded, $15.50@16. 

Cedar: $14@16. 

Hemlock: No. 2, $12 to $13; No. 3, $11 to $12. 

Spruce: No. 1, $25; No. 2, $19; No. 3, $13. 


Everett, Wash., March 26.—Log quotations: 
an” No. 1, $24@25; No. 2, $18@19; No. 3, $12@ 


Cedar: Rafts of shingle logs only, $16 base; 
25 cents added for each 1 percent of lumber logs. 


Hemlock: No. 2, $13 to $14; No. 3, $11 to $12. 





No. 2 common.. 30.20 aw ...'...;.. 23.90 
ie oe winnie tee 20.25 ne” _ dimen., 1 
‘., eee 21.70 OE ee 20.50 
No. 1 dimen., 17% ‘ : 

ce ca acan 17.85 Douglas Fir 
Lath, No. 1...... 5.75 Cé&btr. .......... $45.50 
ee . | ae 4.10 Common Edn Har 

“rn s. e 
Lath, 33° ....-.- 1.70 Dimension ...... 17.75 
xport 

Australian, 4/4 x Cedar 

Ge “eescswece $52.15 Micellaneous ....$22.10 


Spruce: $1 higher than fir. 


: 

a 
| 
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CYPRESS 


St. Louis, Mo., March 28.—The following are 
current quotations on cypress, f.o.b. St. Louis: 
GULF COAST RED CYPRESS— 


New Grades— Factory No.1 
Tank Selects Shop Box 


oie okie te wie bed $116.75 $68.75 $51.75 $31.75 
iY cbacimiae aden k a 121.75 78.75 63.75 33.75 
i saxiee adsense 123.75 81.75 66.75 33.75 
tc aa cued dened 131.75 88.75 73.75 31.75 
Ol 136.75 93.75 78.75 eee 
ME éeveceqeceees 136.75 93.75 78.75 eeee 
|, aaa 141.75 98.75 93.75 oes 
eee eee, BIE TN ivcccnccsacsos verweane $24.75 
Common Rough— No. 1 No. 2 No. 3 
REE scecccecontowesese $54.75 $43.75 $32.75 
Dn. .cxiviedateseceduakin 61.75 50.75 34.75 


Add $2 for specified lengths on common grades. 
Finish, $1S or S2S— 


POPLAR 


Cincinnati, Ohio, March 29.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on poplar: 

Sort TexTuRE— 4/4 5/4&6/4 8/4 
Me adsoesecs eat bee $119@199 $129@ 138 
Saps & select.. 72 17 
No. lcom..... 50 55 85 6 o 38 
No. 2 com. A.. 36 38 £42 45 45 48 
No. 2 com. B.. 25 27 27 29 28 #£«380 

VAaLLEY— 

FAS .........$ 90@ 95 $ 95@100 $100@105 

mg & selects. 60 65 70 75 75 £80 

No. 1 com..... 45 48 52 655 55 #460 

No. 5 com. A.. 35 386 37 40 40 42 

No. 2 com. B.. 25 27 26 28 27 80 


POPLAR BEVEL SIDING 











HARDWOOD LOGS 


Memphis, Tenn., March 28.—Following are ay- 
erage quotations on logs in Memphis, and at 
points in the Memphis territory, based on aver- 
age dimensions, 14-inches and up in diameter, 
and 12- to 16-foot in length: 


F.o.b. cars 
Delivered Memphis 
Memphis territory 
Variety— Per M Per M 
Red and white oak. .$35.00@40.00 $27.00@32.00 
GUD cvccccsncceccese’ Stee 29.00@34.00- 


BD cecoccccocsescice Se 29.00@34.00 
Ash, 12” and up..... 45.00@50.00 38.00@ 43.00 
Hickory, 12” and up. 35.00@40.00 zr 90@82.0 
Maple, 16” and up... 35.00@40.00 27.00@33.00 

Logs are classified by buyers here roughly as 
No. 1 and 2, and the foregoing price range is 
supposed to cover the average prices paid for 


Poplar ..cccecccseees ee Te 28.00@33.00 



































Heart A B Cc D Louisville, Ky., March 28.—Somewhat better | poth. 
1x4—10” . ma 75 $ 98.75 $ 93.75 $ 83.75 $73.75 weather, there having been less rainfall, has 
1x12”... 110.75 106.75 101.75 91.75 80.75 resulted in slightly more active building. Poplar The differences between delivered and f.o.b. 
ixl4” ...... 120:75 116.75 110-75 10275 .... siding prices at Louisville are steady at follow- | Price ranges are based on the distance the logs 
Tr | «deena 125.75 120.75 115.75 106.75 pee ing levels: , are hauled, and the weight of the timber. Oak, 
Bungalow Bevel Siding— A B C&btr. or Clear Select No.1 No.2 ash and hickory are drawn from wider dis- 
EET RAT AE $53 $45 $43 6-inch $55 $40 \ $28 $22 tances; while gum, poplar and elm can be profit- 
SE sas enureiecvasneeeees 55 53 hh ~~ ~ i eeeeeemeae sts 7 36 26 29 | ably drawn into Memphis only from nearby 
ME: ¢dsdaeGnedeuteiconses 70 61 59 ED oad oe ttete 48 35 24 18 | points. 
Bevel Siding— A B Cc D 
Me ‘evidavenanne $48.50 $45.00 $41.00 $28.00 
a Tig HARDWOOD INSTITUTE PAST SALES REPORT 
FAS Select Shop “Com. com. Memphis, Tenn., March 28.—The following isa summary of Chicago/Cleveland average hard- 
4 Coceceoces $ 72 $59 = $31 a wood prices obtained during the week ended March 22, as reported to the Hardwood Manufacturers’ 
eeoervecececes io 2 i bs 342 ° 
Gp aconndapets 1 «BB 50 35 gq | institute: 
18/4 a HS a 68 55 37 31 
eccceoesee 0 75 65 RED GUM SAP _GUM-CONT'D WHITE OAK-CONF'D POPLAR-CONT? 
Boards— No. 1 com. No. 2 com. ” random Ba rien mp <r au 
1x 6” cithetices came $42.50 $33.00 «see. Chgo Clev Chgo Clev Chgo Clev Chgo Clev Chgo Clev 
1x 8” sacdbesohasadans 42.50 —ae 06060C«C Firsts & Seconds No 3 vommon No 3 Common No 3 Common No 2c 
1x10” bbebedueeeueka 43.50 ——— 60t—“‘ié 5-8 112,50 .., 4-4 21.75 eee 4-4 24.25 eee 4-4 30.00 4 094.75 
ge vereeeners 53.00 36.00 ..... 4-4 115.25 °° 5-4 20.25... I 6-4 2... 30.00 || 6-4 ... 37.50 lea 26.25 <.- 
Peck, °1x12” 111111: $23.00 5-4 139500 :-. 8-4 1... 28.50 |] 8-4 ... 35.75 || 5-4 3485. 
KILN DRIED TUPELO FLOORING— a0 Sivas eee ee ee ees Ce ‘saat Mia ee 2 is 10-4 29,50 °:.. 
B&better Select No. 1 No 1 Com'& Seis" os wee fo =? a . irete conds lio 3 Common 
EE $61.50 $51.50 $43.50 5-8 62,50 ... Os OSS cee ee ns fot ne ee ee 
Quartered No 1 Com & Sels 6-4 cece 78-50 5-4 103.00 Panel & Wide ho 2 
Firsts 4 Seconds 4-4 39.0 eee 8- 79.25 6-4 103.00 10 og 
CYPRESS SHINGLES & LATH | | 2-10.25)... || 84 ascz0 St: err amaen|RRRTe os ieee | seers 
— s 6-4 108,00 °°: 8-4 53.25 ... |lno 2 common 10-4 132,00 ::. lle. 80.5 .. 
Cincinnati, Ohio, March 29.—The following are 8-4 124,25 ... No 2 vommon 4-4 43.50 ... ||12-4 135.50 ... 9-12" Box Boarts 
average wholesalers’ carlot prices today f.o.b. lé-@ 138,50 .., 4-4 27.00 ... Plain 16-4 145.75 ass 4-4° 65.25 ... 
Cincinnati: No 1 Com & Sels 5-4 29.00 + ||Firsts & Seconds No I Com & Sels 13" & War FAS 
5-4 64, oes Firsts & Seconds. 5-8 ese «94075 |] 4-4 54.00 54.50 |] 4-4 71.75 
Shingles— Best Primes Economies 6-4 68,00 ..,. 4-4 37.00 .s |] 3-4 63.50 ... || 5-4 62.25 ... |lpirsts & Seconte 
MD” eascvceesesosccousee $3. 20 re Re, ages eee a: So 4-4 76,75 110,00 6-4 66.25 73.25 — a |. 
© secccevcccccceccee OT 85 $3.90 tea ** “eee bE oy Pe ee oe Bee OT 
le coddie eliaaaia said a 548 4.30 4 6-4 106.00 186.00 1120-4 93.00 ... 1 4-6 41.50 a0 
6 6-4 43,25 ... 4-4 289,00 eee 8-4 109.00 138.00 |] 12-4 100.00 5-4 40,00 
eosecccecccecooccos GOO 5.45 4.30 8-4 47,00 ... No 3 Common 10-4 ..» 266,00 ||No 2 Common si No 4 Coamin said 
Lath, 4-Foot, %x1/e-Inch— Plain $8 112-4 119.00 175.75 || 1-2 17.00 ... 3-4 28,00 ... 
Firsts 4 Seconds No I Com & Sels 4-4 34.00 41.50 || 4-4 36,00 
Ps Reccconsecetecth. Bi Biscicccicscedt d-8 81,00 ,., Pirets 3 Teconte 3-8 29.25 ... || 5-4 33.75 40.25 || 5-4 37.50 <.. 
4-4 107,50 eee 3-4 44.00 eee 1-2 35,75 eee 8-4 38.75 =o io 3 ;ommon wy 
5-4 117,00 ,,, 44 47.75 ... 3-4 49.2> ... ||No 3Comon ~ 3-4 . 19.00 
WEST COAST SPRUCE tives: WSs Sa ESS SS siiee aes St Bas c 
No 1 Com & Sels 6-4 46.50 ... 5-4 61.50 79.7 5 5 “ re 
. 75 =4 25.25 5-4 22.00 
[Special telegram to AMuRICAN LUMBERMAN] a3 =. eee e* : say 7 ae 6-4 ae - 50 yr RES THOT tT 
Portland, Ore., March 29.—The following are 3-4 49.50 ... 5-4 49.50 ... Ag Pg — go "96.00 76.50 | 4-4 _— 50.75 
prices for mixed cars prevailing here today: | em aees eee Re P 35.500 ase B4 33.50 oso 6-4 ooo 88.25 Plan 
Finish— Factory stock— 6 . eee 0 ommon 44 44. eee Ho I Com & Selz Firsts & Seconds 
6-4 65,25 ... 5-8 19.75 ..- Ils sith t 
TS aceeeee ARGO Eee toceeseesse9ngo | | St Seca ccs [ese dead cc: PP Marmasse shoes ae Sess ia 
1x4—10" * + 2°22" 62:00 No 2 Common 5-4 3.00 .., R027. 27s am 6-4 ... 68.25 |l6-4 <:. 120.75 
Bevel siding— pores or eg — pestemen °" Wes * 138.50 || 6-¢ 29-25 41.26 |hvo t com'A'sele 
XA” oo .cce0e. 29.00 Lath ............ 4.00 | [rire soonds 5-8 17.25... Ih3-ive wor'Boards | 8-4 38:50 ‘e12 Pad ss 87,00 
x6” ......... 31.00 Green box lumber 19.00 4-4 64,25 .., wares Oakey 4-4. ese 118-50 |]20-4 39:00 <1. lisa 2. eaten 
5-4 67,25 22, Firsts & Seconds = |i9-12" pox Boards 12-4 51,50 o 7° aera 
6-4 67,25 eee 1-2 79.75 ere 4-4 68.00 eee HARD’ MAP No 2 Common . 
ENGELMANN SPRUCE 8-4 70,75 ... 4-4 130.00 149.50 Ilpirsts 4 Seconds Firsts & Secomis “4 28.50 
10-4 84.00 5-4 149,00 ... [15-8 ... 101.50 || 4-4 .... 73.00 lito 3comon 
Prices f. o. b. Chicago on kiln dried Engelmann No 1 Com & Seis" 6-4 149.00 ,.. 4-4 90,75 112.75 6-4 nee «=: 94 2 4-4 26.00 
white spruce boards, 84S, D&M, shiplap, drop sid- 5-8 32,75 ... 8-4 158.75 183.25 || 5-4 eee 224.50 |] 8-4 ... 90.00 |Ipas vormy : 
ing, ceiling and standard patterns, in lengths 6- + 9 52,00 eee = SS 6-4 nes 129,00 []di-4 = oe 100.00 [1 4-4 = ns) 51475 
and 16-foot, containing not more than 10 percent 6-4 57.75 ... 5-8 62.75 ... oo ee gt nero a 00 — 
of shorts nor more than 50 percent of 16-foot: 8-4 57,75 ... B44 1.25 os. os ees 82,75 || 6-4 cee 64025 5-4 ca “4:25 
D&better No.1 No.2 No.8 | [20+ 73:00 eee HS commse OH Se vee O8ME I] Os wee 70.00 Se a 0a re 
4/4 5/4 G&8/4 4/48 4/4* 4/48 ag.nge ter teste “4 60.80 Selects 2-6 80.00 BASSWOOD 
i 56 $82 $82 $53.00 $42.00 $33.00 4-4 70.00 Be 8 Comeaa tate 4-4 e+e 74,00 |/Ho B Common ¥irsts & Seconés 
e es ts 61 83 $3 64. 00 41.50 $5.90 9-12" ater aeithe 4-4 32 pee sae Oe eae 11-4 —_- 45,00 2 ece oa 
_yaewee 5 2 0 35.00 : ik » ° eee ae eee e 
10” 31... $0 $5 $5 55.00 41.60 35.00 | [aSa", ees ns «esate a seones [hee 1 coe Pareto © Secente §= 16-4 =... © 96.00 
Bia 91 95 85 58.50 47.00 35.50 | | 4-4 66,5... sear? @ Segenee  toatiaa” fa. oe 
*For 5/, 6/ or 8/4 in No. 1, add $10 to price of 5-4 67,75 ...° 5-8 68.75 ... 37.00 ... [ho 3comon 
4/4 in same width; in No. 2, add $6; in No. 3, Firsts 4 Seconds 3-4 = 86.75 nee 6-4 wee 53.0 4-4 - 27,00 
add $5. 4 > 4 coe 4-4 Ry 117.25 8-4 os. 59.50 SYCAMORE ’ 
Random widths, 6- to 16-foot lengths— an ° eee 5-4 7.00 see Ho 2 Common irsts & Seconds 
, 3-4 52,50 ... 6-4 114.50 127.75 ° eee 
afi 4 of 4/4, $30.50; 5/4, $34.50; 6/4, $38.50; 4-4 60,00 22: B-4 122.25 6.  . ate oe rena 
5-4 . eee 12-4 155.25 eee 8-4 39 00 | 
No. 0, 4/4. $25, 50; other, thi thicknesses, $29.50. 6-4 64.75 4. No I Com & Sele ATCKOR’ ~~ i 
or all rough stock, a 8-4 70, eee 1-2 43.50 ese Firsts 4&5 a f 
Spruce lath, 4-foot No. 3. $8. "65 : No. 2, $6.95. No 1 Com 4 Sele 5-8 47.50 65.60 8-4 76.00 109.60 =f : aed 
1-2 26,25 ... 3-4 57.80 71.25 No I Com & Sels fo I Com & Sele 
5-8 31,50 .,. 44 61.50 74.00 8-4 58. 50 5-8 34,00 
BLACK WALNUT 3-4 36,00 22. 5-4 76,00 81.50 OFT ET 5-4 45,00 ... 
, ) 4-4 46,50 .., 6-4 79.75 86.00 Firsts 4 Seconds io 2 Common 
Cincinnati, Ohio, March 29.—The following are -? ed coe Re ; 91.50 78, 6-4 65.50 nee 5-8 24,00 
, s a 7 eee Ommon a . eee LLLOY 
> a on American black walnut f.o.b. 8-4 55.50 ... oe. ee xcs 12-4 78.50 ... io I Com a Sele 
ens No 2 Common 4-4 47.25 58.50 No 1 Com & Sels 4-4 47,75 
FAS, 4/4, $240; 5/4, $250; 6/4, $255; 8/4, $265. + a =a eve 6-4 63,50 ... 4-4 7 eee MAGHULTA 
Selects, 4/4, $160: 5/4, $165; 6/4, $170; 8/4, $180. 4-4 27° eee No 3 vom- Grade 6~4 49.75 eee irsts 4 Seconis 


No. 1, 4/4, $95; 5/4, $105; 6/4, $115; 8/4, $130. ose 4 BRE cee 


$0 8-4 54.50 oe, 4-4 74.75 eee 
No. 2, 4/4, $45; 5/4, $55; 6/4, $50; 8/4, $55. - $0 see 


12-4 63.50 (os. 5-4 172,25 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, March 29.—Average wholesale prices, carlots, Cincinnati base, on Virginia, 


West Virginia and Tennessee hardwoods today: 
4/4 5/4&6/4 8/4 
QUARTERED WHITE OAK— 


Oe. cadeevede $135@145 $145@155 $155@165 
Relects es 109 7 110 110 115 115 120 
No. 1 com..... 80 85 85 90 90 95 
No. 2 com..... 45 50 54 59 55 £60 


Sound wormy.. 43 45 52 57 55 £60 
QUARTERED RED Oax— 


PAB +n 0-0 + 0+ SII abe tke. aay wae 
No. 1 com.. a che cae eee. wee 
No. 2 com..... eo sus wee. tan “awd 


PLAIN WHITs AND Rep Oaxk— 


4/4 5/4&6/4 8/4 


Basswoop— 

are $ 65@ 70 $ 70@ 75 $ 70@ 75 
No. 1 com..... 48 50 53 56 53 #56 
No. 2 com..... 28 31 33 38 38 43 
CHESTNUT— 

a: abneees oe $ 95@100 $110@115 $120@125 
No. 1 com..... 60 65 65 67 =T7 7% 
No. 3 com..... 20 21 21 22 21 22 


. 2com... 386 38 38 40 40 42 


com. 
FAS ..-.-..--$105@110 $115@120 $125@135 better... 38 42 43 45 45 47 
ion... 6 68 70 73 7% go BIRR 
oO. COM...+- 

faiton..... @2 6 & & & & TA5.-...--...5 GUS SGI NEN 

No. 3 com..... 22 24 «4230 6250 «624 = 27 Mt cobusges 65 70 70 % 70 15 

Sound wormy.. 43 48 53 58 55 60 No. 2 com..... 31 383 383 38 88 40 
HIcKoRY— Brreco— 

OD cess sees see eee $ 95@105 $ 95@105 FAS ....--++-$ 60@ 85 $ 65@ 70 $ T0@ 75 

No. 1 com..... cane a S”hCUm No. l com..... 40 43 ° . 45 50 

No. 2 com..... .* 4. 85 40 85 40 No. 2coms.::. 28 28 28 80 80 88 
MaPLE— 4/4 5/4&6/4 8/4 10&12/4 16/4 

ee secsssereee$ 12@ 77 $ 77@ 82 $ 85@ 90 $ 95105 $110@115 

_ iC a, wicbeisante te okaline 60 865 65 70 75 80 85 95 

a ae 35 40 40 45 45 50 50 «(58 

WHITE Ase—, 

ee piikeenes $90@ 95  $105@110 $110@115 $125@130  $150@160 

No. 1 com. and sel.............. 53 (58 70 (75 75 80 95 110 100 105 

No. 2 com......... esaresnncicn 32-85 35 40 . 40 45 45 50 5055 





VALLEY HARDWOODS 


Cincinnati, Ohio, March 29.—Average whole- 
salers’ prices, carlots, Mississippi Valley woods, 
‘Cincinnati: 


Rep GuM— 4/4 5/4&6/4 8/4 
one _.. $106@108 $108@112 $105@110 
Ne lcom... 58 62 63 68 red 78 


Qtrd. red, sap no defect: 


os wiens sive 58@ 60 62@ 65 68@ 70 
No. l com... 49 52 54 
Plain red: 
ae 106@108 108@112 3G es 
No. 1 com... 54 56 58 60 63 68 
Sap Gum— 


SO Oo al > Eee 
Plain FAS, 6” 


& wider... 58@ 59 20 62 65@ 68 
No. 1 com... 44 0 
No. 2 com... 25 35 26 29 
‘COTTON WoOoD— 
FAS, 7 Sees BS a ¢ ce 4 ene tte 
No. 1 com. - e* 
No. 2 com. 3a 38 . ° 
Sorr ities: 
eres $ 65 $ 70 . 
No. 1 com..... 47 52 oe ees 
No. 2 com..... 25 29 30 ‘ 
MaPie— 
Spot worms 
D. log run. me 40 $ 55 $ 60 
QUARTERED Rep OaK— 
Se 


soc wee cee eee 
No. 1 com..... G57 178 ee wae @ae oon 
No. 2 com..... 35 0 eax! wee 40% 


PLAIN WHITE AND Rep OakK— 


ae weces ins: 36 pa $ S190 $205@118 
Select® ...... 68 

we 2 ORvidccs 53 58 58 é3 83 és 
No. 2 com..... 42 44 45 ... 45 50 


No. 3 com. » Tae twas Peete 25 380 

Sound wormy. - 8% 388 40 45 45 £4350 
QUARTPRED WHITE OakK— 

ae eos te sieeiss = pt 

Selects ....... 


No. 1 com. ° 70 7 75 180 180 135 
No.2com..... 40 45 45 50 50 55 


CROSS, TIES 


St. Louis, Mo., March 28.—The following cross 
tie prices prevail f.o.b. St. Louis: 





Untreated 
White Southern 
Oak Sap Pirie 


No. 5, 7x9”, 8’, 9-inch face..... $1.45 $1.25 
No. 4, 7x8”, 8’, 8-inch face..... 1.35 1.10 
No. 3, 6x8”; 8’, 8-inch face..... 1.20 1.00 
No. 2, 6x7”, 3 7-inch face..... 1.10 85 
No. 1, 6x6”, 8’, 6-inch face..... 1.00 -75 


Red oak and heart cypress ties, 10 cents less 
than white oak; tupelo and gum cross ties, 15 
cents less than white oak; sap cypress, 20 cents 
less than white oak. 


Switch Bridge 

Ties Plank 

Ms fas vive tin daese edna $43.00 $42.00 
ee EE bax canankvep oesien cts 40.00 38.00 





WISCONSIN HARDWOODS 


Following are prices of Wisconsin hardwood 
f.o.b. mill points: 

No.1 No.2 No.3 

FAS Selects com, com. com, 


ASH— 
|, See $ 92.00 $ 77.00 $ 58.00 $37.00 $20.00 
Oo) ae 100.00 85.00 65.00 40.00 21.00 
|. Seer 110.00 95.00 70.00 40.00 21.00 
| Eee 115.00 100.00 75.00 45.00 none 
BAasswoop— 
 ; eee 73.00 63.00 50.00 30.00 23.00 
ae 73.00 63.00 50.00 30.00 24.00 
ee ence 78:00 68.00 55.00 34.00 25.00 
ee <<cagu 90.00 80.00 65.00 35.00 25.00 
 ) 2 100.00 90.00 75.00 50.00 
| Sa 110.00 100.00 85.00 60.00 
BircH— 
Oe Kine 100.00 80.00 *48.00 *30.00 20.00 
| Eee 105.00 85.00 53.00 34.00 21.00 
; ees 110.00 90.00 58.00 38.00 21.00 
i a 115.00 95.00 75.00 42.00 22.00 
| ae 125.00 105.00 90.00 55.00 pe 
7a See 130.00 110.00 95.00 60.00 
7 a 88.00 70.00 42.00 26.00 
Of eee ee 85.00 68.00 35.00 Sher 
Sort ELM— 
oe 67.00 57.00 44.00 27.00 21.00 
|, ee 72.00 62.00 47.00 30.00 22.00 
eee) Sixxces 80.00 70.00 55.00 30.00 23.00 
85.00 75.00 65.00 35.00 23.00 
|. Eareee 95.00 85.00 75.00 40.00 ac 
tS ar 100.00 90.00 80.00 45.00 
Rock ELM— 
ss ee 70.00 saute 45.00 25.00 18.00 
. 2S 80.00 shies 50.00 30.00 19.00 
ee | xenae 80.00 pale 55.00 30.00 20.00 
See 85.00 Peet 60.00 35.00 *25.00 
eer 95.00 wiles 70.00 45.00 er 
oo eee 100.00 Pe 75.00 50.00 *30.00 
HARD MAPLE— 
| SRE: 70.00 60.00 45.00 32.00 17.00 
ee aia 75.00 65.00 50.00 33.00 19.00 
a 88.00 78.00 63.00 33.00 19.00 
> Se 93.00 83.00 68.00 38.00 21. _— 
|, eee 108.00 98.00 83.00 50.00 
i Te 115.00 105.00 90.00 55.00 
BETO ~~ Sewes 165.00 150.00 135.00 mee 
Sorr MarLe— 
Oe peaks 65.00 55.00 45.00 27.00 20.00 
70.00 60.00 48.00 33.00 21.00 
| oS 85.00 75.00 60.00 35.00 2100 
| eer 90.00 80.00 65.00 38.00 21.00 
ReD OAkK— 
| eer 95.00 75.00 60.00 38.00 19.00 
et 100.00 80.00 65.00 40.00 20.00 
SS eee 105.00 85.00 70.00 44.00 20.00 
Pee 110.00 90.00 75.00 47.00 20.00 


*Bridge plank. 


SOUTHERN PINE TIES 


New York, March 30.—Following are quota- 
tions on southern pine railroad ties, f.o.b.. New 
York: 





All 8’ 6”— Sap Heart 
SY Devsetunsdaxduneae cede oekee $1.45 $1.85 
| ockians derek es teenie ee 1.35 1.75 
ME” west econ etree ettaee ones 1.25 1.65 





MICHIGAN HARDWOODS 


The following list represents present values of 
hardwoods, f.o.b. Lower Michigan mills: 
No.1 No.2 No.3 
FAS Selects com. com. com. 
Bass woop— 


4/4 + 65 $52@ 55 $42@ 45 $27@29 $21@23 
ve 68 55@ 58 45@ 48 28@30 23 4 


6/4 1 80 65 oe 52@ 55 33@35 23 
8/4 80@ 8 70 57@ 60 38@40 .....- 
10/4 95@100 85 90 70@ 75 45@50 ...... 


BrrEcH— 
No. 2commonand better 30@32 12@14 


5/8 - 

4/4 60@ 65 45@ 50 33@ 35 23@25 18@20 
5/4 65@ 70 50@ 55 35@ 37 28@30 19@21 
6/4 65@ 70 55@ 60 40@ 42 30@32 20@22 
8/4 T@ 80 65 52 33 

BircH— 


4/4 95@100 75@ 80 47@ 50 30@32 18 
5/4 100@105 80@ 85 52@ 55 383@35 20 
6/4 105@110 85 0 
8/4 110@115 90 
10/4 120@125 105 
12/4 125@130 110 
16/4 140@145 120 


/ 90@ 95 75@ 80 65@ 70 35@40 sees 
10/ 95@100 80@ 85 70@ 75 40@45 ...... 
12/4 100@105 85@ 90 5@ 80 40@45 ...... 


16/4 120@125 105 
Harp MAPLE— 


4/4 T70@7 60@ 65 47@ 50 28@30 15@17 
5/4 80@ 85 65@ 70 55@ 58 30@32 17@19 
6/4 90@ 95 75@ 80 s 68 33@35 a 


10/4 115@120 100 45@50 26@28 
12/4 125@130 110@115 106 45@50 28@30 
14/4 140@145 125@130 138 120 50@55 ...... 
16/4 160@165 145@150 135@140 50@55 ...... 
HARD MAPLE ROvuGH FLOORING STocK— 

Dt  stehkhsa weennces 40 28@30 18@20 
et ‘cuicewdes, ersdewes 43 28@30 20@22 


4/4 65@ 70 55@ 60 40@ 45 28@380 16@18 
5/4 75@ 80 65@ 70 50@ 55 33@35 18@20 
6/4 80@ 8 70@ 75 55@ 60 18@20 
8/4 8@ 90 75@ 80 60@ 65 40@45 20@22 
END DrigepD WHITE MAPLE— 

4/6. IWBOLID ccccoces ge DD sééeae -eean ° 
6/4 115@120 ........ 3, re er 
Get! |) are BOGE GE sccces ‘sevees 
8/4 120@126 ........ Gee Be -ascc0e ~ cbaens 
OaK— 


4/4 90@ 95 70@ 75 


55@ 60 33@35 18@20 
5/4 . 100 75@ 80 65@ 70 35@37 20@22 
6/4 100 75@ 80 65@ 70 38@40 20@22 
8/4 108@110 85@ 90 75@ 80 438@45 ...... 





OAK FLOORING 


The following ‘are average prices, Memphis base, 
obtained for oak flooring during the week ended 
March 19, as reported by the Oak Flooring Manu- 
facturers’ Association : 


t$x1%” 18x2%”" %x1%” %x2” 


Cir. qtd. wht...... . $117.91 $94.59 $89.50 
ey eee ee SB.1G cece s apite 
Sel. qtd. w.&r..... $76.50 75.27 64.00 60.00 
Cie. BER. WHE. 0.600% 72.28 81.11 61.04 61.74 
Cle. Oe. BOE... ic 64.11 75.45 52.22 56.92 
Be ot. WEE. ke: 61.59 67.38 46.49 46.91 
Sel. pln. red...... 55.59 65.78 46.54 47.42 
No. 1 common..... 42.22 45.69 27.97 32.12 
No. 2 common..... 15.78 17.52 10.00 

1%x1¥%e” Wx2” x1” x2” 
Cie: o68. Wht.....- nee cvene o/anhes ere 
Sel. qtd. w.&r..... oeces URED.. asso 78.00 
Ce Be Ww caus $79.58 77.03 $59.55 82.69 
Cie. pin... 206... 0s. 72.56 71.57 57.50 73.58 
Gel. pie. ‘WhhBess ss 63.43 66.10 53.50 63.47 
Sel. pim. rved...... 63.79 GEBE stan 54.86 
No. 1 common..... ade 6 Se | 6.6642 39.00 
No. 2 common..... pst BP 14.58 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, as reported to 
the Maple Flooring Manufacturers’ Association, 
averaged as follows, f.o.b. cars flooring mill basis, 
during the week ended March 26: 


MAPLE— Clear No. 1 Factory 
ast SS bapa ewe $68.60 $60.52 $38.05 
cH— 
oo hg aia pip age gta 67.44 


¥ 


. 


ge 
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Por Editorial Review of Current Market Con- 
ditions See Page 45 


NORTHERN PINE 


CHICAGO, March 30.—Northern pine is mov- 
ing freely, with orders in excess of production. 
Mill stocks as a rule are badly broken and it 
is difficult to place orders for a general assort- 
ment of items. Demand from the retail trade 
is more active, most orders from this source 
calling for rush shipment. Industrial consumers 


are coming into the market more ‘readily. Prices 
are holding firm. 
MINNEAPOLIS, MINN., March 29.—While 


country roads are in poor condition, and demand 
has not developed to normal proportions, retail- 
ers are taking a fairly large volume of northern 
pine. Industrials are taking the usual amount 
of pine. Prices are firm. 


BUFFALO, N. Y., March 30.—No large volume 
of business is being reported by wholesalers in 
northern pine. Demand for low grades contin- 
ues fairly good, and prices are higher than they 





were a year ago. The upper grades are affected 
by the sharp competition of other woods, but 
mills are not offering large stocks, their cut 
this winter having been reduced by unfavorable 


weather. 
EASTERN SPRUCE 
SOSTON, MASS., March 29.—Demand for 


spruce frames has continued to improve and the 
market is firmer. One of the few producers now 
sawing advanced the base price to $40 last week. 
There are still chances to buy at $39. Orders 
for yard dimension are being placed at some- 
what irregular prices. There is a little more re- 
quest for Provincial random this week. The 
great bulk of business in narrow random is 
being placed at $32. Boards are quiet, but prices 
keep steady due to light offerings. 


HARDWOODS 


CHICAGO, March 30.—Northern hardwoods 
are moving freely to the automobile trade, 
especially in thick maple. Low grades are more 
active, box factories taking considerable quan- 
tities. The furniture demand is about normal 
for the season, but the call from interior trim 








Trackson Doubles 


Daily Haals! 


OU will get in all the logs you figured on—if you put 
the Trackson-Fordson to work. It is the only 2-ton 
crawler tractor that can do all your work from snaking to 
long distance hauling. And it will do so at surprisingly 


low operating cost. 


Besides its hauling capacity, it has no equal for loading, 
It works 
on steep, rough grades, in wet swampy land, in sand, in 
snow, in underbrush under conditions where no horse or 


skidding, snaking, decking, and snow removal. 


heavy tractor could work. 


With a single operator it does the work of six to eight 
horses and with greater certainty of getting the job done. 
Its cost is so low that you can buy and operate three of 
them for less than the cost of one larger tractor. Just the 
right size for the average logging job — a fleet of these 
Trackson-Fordsons will cut your costs in half. 


Mail the attached coupon back to us NOW and by return 
mail we shall gladly send you full information. Send it 


back today. 


Trackson Comp 


OF FULL - npn 


MILWAUKEE.wis. |) 


SIGCLINTON ST. 


eee ae ee OU CO  eeEDn>e | 


Trackson Company 
510 Clinton Street, Milwaukee, Wis. 


Fordson for loggirg work. 
Winter Logging Summer Logging 


Name 


Address__ a 


Gentlemen :—Send me as soon as possible specific infor- 
mation (illustrated) telling me how I can use Trackson- 


These 
6 Advantages Are 
Combined in no Other 
Crawler 


1. All-steel construction— 
no cast iron parts. 


2. Fewest working parts— 
lowest upkeep cost. 


3. Patented non-clogging 
track of specially hard- 
ened alloy steel. 


4. Greater track area, bet- 
ter traction less ground 
pressure. 


5. Oil reservoir type dirt- 
proof bearings. 


6. Simple steering—no 
complicated clutches. 
































factories is rather slow. Mill stoeks are lower 
than usual at this season of the year. Prices 
are firm. Sap gum and tupelo are the most 
active items in southern hardwoods; oak is in 
better request. Mill stocks are short in many 
items. 


NEW ORLEANS, LA., March 28.—The feature 
this week is a current report that certain con- 
suming interests—understood to’ be connected 
with the automobile industry—have provided for 
their requirements for the next ninety days by 
placing orders for kiln dried material up to the 
full kiln drying capacity of some, at least, of 
the booking mills for that period. Individua} 
confirmations of the story come, it is said, from 
widely separated districts. The orders according 
to report are placed at current quotations. Un- 
sold stocks of seasoned material already were 
reported in low supply. Apart from this no fea- 
turable change is reported in the market situa- 


PHILADELPHIA PRICES 


Philadelphia, Pa., March 28.—Wholesale prices 
secured from authoritative sources exclusively 
for the AMERICAN LUMBERMAN are as follows: 


Southern Pine, Merchantable—1905 
(Steamer Delivery) 





3x4” and 4x4”... .$44.00 ET iennnen ecu $49.00 
3x6” and 6x6”.... 42.00 RES 58.00 
a 4x8” and is a wh & aaa 56.00 

ES ae 43.00 Et od weiewe- ce 68.00 
suit” de hart alee oui 50.00 BT ob kb-bons wane 65.00 


Lengths 22 to 24 feet, add $2. 

Each 2 feet additional, add $1.50 to 32-foot 
price. 

Each 1 foot over 32 feet, add $1. 


Longleaf Pine Flooring, 25/32x23¢-inch Face 
(Rail Delivery) 


EE RR ES Rae ee een Pn: $90.00 
OE eS eee ae eee 77.00 
EN atin ahh bi aS iG octal da ed dace ae 58.00 
ee Ee a er eteN ea 47.00 
es a NE ORs 3 Ko sceek we eens edwsdae oe 25.50 
Air Dried No. 2 Common Roofers 
- -*:,  - $26.00 1x10”, %x 9%....$27.50 
ae t.  ee 27.50 1x12”, %x11%.... 28.00 
Shortleaf Stnenatom, SS | Y4-inch Scant, 10- to 
00 
ae See BN kcccesecccss $29.00 
ED ich tect karen + Te |. eee 30.50 
Me Uvitdaneesees 28.00 
North Carolina Pine Flooring 

No. 2&btr. No.3 No. 4 
SO MO eS ensienctes $80.00 $63.00  ..... 
SE GE sicvccacavics 55.00 44.00 $27.00 

Kiln Dried North Carolina Roofers 
Se I, ec isin 96-493 whe aw emweeainhe $29.00 
Pe sive dskvdussoeksacsareaotwee ad 31.50 
EE, nk d ep ndme net bhweneeee od eke oe 32.00 
hack acd dene vad maeSehess ab ees 33.00 
}$-inch thick, $1 more. 

Red Cedar Bevel Siding 
os chan ab tas db xGkie tcbbawadbaae $42.00 
ED bbs o ReGen deg edaeredenboleedae 62.00 
TE 6 GEE bbdencd dda xen da bedeGeseneeheeunn 69.00 

Maple Flooring f.o.b. Philadelphia 
Se. GRP cc ccccss pitenbreceeebisasernes $78.06 
eee wiealamauiie 69.00 
ey EET EIEN aN Ris 6 43.50 
ee OE GI ic ccctcevriccioress 64.00 


D No. 2 No. 3 
ee $ 72.50 $62.50 $45.25 $37.25 
ME Swawinaes 87.5 77.50 43.2 39.75 
We vienna 77.50 67.50 45.25 39.75 
ode es 77.50 67.50 42.25 38.75 
gt ae 87.50 77.50 42.25 38.75 
SE weicekays 102.50 92.50 44.25 39.75 
13” and up... 107.50 97.50 

Lath, 4-foot No. 1 
PO. 2 atendanee ene $6.75 c.i.f.—$7.25 delivered 
EE wade a tc muscle 5.25 c.i.f.— 5.75 delivered 





tion, thick elm and maple and sap gum still be- 
ing listed as leading the demand with red gum 
slowly improving, oak rather quiet and prices, 
taking the lists entire, still unsatisfactory. 


ST. LOUIS, MO., March 29.—Southern hard- 
wood demand is spotted. Automobile stocks 
continue active, but business from the building 
and furniture trades is unsatisfactory. How- 
ever, wholesalers are optimistic. Prices on elm 
and maple are strong, although some weakening 
is noted in gum. The rest of the list is gener- 
ally firm. 


BUFFALO, N. Y., March 30.—Hardwood de- 
mand has not been at all brisk lately, but prices 
have remained remarkably steady. In some 
cases, as in thick maple and birch, the offerings 
are small and quotations are advancing. Cus- 
tomers are taking stocks only as their needs 
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develop. Buying by the automobile trade shows 
an increase over what it was two months ago, 
put there is not much demand from the furniture 
plants. 


CINCINNATI, OHIO, March 29.—Demand for 
nardwoods is disappointing. General reports are 
that business is slack. There has not been much 
change in prices, but the market is not as firm 
as it was. 


FIR, SPRUCE, CEDAR 


CHICAGO, March 30.—Local demand is on a 
steady basis, although hand-to-mouth buying 
still continues. Retailers show a tendency to 
hold back from placing orders, awaiting devel- 
opments in the spring building program. Yards, 
generally, have a fair stock of lumber. The fir 
situation is gradually getting a little stronger, 
due to increase in demand and a program of 
curtailment which is being adopted by a con- 
siderable number of the mills who seem to 
realize that over-production has been one of 
the chief causes of a weak market during the 
last few months. Dimension and timbers are 
the strongest items on the fir list. 





NEW YORK, March 29.—Shipments seem 
much better regulated this spring than at any 
time since West Coast lumber became a leading 
factor in the market, otherwise distributers 
would be overburdened. Some wholesalers re- 
port a fairly good demand, with yards stocked 
less heavily than they were a year ago. 


KANSAS CITY, MO., March 29.—Most fir mills 
which have*had low prices are either withdrawn 
from the market or have marked up their lists. 
The country demand for yard stock has been 
growing, and city yards continue to place a good 
volume of business. Lower grades have had 
the call, but there is more upper grade stuff 
being wanted now. Mixed car prices are strong- 
er than they were a week ago. 








BALTIMORE, MD., March 28.—Large fir dis- 
tributers say that business is only fair, and that 
quotations remain unchanged. Competition for 
orders is very keen, so that the sellers feel they 
can not mark up their figures to a level that will 
yield acceptable margins of profit. Some addi- 
tional shipments have been received here from 
the Coast. The expectation is that demand will 
increase as the season advances. 


LOS ANGELES, CALIF., March 26.—The de- 
mand for fir continues to show: increase and 
some wholesalers are advancing prices. Re- 
serves at the docks, and stocks in the metropol- 
itan retail yards, are low for this period of 
year. Numerous inquiries from many. points in 
this area are being received, and total volume 
sold this week will exceed that of any other 
week during the year. Prices are strong. 


CYPRESS 


NEW ORLEANS, LA., March 28.—Better call 
for cypress on mixed car orders is reported, with 
prices unchanged. Spring weather has brought 
retailers into the market for replenishments. 
Small lot mixed-car orders dominate and fre- 
quently are accompanied by requests for imme- 
diate shipment. Production is reported steady 
and mill assortments in shape to permit prompt 
deliveries. 


CHICAGO, March 30.—The demand for 
cypress is fair, retailers and industrial con- 
sumers taking stock in a conservative way. 
Country yard trade is not quite as active as 
retail demand in the larger communities. Orders 
from greenhouses are in good volume, as is usual 
at this season. The tank interests are buying 
in a normal way. Prices are steady. 


ST. LOUIS, MO., March 29.—Wholesalers of 
yellow cypress are not receiving much encour- 
agement from the preseht volume of inquiries 
and orders. In fact, business is about at a stand- 
still, and prices are reported to be as low as 
possible. What business is being placed comes 
mainly from industrials. Trading in red cypress 
continues steady at unchanged quotations. 


HEMLOCK 


BOSTON, MASS., March 29.—Eastern and 
northern hemlock boards are moving very slow- 
ly, and prices have been held down, despite light 
offerings, by attractive quotations on western 
hemlock. Stiffer cargo rates are now having 


some strengthening influence, $14.50 having been 
paid within a few days. Eastern sellers are now 
asking $30@30.50 for an ordinary schedule of 
dressed hemlock for mill shipment from the 








After all is said, the only way to prove the qual- 
ity of a knife is by an actual operating test. 
That’s why Dowd invites every woodworker 
to try Dowd Knives and Milled Bits for ten 
days without cost nor obligation. At the end 
of this time you can accept or reject them—ac- 
cording to what your own tests show. We 
venture to say you'll be impressed with their 


keen-cutting, lasting qualities. 


set today. 


R.J. Dowd Knife Works 


Makers of better cutting. 


Order a trial 


harives since f 


Beloit, Wis. 

















Hemming sxx°8-Wheel Trailer 


This trailer is preferred by lumber- 
men who use tractors for hauling trains 
of logging trailers because it gives a 
steel center line draught through the 
entire train. 


The sturdy construction of all Hemming 4-, 
6-, and 8-wheel log wagons and trailers insures 
long wear at rock bottom maintenance cost. 
They are especially designed to meet the needs 
of lumbermen. That’s why so many of them 
are in use today on the most difficult logging 
operations. 


Write for Complete Catalog Today. 


HEMMING WAGON FACTORY, Meridian, Miss. 











SPECIFICATIONS: 
AXLES 4” x6” split hickory 
SKEINS 3%4”’ x10” or 4” x io, long sleeve 
malleable. 
WHEELS 34”’ diameter, with 5’, 6” or 8” tire. 
BOLSTERS 4’’x 11’’ 6’ long; side bars, 4’’ x 6”; 
— bar, 44’’x6%”’, with 3’’x5” built-up 


rs. 
TONGUE 4’’x6’’, 5’ long; reach,4’’x6’’, 11’ long 
CAPACITY 10 tons. 
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Coast, but some transit lots are still selling for 
less money. 


WESTERN PINES 


CHICAGO, March 30.—There is very little 
change in the western pines situation from a 
week ago. Demand continues on a steady basis, 
both yards and industrial consumers being well 
represented in the market. Prices are firm and 
some items have advanced 50 cents during the 
last week. In California white ‘pine, there is 
a brisk demand from the sash and door trade for 
factory grades which are scarce at some mills. 
Prices are strengthening. 


SAN FRANCISCO, CALIF., March 26.—De- 
mand from both western districts and eastern 
States is sustained. Rail demand is normal, a 
good amount being sent to middle western 
States. Prices of upper grades have showed a 
slight strengthening, with the lower grades 
steady. Retail business is above normal. 


NEW YORK, March 29.—Prices are holding up 
under a strain, wholesalers being advised that 








mills can not stand for any reduction. Ship- 
ments the last week were light, and though de- 
mand is light, some items in Idaho white pine 
are scarce. Lower grades are selling best. - 


BUFFALO, N. Y., March 30.—Trade in Cali- 
fornia pines is not active, buying being confined 
to small lots. Industrial plants are not placing 
many orders for mill shipment, but are depend- 
ing on yard stocks, and business is quite com- 
petitive. Prices are pretty steady on California 
sugar pine shop lumber. 


KANSAS CITY, MO., March 29.—Wide boards 
in California white and sugar pines still are very 
hard to get and prices on them are stiff. De- 
mand from the yards is growing, and industrial 
buying is steady and in good volume, though 
some buyers are holding down to absolute re- 
quirements. 


LOS ANGELES, CALIF., March 26.—The de- 
mand for both the upper and common grades 
of white pine registered a decided improvement 
during the week. Mill representatives and 
























erage 3% moisture. 


bb] 


day. 





40th and Holden 





~—I believe 


it NOW-” 


“pow we take the lumber right from the 

saw mill and put it through our Uni- 
versal Vacuum Dryer. 
has been thoroughly dried, testing on an av- 


“T have been engaged in the manufacture 
of products for 40 years and frankly didn’t 
believe the statement that hardwoods could 
be dried in a manner suitable for our require- 
ments in such a short time. However, I be- 
lieve it now because we are doing it every 


That’s what Mr. Roy Missick, of the 
Alemeda Manufacturing Company, at 
Kansas City, says about his Universal 
Vacuum Dryer. 
such letters on file in our office. 


Send for details as to how we can assist 
you in reducing the unnecessary expenses 
of wood drying. 


UNIVERSAL VACUUM DRYER CO. 


—UNIVERSAL 
Vacuum DIRY EIR 





In 72 to 96 hours it 





There are many more 





Kansas City, Mo. 












wholesalers are optimistic. Rail shipments con- 
tinue to increase. Prices are firm and stocks 
are low. Retail sales for the month are far 
better than in February. 


REDWOOD 


SAN FRANCISCO, CALIF., March 26.—Last 
week there was increased demand for redwood 
from every consuming district. California sales 
were about double those of the previous week. 
Rail shipments east have increased, and foreign 
demand is brisk. Local business is considered 
better than for years. There has been little 
change in prices. 


LOS ANGELES, CALIF., March 26.—Redwood 
sales for the week showed a decided increase 
over those for the previous week. Mill repre- 
sentatives say unfilled orders on hand are in- 
creasing daily, and that buying continues to 
lead production. Wholesalers say advances in 
prices will be unavoidable within the near fu- 
ture. Retail business is better right now than 
it has been since November last. 


SOUTHERN PINE 


CHICAGO, March 30.—Demand for southern 
pine is holding up in a satisfactory way. Retail 
yards in the Chicago territory are placing orders 
to fill in stocks for spring building needs. Sash 
and door interests are inquiring for stock. Mill 
stocks are fairly well rounded out and prices 
are steady. 


NEW ORLEANS, LA., March 28.—Mill reports 
indicate a decline of bookings for the week, with 
increases in cut and shipments. Local observ- 
ers report a fair call for lowers but admit the 
upper grades are not as active as they ought to 
be. Some of them consider the sales volume up 
to that of the preceding week, however, and re- 
port good inquiry. No featurable change in the 
price situation is noted. 


KANSAS CITY, MO., March 29.—Demand for 
southern pine continues good. An increased de- 
mand from the country is taking the slack out 
of the market. Oil field buying, particularly of 
rig timbers, has been falling off because of a 
decrease in development work. City and coun- 
try demand for yard stock has increased. There 
is a good volume of industrial business being 
placed here, including some good orders from 
the railroads. Prices are a little firmer. 


ST. LOUIS, MO., March 29.—Improvement in 
southern pine demand is noted. Mixed cars are 
wanted, the most active buyers being retail 
yards and sash and door concerns. Orders are 
rated as heavy as production, and shipments a 
little heavier. Upper grades are not strong, but 
more uppers are moving. The market is un- 
steady, but continuance of present volume of 
business should cause a stiffening. 





NEW YORK, March 29.—Prices are holding 
up, but there is pressure from mills to prevent 
any sagging. Demand with wholesale firms is 
developing very slowly. There is a fair demand 
for flooring, but roofers are not brisk. Heavy 
lumber is selling fairly well. 





BOSTON, MASS., March 29.—Keen competi- 
tion has a depressing influence upon southern 
pine. Volume has undoubtedly increased mate- 
rially during the last month. Mild, open weather 
is a very favorable factor. Quotations on floor- 
ing are erratic: B&better rift, 1x4, $73@84.50; 
C rift, $55@75; B&better flat, $49.50@55. 


SHINGLES AND LATH 


SEATTLE, WASH., March 26.—Red cedar 
shingles are firming up, with increased demand, 
and indications that spring buying has at last 
started, after long delay. More orders are com- 
ing in. Stocks are low.. Production is estimated 
to be about 70 percenf of the capacity of the 
mills. The outlook is more encouraging than 
at any time since the beginning of the year. 


MINNEAPOLIS, MINN., March 29.—The red 
shingle market remains steady, despite lack of 
demand. There is no noticeable oversupply of 
shingles here. Clears are quoted at about $2.25, 
and stars at $2.10. Mixed pine lath are moving 
from northern pine mills in fair volume, in cars 
with pine lumber. Balsam and jack pine lath 
are in meager supply. Merchantable pine lath, 
4-foot, are quoted at $7.90, Chicago. This is an 
advance from $7.75. Only a few mills now are 
cutting. 


KANSAS CITY, MO., March 29.—The shingle 


market appears to be firm at $2.15@2.20 for 
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clears and $2 for stars. There is an ample sup- 
ply of transit cars. Demand for lath is better, 
and prices are said to be a little stronger. De- 
mand for siding is not heavy, and prices on 
eedar are a little weak. Some cypress siding is 
being bought in mixed cars. 


NEW YORK, March 29.—An over-supply of 
eastern spruce lath has seriously depressed the 
market. Some wholesalers are still quoting $7 
@7.25 for water shipments, but many are selling 
at $6.75. Further large shipments are reported 
on the way. Demand for West Coast shingles 
is not heavy, and prices are better stabilized 
than they were two weeks ago. 


NEW ORLEANS, LA., March 28.—No change 
is reported in the cypress shingle and lath mar- 
ket, shingle call being light and lath moving in 
fair volume. Prices are unchanged. 


BOXBOARDS 


BOSTON, MASS., March 29.—Boxboard prices 
have grown stronger in recent weeks. Some 
special lots are still at concessions, but quality 
or special terms often explain the price. New 
Hampshire and Maine producers are making a 
fairly general effort to restrict their output. 
Consumption by industrial consumers is about 
normal. Round edge white pine boxboards, 
inch, are $27@30. 


CLAPBOARDS 


BOSTON, MASS., March 29.—Retailers in the 
Northeast are not yet buying clapboards in sub- 
stantial volume. Few building projects now 
under way have yet reached the clapboarding 
stage. Offerings of native white pine and east- 
ern spruce clapboards are light and prices are 
firmly held. The general tone of the market for 
Coast clapboards is firmer, but occasional bar- 
gains are to be had. 


BUSINESS CHANGES, INCORPORATIONS, ETC. 


(Concluded from page 88) 


TENNESSEE. Dresden — McWherter Lumber Co. 
building office. 

WASHINGTON. Vancouver—Independent Lumber Go., 
new concern, erecting building, 60 x 100 feet at 2615 
Main St. 


New Mills and Equipment 


FLORIDA. Cross City—Putman Lumber Co. will 
erect mill at Shamrock, near here. 

LOUISIANA. Abbeville—G. ©. Jordan, of Opelousas, 
planning to erect sawmill here. 

NEW YORK. Canajoharie—Grant Whitman, of Whit- 
po Lumber Co. will erect sawmill and woodworking 
plant. 

OREGON. Albany—Central Lumber Co. is about to 
put in a planing mill. 

PENNSYLVANIA. Youngsville — Fashion Furniture 
Co., of which Paul Sullivan is secretary and treasurer, 
ye rebuilding recently burned factory at cost of 


SOUTH CAROLINA. Charleston—Construction work 
under way on wood preserving plant of J. F. Prettyman 
& Sons. 

VIRGINIA. Danville—The American Furniture Co. 
will rebuild a chair factory recently burned with loss 


of $40, 
Casualties 


SOUTH CAROLINA. Georgetown—Woodstock mill, a 
lumber plant belonging to Rankin & Tyson, of this City, 
located on Sampit River about eight miles from here, 
destroyed by fire; loss $7,000. 

TENNESSER. Murfreesboro—Bucket factory of the 
Tennessee Red Cedar Woodenware Co. damaged by fire; 
loss $25,000. 

VIRGINIA, Danville—Chair factory of American Fur- 
niture Co. damaged by fire; loss $40,000. 

Portsmouth—Shook plant of South Hill Mfg. Co. dam- 
aged by fire. 

WASHINGTON. Everett—Fire in planing mill power 
plant of the Clark-Nickerson Lumber Co. caused dam- 
age estimated at $10,000. 





wan 


Tue InpDIANA forestry division is advocating 
the purchase of a small portable sawmill and 
tractor in order properly to conduct the State 
forest on a self sustaining basis. The forest 
reserve at Henryville has been in possession 
of the State more than twenty-five years and 
while its mission primarily is for experimental 
purposes and to produce seedlings and small 
trees for sale at cost to those wishing to plant 
land to forests, some of the growth is reaching 
the stage where it is advisable to cut it for 
conversion into lumber. It is the plan of the 
department to continue to sell off ties and posts, 
but the portable mill will enable the manufac- 
ture of hardwood timbers. 
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Today the world gasps with 
wonder at the most recent 
stride of science which has 
brought Europe within talk- 
ing range of every American 
telephone. More than half a 
century ago, our forefathers 
viewed with equalamazement 
the trans-Atlantic cable link- 
ing Europe and America by 
telegraph. 


Those were the pioneer days 
of the telegraph, as these are 


Calling London 
By Telephone ; 






—~at 


the pioneer days of the radio. 
And then, as today, our fac- 
tories kept pace with the ad- 
vance of science and industry, 
supplying for their ever in- 
creasing needs files that are 
sharp, dependable and hard 
to wear out. 


Inseparably linked with good saw 
filing have always been the Nichol- 
son and Black Diamond trade 
marks — stamped on the tang of 
every Nicholson and Black 
Diamond saw file. 


NICHOLSON FILE CO. 
Providence, R.1.,U.S.A. 


U.S.A. 


A File for 





tee Every Purpose 
Providence Factory : Philadelphia Factory: 
Nicholson File Co. G. & H. Barnett Co. 





Proof ae 


The men oie 
weigh 1350 lbsx 
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Advertisements will be inserted in 
department at the following rates: 
25 cents a line for one week. 
45 cents a line for two consecutive weeks. 
60 cents a line for three consecutive weeks. 
75 cents a line for four consecutive weeks. 


Eight words of ordinary length make one 
line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 
mitted. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 























CAPITAL WANTED 
To open new yard near Chicago in city over 20,000. 
Lumberman thoroughly experienced who can operate with 
minimum expense and equipment will put on overalls to 
install initial stock if can find party willing to give a 
good man a real chance. Evening or Sunday interview. 
Address ‘*T. 101,"" care American Lumberman. 





Five foot fir flooring, finely fin- 

ished, fixed for firmness, furnishes 

fine floors favorable for fastidious 
folks. 


Try for a Prize by sending in yours. 


See Particulars on page 57. 





LIVE FIELD MAN. 


We want immediately the best hardwood 
flooring promotion man in the country. He 
must know the flooring business and have a 
good personality. Will be expected to pro- 
mote business for our salesmen among retail 
lumbermen, contractors, 
owners. 


architects and 


Some engineering education or experience desirable. 


Advise in writing, giving your experience 
and qualifications. 


Address ‘“T. 127,"" care American Lumberman. 





WANTED—SALES MANAGER 

Of broad experience in handling Pondosa pine, to take 
charge of merchandising the product of a group of 
western lumber manufacturing concerns producing 300,- 

.000 feet of Pondosa pine annually, which must be 
sold under highly competitive conditions. None but 
high class man will be considered. In replying to this 
ad, give fullest information regarding age, experience 
and personality and send photo if convenient; also state 
salary expected. 

Address “S$. 112,"" care American Lumberman. 


WANTED—ASSISTANT SUPERINTENDENT 
A man of proven ability, character and habits and able 
to handle men and production and produce results in a 
well planned and organized plant manufacturing high 
grade, special millwork, veneered doors and panels. 
State age, past connection, experience and salary in 
first letter. None but first class men need apply. 

Address ““R. 108,’’ care American Lumberman. 


WANTED: THOROUGHLY EXPERIENCED 
Planing Mill Supt. to take over operation of mill for 
established wholesale and retail lumber company in Los 
Angeles. Guaranteed salary and share of profits. Re- 
quires investment of $5,000 which is fully secured. 
Reply fully. 

Address 








“8S. 126," care American Lumberman. 





WARREN-HUCKINS COMPANY 
JACKSONVILLE, FLORIDA 
ARCHITECTURAL WOODWORK 


We occasionally have vacancies for highly skilled bench 
and machine men, not over forty-five. 

Modern plant, individual electric drive. Open shop. Ex- 
cellent working and living conditions. 

Qualified men seeking improvement and permanent po- 
sitions and willing to submit their history and refer- 
ences may write for enrollment blank. 





WANTED 
We want a first class Commissary Store Manager for 
store doing approx. $10,000 worth of business a month, 
in northern Louisiana saw mill town; healthy location. 
Applicant must furnish first class references as to 
ability and integrity. 
Address “*S. 140," care American Lumberman. 


A 1 MAN EXPERIENCED IN 
Sash and door estimating and selling with aptitude for 
accounting and system can establish and own perma- 
nent profitable business clearing from $350 to $650 per 
month. No competition. No investment. Write now for 
free information. 
Address “Pp. 115,"’ care American Lumberman. 


WANTED—YARD FOREMAN 


Immediate opening with busy, fast growing Chicago re- 











tail yard. Exceptional opportunity for right party. 
Give age, experience, references and salary. 
Address “T. 115,’’ care American Lumberman, 
HELP WANTED. 
Southern pine manufacturer has opening in sales office 


for assistant. Must be a thoroughly experienced stenog- 
rapher. Moderate salary to start with advancement. 
Address “T. 108,’’ care American Lumberman. 


WANTED—LADY STENOGRAPHER 
And assistant to line yard buyer in Chicago. Must be 
good at detail, accurate and good stenographer. State 
age, experience, references and salary wanted. ' 
Address **S. 135," care American Lumberman. 


WANTED SHIPPING SUPERINTENDENT 
For progressive yellow pine mill in Alabama. 
Address “T. 107,’’ care American Lumberman. 











FROM A CALIFORNIA ADVERTISER 
FOR EMPLOYEES 


I am writing you in part to let you know the ad inserted 
in your paper has been very good and results more than 
satisfactory. I was surprised to get so many letters 
from competent men. 





WANTED—SALESMAN, 

Now employed by wholesale lumber company. Prefer 
man who has good position and an established trade. 
Large wholesaler maintaining offices in Portland, Ore- 
gon; Spokane, Washington, and Meridian, Mississippi, 
will offer an attractive position—drawing account and 
percentage of profits. Want to place men particularly 
= Lm a Maryland, New York, New Jersey and New 
ngland. 


Address “H. 116,’’ care American Lumberman. 


SALESMAN. 
Large lumber and millwork firm has opening for a real 
salesman with personality, able to make friends and de- 
velop new business. Must be capable of accurately listing 
and figuring millwork for residences and apartments from 
plans. Prefer man not over thirty-five years of age. 
Reply giving age, experience, reference and salary. 
wanted to start. 
Address 





“T. 126,’ care American Lumberman. 


COMMISSION SALESMAN ATTENTION 
Sell our ‘‘Mothdoom’’ Tennessee aromatic red cedar 
closet lining as a side line. Plenty of sales available. 
We pay a very liberal commission. 
THE M. B. PARRIN LUMBER CO., 
Cincinnati, Ohio. 


WANTED—SALESMAN 
To represent us exclusively in the Chicago market. Pre- 
fer someone familiar with trade in Southern Michigan 
and Northern Indiana. Large northern mill. Give full 
particulars: as to qualifications in first letter. 
Address “S$. 134, care American Lumberman. 


COMMISSION SALESMEN 
West Coast manufacturer and wholesaler, long estab- 
lished, highest rating, wants reliable representatives. 











High-class references required and given. Exclusive 
territory. 
Address “T. 104,’’ care American Lumberman. 





WANTED—SALESMEN 
On a commission basis to sell N. C. pine, yellow pine 
and cypress lumber. Prefer experienced salesmen with 
established trade located anywhere in Va., W. Va., 
Md., Pa., N. J., N. ¥., Conn. and Mass. 
Address CLYDE EBY, New Bern, N. C. 





Farmers favor famous fir from fac- 
tory for fancy finish, framing, 
fencing. 

Try for a Prize by sending in yours. 


See Particulars on page 57. 








FOR EASTERN OHIO 
One who knows retail trade intimately and has thorough 
knowledge of Inland Empire products, yellow pine and 
West Coast lumber. Salary and bonus basis. State age, 
experience, salary expected. 

ddress “G. 127,"" care American Lumberman. 


WANTED—A LIVE SALESMAN 
Calling on the retail trade to handle side line. Must 
have first-class references and a record for getting 
results. Give experience and territory covered. 
Address ““T, 114,”’ care American Lumberman. 


WANTED—PROFIT SHARING SALESMEN 
Men with retail experience to sell complete line lumber 
and millwork to contractor and manufacturer, Pennsyl- 
vania, New York, Ohio. 

Address “EXPERIENCE,”’ care American Lumberman. 


WANTED—A LIVE WIRE SALESMAN 
To cover Pittsburgh and surrounding territory, selling 
either long lengths or packed hardwood interior finish. 
HE BOYCE LUMBER CO., 
New Philadelphia, Ohio. 


ATTRACTIVE SELLING POSITION 
Offered by large Door manufacturer to one familiar with 
Eastern Sash and Door jobbing trade. Good salary to 
right party. 
Address 














“Pp, 118."" care American Lumberman. 


WANTED—SALESMEN 
To sell trellis, pergolas to retail lumbermen. Full time 
or side line. Attractive proposition. HOME CRAFT 
SPECIALTY MFG. CO., 1532 Conway Bldg., Chicago, Il. 








Forest fires frequently formed from 
failure foolhardy folks failing fully 
finishing flattening fires. 


Try for a Prize by sending in yours. 


See Particulars on page 57. 





EXPERIENCED WEST COAST LUMBERMAN 
Now in charge of Coast department, supervising sales 
and purchases of fir, spruce, cedar, Pondosa and Idaho 
white pine, California white and sugar pine for large 
eastern wholesaler, wishes to make change, effective 
May 1st. Five years’ mill experience, ten years’ eastern 
sales experience, selling all trade (sash and door plants, 
industrial, yards etce.), from Mississippi River east. 
Have established trade and mill connections. Will con- 
sider salary or profit sharing basis. Location either 
East or Coast. Highest reference; if interested 

Address “T. 109,’’ care American Lumberman. 


POSITION WANTED—AS LINE YARD 
EXECUTIVE 


By man with 20 years’ experience with large line yard 
concern who is now engaged in another branch of the 
business. Can show excellent record for: profits, etc., 
and competent to take full charge of a string of yards 
or would consider management of a large yard. 
Address *“*R. 103,’’ care American Lumberman. 


EXPERIENCED LUMBER SALESMAN 
Wants to represent in Detroit and tributary territory, 
responsible Y. P. or fir lumber manufacturer or whole- 
saler, on salary and expenses basis or would entertain 
commission proposition with satisfactory drawing ac- 
count. Desire quick action as trade is opening up and 
prospects very encouraging. 

Address *“*R. 118,’’ care American Lumberman. 


EXPERIENCED LUMBER ACCOUNTANT 
Wants change. 22 years’ training, both practical and 
theoretical. Qualified fill any clerical position. Some 
sales experience. References furnished on request, also 
indemnity bond. Prefer western location and perma- 
nent position with chances for advancement. Solicit 
your offer. 

Address “S$. 105,"’ care American Lumberman. 

WANTED STEADY AND PERMANENT 
Position as superintendent or sawmill foreman. Am a 
thorough mechanic, have built several mills and run 
same in various capacities and know their working in 
every detail, both construction and operating. Have 
had some foreign experience. Am of middle age, a good 
mixer and strictly sober. 

Address “S. 106,’ care American Lumberman. 


CAPABLE LUMBERMAN 
Open for position experienced in manufacturing dry kiln 
operation and yard management, also experienced in 
grading. Hard or soft woods. 
Address *“‘P. 119,"" care American Lumberman. 


SASH AND DOOR FOREMAN 
Twenty years experience stock or special millwork 
plants wants position, do own laying out and billing 
if necessary, know how to handle men to produce re- 
sults, 38 years of age. 
ddress “R. 130,"" care American Lumberman. 


WANTED POSITION—SALESMAN 
Have wide acquaintance and travel experience in Ohio, 
New York, Pennsylvania, West Virginia. Production 
always good. Cypress, Pine, Hardwoods Western Lum- 
ber. Capable Salesmanager. 
Address SALESMAN, 504 Marshall Bldg., Oleveland, 0. 


POSITION WANTED—MANAGER 
11 years’ experience; retail lumber contracting, esti- 
mating, buying, selling, general management. Available 
at once. Age 32. Married. 
Address “T. 103,’ care American Lumberman. 


PURCHASING AGENT OR ASSISTANT P. A. 
Wants situation with large retail or wholesale lumber 
company. 12 years’ experience with large company. 
Familiar with grades, manufacture etc. Age 35. Married. 

Address “T, 123,’’ care American Lumberman. 































































